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Elbe File & Binder Co., Inc. 
Globe-Wernicke Co. 
Hardboard Fabricators, Inc 
Hedges Mfg. Co. 
Shaw Walker Co 
Yawman & Erbe Co 


Drills, Paper 
Smead Mfg. Co., Inc Files, Desk Side 
Amberg File & Index Co 
Art Steel Co. Inc 
Cole Stee! Equip. Co., Inc 
Weis Mfg. Co. 
Yawman & Erbe Mfg. Co 


Duplicating Machs. & Supplies 
American Stencil Mfg. Co 
Ames Supply Co. 

Bohn Duplicator Corp 
Columbia Rib. & Carb. Mfg 
Curtis-Young Corp 

Harding, Milo, Co 

Heyer Corp 

Ink Specialties Co., In 
Manifold Supplies Co 
Master Addresser Co 

Mittag & Volger, In 
Multistamp Co., Inc 


Files, Insulated 
Herring-Hall-Marvin Safe Co 
Shaw Walker Co 


Files, Metal 
Advanco Prods., Inc. 
All-Steel Equip. Inc 
Niagara Supply Co Art Metal Constr. Co 
Old Town Corp Columbia Steel Equip. Co 
Pres-to-Line Corp. of Amer Cole Steel Equip. Co., Inc 
Print-O-Matic Co., Inc Corry-Jamestown Mfg. Corp 
Speed-0-Print Corp General Fireproofing Co. 
Smith-Corona Inc Globe-Wernicke Co. 
Guardsman-Valentine, Inc 
Hillside Metal Prod., Inc 


Envelopes 
Globe-Wernicke Cx H-O-N Co 
Northern States Env. Co Invincible Metal Furn. Co 


Parker Steel Prods., Inc 
Peerless Steel Equip. Co. 
Remington Rand Inc. 
Security Steel Equip. Corp 
Shaw Walker Co. 

Weis Mfg. Co 

Yawman & Erbe Mfg. Co 


Quality Park Env. Co 
Smead Mfg. Co., Inc 


Envelopes, Plastic 
Aigner, G. J., Co 
Amberg File & Index C 
Markilo 


Eradicators, Ink (Cont. on page 6) 





(Cont. from page 5) 


Files, Rotary 
Revo-File Div. Mosier 
Smead Mfg. Co., Inc 


Safe 


Files, Stencil Duplicator 
Atias Stencil Files Corp 


Files, Storage 
All-Steel Equip. Inc 
Amberg File & Index Co 
Art Metal Constr. Co 
Bankers Box Co 
Barkley, C. L., & Co 
Cole Steel Equip. Co., Inc 
Colurnbia Steel Equip. Cc 
General Fireproofing Co 
Globe-Wernicke Co 
Guide System & Sup. Ce 
H-0-N Co 
Herring-Hall-Marvin 
Invincible Metal Furn. Co 
Mayfair Co 
Oxford Filing Sup. Co 
Parker Steel Prods., Inc 
Peerless Steel Equip. ( 
Shaw Walker Co 
Weis Mfg. Co 


Safe ( 
an 


Oo 


Filing Supplies 
Acco Prods Inc 
Advanco Prods., Inc 
Aigner, G. J., Co. 
Amberg File & Index Co 
Art Metal Constr. Co 
Art Steel Co. Inc 
Barkley, C. L., & Co 
Corry-Jamestown Mfg 
Globe-Wernicke Co 
Guide System & Sup. Co 
Northern States Env. Co 
Oxford Filing Sup. Co., Inc 
Parker Steel Prods., Inc 
Quality Park Env. Co 
Redi-Record Prods. Cx 
Rockwell-Barnes Co 
Security Steel Equip. Corp 
Shaw Walker Co 
Weis Mfg. Co 
Yawman & Erbe Mfg. Cx 


Corr 


Fixtures, Store 
All-Steel Equip. Inc 
Bulman Co., Inc 


Forms, Business 
Aigner, G. J., Co 
American Passbook Co 
Hano, Philip, Co., Inc 


Forms, Continuous 
Hano, Philip, Co., Inc 
Royal Register Co 


Forms, Income Tax Record 
Ace Loose Lf. Bindery Co 


Forms, Loose Lf. 
Ace Loose Lf. Bindery Co 
Aigner, G. J., Co 
Amberg File & Index Co 
Elbe File & Binder Co., Inc 
Recordplate Co 
Sheppard, C. E., Co 


Fountain Pens, Inci. Ball Pt. 
Changepoint, Inc 
Esterbrook Pen Co 
Fisher Pen Co 
Sengbusch Self-Closing Inkstand 


Waterman Pen Co., Inc 


Furniture, Off. Modular Units 
Art Steel Co. Inc 
Columbia Steel Equip. Co 
Peerless Steel Equip. Co 


Furniture, Suites 
Leopold Co. 
Standard Furn. Co 


Furniture, Upholstered 
Ard Mfg. Co., Inc 
Blair Aluminum Furn. Co. 
Bright Chair Co., Inc 
Grand Rapids Lea. Furn. Co 
Gunlocke, W. H., Chair Co 
Modernize, Inc 
Royal Metal Mfg. Co 
Thomas Furn. Co 
Wells Chair Corp 
Worden Co 


Furniture, Used 


Office Furn. Wholesale Di 


7 


6 


Gummed Cloth Ring 


j 


Hardware, Office Furn 


Inkstand 


Numbering Machines 
Ar er r N ber 
Force. Wn 
Force Wester 


Stewart, R. A., & 


Openers, Envelope 


ViacKenzie 


Pads, Scratch 


Rockwe 8 


Pads, Stamp 


A 


Pads, Typewr. Cushion 


Pape r 


Office 


Partitions 











Pencil Sharpener 
an Cha Af ' ; 
Knives. Office 
‘ Pencils, China Marking 
Label 
Pencils, Mechanica 
Ladders, Lib., Store, Vault Pencils, Wood Cased 
Lamps, Desk 
“6 Pins & Pin Containers 
Leads. Mech. Penc Price Marking Mach Stamps 
A g Force Weste 
" ewart 
Printing Outfits, Office 
Leather Good Force Wester 
Publications 
a ‘ A 
Loose Lf. Devices ave 
Punches 
" A gner 
R New Eng j 
Loose Lf. Metals . 
- age Racks, Hat and Coat 
- aner Mf } 
Ribbons & Carbons 
Machine Rebuilt & Used Allied Carb. & f ' 
Al E n a vita 
Mailing Machs. & Supplie 
ree f 
Marking Devices ri : 
f n Ty 
N La gt 
Rochester R 
R Typewr 
b W f 
Mats, Chair t H 
H < Cc R 
fg F 4 
rwood 
Webster 
Wy 
Moistene - 


Name Plate 


A 


Notebooks, Stenographic 


Rubber Bands 


Rubber Type 


ewart, R 


Rulers 
Thr 

















Safe Office Tabulating Mact 
fetal ¢ istr. C r 
John CO & Co 
Stee! Equip. Co 
eral Fireproofing Co 
Slobe-Wernicke Co Tacks, Thumb 
raé y 2 
Guardsman-Valentine, Inc —s ee © 
ng-Hall-Marvin Safe C rere fi 
ble Metal Furn ad 
nk Steel Safe Cc 
gton Rand In Tag 
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aie UO 
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>neiv 
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Fireproofing 
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tT eorge B., C ' 
Sig 
fa. Co Ww 
t ws cs 8 
Sorting Devices 
rg Fi © & i ex { WwW 
Co 
\ & Erbe Mfg 
Stands, Office Machines 
\ t Equip. Inc. 
pply Co. mming Board 
teel Co. Inc 
é Equip. Co 
Fireproofing 
U rp 
hes afe 
t Metal Mfg 
y Steel Equip. ( 
Walker Co 
Ward Mfg. ( 
3 Typewrite 4 
r Corp - , 
f 
Stands, Telephone 
Fastener Corp. 
orp Typewriter Part 
Stapler Removers 
kw Mfg. Co 
Staplers & Supplies 
f F tener Corp Typewriter: 
er C 
ve Mfg. Co., I 
ec 
Stencils, Marking, Brass tery Mate 
yt tencil Work ( t 
Machine ( 
Sto 
f ar C 
Vault Step 
rp 
f Ir 
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| Mig V Record F 
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V e C 
T { 
Pr } 
€ Equip. {( 
ty Equip. ¢ N e Baske 
NW Walker Co t 
rd we (f 
WwW air Cc 
& Er Mfg. C 
Tables, Folding & Banquet v W 
A jack Chair Co , ' 
P Co 
il P 
Fold 
Nork Organizer 
Tablet & Pads v 


OA-6/55 





Wants & For Sale 





EXECUTIVES AVAILABLE 














ANT MANAGER—z years proven record in metal office 

ig Exp d in product design, engineering and 

able helving and lockers. Also equipment for ships 

executive ege. Box F-67 care Office Appliances 

ANAGER ALESMAN ; years experience. Factory trained 

typewriter Bookkeeping machines. 7 years experience 

1g own f é Former Remington Rand Branch Service 

yment a ervice mar Manager, combination sales and 
Office Appli € ( 4 ¢ 

OFFICE MACHINE MANAGER-MECHANICS AVAILABLE 

PEWRITER adding-ca ating machine cash register dictat 

and check writers, have had factory service training on 

wn nop Tex want to locate Colorado or Norther 

reference Box F-68 care Office Appliances, Chicag 





SALESMEN AVAILABLE 





steel furniture, office machines for 
hment, desires to travel for manufacturer selling to dealers 
utheast or Middie West east of the Mississippi. Young 


f doing ag practically any line sold to dealers 





Office Appliance Chicago 6 
' ESMAN DESIRES to make change, ten years experience in 
printing, Bank & County supplies in City and Country 
ld, married and would like to make this a permanent 
MF ice Apr ance Cr 100 ¢ 





OFFICE MACHINE MECHANICS AVAILABLE 








EWRITER AND ADDING MACHINE mechanic available soon 
Prefer Rocky Mountain area or West Coast. For further 
Box F-71 care Office Appliances, Chicago ¢ 
NIC Typewr d Adding Machines with sales ability 


Leon W. White, 406%/2 E. San Antonio St., El Pas Texas 





EXECUTIVES WANTED 





EPARTMENT MANAGER: Must be good merchandiser and 
de operations. Arrange prospectus and quotations for sales 
ne salesmen with furniture prospects. Large Southwestern 





Box T-194 Office Appliances, Chi 





WANTED—EXPERIENCED Sales Manager for long established 
Middle West. Must have complete 

tationery, form printing and promotional printing. Good 
yht man. Box 195 care Office Appliances, Chicago 6. 





BLE f managing stationery store on a franchise basis 
by letter y giving full details about your background 
41 W. Lake St Chicago 6, Ill. Replies confidentia 





SALESMEN WANTED 








New York and New Jersey: New York Manufacturer of 
tered furniture seek alesman to sell to office furniture 
Reply in strict fidence. Box T-196 care Office Appliance 
AND WELL KNOWN company has an excellent opportunity 
’ alesmar the southern territory, with knowledge 
ve complete information as to experience and qualifica 
Office Appliances, Chicago ¢ 














Y equipment dealer in fast growing Gulf Coast con 
<perienced salesmen to join firm. Some investment re 
fine. Box T-198 care Office Appliances, Chicago 6 

West—W known pencil manufacturer has opening 
mmercial stationery and jobbing trade. Terri- 
stantial income is guaranteed for right man. Write 

Box T-199 are Office Appliances Chicago 6 

HE ffice furniture and equipment company desires 
erget tside salesman. Unlimited opportunities 
Write, giving full details to Western Office 

Angele no. o Angeles 12, California 





OFFICE MACHINE FOREMAN—MECHANICS WANTED 





Typewriters, Victor Adding Machines 


ty for waiting on customers in store. Location in Mid 
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The rate for classified advertise- 
ments is eighteen cents a word, 
minimum charge $3.60, payable 
with order. Add six words if box 
address is used. 








OFFICE MACHINE MECHANICS WANTED 





EXPERIENCED UNDERWOOD-SUNDSTRAND service man—adding machines and 
accounting machines through class A. Top salary. References necessary. Call or 
write J. 0. RAINER AGENCY, 105 N. Jackson, Ei Dorado, Arkansas. 





WANTED: TOP GRADE Office Appliance Mechanic. Prefer man with Remington 
adder and typewriter experience. Better than average job. Top salary. Will pay 
moving expenses to right party. Give references and experience in first letter. Box 
T-200 care Office Appliances, Chicago ¢ 





SALES REPRESENTATIVES AVAILABLE 





SALESMAN with over twenty years’ experience selling office equipment and sys- 
tems, desires reputable line on full time basis. Able to provide thorough coverage 
Missouri, Kansas, lowa, Oklahoma, Nebraska, Colorado area. Headquarters in 
Kansas City. Box F-73 care Office Appliances, Chicago 





WE CONCENTRATE IN MICHIGAN, OHIO AND INDIANA—consequently our manu 
facturers get results. Can handle one or two additional high-grade lines in office 
equipment field. Write F-74 care Office Appliances, Chicago 6. 





SALESMAN, WELL KNOWN in the West through long period as retailer, plans to 
establish himself as manufacturers’ representative covering West Coast or South- 
west states. Well grounded in office furniture wood and steel, loose leaf, and other 
dealer lines. Equipped to do first-class selling job on line or lines offering good 
sales possibilities in return for active, intelligent effort. Box F-75 care Office 
Appliances, Chicago 6 





MANUFACTURERS REPRESENTATIVE expanding operations, needs additional 
office supply and stationery lines for California and West Coast. Box F-76 care 
Office Appliances, Chicago 6 





WHOLESALER OF USED OFFICE MACHINES covering Southern Oregon, Northern 
California, and Nevada, desires additional jobber items. Sales truck used. Western 
Typewriter Service, 395 Valencia St., San Francisco 3, Calif 





SALES REPRESENTATIVES WANTED 





EASTERN MANUFACTURER, Specialty Paper Products, well established in territory 
for many years, will consider Representative with other strong line for Stationery 
and Office Supply Dealers in Texas, Oklahoma, Arkansas, Mississippi, and Louisiana 
Box T-221 care Office Appliances, Chicago 6 





SALES REPRESENTATIVE wanted to cover Florida, Georgia, South Carolina, North 
Carolina, Virginia, West Virginia for nationally established manufacturer of wood 
and steel office chairs. Prefer man who has kindred line of desks and files. must 
be experienced. Box T-201 care Office Appliances, Chicago 6 





MANUFACTURER HAS OPENING for men, selling ribbons and carbon paper to the 
Typewriter dealers, to carry a leading line of typewriter and business machine 
covers. State territories covered. Box T-202 care Office Appliances, Chicago 6 





NATIONALLY PROMINENT MANUFACTURER of metal office chairs is interested in 
setting up factory representation with warehousing facilities to serve the important 
trading areas in and adjacent to Atlanta, Dallas, Los Angeles, San Francisco, Port- 
land and New York. Inquiries from responsible individuals invited. State background 
experience. Box T-203 care Office Appliances, Chicago 6 





SALES REPRESENTATIVE WANTED to sell paper goods to office supply retailers 
in Chicago area. Complete sales coverage, including medium and smaller dealers, 
is essential. Good opportunity for a capable salesman. Box T-204 care Office 
Appliances, Chicago 6. 





VALUABLE DISTRIBUTORSHIP AVAILABLE. Fifty year old, million rated manu 
facturer offers several distributorships to responsible executive salesmen, having 
or able to establish sales force. Nationally advertised essential business equipment, 
old to offices, factories and businesses everywhere. Sells for half comparable in 
stallation. Moderate inventory commitment. High sales potential, large discounts 
Give complete details. Box T-205 care Office Appliances, 100 East 42nd St., New 
York 17. 





REPRESENTATIVE WANTED IN Colorado, Wyoming, Idaho, Montana, New Mexico, 
Utah, Oregon and Washington for line of office accessories, tables and type stands 
Write for further information. L. C. Flewelling Co 2411 Industrial Ave., Holly 
dale, Calif 





MANUFACTURER'S REPRESENTATIVES wanted for exclusive state complete metal 
office chairs. Commission basis franchise dealers. Advise lines you now carry and 
what territory. Write King Posture Chair Co., 953 So. Raymond Ave., Pasadena 2, 
California 





SALESMAN, EXCELLENT OPPORTUNITY to subsidize your income. Revolutionary 
new item for those catering to hard goods trades, (10% commission). Most terri- 
tories open. All territories protected. Write for details. Perma-Mark, Inc., 175 
Fifth Avenue, New York, N. Y 


WANTS AND FOR SALE, Continued on page 8 
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WANTS AND FOR SALE Continued from page 7 


SALES REPRESENTATIVES WANTED, Cont'd 








PARTNERS WANTED 








NEW ENGLAND REPRESENTATIVE. If you now have one strong 
calling on Stationery and Office Supply stores and have the ab 
promote one additional major line, we want to hear from you 


to hold business now coming from territory ecticut to Maine 
Office Appliances, Chicago 6. 





THE STATES OF VIRGINIA, WEST VIRGINI A, Te Arka 
are open for a high grade sales repr to carry ou é 
two other non-conflicting lines, 
brief cases, portfolios and light 
and leather. Give a complete abstr 





RETAIL BUSINESSES FOR SALE 





FOR SALE: OFFICE SUPPLY and 


tine ang are 
ty to vigorously 
Old established 
Manufacturer of Filing Supplies with established volume needs aggressiv 


15 years. 75% Location. Good indust Box fice Appl 


cago 6. 





OFFICE SUPPLY AND EQUIPMENT—17 y ul C ati 
Stere showing profit every year. Out t yner W sell at c 


inventory, approximately $28,00 
ployees know of this ad. Box T-207, 





OFFICE SUPPLY & STATIONERY STORE 
Owner has too many other interes . $ 
Office Appliances, Chicago 





OFFICE MACHINES AND SUPPLY t jing 

line of machines and furniture 3 ¢ ] pulat f 
Your investigation will prove th a tog W $2 
Box T-209, care Office Applianc 





OFFICE EQUIPMENT and Busines 
chises ~~ Exceptionally beautiful 
land — Box T-210, care Office Apg 





OFFICE EQUIPMENT STORE, Southwe 
stock, Good Lines, downtown locat factory i $ 
desired. Box T-211, care Office Apy 





OFFICE EQUIPMENT STORE. Old 
Southern City on Gulf Coast with 
$15,000 will handle if you sign 
downtown location. New building 
Appliances, Chicago 6. 





FOR SALE—FLORIDA STATIONERY 

lished business in one of the largest 

mercial and social stationery, office fur 

books, gifts, greeting cards. Gr $ 
Partnership dispute forcing sale. Deal d vit 
Appliances, Chicago 6. 





FOR SALE OFFICE EQUIPMENT AN 
tablished. Top franchised lines held t 
territory. Franchise benefits from 
Over 250,000 population in trade 


supp 


Best downtown location, good lease. W tright or Jer experience 


with capital to invest in part t pportunity to purcha 


later. If you are interested 
living conditions for you and y 
Office Appliances, Chicago ¢ 





FOR SALE—PRINTING, OFFICE 

location in central Indiana Town 
plus clean inventory. About $30 
terests. Box T-214 care Office App 





OFFICE SUPPLY AND EQUIPMENT St $ 
west area available to energetic y } $ 
College. Present and potential é t 
wanted. Top references necessary. 
Chicago 6 





FOR $5000 PAYABLE at $10 

business to some young man wh 

stand rigid investigation of backgr 

assume vaiuable franchises such as Roy Mi y. W 
full details of training, educat A 
rado. 





WANTED TO BUY RETAIL BUSINESSES 





DESIRE TO PURCHASE full or part 
business. Fifteen years experience 
work. Prefer southern California area 
other locations. Box T-216 care Off 





WANTED TO BUY MANUFACTURING BUSINESS 





WELL KNOWN MANUFACTURER doing 
United States and abroad will consider o 
using same general type of retai! out 
already have user and dealer ac 

volume. Enterprise thus acquired 
respondence will be handled in 
pliances, Chicago 6. 






















































































ASSOCIATE WANTED—Office Furniture established 10 year Angeles, Ca 
fornia. Box T-218 care Office Appliances, C 
ESTABLISHED OFFICE MACHINE DEAL 00 ft. co tore on heavily 
traveled ee terested in party with cor onery experience, to share 
atic ze For further deta T-219 care Office Appliance 
ig 
LISTS 
f 6,262 commercia and off f ance dealer 
81 typewriter and adding machine st Write for FRE talogue 
er rv cture inst t bank and ot We charge 
for addre 3. SPEED-A )DRE S 48 ; treet, Wood 7 New York 
FOR SALE AND WANTED TO BUY, USED EQUIPMENT 
RAND and UNDERW 
Nat a f ghs bookkeeping nr ate deta Je ser 
128 Lafayette 
all makes calculat adding mact bookkeeping 
machinery. Give us f ecificat and al numobe 
We'll quote highest 5 ternat \ppliance 
idway, New Y 
ight old | f 
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O4's Prews-Time Sulletin 


Late and Important News for Our Readers 





SUMMER VACATION DATES: Many firms in the stationery and office equipment industry 
have announced summer closing dates. The list includes -- Codo Manufactur- 
ing Corporation, July 2-18 for factory; The B. L. Marble Chair Company, 
June 30-July 18; Amberg File and Index Company, July l-July 18. 





HOMER SMITH BACK WITH NSOEA: Effective June 1, Homer Smith will assume duties at 
NSOEA as merchandising manager. In this new position he will reinstate the 
product training manual program and will direct the dealer advertising 
and similar promotional activities. He has been national sales training 
director of Ditto, Inc., for the past two years after having previously 
been connected with NSOEA. 





FRANK HONEYAGER DIES: Frank Honeyager, veteran manufacturers’ representative and 
member of Great Lakes Travelers Club, died Sunday, April 24, in Delavan, 
Wis., where he resided. His territory consisted of the states of Ohio, In- 
diana, Illinois, Michigan, West Virginia and Kentucky and he had traveled 
in that territory since 1937. Surviving are the widow; two sons, Edwin of 
Waukesha, Wis., and Richard, of Delavan; two grandchildren and one great 
grandson. 





WATERMAN OFFERS FAIR TRADE CONTRACT: Waterman Pen Company is offering its retailers 
a written fair trade contract designed to protect the retailer by maintain- 
ing standard list prices on all of its products sold by the retailer, it 
is announced by Robert D. Howse, president. Public and dealer acceptance 
of the Waterman C/F (cartridge-filled) fountain pen necessitated the 
step, he said. 





DEATH TAKES J. J. BOURGOINE OF SHAW-WALKER: Joseph John Bourgoine, 59, senior vice- 
president and director of Shaw-Walker Company, died April 30 at Siwanoy 
Country Club, Bronxville, N.Y., when he was stricken while playing golf. 
He had been with Shaw-Walker for 35 years. 





PLANS MOVE FOR SPERRY RAND CORPORATION: Sperry Rand is the name proposed for the new 
corporation which would result from the consolidation of Remington Rand 
Inc., and Sperry Corp., according to the proxy statements released to the 
shareholders of the two companies. Gen. Douglas MacArthur would become 
chairman of the board of the resulting new corporation and James H. Rand, 
president of Remington Rand Inc., would be vice-chairman, says the New 
York Herald-Tribune. Sperry stockholders will vote on May 26 and Reming- 
ton Rand meeting was set for May 27. 





HORTON ELEVATED BY POLYCHROME: Election of Howard H. Horton as vice-president and 
sales director has been announced by the Polychrome Corporation. Mr. Hor- 
ton was previously associated with American Type Founders of Elizabeth, 
N.J., aS manager of sales training and development. 








ORGANIZE NOFA CHAPTER IN RHODE ISLAND: The list of chapters for the National Office 
Furniture Association grew to 21 on April 25 when 15 office furniture 
dealers meeting in Providence, R.I., organized the Rhode Island NOFA 
Chapter. Benjamin Agronick was chairman and John R. Gray, NOFA executive 
director, addressed the group. 








INTRODUCE NEW MASKING TAPE: HI-Lux masking tape was introduced by the Hi-Lux Tape 
Corporation of 58 Seabring St., Brooklyn 31, N.Y., recently. Containing 
XL-90, it is claimed that the new masking tape remains factory-fresh for 
years. 





OA-—6/55 9 











State of the Tudustry i 


@ Brightening the Office. The Wall Street Journal 
NOF 


in a recent aaition used observations at the N FA 
convention and “help of OFFICE APPLIANCES staff 


members to produce an article on how “furniture 


men are perking up sales with fancy desk and chair 
styles.” 

The WS] staff reporter, George Melloan, tells of 
“striking developments as the office furniture indus 
try, not long ago marked by conservatism and slow 
changing styles, builds a boom for itself 
of new work-quarter fashions designe: 
customers and boost employ} 

Disclosing the ‘color’ trend, WSJ n ary 
metal desks are now being put out in a light ‘pine 
frost’ green, in ‘autumn haze,’ which is a bit darker 
than ivory, and in other pastel shade oe switch alsc 
is under way to lighter, more modern looking desks 
and to sectional shelves, drawers, file cabinets and 
flat space that the user can arrange around himself 
as needed.” 


* * * 
In this connection, Floyd Fenn, | Angeles office 
furniture dealer, is quoted: ‘Employe 1re learning 


that new styles and more color make offices more 
livable, help them attract and keep emplo 
Says WSJ: “This year, after a dex 
million in 1954, office furniture sales are on the up- 
swing again. New ait 2s and colors aren't providing 
all the steam. Other major factors: A national office 
building construction spree and the business recov 
ery. Interviews with manufacturers ind de 2>alers 
show most reporting sales gains ranging from 5% tc 
50% over a year ago.” 





Typical is the comment of Walter Bender, presi 
dent of General Fireproof Com] sale 
so far in 1955 are 25% to 30% ahead of last year 
and I think we can have a 25 ncrease for the fu 
year.... 

“Everybody is going to color. Three years agc 
metal desks were green and gray. Now, we offer 
five basic colors and will match anything else a 
customer wants. About 4 f our current sales are 
in the pastel shades.” 

This note concerning color is further amplified by 
WSJ: “Some customers’ tastes run t hy 
A Los Angeles é 
Wernicke Co. by ordering 300 desks spe y fin 
ished in fire engine red. Another Globe-Wernicke 
special order called for a pinkish hue 


lirm recently startled 








“Changes in this business used to come grad 
ually,” reads a quote from Raphael Blessinger, sec 
retary and general sales manager for Jasper Desk 
Company. ‘But in the | ast five years, they have been 
drastic. In the new buil that are being built 
there is no place for fons hive inless it is up-to-date 
You have to think of something new every year 
In that respect we are getting like the auto indus 
try; as our new designs make furniture obsolete 
should create new business 

Kenneth F. Davis, vice-president of W. H. Gun 
locke Chair Company, said: “This trend to modern 
design is one of the fastest we've ever seen.” 
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Other q 


Epvoin er 


aos 


otes gained by Wall Street Journal: 

, sales director of Herman Miller 

Furniture Posse “Originally our office furniture 

only design-conscious people like archi- 
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four years office furniture dealers have been aug- 
eir staffs with decorators and our styles 
have begun to catch on. As a result, our sales of 
office furniture have about doubled over that pe 
ard Nemlich, president of NOFA, “Fifteen 
go, dealers sold individual items. Today, 
they have four walls presented to them and they do 
hole decorating job 


WS] points out that office furniture dealers and 
fj igners believe the demand for tl 
igns reflects basic changes in busi 
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They say less formality at the executive builds 
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nversational groupings” of fas and 
‘hairs in offices. Harder work md more tension as 
f today’s dynamic economy create demand 
more comfort, more efficient desk arrangements 
ant surroundings. Interest in employer 


morale results in better furnishings for ae eal of 





: ‘ 
fices and offices of lesser executives. The “confer 
ite 1. 7 f P ° 7° 7 4 L 4 
ence” desk, featuring a big, overlapping top so tha 
Key men can gather around ior discussions, is an 
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Fair Trade Not Dead 


Attorney General Herbert Brownell in a recent state- 
ment declared that ‘‘fair trade deprives consumers of the 
opportunity of shopping around for the same product 
priced competitively and advertised freely by retailers."’ 

This statement is in line with recent thinking and court 
decisions which tend to discourage efforts to keep fair 
trade alive. 

But, advocates of Fair Trade can argue that the prin- 
ciples of the practice are still kicking and needed today if 
for no other reason that a manufacturer's name brand 
merchandise deserves protection. In this connection the 
Bureau of Education on Fair Trade has said: 

“If the Attorney General refers to a trade-marked prod- 
uct . . . we would heartily agree. There is no reason why 
a trade-marked product should be required to compete 
with itself any more than an individual, a corporation or 
a government should be asked to do so. Yet, this is pre- 
cisely what happens when indiscriminate price-cutting is 
permitted on a trade-marked product. 

“The Attorney General fails to recognize that the 
trademark is the manufacturer's property, the precious 
symbol of his good will. As the U.S. Supreme Court noted 
in the Old Dearborn decision upholding fair trade, this 
trademark is still owned by the manufacturer even after 
the retailer has taken title to the product bearing the 
identifying trademark. Exactly what is property right or 
ownership? It involves the right to exclude other from us- 
ing one's property and the right to specify the conditions 
under which others may be permitted to use one's prop- 
erty. The fair trade laws are merely one legally accept- 
able way of putting this right of ownership into effect. 

“To force a trade-marked product to compete with 
itself would confer upon giant retailers the power to im- 
pose a death sentence on the sales of that trade-marked 
product in such retailers’ trading areas. When a trade- 
marked project is subjected to continuing price-cutting in 
a given area, the product becomes economically unat- 
tractive for other retailers to stock and sell. The manu- 
facturer finds himself with a shrinking distribution system 
and shrinking sales in the price-cutting trading area. Un- 
der conditions such as these, many trade-marked prod- 
ucts will not have the stamina to remain alive in that mar- 
ket.” 

One point that may be overlooked in the fair trade 
discussion is that fair-trading retailers have recourse to 
action against violators under state laws. And, where the 
manufacturer has been clearly negligent in enforcing his 
fair trade agreements, the Federal Trade Commission 
states that the retailer is under no legal obligation to con- 


tinue to observe the manufacturer's fair trade prices. Just 
recently, in this respect, the FTC refused a request of an 
association to police fair trade agreements made by 
manufacturers. It was pointed out that recourse was a 
matter of individual retailers’ action. 

Apparently, if fair trade is to be kept alive, its nourish- 
ment is a matter of individual retailer's, as well as manu- 
facturers', concern. 





Nothing that harms American business can possibly help 
the American people; and nothing that injures the people can 


ever prosper American business. 
—Benjamin M. Fairless 


Where the Business Press Serves 


Edward A. Mitchell of Evansville, Ind., president of the 
National Food Distributors Association, has given the 
business press in general a boost while talking about the 
food trade publications. Quoted in Printer'’s Ink, his 
words apply just as well to the stationery and office equip- 
ment industry publications: 

“Surely nobody who has ever done any field contact 
work in our industry can forget that the food trade press 
as a whole has a most important place in today's suc- 
cessful marketing and advertising picture. Look at any 
successful manufacturer in our business and you will find 
a completely co-ordinated program that includes the trade 
press as an integral part of their over-all national, re- 
gional and local advertising program. 

‘A well-conceived and executed trade’ press campaign 
is really the first step in a well-coordinated advertising 
and merchandising program because: 

‘1. It reaches the people who sell the consumer. 

2. It's low in cost. 

“3. It has frequent friendly contact with industry 
readers. 

“4. It's easy to merchandise at wholesale and retail 
levels. 

“5. It can be used to co-ordinate the manufacturer's 
national and local advertising to make it produce more 
sales at less cost."’ 

Thank you, Mr. Mitchell, and we might add with pride 
that Office Appliances in 1954 ranked fifth among all 
monthly merchandising publications in total advertising 
pages and eighth among all merchandising publications 
in total advertising pages. This should be proof enough 
that Office Appliances’ rank is a direct reflection of the 
recognition given to this industry's leading publication by 
manufacturers wishing to reach adequately their dealers. 


ADOLF WIRZ, a Swiss advertising consultant says: ‘‘The retailer who wants to at- 
tract as many customers as possible to his store will find, by studying human behavior, 
that one of the motives for choosing a certain store is imitation. 

‘‘When buying goods, women are influenced by their neighbors, by their friends, 
by other people. Imitation, as we know, plays an extremely important part in the 
forming of certain buying habits. If several people sit in trains and buses with parcels 
on their knees, showing the name of the firm, these wrapping papers or boxes act as 


' 


wandering testimonials for the store.’ 
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—The Efficiency Magazine. 
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Puoto ABove ... Mount 
Evans and Echo Lake in 
the Denver Mountain 
Parks System, a_ short 
distance west of Denver. 
The highest mountain 
road in the world — 
a safe, well-maintained 
highway — winds to the 
top of lofty Mount Evans 
at an elevation of 14,260 
feet, through spectacular 
scenery of dense forests, 
fertile valleys, past Echo 
and Summit Lakes. — 
Photo by Charles Gro- 
ver, courtesy Denver 
Convention and Visitors 
Bureau. 


12 








~ 
om 
“a Denver 
Invites 


@ DENVER, the mile-high city, beckons to the National Office Machine Dealers 
Association for the 30th annual convention and trade exhibit June 26-29. The 
advantages of this vacation spot and the later starting date enabling dealers to 
bring school children are factors which are expected to swell the attendance at 


the four-day affair. 





Headquartering at the Cosmopolitan Hotel, NOMDA will put the emphasis 
on “talking shop”’ under the piloting of President Wilbur Walker of Wichita, 
Kan. There will be only one speaker for the entire four days. The rest of the 
time will be devoted to visting the exhibits and carrying on the business of the 
meeting — principally panel discussions. 


The entire afternoons will be devoted to panels after a limited amount of 
association business is disposed of. 


After a complete survey of the wishes of the membership, arrangements 
have been made to hold a wide variety of panels on many phases of the office 
machine industry. Panels on the agenda are Advertising, Electric Typewriters, 
Adding Machines, Discount Houses, Calculators, Addressing Machines, Cash 
Registers, Bookkeeping Machines and Dictation Machines. 


Each panel will be conducted by a member well versed in the topic to 
which he is assigned. The discussions will cover a wide range of topics with a 
view to giving each one in attendance a better perspective of his business. 


No. 1 panel in the survey was the electric typewriter. Next in the number 
of votes received was the adding machine with discount house third. The spread 
between the top items for talks was very slim. Calculators received strong sup- 
port and will have a big turnout. The votes for all other panels ran at a very 
even level. 


‘‘We want the dealers to leave Denver with a pocketful of ideas that will 
enable them to make more money and do a better business,"’ declared NOMDA 
President Wilbur Walker. ‘‘The panels are bound to serve that purpose and 
enough discussions will be held to cover just about every type of office machine 
handled.” 


The program, shaping up under the leadership of an enthusiastic Denver 
committee and shepherded by executive secretary Harold Mann, will provide 
opportunity for fun. A golf tournament is on the Sunday agenda with a starting 
date set at 10 a.m. at Willis Case Golf Course. On Monday evening an outdoor 
campfire chuck wagon dinner served in true western fashion is expected to at- 
tract most of the convention registrants and members of their families. 


Post-convention tours have been lined up for those who wish to explore the 
beauties of the Rockies after June 29. 


OA-6/55 





>rs 


he 


at 


a, 
1e 
12 


of 


NOMDA Convention Program — 


(A very tentative program of events for the 30th annual National Office Machine 
Dealers Association convention and trade exhibit in Denver is listed here. While the 
basis of the convention is presented here, there are additions and changes that will 
be made by convention time). 


SUNDAY — JUNE 26 
9 A.M.—Exhibits open. 
10 A.M.—Registration opens. 
10 A.M.—Golf tournament at Willis Case Country Club. 
3 P.M.—Board Meeting—Paddock Room, Cosmopolitan Hotel. 


MONDAY — JUNE 27 
9 A.M.—Exhibits open. 
9 A.M.—Registration continues. 
12:30 P.M.—Luncheon. 
—Invocation by Rev. Howard L. Elston. 
—Welcome to Denver. 
—Response. 
—Guest speaker—Dr. Kenneth McFarland of Topeka, Kan. 
—Business meeting—report of nominating committee. 
—Door prize drawing. 
—Panel discussions. 
6:30 P.M.—Buses leave Cosmopolitan Hotel for outdoor chuckwagon bonfire 
dinner at Willow Springs Country Club, Morrison, Colo. 


TUESDAY — JUNE 28 
9 A.M.—Exhibits open. 
9 A.M.—Registration continues. 
9 A.M.—Display of entries in NOMDA Awards. 
12:30 P.M.—tLuncheon. 
—Members’ business meeting—election of officers, directors. 
—Door prize drawing. 
—Panel discussions. 
—Board of directors’ meeting. 
Evening —No planned group activity. 


WEDNESDAY — JUNE 29 
9 A.M.—Exhibits open. 
9 A.M.—Awards’ display. 
9:30 A.M.—Presidents’ breakfast for presidents and secretaries of all local 
associations. 
12:30 P.M.—tLuncheon. 
—Awards and trophies to winners of membership drive. 
—Drawing for door prize. 
—Panel discussion. 
7:00 P.M.—banquet. 


THURSDAY —JUNE 30 


NOMDA post-convention tours leaving Cosmopolitan Hotel at 9 A.M. 
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WILBUR WALKER 
NOMDA President 





HAROLD MANN 
Exec. Secretary 





DR. McFARLAND 
Speaker 
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WALKER Cup... is the 
principal booster for 
NOMDA members out- 
side of locals to obtain 
new members before 
May 15. This award, to 
be presented at the Den- 
ver convention, is given 
by President Wilbur 
Walker. Local associa- 
tions vie for the Liston 
Jackson Trophy, an an- 
nual presentation to the 
group making the best 
showing in new members 
as well as retaining the 
most from the previous 
year’s roster. 
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What's Ahead in Denver 


FOR THE LADIES—Ore of the finest programs NOMDA has 


ever set aside for the ladies will feature 
the Denver gathering June 26-29. Activity starts off with the opening 
luncheon addressed by Dr. Kenneth McFarland. Later on Monday after- 
noon there will be a tour of the city of Denver highlighted by a stop at 
the United States Mint. In the evening the outdoor chuck wagon dinner, 
campfire and dancing are planned at the Willow Springs Country Club 
in the foothills of the Rockies. 

Tuesday will find the feminine contingent having luncheon at the 
“Top of the Park’ on the 14th floor of the Park Lane Hotel. A complete 
fashion revue will be presented by Norman's of Aurora. After the luncheon 
the ladies will vie for several beautiful prizes in games. Tuesday evening 
is to be set aside for families to do as they please. There will be no 
scheduled group event. 

Wednesday will be given over to resting and preparing for the big 
banquet and dance in the Silver Glade Room of the Cosmopolitan Hotel. 
This event will bring to a close the convention that has been eagerly an- 
ticipated by all NOMDANS since it was announced at St. Louis last 
Summer. 


GOLF TOURNE y—Colfers will tee off on Sunday morning June 

26, at 10 A.M. in NOMDA'S second annual 
golf tournament to be held at the Willis Case Golf Course. Keen competi- 
tion that had its start in St. Louis is expected to break out again this 
Summer. 

Don Nolan, Denver, chairman of the event, has lined up prizes for 
all classifications ranging from the best game of the day to the poorest. 
All trophies will be presented at the banquet on Wednesday night at the 
Cosmopolitan Hotel. Actual prizes will be awarded for the best player, 
first in handicap, second in handicap and for the highest score. 

All those desiring to enter should notify Nolan at the Royal Type- 
writer Company, 730 21st St., Denver 5, Colo. 


CHUCK i ‘_AGON—The foothills of the Rockies, more than a mile 

high, will be the locale of one of the fun 
activities of the June convention of NOMDA. This event is to be an out- 
door campfire chuck wagon dinner served in true western fashion with real 
out-of-doors fare. On the menu will be: Beef on a bun, barbecue ribs, 
lyonnaise potatoes, chuck wagon beans, spaghetti, ice cream or apple 
pie and cheese, coffee. 

After the conventioners fill up with food there will be an evening of 
community singing around the campfire, followed by dancing. Buses wil! 
take the participants to and from the chuck wagon site. The trip will in- 
clude a peek at the world famous Red Rock Theater. 


SPECIAL INVITATION" is not necessary to be a member of 


the National Office Machine Dealers 
Association to enjoy the convention and trade exhibit. All retail dealers 
in the country are urged to atiend. The event is an industry-wide affair for 
the good of every dealer, member or not, participating in the four-day 
session. 
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Smitinc AHEAD FOR THE CONVENTION ... Here are typical smiling NOMDA enthusiasts 
who will greet members and their friends at the Denver convention. Photographed at a 
recent planning session are these committee chairmen (left to right): FRONT—Frank 
Stark, transportation; Louis Santangelo, Jr., president of the Rocky Mountain group; 
Vrs. Louis DeSciose, ladies, and Ralph Legge, Denver chairman, REAR—Paul Honour, 
finance; Joe Evans, publicity; and Harry Honour, registration. 


MDA Exhibitors — 


EXHIBITOR BOOTH 
A 
Machine Co. In 1 
Allen Business Machine Inc. 6, 7 
Office Machine Corp 46 
ipply Co 42 
Stencil File Corp 53 
B 
Duplicator Corp 33 
ghs Corp 1 ) 
Cc 
nia Typewriter Exchange : 
Writer Co In 48 
Itiplier Corp l > 23 
ndustrie 
E 
Addressing Mach 
Tag & Salesbook ( 51 
F 
34, 3 
Tarrant Mfg. (¢ 58. 59 
R & Carb f re 4 
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G 
ramont Cort 
Gestetner luplica Corp 
H 
Henn ( 
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Indiana Cash Drawer Co 
Inter-Continental Trading Corp 


Olympia Typewriters) 34 
L 
Lansdale Products Corp 
Lix Distributing ( 
M 
Maso Steel Products, In 38 
Metropolitan Typewriter Co Im 
(Vos Portables) 
N 
Tt d Cash Register Cx 
0 
t i 44 


31 
32 


Pp 
Paillard Products, In 24 
Pearl Engraving Corp 10 
The Printo-O-Matic Co In ; 29 
R 
Reliable Typewriter & Adding Machine 
Co : : , o6e9éene 4 
Remington Rand Inc 12, 13, 14, } 
Rex-O-graph, Inc so ae 
Rite-Line Corp 
Royal Typewriter ( 19 0 
Ss 
Shipman-Ward Manufacturing Co 40 
Smith-Corona Ine 27 
Speed-O-Matic Corp 5? 
Swift Business Machines Corp 16 
T 
Tiffany Stand Company m 17, 18 
U, V, W 
Underwood Corp 3 
Victor Adding Machine Co 41 
Chic Webb, Alpina U > 
Distributor 30 
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Shake Hands 


with the 


Factory’s 


Salesman ! 


by V. N. Vetromile 


@ EVEN IN THESE DAYS of 
enlightened policy in business, 
traveling representatives of manu- 
facturers in practically every in- 
dustry that funnels its products 
through retailers meets that type 
of merchant who seems lacking in 
understanding of the important and 
helpful role that the factory repre- 
sentative plays in the scheme of dis- 
tribution. 

Whereas the factory’s salesman 
should be welcomed as the most- 
personal—indeed, often the only 
personal—liaison with the supplier’s 
general headquarters—the surpris- 
ing fact is that there are still some 
dealers who fail to see that self- 
interest, if not common courtesy, 
should urge them to spread the 
“Welcome” mat. 


Some are Cagy 


This dwindling band of behind- 
the-times dealers don’t receive the 
traveling man quite as if they re- 
garded his appearance on the scene 
as an intrusion. But, they do some- 
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He's Interested in the Wide Awake 
Dealer Because What Helps 


times register the impression with 
him that his arrival is a detraction 
from something they prefer to do 
then and there. This is _ usually 
something of no great moment, so 
far as its influence on the profits 
of the day’s business is concerned. 
Normally it is something that could 
be put off or passed along to an- 
other member of the staff to handle. 


Welcome Helps 


Nothing can be more heartening 
to a representative taking over a 
new territory than to find the deal- 
ers greeting him in a manner indi- 
cating approval because they know 
and approve the company he rep- 
resents. It’s the best kind of hand- 
shake that the office equipment and 
supply dealer can extend to a sales 
representative on his first visit. 

Top-notch salesmen — the real 
career men of the selling world 
— are highly trained men. Selling 
modern office machines, furniture 
and systems successfully requires 
not only considerable technical 
knowledge but also a skill in sales 


the Dealer Helps Him 


promotion and the ability to assist 
customers with planning counsel 
and efficiency-promoting ideas in 
office management. 

These “Knights of the Road” are 
always ambitious to increase their 
sales volume, not only in competi- 
tion with the sales records of other 
salesmen representing their own 
factory, but also in competition with 
the salesmen of competitive fac- 
tories. To do this they must be able 
and willing to help the dealer with 
his problems of sales stimulation. 
Their willingness stems from the 
sure knowledge that whatever bene- 
fits retail distributors will also bene- 
fit the traveling salesmen. 


Keep Abreast 


Alert to opportunities, progres- 
sive dealers recognize the impor- 
tance of the manufacturer’s sales- 
man in the merchandising scheme. 
They have learned the practical 
value of his familiarity with trade 
conditions and problems, acquired 
by constant contact with a diversity 
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of retail outlets in our industry. It 
is not uncommon for a dealer to 
ask and accept the advice of a 
traveler on a current problem know- 
ing that the salesman’s suggestions 
will be based on observation of a 
parallel situation in some other 
merchant's business. 


Training Does It 


This change in the prestige of 
the modern factory representative 
as contrasted with the old-time 
“drummer” who, though ambitious 
and aggressive was relatively crude 
in his routine, has resulted princi- 
pally from the kind and extent of 
intensive training given by most 
manufacturers to their salesmen be- 
fore assignment to a sales territory. 

A primary benefit of this special 
preparation is that the salesmen of 
these companies are much more 
capable of making sound sales pre- 
sentations and can service the prod- 
ucts which they handle more ef- 
ficiently than ever in times past. 

This training, in its highest ex- 
pression, qualifies the factory sales- 
man to function as an adviser and 
consultant in numerous matters in 
which the typical retailer needs the 
experienced outside viewpoint with 
regard to his policies or methods of 
conducting his store. 


Ready to Amend 


An intelligent merchandiser never 
feels any embarrassment in amend- 
ing his plans, when competent coun- 
sel suggests some opportunity for 
improving and strengthening those 
plans. When, on the other hand, 
the correctness of his tentative idea 
is confirmed by the opinion of a 
man who has intimate knowledge 
of retail trade problems, the dealer 
will know that he is on the right 
track. He can make a decision with 
assurance and carry out his plans 
with confidence. 


Idea Was to Sell 


It is probably not unfair to any- 
one to say that the typical sales- 
man of the “old school’, even 
though he was doubtless willing to 
do some favor for a client on oc- 
casion, could not be considered in 
the running with his modern 
counterpart. In his day, the main 
objective was to sell a dealer all 
he would buy or could pay for 
(often under the stimulus of a 
pocketful of cigars or a lunch down- 
town) and then take off for the 
next prospect or the next town. 

The goods were sold; let the 
merchant dispose of the shipment 
as best he might pending the next 
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whirlwind visit of the drummer. 
Everything is different today. 
The open-eyed and open-minded 
dealer knows that the constructive 
interest of the modern factory rep- 
resentative in his store brings to 
his service the practical kind of 
trade co-operation that has actual 
dollars and cents value. In many 
situations that can be visualized, 
this kind of help by the traveler 
might very well be the timely “shot 
in the arm” that the dealer’s busi- 


ness requires—not merely for 


achieving a better turnover on the 
lines represented by the traveling 
man, but for the stimulation of sales 
in general. 


They Pioneered 


The established manufacturers of 
our industry were pioneers and are 
leaders today in maintaining re- 
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MONTHLY MUSINGS ON SALESMEN 
AND THEIR PROBLEMS 


by L. R. ADDINGTON, vice-president 
stock sales, Art Metal Construction Co. 


@ THE SCIENTIST must have a fun- 
damental awareness of the atomic 
structure of chemicals and minerals 
in order to understand what can be 
accomplished with these elements. 

The salesman also has a priceless 
ingredient in his sphere of activity. In 
the field of pure science it is known 
as the fourth dimension. To the lay- 
man it is known as Time. 

A salesman can have every skill, 
product, knowledge, experience and 
the finest line to sell but in the final 
analysis what he does with his time 
each day finally determines how 
much business he will get. 

Each day every salesman has two 
questions which he must answer to 
himself and to his company. 

1. How am | going to use today’s 
selling time? 

2. How did | use today’s selling 
time? 

Whether you use each day's time 
well is determined by how well you 
plan each hour. 

1. How much time do you work 
outside the office? 

2. What time can you make your 
first call? 

3. How much time do you spend 
waiting for interviews? 


search organizations in their con- 
stant quest for facts. While aimed 
at expanding markets for their prod- 
ucts, the search also provides re- 
tailers with improved methods for 
advertising, displaying, and in gen- 
eral, merchandising those products 
efficiently, economically, and profit- 
ably. 


Pass Along Facts 


The facts uncovered by such re- 
search are passed along immediately 
to the salesmen in the field and 
become a vital, driving force for 
sales promotion. When transmitted, 
the facts place retailers of today 
in a much stronger position than 
were their predecessors of 30 or 
even 20 years ago. 

Shake hands with the traveling 
salesman! It’s a pleasant and profit- 
able procedure. 





4. How many appointments do 
you make each day? 

5. How well do you prepare for 
the interview? 

6. Who will you tell your sales 
story to? 

7. How many follow-ups do you 
make each day? 

8. Have you recorded new pros- 
pects? 

9. Have you written any letters 
as a thank you to new impor- 
tant executives for your first 
interview or first order from 
their companies? 

10. Did you put any new names 
on your mailing list? 

11. Did you talk to your sales- 
manager about the day's work 
either before or after work? 

The man who will use more time 
well each day will inevitably increase 
his sales, his income and his impor- 
tance, both to his customers and his 
company. 

A salesman should not face each 
day as a hopeful gamble. He should 
make the averages favor him through 
careful, purposeful planning of each 
opportunity presented by each minute 
of each day. 
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@ TWO YEARS AGO when Joe 
Mahen first saw Dupli-Voice, it was 
“love at first sound.” Not that 
Mahen was an expert in office ma- 
chines. Quite to the contrary, this 
was a totally unfamiliar subject . . . 
a far cry from the wholesale coal 
business which he had known for 
over 30 years. 

Obviously Dupli-Voice (now 
known as the Comptometer dicta- 
tion machine) made a_ favorable 
first impression because Mahen sub- 
sequently became a factory distribu- 
tor in St. Louis. Today, the Dupli- 
Voice Company of St. Louis 
located at 312 North Sarah St... . 
is two years old and more enthusi- 
astic than ever about the possibili- 
ties of magnetic dictation. 


Has Two Functions 


The company serves two func- 
tions. It sells the Comptometer to 
users in the immediate St. Louis 
area and in addition assumes the 
responsibility for marketing the unit 
in a prescribed territory through the 
medium of existing office equipment 
dealers. How the job has been done 
... adds up to a stimulating episode 

. . another chapter in the “Who- 
Dunit” series. 

When Mahen first approached the 
problem of penetration in his own 
market, he early realized that his 
most telling influence would be de- 
livered via demonstration. So . 
demonstrate it was and demonstrate 
it is today. 

Mahen believes there is no hokus- 
pocus in selling. For the most part, 
it’s plain hard work and seldom a 
push-over. Having orginally been to 
the factory where the dictating ma- 
chine was put through its paces, 
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‘‘Dictates’”’ 


Joe Mahen of St. Louis Finds Route 


The Growth of This Company 


to Success Despite Lack of Experience 


the next step was to learn all about 
the operation of the unit so that an 
intelligent demonstration could be 
given to logical prospects, to get 
their reaction and degree of accept- 
ance. Thus the art of demonstration 
was acquired and practiced until as 
Mahen puts it, “I nearly drove 
everybody crazy.” First his wife, 
then the neighbors, then friends, 
then business acquaintances. It was 
demonstrate . . . then demonstrate 
again. It taught him what he wanted 
to know. That was step No. |. 
Step No. 2 was to test the market. 
With that came a business address 
. a listing in the yellow section 
of the telephone directory and quite 
naturally a supply of business cards. 
With this muffled fan fare of trum- 
pets, Mahen went to work .. . not 
primarily to make sales but rather 
to give demonstrations. Telephone 
classifications were scrutinized . . . 
business contacts were asked to rec- 
ommend likely dictation machine 
prospects . . . telephone calls were 
made to president, vice-president, 
comptroller, purchasing agent and 
office manager. No reference was 





In Action ... Joe Mahen 
demonstrates use of a Comp- 
tometer dictation machine. 


made to selling. The man respon- 
sible for buying this type equip- 
ment was isolated and asked for 
an appointment. These efforts were 
rewarding. 

Inasmuch as the salesman made 
a point of checking back within 24 
hours to see that the instrument 
was being used, the demonstration 
thus achieved the purpose of sepa- 
rating the curiosity seeker from the 
bonafide prospect. It was estimated 
that 25% of the demonstrations 
made on the smaller, average-sized 
institution and professional man 
resulted in sales. The time lag in 
selling the big corporation was 
found to be greater but the long 
range results would more than justi- 
fy maximum patience. 


He Was Amazed 


Mahen expressed great amaze- 
ment at the degree of potential in- 
terest that was manifested by busi- 
ness and professional men in dictat- 
ing equipment. Certain fundamental 
factors . . . psychological and other- 
wise . . . seemed to feed this latent 
curiosity in sound writing. Shortage 
of competent stenographic help — 
awareness of time loss caused by 
interrupted dictation to a_ ste- 
nographer — unavailability of the 
person when wanted — the desire 
to acknowledge correspondence 
promptly after opening and reading 
mail — were given as prime rea- 
sons. 

Of course, the influence of the 
feminine sex was not to be taken 
lightly at any time. In many cases, 
the girls were enthusiastic because 
they saw the advantages. More than 
one such worker expressed an ap- 
preciation for sound writing because 


OA-6/55 





On 
uip- 


for 


/ere 


ade 

24 
ent 
‘ion 
pa- 
the 
ted 
Ons 
zed 
lan 

in 
NaS 
yng 
sti- 


zed 


in- 
ISI- 
at- 
tal 
er- 
=nt 
ige 


she felt that it would relieve nervous 
tension attendant to dictation. In- 
frequently, an objection was raised 
based on the conviction that ma- 
chine dictation would dissipate 
shorthand knowledge. Where this 
objection has arisen, it has been 
successfully handled by pointing to 
the possibility of taking shorthand 
notes off the belt and transcribing 
the notes therefrom. 

No exploration of this subject 
would be complete without com- 
ment on the service factor. Here, 
we run into an unexpected though 
very significant observation. In the 
beginning, Dupli-Voice Company 
employed one man whose function 
was to give service. However, as 
time went on, the request for serv- 
ice was so neglibile, that this man 
was converted into a salesman and 
it is in this role that this individual 
remains today. 


Stirs Curiosity 


An interesting commentary on 
human nature arises in connection 
with the offer of demonstration. In- 
variably the trial use whets user 
curiosity. It suggests comparison 
with the result that competitive units 
are invited in. This attitude has 
benefited the dictating machine firm 
particularly because it was the new- 
comer to the St. Louis business 
scene. 

Once his company had acquired 
momentum in direct sales, Mahen 
embarked on the job of setting up 
dealers. This phase is showing re- 
markable progress. Some 30 office 
equipment dealers have already 
taken on the line in a territory com- 
prising all of Missouri, the southern 
part of Illinois and the eastern edge 
of Kansas. Every effort is made 
to co-operate with the dealer. Rec- 
ommendation is made regarding the 
number of machines needed with 
which to launch a dealership but 
no insistence is placed on a mini- 
mum order. 


Up to Dealer 


rhe dealer writes his own ticket. 
He can start in a modest way and 
prove the merit of his investment 
as he goes along. For example, an 
office machine dealer in Decatur, 
Ill., made no sales im the first 90 
days but then the demonstration 
technique began to pay off. Two 
units were sold followed quickly 
by the sale of eight additional ma- 
chines. 

Every dealer is impressed by the 
knowledge that Felt & Tarrant now 
manufacture this sound writing 
equipment. Every unit is guaranteed 
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Tue Saves Team ... Seated: Joe Mahen; Standing, J. Fred Schae- 
fer, Byron C. Logan, S. T. W. Davidson and Ronald Newell. 


for a period of one year. Experience 
adds up to an abundant measure of 
optimism insofar as service is con- 
cerned because the Comptometer 
magnetic belt dictation unit shows 
promise of being consistently 
trouble free. 


What does an office machine 
dealer think about Comptometer 
and the possibilities of selling sound 
writing? Earl Williams is the pro- 
prietor of the Consolidated Type- 
writer Company, Waterloo, IIl., 
which also represents Underwood 
typewriter and Sundstrand adding 
machine in three Illinois counties 
across the river from St. Louis. His 
customers and prospects are small 
business concerns, _ schools, 
churches, hospitals, banks and pro- 
fessional men. Last December 1, 
Williams took on this dictation ma- 
chine. When asked early in Febru- 
ary for his reaction, he answered, 
“The results are 100% better than 


A NIGHTTIME JOB . ‘Handmade 
and it works,’ marvels Edwin H. 
Mosler, Jr., president of the Mosler 
Safe Co., as he shows unique minia- 
ture safe made by a convict in San 
Quentin. Just scraps of cardboard and 
cigarette tinfoil were used, he tells 
V. G. Leach of F. E. Davenport & Co., 
Omaha retail firm, during Mr. Leach's 
recent visit to New York. A magazine 
picture of a Mosler safe served as a 
model for the prisoner. 


| had anticipated. Demonstrations 
have been eagerly accepted and the 
reaction has been wonderful. 

Earl Williams spoke specifically 
of a milling company in a cross 
roads hamlet that decided to replace 
$1500 worth of dictation equipment 
with one Comptometer. Perhaps the 
lack of competent stenographic help 
in small towns contributes to the 
apparent need for machine dictation 
but it was significant to hear Wil- 
liams enthusiastically appraise the 
sales potential that he thinks exists 
in the smaller communities. 


It is only necessary to be with 
Joe Mahen a few minutes to feel 
the enthusiasm that comes from a 
job well done. A product of in- 
trinsic merit . . . an apparent eco- 
nomic need and a vigorous sales 
approach again produce results. Is 
it any wonder that Mahen’s future 
is so tied up with the slogan, STOP 
— DICTATE — LISTEN? 
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Some columns of selling ideas based on the experience of smart 
salesmen both in and out of the office appliance field. 


@ THEY TELL ME it’s what you 
learn after you know it all that 
counts. 


* * * 
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Rea and Derrick, a drug chain, 
stimulated sales with the help of a 
live goat. The goat was a booby 
prize and the low store had to en- 
tertain her for a week. 

* * * 


| Love Me 

If you happened to be walking 
up West End Avenue in New York 
on the afternoon of May 7, 1932, 
you would have found 85 cops, 
armed with machine guns and tear- 
gas bombs, shooting it out with 
“Two-Gun” Crowley, barricaded 
in his sweetheart’s apartment. 

Crowley was mortally wounded. 
As he lay bleeding to death, he 
wrote his sweetheart a letter that 
may help any business man. Ac- 
cusing the world of misunderstand- 
ing him, his self-love reached the 
peak when he wrote, “Under my 
coat is a weary heart, but a kind 
one — one that would do nobody 
any harm.” 

Don’t compare your customers 
to a two-gun crook, but in case 
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of a sufficient showdown, most of 
them might prove to be only a shade 
less opinionated about themselves 
than was poor Crowley about him- 
self. 

Oscar Wilde has said that the 
average man falls in love with him- 
self at an early age — and it’s 
usually the beginning of a lifelong 
romance. Let’s do nothing to tamper 
with this lovely self-affection be- 
cause from it springs the mood to 
spend. 

* * * 

We suppose you heard about the 
young couple that wanted to fly 
United — but the hostess wouldn't 
let them. 


Helping To Sell 

A new twist in advertising comes 
from Wisconsin where two labor 
unions joined to take space in be- 
half of their employer, a local bak- 
ery. 

Copy read: “Thank you every 
time you buy a loaf of Baked Right 
Bread, 100% Union Made, 100% 
Union Delivered. When Union 
products make good, that’s good for 
labor.” 

* * * 

When General Goethals took 
over the building of the Panama 
Canal, he quietly egged each shovel 
crew into making side bets with 
each other on their ability to “get 
out the dirt”. Production boomed. 
Today we use the same contest 
principle to get pay dirt out of sales 
territories. 

If your salesmen or drivers or 
clerks are slow to learn, you'll find 
comfort in this tale about the sales 
instructor in the Sears Roebuck 





By Zenn Kaufman 


training class who said, “There are 
two words that I want you never to 
use. One is “swell” and the other is 
“lousy.” 

One girl raised her hand and 
asked, “Teacher, what are the 
words?” 


What Do You Sell 

Our friend, Percy Whiting, whose 
genius for the teaching of selling 
lies behind the success of the new 
Dale Carnegie selling course, is re- 
sponsible for what is to my mind 
one of the most uniquely provoca- 
tive illustrations of the importance 
of talking in terms of buyer bene- 
fits instead of product features. 

Holding up a quarter inch drill 
before his group, he says: 

“I have here a quarter-inch drill. 
There were over a million of these 
sold last year. Now this would in- 
dicate that at least a million people 
wanted a quarter-inch drill but the 
fact is that not one of these entire 
million people wanted a quarter- 
inch drill, actually, what each of 
them wanted was a quarter inch 
hole.” 

Nuff said? 


Big Nite! 

If you ever worked the really 
small towns you can appreciate the 
problem of the salesman in this 
story who asked the hotel clerk: 

“Where are the movies?” “There 
ain’t none.” 

“How about fights?” “There ain’t 
none.” 

“What do you do for amuse- 
ment?” “Well, we jest go down to 
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the butcher shop and watch the 
bacon slicer work.” 

* * * 
On Getting In 

When Alfred E. Lyon, now 
Board Chairman of Philip Morris, 
was selling Melachrinos in Pitts- 
burgh in 1918, he discovered that 
the Red Cross was not including his 
brand in their overseas packets for 
servicemen. 

Upon inquiry, he found that 
David Brown, president of Pitts- 
burgh Plate Glass, was chairman of 
this activity. Presenting himself at 
Pittsburgh Plate Glass, he was told 
by a rather stern-faced reception 
gentleman that Mr. Brown saw peo- 
ple only by appointment. 

Some discreet questioning re- 
vealed that this gray-haired watch- 
dog went to lunch at 12 o’clock, also 
that Mr. Brown seldom went before 
| o’clock. The next day young Lyon 
appeared in the lobby at 12:15, told 
an innocent young substitute re- 
ceptionist gal “Please tell Mr. 
Brown that Mr. Lyon is here.” 


Makes the Grade 

A few minutes later he was sum- 
moned to Mr. Brown’s presence and 
immediately Mr. Brown thundered 
“Young man, how did you get in 
here?” 


Wood Lead Pencil Use Rises to 84% 


Lyon replied, “Mr. Brown, I 
would like to ask you just one ques- 
tion and that is , “what would you 
do to one of your salesmen if he 
did not call on a critically important 
customer?” 

Brown immediately replied: “I'd 
fire him.” 

“I’m sure you would,” said Lyon 
“and so would any company and 
that is why I am here.” He then 
quickly filled in the details of his 
errand. Do we have to add that 
overseas packets for servicemen 
shortly after included Melachrino 
cigarettes? 

We hold no brief for tricky or 
high pressure methods for getting 
an interview. But selling is a prac- 
tical art and it might well be said 
that anything that works is good. 
Lyon being a combination of bull- 
dog and Hawkshaw had taken a 
bold and simple course to reach his 
prospect — cut through the mess 
of red tape. In other words, un- 
usual problems call for unusual solu- 
tions. 

Lyon already had absorbed the 
message of the sign which now 
hangs on his office wall, “there are 
100 reasons for failure but not a 
single excuse.” 


Per Person 


There’s a little of the Peter Pan 
in all of us. One of the most suc- 
cessful salesmen I know, says that 
he has built a great deal of good 
will by giving lollypops to girls who 
sell his product in the department 
stores. 











“Been a good gal today?” he 
asks. Then out comes a lollypop as 
a “reward”. It’s just good-natured 
fun, of course — but it works. 

Most people like to have the op- 
portunity to break down the bonds 
of formality and relax. Give them 
a chance and they’re bound to like 
you for it. 





Just as Mark Twain said when he read his own obituary 
notice, the rumored demise of the ordinary wood-cased lead 
pencil is “grossly exaggerated.” The lead pencil is still going 
strong in 1955. Annual consumption rose to 8-’% pencils per 
person last year—an all-time high—it was reported recently by 
the Lead Pencil Manufacturers Association. 

Wood-cased lead pencils represent 90% of all writing in- 
struments sold in America. The total sales volume of these 
pencils in 1954 was a little short of 1-% billion units, yet 
the cost to consumers was less than $50-million. In contrast, 
the cost to users of the remaining 10% of writing instruments 
was about $250-million, according to Federal Trade Com- 
mission figures. 

In the case of wood-cased lead pencils, the small cost, 
contrasted with the immense volume, reflects the absence of 
any price inflation, and wooden pencils still retail at 1932 
prices, despite large increases in the cost of raw materials 
and labor, according to Clyde T. Nissen, executive vice-presi- 
dent of the pencil makers’ group. 


More Than a Century Old 


“The wood-cased lead pencil is well over 100 years of 
age in the United States,” Mr. Nissen declared. “It has under- 
gone constant improvement through the years and is today 
the most economical, versatile, and popular of all available 
writing instruments. Quite frequently over the years, however, 
the position of the wood-cased lead pencil has been challenged 
by new inventions; the fountain pen, the mechanical pencil, 
the ball-point pen has each, in turn, tried to declare itself 
the successor. Despite these attempts, the wood-cased lead 
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pencil continues to be the nation’s most popular writing in- 
strument by a ratio of 9 to 1,” Mr. Nissen said. 

“Most recently, manufacturers of a writing instrument 
using a new type of ink declared that it would replace the 
wood-cased lead pencil in all its forms. This ball-point pen 
may find a place for itself in our economy, but there is 
little chance that it will replace the wood-cased lead pencil. 
One feature is particularly noteworthy: the new instrument 
is advertised to write a continuous line three miles long. 
Pencil manufacturers have claimed for more than 25 years 
that a quality wood-cased lead pencil can make a line in 
excess of 30 miles long, a claim that has often been sub- 
stantiated in laboratory tests,” Mr. Nissen said. 


Maximum Service at Low Cost 


Summing up, Mr. Nissen said that the common, wood-cased 
lead pencil is really irreplaceable, since it offers a maximum 
of convenience at a minimum cost. Produced in more than 350 
styles and types, there is a wood-cased lead pencil for prac- 
tically every writing need. The industry, he reported, pro- 
duces general-purpose pencils in five degrees of hardness to 
satisfy individual preference, drafting pencils in a variety of 
19 degrees, stenographers’ pencils, blueprint pencils, colored 
pencils in three types and up to 72 colors per type, as well 
as pencils to meet the specialized and diversified needs of 
school children, carpenters, gardeners, editors, lumber men, 
steel men, golfers, race track patrons, surgeons, telephone and 
telegraph users, bridge players, voters, crossword puzzle fans, 
artists, advertising men, and others. 








Convention Committee Chairmen Photographed 


at French Lick Convention... 


Larry Schubert, Miller Huggins, Inc., Anderson, Ind., hotel and re- 
ception; Sidney Butterfield, Smith & Butterfield, Evansville, Ind., regis- 
tration and finance; George Davis, Bank & Office Staty. Co., Indianapo- 
lis, Ind., publicity and transportation; A. J. Gunderson, Gunderson 
Office Supply Co., Louisville, Ky., sports; NSOEA Gov. William Diehl, 
The Diehl Office Equip. Co., Columbus, Ohio; Jack Burke, Office Equip. 
Co., Lovisvie, Ky., entertainment; R. E. Beekman, All-Steel Equip., Inc., 
travelers; Maurice Boone, Standard Office Supply Co., Lovisville, Ky., 
general chairman; Arthur Frey, travelers; James D. Wallace, 4Jr., 
Jasper Office Furn. Co., hotel and reception. 


NSOEA Members of District 5 
Enjoy French Lick Attractions 


Business, Sport and Entertainment Hold 
Interest — Attendance Well Over 300 
— Maurice J. Boone Elected Governor 


@ A PLEASANT TREK to Southern Indiana for the annual 
meeting of District No. 5 of the National Stationery & Office 
Equipment Association at French Lick on April 3, 4 and 5, 
was the experience of more than 300 dealers, manufacturers, 
salesmen and nearly 100 ladies. Tempted by ideal weather, 
many indulged in the outdoor facilities of the French Lick 
Springs Hotel. The famous health baths and the indoor recrea- 
tions also had their devotees. 

Elected to succeed William R. Diehl, Diehl Office Equip- 
ment Company, Columbus, Ohio, as governor of the district 
was Maurice J. Boone, Standard Printing Supply Co., Louis- 
ville, Ky. Mr. Boone was the efficient general chairman of the 
French Lick convention. 

Lieutenant-governors chosen to assist Gov. Boone during 
the coming year were the following: Ohio—Al Seitz, Seitz 
& George Office Equipment Company, Dayton; Michigan— 
Thor Marsh, Marsh Office Supply Company, Ypsilanti; Indi- 
ana—Larry Schubert, Miller Huggins, Inc., Anderson; Ken- 
tucky—G. M. Denny, Transylvania Printing Company, Lex- 
ington; West Virginia—V. J. W. Scott, Rose City Press, 
Charleston. 

C. B. Clarke, The S. Barker’s Son Company, Cleveland, 
Ohio, was re-elected treasurer, and George Davis, Bank & 
Office Stationery Company, Indianapolis, Ind., was chosen sec- 
retary. 

Except for two addresses—one by a member of the indus- 
try, Eugene Grenon, Leonards Office Supply & Equipment 
Company, Detroit, Mich., and one by Dr. Nicholas Nyaradi, 
former minister of finance of Hungary — the entire formal 
speaking program was handled by NSOEA Troupers, whose 
remarks were reported last month in the story of the Fourth 
District convention. 

The Troupers and the titles of their addresses were as fol- 
lows: NSOEA President Leonard Wilcox, Roberts Printing & 

(Turn to page 26, please) 
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- George Rocker, All-Steel Equip., inc.; Robert A. Riehl, Columbus 


Blank Book Co., Columbus, Ohio; K. E. Ackland, Amberg File & 
index Co. 


. NSOEA Troupers: Orvin Moen, Smead Mfg. Co.; National President 


Leonard Wilcox, Roberts Prtg. & Staty. Co., Hutchinson, Kan.; 
James Kobak, J. K. Lasser & Co., New York, N. Y.; Henry Berry, 
Henry Berry Associates, Milwaukee, Wis.; Paul Burbank, executive 
vice-president, NSOEA. 


. Sidney Butterfield, Smith & Butterfield, Evansville, ind.; Eddie Le 


Blanc and Al Gorman, both Office Equipment Co., Lowvisville Ky. 
Raque, O'Connor & Raque Co., Louisville, Ky.; Raphael 
Blessinger, Jasper Desk Co.; Allen Joseph, Jasper Chair Co. 


. Don Plehn, Boorum & Pease Co.; Mrs. Howard Happy; J. E. Daugh- 


aday, Howard D. Happy Co., Paducah, Ky.; Mrs. Davghaday; Joe 
McCormick, Stationers Guild of America; George Tynan, F. $. Webster 
Co.; Howard D. Happy, Howard D. Happy Co., Mayfield, Ky. 
Modern Office Supply Co., Detroit, Mich.; Mrs. 
Bigelman; Mrs. Larry Phelps; Larry Phelps, Nestor's Typewriter & 
Office Supplies, Detroit, Mich. 


. George Litchfield, mfrs. rep.; R. E. Sturm, Jasper Table Co.; Arthur 


Barth, Jasper Chair Co.; V. L. Gutzweiler, Hoosier Desk Co. 


. Art Metal Breakfast—Seated: Robert T. Ball, Ball Office Supply Co., 


Inc., Jackson, Mich.; Mrs. Kochheiser; Bob Kochheiser, The Charles 
Ritter Co., Mansfield, Ohio; Robert Riehl, Columbus Blank Book Co. 
Standing: Jim Winter, Wabash Filing Supplies; Harold Stingel, 
Macdonald & Stingel, Saginaw, Mich.; Bill Bathurst, Art Metal 
Construction Co.; M. J. Boone, Standard Office Supply Co., Louis- 
ville; Don Larson, Art Metal Construction Co. 


. Ned Rosin, Amberg File & index Co.; Jim Bradley, Higgins Ink Co., 


Frank Curtiss, Neva Clog Products; Paul E. Steinhardt, Steinhardt & 
Hanson, Inc., Madison Ind. 

Pilkington, Sturgis Posture Chair Co.; Mr. & Mrs. Norm 
Bickel, Sanford ink Co.; O. Boyd Johannes and Clyde Thrasher, 
both Thrasher & Co., Ann Arbor, Mich. 


. Art Fontaine, Deckers, Inc., Anderson, Ind.; Mrs. Ellen May, May 


Office Service, Beckley, W. Va.; Paul Hooker, Deckers, Inc., 
Lafayette, Ind. 

Mrs. George Davis, Indianapolis, ind.; Mrs. W. C. Brass, Indianapo- 
lis, Ind.; Mrs. P. H. Barkley, Chicago; Mrs. Roscoe Benge, Chicago. 
H. M. Donisthorpe, Ace Fastener Corp.; Charles Malody, National 
Blank Book Co.; John McPike, Weis Mfg. Co.; E. W. Patterson, 


National Blank Book Co. 


. J. L, Grant, Apsco Products, Inc.; Don Plehn, Boorum & Pease Co.; 


Larry Schubert, Miller Huggins, Inc., Anderson, Ind.; Pete Thiemann, 
mfrs. rep.; A. J. Gunderson, Gunderson Office Supply Co., Louisville. 


. Lawrence Phelps, Nester's Office Supplies, Detroit, Mich.; Hugh 


Pehan, mfrs. rep.; Mrs. Pehan; Henry lL, Chesick, The Century 
Press, New Castle, Ind. 


. Elmer J. Kral, The Buckeye Office Supply Co., Cleveland, Ohio; 


Jack Clark, W. A. Sheaffer Pen Co.; John Robinson, mfrs. rep.; 
Gerald Olson, Codo Mfg. Corp.; Jerry Devitt, Cal Long & Associates. 
Thomas; George King, Office Engineers, Inc., South 
Bend, Ind.; W. F. Thomas, Findlay Prtg. & Staty. Co., Findlay, Ohio; 
Ronald Tope, The Tope Book & Office Supply Co., New Philadelphia, 
Ohio; Mrs. Tope; Mrs. George King; Mrs. Cal Long. 

Charles Lipman, George B. Graff Co.; Howard Denomme, Bussing’s, 
Highland Park, Mich.; Harold Fahrner, Miles Fox Co., Detroit, Mich. 
Mrs. Leroy Plumley, Indianapolis, Ind.; Roy Schumacher, S$. E. & M. 
Vernon, Inc.; Mrs. Henry Chesick, New Castle, Ind.; George Long, 
George J. Long & Son. 

Bob Reynell, Oxford Filing Supply Co.; Earl Hanson, mfrs. rep.; P. 
H. Barkley, C. L. Barkley & Co.; Charles Reynell, Oxford Filing 
Supply Co.; Douglas Allen, American Pad & Paper Co. 

Bob O'Reilly, O'Reilly Office Supply Co., Ft. Wayne, Ind.; Floyd E. 
Zinkhon, American Pencil Co. 

Travelers Registration — John Gilbert, OFFICE APPLIANCES; Pat 
Patterson, Patterson Sales Co.; Harry Balch, Quality Park Env. Co. 
Howard Gunlocke and H. L. Davis, both W. H. Gunlocke Chair Co. 
George King, Office Engineers, Inc., South Bend, Ind.; Cort Horr and 
J. H. Dickas, both Associated Stationers Supply Co.; Herb Walsh, 
Ace Fastener Corp. 

Roscoe Benge, Codo Mfg. Corp.; Ed Northam, Central Ohio Paper 
Co.; Floyd Zinkhon, American Pencil Co.; William Kane, Oxford 
Filing Supply Co.; Jerry Devitt and Cal Long, both Cal Long & 
Associates; Ray Carry, Esterbrook Pen Co. 

Clark Austin and Tommy Thompson, both Eagle Pencil Co.; Art Frey, 
mfrs. rep.; Bob Ball, Bali Office Supply, inc., Jackson, Mich. 

Fifth District Travelers Club Breakfast. 

Officers, Fifth District Travelers Club: Ray Carry, Esterbrook Pen 
Co., retiring secretary; Bob Beekman, All-Steel Equip., inc., re- 
tiring president; Art Frey, mfrs. rep., president-elect; Larry 
Schubert, Miller Huggins, Inc., Anderson, Ind., retiring treasurer. 
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308 Register for District 9 


Convention in Little Rock 


Neill Stewart, Jr., Elected New 
Governor—Select Fort Worth, Tex. 
As Convention Site for Next Year 


@ THE CONVENTION of the 9th District NSOEA was held 
very successfully at the Marion Hotel, Little Rock, Ark., April 
21-22 under the able direction of Governor Jack A. Perdue, 
The Perdue Company, Pine Bluff, Ark. The meeting drew a 
registered attendance of 308, of which almost one third were 
dealers and their wives. The states of Arkansas, Louisiana, and 
Mississippi were particularly well represented. 

As usual the Texas Travelers Club provided outstanding as- 
sistance in creating a smooth-running program of business and 
entertainment. Highlighting the two-day meeting, of course, 
were the workshop clinics presented by Leonard Wilcox, 
Roberts Printing & Stationery Company, Hutchinson, Kan., 
president of NSOEA; Henry Berry, Henry Berry Associates; 
J. L. Mann, Sturgis Posture Chair Company, vice-president of 
the manufacturer's division; and James B. Kobak, J. K. Lasser 
& Company. 

Other speakers included Orvin Moen, Smead Manufacturing 
Company; Art Pfister, also of Smead and vice-president of the 
field division; Walter Trulock III, recently of the State De- 
partment; Jeff Williams, noted humorist of Hot Springs, Ark.; 
and C. H. Moses, chairman of the board, Arkansas Power & 
Light Company, Little Rock. 

The first morning meeting was called to order by Governor 
Perdue and after a brief business session, Pratt Remmel, 
Mayor of Little Rock, welcomed the group to the capitol of 
Arkansas. Leonard Wilcox’s address, “It’s Yours for the Ask- 
ing,” discribing the various services of NSOEA, concluded the 
morning program. 


Hear Walter Trulock 


The first luncheon speaker was Walter Trulock III of Pine 
Bluff, Ark. Mr. Trulock recently concluded five years with the 
State Department in a special capacity. Having served under 
Secretaries of State Atcheson and Dulles, he found it possible 
to draw some comparison for the activities of both men as well 
as the administration which they represent. 

Prefacing his remarks with an acknowledgment that the 
State Department works under difficulties which no other 
Federal Department encounters, he proceeded to find con- 
siderable fault with some of the recent actions of our govern- 
ment in the field of foreign affairs. Although specific sugges- 
tions for remedying some of the conditions he described were 
not made, Mr. Trulock strongly urged an increase in federal 
spending for defense activities to insure that we can back up 
our committments throughout the world. 

Thursday afternoon’s clinic led off with Henry Berry’s pres- 
entation on store design entitled, “To Live and Grow, Modern- 
ize Your Store.” His talk was followed with a lively question 
and answer session. Concluding the afternoon clinic was J. L. 
“Lou” Mann’s inspirational talk, “The Keys of a Master Sales- 
man.” 

Friday morning found a fine early-bird attendance for James 
B. Kobak’s admonitions regarding the inadequate accounting 
systems that are part of many dealers’ operation. His speech, 
“Seano’s Amazing Elixir (for the relief of sagging surplus and 
palid profits)”, received an able assist from Executive Vice- 
President Paul Burbank, the sickly “patient” who received re- 
markable and instant recovery after a dose of Seana. 

Orvin Moen’s interesting presentation, “You the Teacher on 
Main Street,” was next on the program. He was followed by 
his associate, Art Pfister, who described the activities and ad- 
vantages of the field division of NSOEFA. 

The final luncheon speaker, Jeff Williams, humorist and 
lecturer from Hot Springs, kept everyone in laughter. No less 
entertaining was his introduction given by Bill Kimbrell, Office 
Supply Company, Greenville, Miss. 

Concluding the two-day meeting was the annual banquet at 
which special awards were made to retiring president of the 
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Texas Travelers, Wolt A. Stempel and retiring governor Jack 
Perdue. 

The new governor for District 9 is Neill Stewart, Jr., Stewart 
Office Supply Company, Dallas, Tex. The decision was an- 
nounced to hold the regional in Fort Worth, Tex., in 1956 and 
Governor Stewart promised one of the best meetings ever to 
be held in the Southwest. 


Travelers Entertain 


Entertainment at the meeting was exceptional. A reception 
sponsored by the dealers, the gala Texas Travelers party, and 
the final dance after the banquet were well attended and 
thoroughly enjoyed. There was general agreement that the gen- 
eral chairman of the convention committees, Gene Lewis, 
Democrat Printing & Lithographing Company, Little Rock, 
and Lee Zachary, Southern Folder & Index Company, had 
done splendid work. 

New officers for the Texas Travelers Club were elected at 
the club’s annual meeting. They are Ray Howard, Esterbrook 
Pen Company, president; Bill Scheffler, manufacturers’ repre- 
sentative, first vice-president; Jess Musgrave, manufacturers’ 
representative, second vice-president; Charlie McDaniel, Speed 
Products Company, secretary-treasurer; and Art Carrow, Speed 
Products Company, reporting secretary. 


On the Opposite Page... 


1. Retiring Gov. Jack Perdue congratulates Neill Stewart, Jr., new 
governor of District No. 9 NSOEA. 

2. Mr. & Mrs. Norman J. Landy, Standard Pig. Co., Alexandria, La.; 
Mrs. Henry Mayo, Monroe Office Equip. Co., Monroe, La.; *R. G. 
Breard, Monroe Office Equip. Co., Monroe, la.; Mrs. Art Carrow; 
*L. Wayne Smith, The Norman Co., Ff. Smith, Ark.; Mrs. R. G. 
Breard; *Art Carrow, Speed Products Co. (*standing). 

3. Jack Perdue receives NSOEA plaque from Paul Burbank. 

4. Ray Howard, Esterbrook Pen Co., receives congratulations as new 
president of Texas Travelers Club from the retiring president W. 
A. Stempel, Stempel Mfg. Co. 

5. Richard B, Reno, Shelby Office Suppiy, Dallas; Jack C. Kern, mfrs. 
rep.; John A. McKim, Rogersnap Business Forms; Bill Kerr, Panther 
City Office Supply, Ft. Worth; Bill Francis, mfrs. rep. 

6. Texas Travelers Club Officers: Charlie McDaniel, Railey Paper Co., 
secretary-treasurer; Jess Musgrave, mfrs. rep., second v. p.; Ray 
Howard, Esterbrook Pen Co., president; Bill Scheffler, mfrs, rep., 
Ist v. p.; Wolt A. Stempel, Stempel Mfg. Co., exec. comm.; Art 
Carrow Speed Products Co., reporting secretary. 

7. Mr. & Mrs. Charles C. McDaniel, Railey Paper Co. 

8. Wolt A. Stempel receives engraved gavel, as permanent possession, 
from George Tarrant, The Carter's Ink Co., in appreciation of his 
services as president of the Texas Travelers Club. 

9. E. A. Tyrone, McWilliams Staty. Co., Texarkana, Ark., gets an 
alarm wrist watch as prize from Leo J. Byrne, Paragon Ptg. Co., 
Little Rock, Ark., chairman of the prize committee. 

10. At General Fireproofing breakfast: Art Pfister, Smead Mfg. Co., 
vice-president field division, NSOEA; Mr. & Mrs. E. C. Wilson, Wil- 
son Staty. Co., Houston, Tex.; Neill Stewart, Jr., Stewart Office 
Supply, Dallas, new governor District 9 NSOEA; Mrs. & Mr. Norm. 
J. Landry, Standard Ptg. Co., Alexandria, La. 

11. Robert C. Rollosson, Geo. W. Rollosson & Son, Crowley, La.; Chet 
Smith, A. W. Faber-Castell Pencil Co.; George W. Rollosson, Geo. 
W. Rollosson & Son, Crowley, La. 

12. Milt Havlick, mfrs. rep.; Mr. & Mrs. Th 
Barnes Co. 

13. Walter Trulock Ill, convention speaker. 

14. Mr. & Mrs. George Quillan, Mr. & Mrs. E. A. Tyrone, McWilliams 
Staty. Co., Texarkana, Ark. 

15. Ken Marsh, Art Mefal Construction Co.; W. C. Northern, Stafford- 
Lowden Co., Fort Worth; Earl Story, Story-Wright Co., Tyler, Tex.; 
Gene Lewis, Democrat Ptg. & Litho. Co., Little Rock, Ark.; L. Wayne 
Smith, The Norman Co., Fort Smith, Ark.; George N. Drake, the 
Drake Co., Shreveport, La.; Don Larson, Art Metal Construction Co. 

16. Charles W. Wallace, Parker Pen Co.; Mrs. Benge; Mrs. Wallace; 
Roscoe Benge, Codo Mfg. Corp. 

17. Jack Perdue, Jr.; Mr. & Mrs. Jack Perdue, The Perdue Co., Pine 
Bluff, Ark. 

18. C. D. Guion, The Globe-Wernicke Co.; Leo J. Byrne, Paragon Ptg. 
Co., Little Rock, Ark.; Bob Book, Arkansas Staty. & Furn. Co., Little 
Rock, Ark. 

19. Dick Gage and Kenneth B. Marsh, Art Metal Construction Co.; Gene 
Lewis, Democrat Ptg. & Lith. Co., Little Rock, Ark., Lt. Gov., Dis- 
trict 9 NSOEA. 

20. Larry Miller, Claude Allen, Mr. & Mrs. Philip Mullen, all of The 
General Fireproofing Co. 

21. Mr. & Mrs. Hugh Stempel, Mr. & Mrs. Wolt A, Stempel, Mr. & Mrs. 
Wolt C. Stempel, Stempel Mfg. Co. 

22. Ed Hirsch, Orna Metal Products Co.; Mr. & Mrs. Jack Kern, mfrs. 
rep.; W. E. Zook, Ace Fastener Corp.; Jim Wilkins, Moore Business 
Forms, Inc. 

23. Herb Walsh, Ace Fastener Co.; Walter Guy, Arkansas Staty. & Furn. 
Co., Little Rock, Ark., Deputy Imperial Potentate of the Shriners. 

24. Mr. & Mrs. Bob Book, Arkansas Staty. & Furn. Co., Little Rock, Ark. 

25. Mike Holberg, mfrs. rep.; H. Doyle May, American Pencil Co. 

26. Mr. & Mrs. Henry Mayo, Monroe Office Equip. Co., Monroe, La. 

27. Bill Simpkins, Tiffany Stand Co.; Jess Musgrave, mfrs. rep. 


J. Sal , Rockwell- 
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NSOEA at French Lick 


Continued from page 22 





Stationery Company, Hutchinson, Kan., “It's Yours for the 
Asking;” NSOEA Vice-president J. L. Mann, Sturgis Posture 
Chair Company, “The Keys of a Master Salesman;” James B. 
Kobak, J. K. Lasser & Company, New York, N. Y., “Seano’s 
Amazing Elixir;” Orvin A. Moen, Smead Manufacturing Com- 
pany, “You, the Teacher on Main Street;” Henry Berry, Henry 
Berry Associates, Milwaukee, Wis., “To Live and Grow— 
Modernize Your Store.” 


The golf tournament on Sunday, under the guidance of 


Sports Chairman A. J. Gunderson, Gunderson Office Supply 
Company, Louisville, Ky., attracted about 50 players, includ- 
ing several ladies. 

At the evening dinner, attended by all at the convention, 





General Fireproofing Breakfast at French Lick... 


1. W. L. Simpson, The General Fireproofing Co.; Mrs. Simpson; Mrs. 
Arthur L. Stuckey; Larry Miller, The General Fireproofing Co. 

2. Seated: Tom Wilson, Wilson Book & Staty. Store, Paducah; Mrs. 
O'Reilly, Ft. Wayne; Art Stuckey, The General Fireproofing Co. 
Standing: Robert E. O'Reilly, O'Reilly Office Supply Co., Ft. Wayne; 
Cal Elliott, Magne-Dex; Sam Hughes, George G. Fetter Co., Louisville; 
in background Ernie Dahli, Jr., Magne-Dex. 

3. Mrs. Thomas, Findlay, Ohio; Mrs. Tope, New Philadelphia, Ohio; 
Ronald Tope, Tope Book & Office Supply Co., New Philadelphia; Wes 
Thomas, Findlay Prtg. & Supply Co., Findlay, Ohio. 

4. Orvin Moen and Art Pfister, Smead Mfg. Co.; Henry Percival, Indian- 
apolis Office Supply Co., a late arrival, being served breakfast by 
Harry Morton of the same company. 

5. S. H. Pittman, Collins & Pittman, Inc., Terre Haute, Ind.; Clyde W. 
Thrasher, Thrasher & Co., Ann Arbor, Mich.; George King, Office En- 
gineers, Inc., South Bend, Ind.; E. A. Garrison, Parkersburg Office 
Supply Co., Parkersburg, W. Va.; O. Boyd Johannes, Thrasher & Co. 
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many prizes were awarded. Low gross honors were captured 
by Kenny Smith, with an 81. John Robinson was second, with 
an 86. Lloyd Landenberger won the low net prize and Jim 
Wallace reported the highest gross score. 

Mrs. Forest Thompson and Mrs. Lloyd Landenberger tied 
for low gross, each recording 58 for nine holes. A special prize 
for the “best sport” was awarded to Roscoe Benge. 

Following a breakfast for past governors on Monday morn- 
ing, Gov. Diehl called the convention to order in the north 
foyer of the hotel. President Wilcox and Vice-president Mann 
presented their addresses at the morning session. At the after- 
noon meeting, under the chairmanship of George King, Office 
Engineers, Inc., South Bend, Ind., James Kobak and Orvin 
Moen gave their talks. 

The Fifth District Travelers Club House of Friendship pre- 
ceded dinner and dancing. 


Travelers in Session 


On Tuesday morning, while the stationers of Ohio and Mich- 
igan Were meeting in separate groups at breakfast, the annual 
assembly of the Fifth District Travelers Club was held in the 
Round Room. 

Under the chairmanship of President Bob Beekman, the 
meeting started with brief talks by Gov. Diehl, Pres. Wilcox, 
and Executive Vice-pres. Paul Burbank. After some prelimi- 
naries, Art Pfister, Smead Manufacturing Company, vice-presi- 
dent, NSOEA Field Division, and Folger Fellowes, Bankers 
Box Company, vice-chairman of the Field Division, were in- 
troduced. 

Chapter reports were heard and then a representative of the 
Omaha Mutual Insurance Company explained the group plan 
health and accident insurance offered to members of the club. 
Lloyd Landenberger, Richard Best Pencil Company, was ap- 
pointed chairman of a committee to push the plan, which does 
not become operative unless at least 75% of the membership 
participate. 

Pat Patterson, manufacturers’ representative, was appointed 
official correspondent of the Fifth District Travelers Club. 

The following officers were elected to serve during the com- 
ing year: Arthur R. Frey, manufacturers’ representative, presi- 
dent; Frank Graham, Bates Manufacturing Company, vice- 
president; Floyd Zinkhon, American Pencil Company, secre- 
tary; Bruce McCaleb, Pounsford Stationery Company, Cincin- 
nati, Ohio, treasurer. 

Just before adjournment, Mrs. Ron Douglas, widow of a 
past president and longtime member, was elected to honorary 
life membership in the club. 

J. Hanley Morgan, Morgan’s, Inc., Huntington, W. Va.. 
presided at the Tuesday morning business session. Then came 
Henry Berry’s talk, followed by a lively discussion. Gene 
Grenon’s talk on “Stock Control from a Retailer’s Standpoint”’ 
followed. 

Mr. Grenon gave some excellent reasons why dealers should 
have stock control systems. He warned, however, that the sys- 
tem must be simple or it would fail. 


Tells of Benefits 


Some of the results of a good stock control system, accord- 
ing to Mr. Grenon, are: 1. Reduction of lost sales. 2. Reduc- 
tion of left-overs obtained through short-sighted buying of 
cheap, more or less unsalable items. 3. Reduction of detail, 
because a good system means less work, not more. 4. Reduc- 
tion of expenses through controlled buying and concentration 
of efforts. 

The next item on the agenda was the report of the nominat- 
ing committee, following which the officers listed earlier in 
this report were elected. 

Tuesday’s luncheon was a memorable occasion because of 
the challenging address, “Free Enterprise on Disaster,” by Dr. 
Nyaradi. Speaking from experience, he described the Kremlin 
master plan to conquer the world and doom America to death 
and destruction, by cold war tactics if possible. 

He stated with conviction that Russia’s greatest weapon is 
the ignorance and indifference of the average American citi- 
zen. To combat the subtle warfare of the U.S.S.R., Dr. Nyaradi 
challenged everyone to become conversant with the principles 
and achievements of the American free enterprise system, to 
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spread the Gospel of America, and to make the people of the 
United States aware of their incredible privileges. 

An unprogrammed afternoon was succeeded by a well or- 
ganized annual banquet. Bob Beekman, functioning as master 
of ceremonies, introduced notables and called for brief re- 
sponses from retiring Governor Bill Diehl, Governor-elect 
Maurice Boone, and President Leonard Wilcox. Paul Burbank 
presented plaques of appreciation to Bob Beekman as immedi- 
ate past-president of the Fifth District Travelers Club, and 
Bill Diehl as immediate past-governor of District No. 5. 

[he program was concluded by interesting entertainment by 
professionals, aided by some amateurs who were persuaded 
to join the show. 





Appoint 3 to Royal McBee International Staff 

D. B. Starrett, president, Royal McBee International, has 
called upon three additional men for important duties in his 
division 

William Simpson Bell has been appointed managing Di- 
rector of Royal’s London, Eng., subsidiary. 

Simpson Bell, an outstanding representative, sold Royals 
in Edinburgh for many years. Throughout his association 
with Royal, he has devoted himself to making Royal rec- 





PETER SCHUTZ 


W. S. BELL A. W. WILBUR 
ords, creating business and building Royal prestige to-a dom- 
inant position in Edinburgh, Scotland. He was Chairman of 
the Scottish branch of the Typewriter Trades’ Federation for 
1951 and 1952. His Royal window display for two suc- 
cessive years—1953 and 1954—won the window dressing dis- 
play competition of the Typewriter Trades’ Federation of 
Great Britain. 

A. William Wilbur, formerly financial manager for the 
Leiden, Holland subsidiary, has been advanced to the posi- 
tion of director of finance for Royal McBee International. His 
duties will be those encompassing the joint responsibilities of a 
company’s treasurer and comptroller. 

In his new position, Mr. Wilbur, under the direction of 
President D. B. Starrett, will exercise general supervision over 
accounting activities and coordinate financial and corporate 
matters for Royal McBee International and its subsidiary 
operations, 

Peter Schutz, formerly chief accountant of Leiden, Holland, 
has been named financial manager for Royal’s subsidiary 
there. He fills the vacancy created by Mr. Wilbur's recent 


promotion 





Monroe Promotions In Top Bracket 

P. D. Williams has been named 
assistant general sales manager of the 
Monroe Calculating Machine Com- 
pany of Orange, N.J., it has been an- 
nounced by Fred R. Sullivan, presi- 
dent. Mr. Williams, who has _ been 
with Monroe for 22 years, formerly 
was sales promotion manager of the 
firm. 

Taking over the post of director of 

sales promotion and advertising is E. 

P. Sickels and R. F. Keiling is the 
new advertising manager. 

W. L. Montgomery, formerly sales manager, has been as- 
signed to the newly-created post of director of government 
sales, and will be stationed at Washington, D.C. 


P. WILLIAMS 
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World Speed Typing Contest 
Set for Monaco July 31 


A world typewriting speed contest is in offing beginning on 
the evening of July 31 in the Principality of Monaco during 
the 21st International Congress of Shorthand and Typewriting. 

To the winner will go a trophy, to be officially presented by 
Prince Rainier III, last absolute monarch reigning in Europ: 
(and a bachelor). 

Revival of the speed typewriting contests recalls that OF- 
FICE APPLIANCES was long identified in their promotion 
and the fact that the last outstanding competition was held in 
1941 at Chicago. At that time Albert Tangora with 142 words 
on manual typewriter and Margaret Hamma, 149 words on 
electric typewriter, were crowned champions. Mr. Tangora is 
now a dealer in office machines in Evanston, Ill., and president 
of the Chicago Office Machine Dealers Association. 

Details of the contest to be held in Monaco were unfolded 
at a recent press conference held in Chicago at the offices of 
Frank G. Steiner, Consul General and Jonas H. Mayer, vice- 
consul, at 740 N. Rush St. Present as special representative 
from Monaco was the personable Andre Morard, delegated to 
make a special tour of the United States to arouse enthusiasm 
in the event. 

At the Monaco contest it will be determined if the fast typist 
uses an electric or a manual typewriter, all types of machines 
being eligible. All lanquages are accepted and the computation 
will be on the basis of strokes instead of words—five strokes 
counted for one English word, six strokes for one French word, 
and so forth. 

Representatives will be expected to arrange for their own 
expenses in order to make the trip. There will be a cash award, 
possibly $300, and also an opportunity for the winner to con- 
vert a championship into a professional and rewarding career 
in the manner of golf title holders. 

Information can be secured from Consul General Frank G. 
Steiner at 740 N. Rush St., Chicago, or from Andre Morard, 
7 Avenue de la Gare, Monaco. 





Hawecker Now Buyer for Barneft’s, Inc. 

Paul Barnett of Barnett’s, Inc., Miami, Fla., has announced 
the selection of Albert Hawecker as buyer for his office sup- 
plies firm. Mr. Hawecker has been with the organization for 
the past 10 years and will now be in charge of purchasing 
supplies and equipment. 








HERE’S HOPIN’ .. . is the inward prayer of Secretary Dorothy 
Lehman as she watches Paul £. Burbank, executive vice-presi- 
dent of NSOEA, Washington, D. C., sign her entry for the 
Mosler Safe Company's ‘Secretary Dream Vacation" contest. 
First prize is a two-week flying tour of eastern Europe for 
two, plus $1,000 in cash. Paul $. Cooper of Mosler's Washing- 
ton office is the interested spectator. 
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THE WINNERS ... Harold W. 
Clopp (second from left), own- 
er of H. W. Clopp, Trenton, 
N.J., receives retailing’s most 
coveted award—top honors in 
Brand Names _ Foundation’s 
1954 Brand Name Refailer-of- 
the-Year competition. Certifi- 
cate of Distinction runner-up 
honors went to Joseph T. Kil- 
patrick (left), vice-president 
of Carithers-Wallace-Courtenay, 
Inc., Atlanta, Ga.; Richard J. 
Feffer (second from right), 
sales manager, Business Equip- 
ment Corp., Boston; and George 
A. Baker (right), owner of 
Baker's Office Equipment Co., 
Elyria, Ohio. 


H. W. Clopp Tops 
Stationery Store 
Brand Names Event 


Harold W. Clopp of H. W. Clopp, Trenton, N. J., was 
recently honored as the nation’s outstanding office equipment 
merchant in Brand Names Foundation’s 7th annual Brand 
Name Retailer-of-the-Year competition. He received a bronze 
plaque as the top award winner in his retail category. The 
award was made at the Brand Names Day Dinner in the 
Grand Ballroom of the Waldorf-Astoria Hotel, New York 
City, before an overflow audience of 1,700 key figures in 
government, industry and retailing. 

Four other office equipment and stationery store dealers 
shared the spotlight with Mr. Clopp as runner-up Certificate 
of Distinction winners in the competition. They were: Richard 
J. Feffer, sales manager, Business Equipment Corporation, 
Boston, Mass.; George A. Baker, Baker’s Office Equipment 
Company, Elyria, Ohio; Joseph T. Kilpatrick, Vice-President, 
Carithers-Wallace-Courtenay, Inc., Atlanta, Ga.; and Roger 
P. Monson of Pembroke Company, Salt Lake City, Utah. 
Both H. W. Clopp and Business Equipment Corporation were 
cited for the second consecutive year, having won runner-up 
Certificates of Distinction in last year’s competition. 


119 are Honored 


The awards ceremony brought to a close the three-day pro- 
gram honoring this year’s Brand Name Retailer-of-the-Year 
award winners for their outstanding presentation of manu- 
facturers’ advertised brands to the public during 1954. A total 
of 119 merchants of 24 categories of retailing were honored. 
A bronze plaque was presented to the Brand Name Retailer- 
of-the-Year and up to four Certificates of Distinction were 
granted to the runners-up in each category. 

The winners came from 92 cities in 33 states, Canada and 
the District of Columbia. They were selected by a panel of 
judges composed of 23 of last year’s 25 top award winners. 

Prior to the awards ceremony at the Brand Names Day 
Dinner, the winning retailers were congratulated on their 
achievements by Vice Admiral Arthur Dewey Struble, USN, 
and Chairman of the United States Military Delegation to the 
United Nations. In his keynote address Admiral Struble de- 
scribed the military might of the free world and reassured 
his audience of the excellent prospects for peace in the years 
ahead. The awards ceremony was followed by an hour-long 
show produced by Mutual Broadcasting System and featuring 
such stars as Sam Levenson; The Mariners; Julia Mead; John 
Sebastian; Valerie Bettis and Barnardo Segal; and John Garth 
and his Orchestra. 

Earlier, the Brand Name Retailers-of-the-Year were taken 
to New York’s City Hall in a police-escorted motorcade to 
receive the congratulations of the city and to hear the procla- 
mation issued by Mayor Robert F. Wagner, designating. 
Wednesday, April 13, as Brand Names Day in New York.” 








BD rand NamesL 
. USA 


Herald Square, New York’s shopping center, was renamed 
“Brand Names Square” in honor of the day and as a gesture 
of welcome to the award winners by Hulan F. Jack, Man- 
hattan’s borough president. 

The presentation books of the 119 Brand Name Retailer- 
of-the-Year winners were displayed at the Waldorf-Astoria 
and seen by thousands of interested business men and market- 
ing students during the three-day period. 

Edward R. Taylor, vice-president, Motorola, Inc., was 
elected chairman of Brand Names Foundation’s board of direc- 
tors for the coming year at the noon meeting of the Founda- 
tion’s membership. He succeeds retiring Chairman Barry 
Leithead, president, Cluett, Peabody & Co., Inc., who served 
in that capacity for two years. 

Henry E. Abt, who was re-elected president of the Founda- 
tion at the member meeting for the coming year, summed up 
the importance of Brand Names Day: “It is no happenstance” 
he said, “that throughout the country observance of Brand 
Names Day — 1955 by the press, radio and television, by 
merchants and manufacturers and by the public will surpass 
the celebration of this occasion in any previous year. 

“To a great extent, this widespread enthusiasm marking this 
day expresses the nation’s feeling about the resumption of 
peacetime economic life and everyone’s hope that we may 
look forward to a continuation of the prevailing conditions 
for many years. 

“With the guns at last silent, the energies of manufacturing 
industry can be — and are — increasingly directed toward 
the race it likes the best, that of making better products for 
better living. Brand Names Day recognizes the fact that the 
pace of this race has always been set by brand competition, 
the aspiration of trademark to surpass trademark in the pub- 
lic’s confidence. 


Many Improvements 


“Of course the grim stimulus of defense and war has brought 
many technological improvements, new chemical discoveries, 
new ways of producing power, new advances in design and 
service. But only under the conditions of the all-out brand 
race, are these gains translated into the useful and attractive 
products that make daily living healthier, happier and more 
comfortable. 

“For maximum benefit to all, the brand race must be as 
swift paced in the distributive level as it is on the productive 
level. The Brand Name Retailers-of-the-Year, honored every- 
where on Brand Names Day, are the pace-setters in bringing 
the best of American creative skill and craftsmanship to the 
communities they serve. Their imagination, energy and leader- 
ship are indispensable forces in achieving the new era of good 
living.” 
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Business WSuibders 








f£eire 


“HITTING THE exclamation 
le on your advertising agency’s 
typewriter doesn’t necessarily mean 
you're hitting °em with sales points 
in your office equipment sales copy. 

: . 3 oe 
wisely notes 
the _ sales- 
promotion 
director of 
a Colorado 
stationery 
concern in 
prize-win- 
ning Mr. I 
Will Pepper Upper form. 

* * 





And now via OA-TV we bring 
you this important flash from: 
AN IDEA FROM UNDER MY 
HAT: 






pe nit 

“Every do-it-vourself kit might 
well include a hatchet to dispose of 
practice tries!’, comments an Ari- 
zona Stationer. 


* XK 


IDEA EXCHANGE 
Presented 
each month 
to give 
your dol- 
lars CENTS- 
INSURED 
plus SENSE 
ASSURED! 
Remember 
the price 


AN IDEA FROM YOU FOR 
EACH IDEA ORDERED 

(Always mention the idea num- 
ber. Address the co-ordinator of 
this page at 2936 W. Grandview, 
Spokane 44, Wash. Use this same 
address in sending in your thoughts 
for our Mr. I Will Pepper-Upper, 
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Broadcast over Station S ALES Operating on a 
Wave Length of CONFIDENCE . .. COURAGE . . . CO-OPERATION 


An Idea from Under My Hat, and 
Terse Trailer departments of Busi- 
ness Builders’ monthly telecast.) 

This month we are releasing one, 
and one only, Business Builder for 
your Idea-Exchanging, and this by 
its importance is a re-issue, namely 
of No. 5-54-2: “Sales Techniques 
We are Developing for Our Own 
Office Outfitting Service Group.” 
Here is a powerful pep-packed gen- 
erous set of ideas geared in a good 
humor presentation, to quote our 
original comment. 





In these past months of enjoying 
and exchanging Business Builders, 
Pepperruppers, Ideas Under My 
Hat, and Terse Trailers, it is most 
interesting to note that of the scores 
of contributions submitted there 
were many who gave credit line to 
Hal Stebbins, president of Hal Steb- 
bins, Inc., Los Angeles, Calif. And 
the majority of these originally ap- 
peared in an address of his de- 
livered at a convention of the Ad- 
vertising Association of the West in 
Salt Lake City. 

The title of that address was a 
most forceful one, “What’s the Big 
Idea?”, which he summed it up in 
this manner: 

“The point is: the study of ad- 
vertising is essentially a study of 
humanism. And you can’t measure 
people in test tubes or with tape 
measures, with millines or micro- 
meters. You have to remember that 
people are people; and you can't 
turn out copy that hits them where 
they live unless you know what's 
going on ‘upstairs’.” 

The Advertiser's Digest made 
these seven quotes from Mr. Steb- 
bins: “It’s easy to dip in- 
to a grab bag and come up with a 
gimmick or a gadget. It is hard to 
probe the heart and mind of a man 








and emerge with a real sales-spur- 
ring idea. 


“A man with fire in his 
head can write a torch song for 
even the dullest product. Add to 
that a salesmanager with fire in his 
belly, and you've got a great con- 
flagration. 








“Words married to words 
is a word-lock. Marry words to 
ideas and you have a _ wed-lock, 
blessed with the ring of the cash 
register. 





“Let’s quit making graphs 
and start getting graphic. 


“To know what makes a 
campaign click, know what makes 
a human tick. 








“Move products by mov- 
ing people.” 





“Let’s not be content with 
rubber stamp ideas and frigid for- 
mula phrases: with headlines that 
are deadlines; with body copy with- 


out body.” 
* & 











. . . And having televiewed on 
your OA-TV screen the important 
reminder sign “Modern Equipment 
. . . for Efficiency”, enjoy this top 
Terse Trailer of the Month, phrased 
in 11 words: 


while looking for something 


“Experience is what you get 
else.” 


Office efficiently yours: 


Ralph B. Ortel 


ot ot ot 











What the Courts Say 


CASE HISTORIES REPORTED BY 


ALBERT WOODRUFF GRAY 





FINE PRINT CLAUSES 


@ THE ANTIPATHY expressed a few 
months ago by the Pennsylvania Su- 
preme Court to contract clauses con- 
cealed by the underbrush of fine 
print is typical of the attitude of the 
courts to this form of subterfuge. 

Here a contract for the purchase 
of equipment covering five pages of 
terms and specifications had con- 
tained the guileless reference, ‘'Sub- 
ject to conditions on the reverse 
side.’’ On the other side in very small 
type were eight paragraphs and 
buried in the sixth was a confession 
of judgment with a power of attorney 
authorizing its entry against the pur- 
chaser. 

The judgment entered under this 
small type authorization was fol- 


lowed by an application to the court 
that the judgment be cancelled. 





Cite Roman Tyrant 


“One of the most hateful acts of 
the ill-famed Roman tyrant, Cali- 
gula,"’ said the court in its character- 
ization of this fine print method, 
“‘was that of having the laws in- 
scribed on pillars so high that the 
public could not read them. Although 
the warrant of attorney in the numer- 
ous sheets of the contract at bar was 
within the vision of the buyer, it was 
so placed as to be completely be- 
yond any contemplation of its pur- 
port. 

“An inconspicuously printed leg- 
end on a contract form or letter 
head which is obviously fortuitous, 
irrelevant or superfluous, is no more 
a part of the agreement entered into 
than the advertisement on the walls 
of the room in which the contract is 
signed. 

“Diminutive type grossly dispro- 
portionate to that used in the body 
of the contract cannot be ignored; it 
has its place in law and where space 
is at a premium, it allows for instruc- 
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tion, guidance and protection which 
might otherwise be lost, but where 
it is used as an ambush to conceal 
legalistic spears to strike down other 
rights agreed upon, it will receive 
rigorous scrutiny by the courts for the 
ascertainment of the true meaning 
which may go beyond the literal im- 
port.” 

With this condemnation of such 
methods the court concluded, ‘When 
a party to a contract seeks to bind 
the other party with the unyielding 
thongs of a warrant of attorney con- 
fession of judgment, a device not or- 
dinarily accepted in simple agree- 
ments, the inclusion of such a self- 
abnegated provision must appear in 
the body of a contract and cannot 
be incorporated by a casual refer- 
ence with a designation not its own."’ 


lilinois Concurs 


A similar characterization of this 
use of small print was made several 
years before by an Illinois Appellate 
Court. In that instance the type in 
which the name of the operator of a 
bus line, printed on the passenger 
tickets, was described by that court. 

“The smallest regular size of 
printing type is brilliant. This size can 
be read by one possessing excellent 
vision. The letters in this name ap- 
pear to be about one third the size 
of brilliant type. The words in ques- 
tion are printed in such exceedingly 
small type and are so artfully placed 
that they appear to the eye without 
the aid of a magnifying glass, as a 
mere black line."’ 

Here, as in the Pennsylvania de- 
cision, the Illinois court refused to 
recognize any validity to the contract 
provisions set out in this manner. “A 
passenger,’ the Illinois court added 
in reference to this fine print, ‘‘when 
he purchases a ticket from a com- 
mon carrier is not bound by words 
upon it that cannot be read without 
the aid of a powerful magnifying 
glass.” 

Both of these decisions followed 
as an authority a case decided in the 
early years of this century by a New 
York court. A contract for the pur- 
chase and installation of ventilating 
fans had been set out on firm sta- 
tionery, in which there was described 
in detail the equipment, terms of 
payment and delivery dates. 

At the bottom of the first sheet on 





which this contract had been written 
was printed in very small type, over 
which the numeral of the first type- 
written page had been written, ‘‘All 
contracts and orders taken are sub- 
ject to the approval of the executive 
office." 

The purchaser subsequently re- 
fused to continue the agreement and 
contended that no contract had been 
made as no notice of the approval 
of the executive office, in accord- 
ance with the printed legend at the 
bottom of the first page, had been 
given. The court said in the conclu- 
sion which these later cases followed, 

“In view of the manner in which 
this provision is printed upon the sta- 
tionery of the manufacturer it cannot 
be held as a matter of law that it 
was incorporated in and a part of 
the proposal. . 

“‘When an offer, proposal or con- 
tract is expressed in clear and ex- 
plicit terms, matter printed in small 
type at the top or bottom of the of- 
fice stationery of the writer, where it 
is not easily seen, which is not in the 
body of the instrument or referred to 
therein, is not necessarily to be con- 
sidered as a part of such proposal 
or contract.’ 


Backed by High Court 


This principle of law which refuses 
recognition to the provisions of a 
contract introduced by means of in- 
conspicuous type above the signa- 
ture of one of the parties without his 
knowledge or consent was given last- 
ing sanction by the Supreme Court of 
the United States eighty years ago 
when it refused to enforce a clause 
printed in this manner in an insur- 
ance policy under which it excepted 
from the policy any liability in a long 
list of conditions. 

The court in refusing to sustain 
these exceptions of liability set out 
in this fine print clause said, “‘If in- 
surance companies did not mean to 
take risks on property where gun 
powder, saltpeter and like substances 
are kept even for ordinary use, then 
good faith to the assured requires 
that they should declare their inten- 
tions in terms which cannot admit of 
controversy and in order to avoid 
just cause of complaint, it would be 
better for them to employ type in re- 
lation to this important subject large 
enough to arrest the attention of an 
interested party."’ References: 

Cutler Corp. v. Latshaw, 97 Afi. 
2d 234, Pennsylvania. 

Princell v. Pickwick Greyhound 
Lines, Inc., 262 Ill. App. 298, Illinois. 

B. F. Sturtevant Co. v. Fireproof 
Film Co. 110 N.E. 440; Insurance Co. 
v. Slaughter, 79 U.S. 
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FORRER'S 


beautiful 
new 
showrooms 


@ SUPERLATIVES were _ the 
order of the day at the recent two- 
day grand opening of Forrer Equip- 
ment Company’s new store. 
Visitors at the Milwaukee, Wis., 
office furniture center were almost 
unanimous in their opinion that the 
new Forrer showrooms contained as 
many techniques for merchandising 
office furniture as can be found in 
any dealer’s store in the country. 


Plenty of Space 


Situated on Wisconsin Ave. fac- 
ing the home office building of the 
Northwestern Mutual Life Insurance 
Company, the spacious showroom 
provides 15,000 square feet of dis- 
play area. Extensive use of “open 
planning” is used throughout with 
partitions, curtains and planters as 
the principal means of dividing the 
open area into office groupings. The 
accompanying photographs show 
how skillfully this technique is used. 

The visitor is instantly aware of 
the friendly, yet dignified, atmos- 
phere which is typical of the entire 
Forrer organization. This is evi- 
denced by the informal reception 
area just inside the entrance leading 
to other groupings of executive- 
type office suites. This is an out- 
standing feature of the entire store 
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Edwin A. Forrer’s Smartly-Equipped Office 


for there are over 20 completely 
furnished private offices, no two 
of which are similar in any major 
respect. 

To the rear of the main floor are 
the private offices of Ed Forrer, 
president of the firm, Ruth and 
Louise Forrer, his two daughters, 
and George Wagner, manager of 
the staff of seven sales representa- 
tives. These offices, of course, are 
designed and furnished through all 
of the techniques of the Executive 
Furniture Guild of which Forrer 
Equipment Company is the Wiscon- 
sin representative. 

In one corner in an area de- 
voted entirely to Forrer’s furnishing 
and decorating service. This service 
is an instrumental feature in the 
Forrer operation. Most of the firm’s 
volume is from package selling in- 
cluding any painting and decorating 
that is required. 


Well Designed 


The basement showrooms are 
equally well designed and decorated. 
In addition to a number of private 
office groupings around the open 
display area, there are several typi- 
cal commercial grade installations 
complete with file cabinets, office 
machine stands, book cases, and so 
forth. Both wood and metal furni- 


ture are displayed and promoted 
by the Forrer organization. 

Behind the main showroom and 
offices is a sizeable warehouse with 
connecting passageways for easy 
movement of furniture samples. Be- 
hind the warehouse is a customer 
parking lot with a 30-car capacity. 
According to Mr. Forrer, this fea- 
ture has proven to be a vital part 
of his method of selling. Allowing 
a customer unlimited and safe park- 
ing facilities, in his opinion is in- 
strumental in gaining the prospect's 
undivided attention while he is be- 
ing.shown through the showrooms. 


Six-Year Firm 


To the casual observer these 
elaborate showrooms must repre- 
sent many years of successful op- 
eration in the office furniture field. 
Actually Forrer Equipment Com- 
pany is only six years old. The story 
of its rapid advances in the Milwau- 
kee market reflects the dynamic 
personality of its president. His en- 
tire lifetime has been spent with 
furniture of one kind or another. 

Back in 1911 he began work with 
the Northwestern Furniture Com- 
pany of Milwaukee as a cabinet 
maker. Taking time out for several 
years service during World War I, 
Mr. Forrer resumed his work at 
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A Portion of the New Forrer Equipment Co. Showroom in Milwaukee 


Northwestern Furniture Company 
becoming vice president in 1920. 
In 1921 the firm was split into two 
organizations. One specialized in 
office furniture; the other became 
the Northwestern Store Equipment 
Company. This firm was headed by 
Mr. Forrer until 1941 when it be- 
came the Northwestern Weiss Com- 


pany. 
Mr. Forrer retired in 1948 but 





ON OPENING 
DAY AT 
FORRER’S 
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after a few months he became con- 
vinced that he would be happier 
back in the furniture business. This 
time he selected office furniture and 
started the Forrer Equipment Com- 
pany. 

Associated with Mr. Forrer are 
his two daughters, Ruth and Louise. 
Ruth Forrer manages the advertis- 
ing, sales promotion and personnel 
functions. The smooth-running For- 





. Ed Forrer, president, and a customer on opening day. 


2. Hal Johnson, mfrs. rep.; Hope Hoffman, Forrer Equip. Co.; Bob Morgan, Art Metal Construction 
Co.; Scot? Parnham, mfrs. rep.; Bill Tillman, Herman Miller Furniture Co.; Charlie Curtis; Don 


Larson, Art Metal Construction Co. 


3. Lovise Forrer and Joan Maechtle, designers of the new showrooms and responsible for the 
firm's co-ordinated furnishing and decorating service. 
4. Ruth Forrer. She supervises advertising and personnel. 
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rer organization is a tribute to her 
efficiency. 

Louise Forrer is in charge of the 
co-ordination of the decorating and 
designing functions. She is a staunch 
promoter of Executive Furniture 
Guild standards and incorporates 
Guild ideas and plans wherever pos- 
sible. Working with her as a design 
and decorating co-ordinator is Miss 
Joan Maechtle. These two talented 
specialists are principally respon- 
sible for the impressive showrooms 
of the new store. 


Heads Salesmen 


The staff of salesmen, or “sales 
engineers” as they are known at 
Forrer Equipment Company, is 
headed by George Wagner. He and 
his staff are equipped to start with 
the basic architectural design of 
available floor space and together 
with the co-ordinators formulate a 
comprehensive presentation cover- 
ing every detail. 

Among the lines handled by For- 
rer Equipment Company are Art 
Metal, Stow-Davis, Hoosier desks, 
Milwaukee chairs, Sikes chairs, 
Haskell, High Point chairs, Smith 
Metal Arts accessories, Meilink 
safes, Alma desks, Huntington 
chairs, and Herman Miller furni- 
ture. 
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SERVES 
INDUSTRIAL 
RESEARCH 


@ ONE OF THE MOST interest- 
ing examples of modern office plan- 


ning methods and equipment — by 
the Art Metal Construction Com- 
pan in the service of industrial 


research came to light recently when 
the Allied Chemical & Dye Cor- 
poration opened the extensive new 
research laboratory for its General 
Chemical Division in Morris Town- 
ship, N. J. 

Director of the laboratory is Dr. 
J. H. Pearson, a member of the 
General Chemical research staff for 
the past 18 years. Because constant 
liaison and _ cross-fertilization of 
ideas is the very blood of successful 
research, for him was devised a spe- 
cial combination office and confer- 
ence room where department heads 
could meet in conference across two 
60-inch tables extending in an even 
line from the director’s executive 
desk. By using this “mobile” equip- 
ment, the room can be rearranged 
instantly for the displaying of films, 
charts and graphs. 

Entrance to Dr. Pearson’s office 
is through the office of his secretary. 
[wo five-drawer files and a double 
pedestal desk with Fold-O-Way 
typewriter are basis to this unit. 

large charts and graphs are kept 
immediately accessible in an Art 
Metal mobile Planfile unit. 

Che library, housing 7,000 books 
and journals, utilizes 123 Art Metal 
filing cabinets for research records 
and reports alone. 

In large open areas between 
Shelves, comfortable Art Metal 
aluminum arm chairs with noiseless, 
rubber cushioned guides and formu- 
lated cushions are placed around 
spacious 60 x 34-inch work tables 
with glareless Artolin tops. 


Art Mera Arms RESEARCH... 
1. In this technician’s office all 
working and reference material 
is drawn to within easy, swivel- 
chair reach of the occupant. 2. 
irt Metal office tables and exec- 
utive desk are grouped in the 
office of the director, Dr. J. H. 
Pearson, to form a combination 
executive suite and conference 
room. 3. Cataloging and patent 
indexing functions are carried 
on from these two floor-center 
{rt Metal work stations. 
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NEW CENTURY .. . desk and alu- 
minum posture chairs by Art Metal 
Construction Co. add a note of com- 
fort and efficiency to the aftractive 
new quarters of the Webb Insurance 
agency, Lima, Ohio. The installation, 
including desks, chairs, five-drawer 
and counter-height files, was handled 
by Emerson W. Price Co., Lima. 





BOLING CHAIRS .. . of the American 
Empire (8700 Series) impart classic 
simplicity in the streamlined modern 
lobby of the new Anniston, Ala., Na- 
tional Bank. Sawyer Office Furniture 
& Supplies furnished these armchairs, 
manufactured by High Point Bending 
& Chair Co. in rich leather upholstery 
in various colors complementing 
wood work. 






Justallations 





GENTLEMEN ... be seated in comfort 
in the directors’ room of the Mich- 
igan Ave. National Bank, Chicago. 
Weber, Hilmer & Johnson furnished 
the Taylor Chair Co. seating in mas- 
sive leather for this room. 














OFFICERS’ SECTION .. . of Southern 
Federal Savings & Loan Ass'n., Pine 
Bluff, Ark. Installation of Gunlocke 
and Leopold furniture was made by 
The Perdue Co., printers, stationers 
and office outfitters of Pine Bluff. 








BEAUTY ... of leather and wood is 
exemplified in the office of the presi- 
dent of J. B. Van Seiver Co., Camden, 
N.J. The desk is by the Standard 
Furniture Co. and topgrain leather 
chairs by Young Chair Co. Business 
Furniture Co. of Philadelphia fur- 
nished the attractive office. 


METAL-LUX CHAIRS .. . from Mil- 
waukee Metal Furniture Co. provide 
the seating in council room of the 
ILGW Union, Local 105 of New York 
City. Empire Office Furniture Co. in 
that city installed 228 chairs. 


RISOM DESKS .. . A special study of 
desk efficiency requirements, made 
by Jens Risom Design, Inc., in close 
collaboration with Skidmore, Owings 
& Merrill, resulted in the selection of 
these functional and handsome desks 
for the new quarters of the American 
National Bank of Chiesgo. The desks 
were purchased through the Office 
Equipment Co. of Chicago and are of 
walnut with linseed oil finish. The 
installation totaled 26 desks. Chairs 
are Knoll and Milwaukee. 


STREAMLINER . . . metal desks and 
Globe-Guard steel files, manufactured 
by The Globe-Wernicke Co. increase 
the attractive smartness of the Jack- 
son Box Co.'s modern new office 
building in Norwood, Ohio. The desks 
have 60-inch and 76-inch overhang- 
ing tops and the Globe-Guard files 
are of the two-drawer executive 
type. Streamliner bookcases were 
also supplied. All G/W equipment is 
finished in seal gray to blend with 
the offices’ soft green walls. Globe 
Office Equipment & Supplies, inc., 
Cincinnati, handled. the job. 
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JOHNSON CHAIRS .. . provide seat- 
ing comfort at the North Ave. Fed- 
eral Savings & Loan Ass'n., Chicago. 
Kendrick Furniture Co., Chicago, in- 
stalled 45 chairs of the Johnson 
Chair Co., using No.’s 1742F, 1493LL 
and 1730. 


ACOUSTICAL . . . panels aid in min- 
imizing the inter-department noise in 
this installation of Arnot Jamestown 
products made by the Auckley Equip. 
Co. in the offices of the John Pritzlaff 
Hardware Co., Milwaukee, Wis. Spe- 
cial shelves add extra space for cata- 
logs and reference papers. 


















MODERN DESIGN . . . extends to the 
classroom, too. Haskell budget steel 
desks are used in the Business Edu- 
cation department of the Madison 
Vocational and Adult School. Making 
the installation, C. W. Ebert of Row- 
ley & Schlimgen, Madison, says, ‘‘We 
feel that the Madison department is 
the best equipped and staffed school 
of its type in the U.S.A.’"’ Choice of 
Haskell desks, he asserts, was made 
because of quality built in a modest- 
ly-priced brand. 
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STEEL AGE . . . installation at Guar- 
anty Savings-Life Insurance Co., 
Montgomery, Ala. Harbin's Office 
Equip. & Supply of Montgomery sup- 
plied the Corry-Jameston Mfg. Corp. 
furniture for this attractive setting. 






































JACKSON DESK 


the Industrial National Bank, Dallas, 
Tex., provides both comfort and dig- 
nity. Industrial Office Supply Co. of 
Dallas supplied the Jasper Office 
Furniture Co. equipment for the fi- 
nancial institution. 





B. L. MARBLE... . Convertible chairs 
are shown in use at the Lee Road 
branch of the Parkview Federal Sav- 
ings & Loan Ass'n. of Cleveland, 
Ohio. Accompanied by the Standard 
Fieldwood desks, the Convertibles 
were installed in all offices and mort- 
gage loan department (pictured 
here) by the Wagner-Henzy-Fisher 
Co., B. L. Marble Chair Co. dealer in 
the Cleveland area. 










installation at 








BANKING COMFORT... and beauty 
were achieved at the Pennsylvania 
National Bank & Trust Co., Pottsville, 
Pa., by the installation of The im- 
perial Desk Co. No. 7000 Metropoli- 
tan group. Nagle's of Pottsville, Pa., 
was the firm selected by the bank to 
handle the furnishings. 





GUNLOCKE . . . lounge furniture and 
executive chairs are featured in the 
offices of the Manufacturers National 
Bank in Lewiston, Me. The installa- 
tion of W. H. Gunlocke Chair Co. 
seating was made by the Berry Pa- 
per Co. of Lewiston. 
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COURT HOUSE .. . installation made 
by Howard W. Boice, Inc., Plainfield, 
N.J., in the Somerset County official 
quarters in Somervilie, N.J., features 
Sikes chairs. The dealer furnished 
chairs of the No. 1917 model for 
seating comfort and attractiveness. 


EMPLOYEES’ LOUNGE .. . installed by 
The Perdue Co. at the Southern Fed- 
eral Savings & Loan Ass'n. in Pine 
Bluff, Ark., utilizes Dixie Chrome 
tables and chairs and Artistic Lamp 
Corp. lamps to achieve modern motif. 
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MAKES BOW IN BOSTON .. . Shown 
here is part of the showroom of the 
new branch office of Art Metal Con- 
struction Co. at 472 Atlantic Ave., 
Boston, Mass. A three day business 
exhibit of the company’s office equip- 
ment signaled official opening of the 
remodeled and redecorated district 
office. 
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MILWAUKEE .. . Metal Furniture Co. 
chairs provide the seating at Univer- 
sal Carloading Co. offices in Newark, 
N.J. Uneeda Office Furniture Co. of 
New York City was called upon to 
equip this working space in steel! and 
metal furnishings. 


































TIME PAY .. . department of the First 
National Bank, Little Rock, Ark., is 
equipped with The General Fireproof- 
ing Co. Goodform aluminum chairs 
and Mode-Maker desks with Textolite 
tops. The aftractive and utilitarian 
layout was installed by Arkansas Sta- 
tionery & Furniture Co., Little Rock. 


GENERAL WORK AREA ... of the 
Southern Federal Saving & Loan 
Ass'n., Pine Bluff, Ark., financial in- 
stitution. This installation of The Gen- 
eral Fireproofing Co. equipment was 
handled by The Perdue Co., Pine Bluff. 





MYRTLE DESKS ... are used through- 
out the new offices of Heineman & 
Seidman, textile brokers of 125 W. 
41st St., New York City. The Royal 
Office Supply Corp. of that city fur- 
nished the imposing equipment made 
by the Myrtle Desk Co. 










DESKS BY LEOPOLD ... Four desks 
from The Leopold Co. make an im- 
posing appearance in the Southern 
leader Savings & Loan Ass'n. quar- 
ters, Pine Bluff, Ark. This attractive 
installation was made by The Perdue 
Co. of Pine Bluff. 








DESK STABILIZER 
Underwood Corp. 


An adjustable desk stat 
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FIRE-RESISTIVE DESK nstant fingertip release 
pr T c Dumper ana fT 
Diebold, Inc. my $4.95 


T reTta ? r 
Availability of a new functiona J (Inquiry Card No. 18.) 
signed, space-saving, insulated that 
combines improved filing eff 
certified fire protection f 
has been announced by the nt 
Designated the New ''20" Fire-R. 
Desk, the unit both houses and pr 
records on location in the department 
where they are used. Diebold 
desk is particularly suited 
for growing banks whose vaults are t 
ing with records. A feature 
swing door which glides sm , 
of the way under the desk body n 
serve space. Variable interior arrange 
ments can be furnished to adapt t 
desk to a wide range of records. (In- 


quiry Card No. 24.) 


PACKAGE FOLDERS 
Oxford Filing Supply Co. 





NOISELESS TYPEWRITER 
Remington Rand Inc. 


Exclusive pressure printing feat 
the new noiseless typewriter 

ly made available by the 

A slight tap activates a pre 


calculated weight which mplet The new Dozen Package Filing F 
the pressing of the type ont ers makes possible small-unit sale 
paper to give a uniform impre 3 minimum of time and eff 
The new machine embodies al! tt the claim advanced by 
features of previous Reminat for one of it t 

noiseless typewriters and ter nsists of 12 regular 
pletely redesigned. New executiv e folders, transparent wrapped 
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CUSTOM CHAIR 
The B. L. Marble Chair 
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EXECUTIVE DESK 
Indiana Desk Co., Inc. 


Featured in t+! pany stest No. 8,000 


executive mod ee eee t. Model 
No. 8,014 pictured here. The double ped 
estal confer Je sk =] Ti V ang top 
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He's not nervous but he is excited. It's not often 
you'll see a Panama-Beaver man like this BUT . . . In 
this case .. . he is honestly proposing that Panama- 
Beaver Carbon Paper will lighten your typing effort 
by producing much sharper, much more readable 
copies. While he catches his breath may we remind 
you that Panama-Beaver Carbon Paper ends carbon 
smudge and streaking and allows the neatest, 
cleanest erasures you've ever seen. 

You may be starry-eyed over our proposal so just 

pyt out your hand... . the one with the pencil. . . 
quickly fill in the coupon below. Our Panama-Beaver 
man will see that you receive FREE PANAMA-BEAVER'S 
outstanding eraser, that helps you “erase 
without a trace’’, while he tells the TRUTH 
. . about carbon paper. 


— Mail Coupon NOW! ~ === 


MANIFOLD SUPPLIES CO. 


r 
I 
i [: wont to learn the TRUTH about Carbon 
| Ge! Paper and at the same time receive my FREE 
i 
j 
I 
\ 





Pa ANAMA-BEA VER 
tHE” Anon 


10 to COs” Distribution 






PANAMA-BEAVER eraser. 





Name 
Cc 








r 7 ee 


Street. — 








MAnIFOLD Supputes Co. 
19 Rector St. New York 6, N. Y. 


City. = . 
State Phone 








ee 








MERIDIAN EVR-FLAT CARBONS - EYE-SAVER UNIMASTERS - LUSTRA COLORFUL INKED RIBBONS 
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707 CHAIR LINE 
The Taylor Chair Co. 


The company pictures here t ts 7( f sleek cha 
which were shown at the recent NOFA w. Left Mod 
707 '/2 which is ideally suited for either private 
conference room. Right is Model 748 matching sten 


rapher's chair. Both are equipped with foam rubber 
he Istery and depict smartly tt n cor 


tion with fabric. (Inquiry Card No. 13.) 


EXEMPLAR DESK 
The Executive Furniture Co. 


Pictured here is the double pedestal desk 


NEW PRODUCTS continued 

























ATTIRE RACK 
Lyon Metal Products 
designed 


nd placed on the market an 


at ana nat 





ack iT available in the 
x-person and 12 
Additional coat 

be added t Fe 

mode The rack 

urdily nstructed with 
yuare tubular uprights, venti- 
ted shelves and skid domes 
base t protect floors. 
The model also may be se- 
ured witt asters. It is 
martiy finished in a harmo- 
ng, long lasting baked gray 
namel. Hanger are con- 
ructed f hardwood with 


tee! hooks. (Inquiry Card 
No. 35.) 


PANEL DOOR 
Art Metal Construction 
The company now 


turing a yntweight alun 


which 









re 


ently 


was 


states the line emb Jie 


Model 200-3 from the all-new Exemplar 


door for the panels used t 
enclose Art Metal El-Units + 
insure privacy. The d 













O—-r “KEY TO THE CARD °* 


All New Products displayed here carry an In- 
quiry Card Number. If you are interested in an 
item, simply circle the corresponding number car- 
ried on the Handy Inquiry Card which appears just 
inside the back cover of the magazine. From that 
point on, OFFICE APPLIANCES will take over. Sales 
Stimulators, which appear on the Inquiry Card 
Pages, operate in the same fashion. 








— = ee me nee 


sign plus quality workmanship and materia 
. desianed either right r 
It was designed particula n , 
man who insist n and | left hand wing ) we a 
© insists o nd | . 
» - + ant r lett nan reverse. The 
ice surroundings ne ally : } 7 
; mie tue netructe f alu 
suited for large he 3r - : . , 
minum over honeycombed 
desks can be placed in space-saving units t , 
P ° e core ¢ rel Je trenatr i 
suit requirements. (Inquiry Card No. 23.) ; 
lightne tor Tne tree Tranaing 
panels. They me equipped 
with \ } 





eT na 
(Inquiry Card No. 5.) 








LOUNGE CHAIRS 
Carlton-Surrey, Inc. 


Cc durability and attractive lines are 
yieGd in the tw ounge nar f tureq he 
the No. 2500 Conover line. A mbinat 
eatne Ina straw have gone Tt The ensemble 
with an optional choice of button or plain ba 
Sleek t upport the cha T 





tates the nover line also emt 





ICE a Ta ana 
(Inquiry Ca-d 


milar mater 
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No other file at this low price has this really full suspension. 25% 
more filing capacity. The last folders in these files are as accessible 
as the first. Smooth gliding drawers, spring compressors and guide 
rods. Olive green or Cole gray baked enamel finish. 


No. 204 


< FOUR DRAWER LETTER SIZE $399 
14%” wide, 524" high, 26%" deep 
Shpg. wt. 125 Ibs 


LEGAL SIZE 1734” wide No. 504 $49.95 
Shpg. wt. 135 Ibs. 
No. 203 


THREE DRAWER etter size $ 75 
14%" wide, 40” high, 265s’ deep 39 
Shpg. wt. 100 Ibs. 


LEGAL SIZE 1734” wide No. 503 $49.75 


Shpg. wt. 105 Ibs 


Plunger type lock that automatically locks all drawers 
of above, $9.00 additional. 


No. 205 
FIVE DRAWER LeTTER size $5 995> 
14%” wide, 60” high, 265%” deep 
hpg. wt. 143 Ibs. 
LEGAL SIZE FIVE DRAWER 


17%” wide, 60” high, 2656” deep... No. 505 $62.95 
Shpg. wt. 157 Ibs. 





Plunger type lock that automatically locks all drawers, 
$10.00 additional. 





TWO DRAWER LeTTER size > 
Desk High, 14%” wide, $97" 


24” deep No. 202 
Shpg. wt. 65 Ibs. 


LEGAL SIZE Desk high, 17%” wide, 
24” deep ..No. 502 $37.95 
Shpg. wt. 75 Ibs. 





With lock that automatically locks 
both drawers, $4.25 additional. 











MATCHING STORAGE CABINET 

Cole’s new No. 350 Storage Cabinet 

is designed to match the above 4 drawer 
files (has 3 adjustable shelves) $64.95 


























SEND FOR OUR LATEST CATALOG 


COLE street equipment CO., INC. 


NEW YORK 285 MADISON AVENUE « CANADA on 









COLE’S modern cabine 







NOTICE! 
Should not be confused 
with imitations. 


Actual size of lock 
shown at left... 


(not a ‘blown-up’ er 








It, « 







ACTUAL SIZE OF LOCK 









The “MERCHANT'S” File 


A secret vault for personal papers and 
valuables (only YOU know the combina- 
tion). 2 full suspension letter files; a 3x5 
or 4x6 card drawer (3200 cap.), alse 
used for contracts, leases or cancelled 
checks; two adjustable compartments un- 
der lock and key. Heavy gauge steel, 
302" wide, 32" high, 17°’ deep. Green 
or Cole gray baked enamel finish. 


No. 1370 $4995 


With plunger-type lock that automatically 
locks all drawers No. 1370PL, $57.45 








































The “SALESMAN’S” File 


3 full suspension letter files, three ad- 
justable storage compartments under lock 
and key, and a secret vault all in one. 
Also has two drawers for 3x5 or 4x6 
cards (6400 capacity), or for leases, con- 
tracts or cancelled checks. 30%" wide, 
51%" high, 17" deep. Green or gray. 


wan 91 29° 


No. 990 — Similar to above, but with a fourth letter 
file instead of the two card drawers $72.50 


LEGAL SIZE... 
Same as No. 990 but with four legal size instead of 
letter size drawers No. 1090, $82.50 


Above cabinets with plunger-type lock that 
automatically locks all drawers, $8.50 additional. 





CTS AVAILABLE 




















etbr the modern office 












e “PRESIDENT’S” File 

valuable addition to your office. Keep 
your records under lock and key. Con- 
ns: 4 full suspension letter files, two 
uble drawers for 3x5 or 4x6 cards 
00 capacity) also used for leases, con- 
cts or cancelled checks. Plus a secret 
ult, doubly protected by extra outer 
ors with a 3-way locking mechanism. 
ly YOU know the combination of the 
| Lock. Heavy gauge steel, 3242” wide, 
4" high, 202’ deep. Green or gray. 


950 





No. 475 













ie “DIRECTOR” File 


den from view is a secret vault for 
sonal papers doubly protected by a 
| lock plus an extra outer door under 
and key. 3 full suspension letter 
s, two adjustable compartments. 3012" 
e, 37%" high, 17". deep. Green or 
e gray. 9 5 

No. 1473 

AL SIZE ...WNo. 1873 


e as above but with legal size drawers, 


” wide, 37%” high, 17” deep $56.95 


ve cabinets with plunger-type lock that 
matically locks all drawers, $7-50 additional. 


“EXECUTIVE” File 


concealed vault pays for itself. Pre- 
s pilferage. 2 full suspension letter 
, two 3x5 or 4x6 card drawers: (6400 
acity), two adjustable storage com- 
ments under lock and key. 30%" wide, 
“ high, 17°‘ deep. Green or gray. 










Wa 
~ 


No. 1478 


L SIZE ...No. 1878 


as above but with legal size drawers, 
‘ wide, 3742" high, 17” deep $69.95 


e cabinets with plunger-type lock that 
matically locks all drawers, $7-50 additional. 


s 





Important 
papers 
at your 
finger tips 























\ “DESK 70’ FILE" sn °98 


‘ A retractable desk plus a safe for valuables -——— 

32%” wide . 
60” high . . . drawers for checks. . . files for letters 
19 deep ... compartments for books and drawers for index cards 
A complete steel office all protected by two +L 
doors under lock and key. Green or gray. 

































Grained Walnut, Mahogany or Knotty Pine add $15.00 CLOSED VIEW = | 





The “FILE VAULT” 


Contains : two letter size, full suspen- 
sion drawers, two drawers for 3 x 5 
or 4 x 6 cards (6400 capacity) also 
used for leases, contracts or can- 
celled checks. Plus a secret vault with 
Dial Lock, doubly protected by extra 
outer doors under lock and key. 
Also, three adjustable compartments | 
for books and a large shelf 3134” 
wide, 17” deep. Overall size, 32%” 
wide, 60” high, 19” deep. Olive 
green or Cole gray finish. 


MP 


LEGAL SIZE—Similar to above No. 992 
but with legal instead of letter “zg i, 
35%” w, 60h, 19d. No.1092 $94.5 


The above cabinets in Grained Walnut, 
Mahogany or Knotty Pine finish $15.00 additional. 














| 
| 
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PRONTO STORAGE FILES 


or less active records.. 





A a 






































vo 9255 
OTHER SIZES AND PRICBS Letter Size $3 
Inside Dimensions FIBRE BOARD STEEL Legal Size $435 
ina tes DRAWER FRONT DRAWER FRONT 
UGGESTED 
File PRICE File PRICE : 40 
salman nage Seng No Single Carton No Single Carton Check Size $2 
Letter Size . asia 12% ns 10/4 ae 24 E210... $3.55. . $3.45 | 1210L. . $4.45. . $4.35 STURDY CONSTRUCTION — Prontos are buil 
etter Size... ss. E210S . 3.45... 3.35 | 1210S.. 435.. 4.25 
Lege! or Cap... Iss Wy 10% + 24 E510... 4.35.. 4.25 IS1OL . ; 5.60 - 5.50 ie a api herp —s and 1 
Sa zr Bes E10? .. 3.20.. 3.10 I = re orced with steel on the shell an fn 
*2 Rows 8x5 Forms... 10% .. 8%..24 | E108 .. 3.50.. 3.40 108L.. 4.25.. 4.15 me ear 
*invoices or 2 Rows 8x5 | 10% .. 8%..18 | El08M. 3.45.. 3.35 108M . 4.15.. 4.05 of the drawers. 

Freight a My, 7 a a 28 E97 .. 3.00.. 2.90 1971L . -_—. 3 SAVE FLOOR SPACE — Constructed so that ! 
ecks . we + El04... 3.05.. 2.95 104L.. 3.95... 3.85 ; ; ; ' : 
ow ah gg i. mle te. oe | Ga oa°* oa interlock into solid units and stack as high 

Drafts or Checks... My .. WWq..18 | E94M . 2.35... 2.25 941M. 2.95.. 2.85 the ceiling, saving valuable floor space. 
5x8 Forms 8% .. 5%..24] EBS .. 2.70.. 2.60 | I8SIL 3.30... 3.20 
Deposit Slips (2! Rows) 8% .. 54 .. 15 | €85S .. 260.. 2.50 | 185IS 3.20... 3.10 LOCATE YOUR RECORDS EASILY — No mores 
a ee ann O% -- Wh.. 24 | BA .. 2.40.. 2.30 eat 3.00. . 2.90 of fussing and fuming. With Pronto files you 
,labulating Cards __. 7% .. 3%..24 | E73 .. 2.40.. 2.30 ws... 26.. 26 get at all records just as easily as in your reg 
3x5 Cards (3 Rows). | 16. .. 4i/2..24 | £64 .. 435.. 425 | 1645L.. 5.60.. 5.50 ve fil 
ae cores 2 — 12s so Be awe Ce «a Bees SE i. Bess 2s active Tiles. 
x5 Cards (2 Rows O% .. 3%..24 | E103... 3.05.. 2.95 103L.. 3.85.. 3. _ 
Vouchers pal Sip ‘an? 24 | E592 2. 3.35.2 325 | ISR. 425. 4.s a APP oe Pronto files are b 
edger Sheets eS, pe E97} .. 4.05.. 3. 912L.. 4.90... 4. tiful in arance, fini : ive ( 
Ledger Sheets | 12% |. 12% ..18 | €12 :. 5.15.. 5.05 | 1212M. 6.70.. 6.60 — e, finished in an attractive 
green. The steel drawer front matches your 
*These numbers have removable divider partitions. {Packed 6 to a carton—all others 12 to a carton. lor active office files 
CUTS Oj ; 5 AVAIL ' ( 


PRONTO rite corroration 


NEW YORK 285 MADISON AVENUE » CANADA ;; ao EEE ORCA D NTARIC 






ee 


p40 
> buil 


and 
yr cor 


that ! 
s high 


nore f 
s you 
ur reg 


are b 
ctive ¢ 
jour f 






Every essential feature engineered 


into 2 great office typewriters! 


smooth and responsive action 


Secretaries love it because it gets them through 
the busiest days in a breeze. Bosses 

appreciate the clean, clear “write.” Instant-Set 
Margins, amazing Page Gage, two added keys 
(four added characters) and many, many 

other features speed up the work, take the toil 
out of typing, cut down on re-writes. The 
all-new Smith-Corona “Eighty-Eight’ has 


everything! 


2. THE Smith-Corona "Eiqhty - Eight" CARBON-RIBBON TYPEWRITER 


— a ‘write’ equalling machines costing 


hundreds of dollars more 


This new Carbon-Ribbon gives an amazingly 
clean, crisp, print-perfect quality “write” 

tor executive letters, reports and special 
presentations. Yet the cost is only $40 more 
than the corresponding “Eighty-Eight” 
Secretarial. And — it’s the low-cost answer to 
preparing copy for reproduction by offset, 
multilith, and other reproduction processes. 
Here is a truly dual-purpose typewriter that 


solves many office problems, at low cost. 


Smith-Corona offers you two great office typewriters. 
Each is the all-new Smith-Corona “Eighty-Eight” with 
its advanced construction, design and efficiency, speed 
and touch. The Carbon-Ribbon has all the advantages 
of the “Eighty-Eight” plus — the Carbon-Ribbon “write” 
that is amazingly crisp, clean and print-perfect. 

Carbon ribbon and fabric ribbon are quickly and easily 
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Te THE ALL-NEW Smith-Corona Ciqhty - Eight" SECRETARIAL 


— for feather-light touch . . . effortless speed . . . 














interchanged. Every executive is a lively prospect and 
every office should have at least one. 


Smith-Corona Inc Syracuse 1 N Y Other factories in 
Toronto, Brussels and Johannesburg. Makers also of famous 
Smith-Corona Portable Typewriters, Adding Machines and 
Cash Registers, Vivid Duplicators, Ribbons and Carbons. 
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POSTURE CHAIR NEW PRODUCTS continued 
Emeco Corp. 


Pictured here is the supe: 
ecutive posture chair, wt 
was one of five exhibited 
the company at the NOFA 
exhibit in Chicago. The chair 
is distinguished by a } 
tilting back and thick foan 
rubber cushions in the + 
back and arms. Smartly styled 
and rugged, it is available 

a wide range of coverings. 
Two other units displayed w 
the super executive chair 

an oval back, the super ex 
utive side chair and two 
chairs basically designed 
mass seating. The side 

are attractively finished 
anodized aluminum and 
equipped with stretchers wh 





AUTOMATIC TESTER 
American Automatic Type- 
can be used for hat racks. (In- writer Co. 

quiry Card No. 43.) A new automatic tester for the assembly 


ne testing of accounting machines has 


BALL PEN been developed by the company. The 


machine automatically holds up the 








° 
Scripto, Inc. feeding" of the next problem until it 
TI ompany's new Prestige mpletes the solution of the preced 
$1.69 ba pen m ¢ ng one. The tester stores sufficient 
ed with a_ revolution problems on its activating record to 
»-through cartridge jive each assembly line machine a 4) 
perfected in its laboratories. minute test. The unit simulates the a 
Made of Polyethylene and tual operations that an experienced 
d in a tresh manner t erator would perf rm without the p 
nate ink staining, the bility of human error. A_ separate 
dge provides a ble record of less complicated probler 
y. Teamed with the tests the machine without employing 
sr plast containe a the automatic device. (Inquiry Card 
th Crystalloy point made No. 29.) 
new metal allc wer 
Ser ~ 
3 K r Ta art 
aa. nie honk al es 
an n re 


4 € nin 


proaucead IN-sTtyie 
(Inquiry Card No. 32.) 


SMOKING STAND REPRODUCTION RIBBON 
Whirl-O-Matic, Inc. Consolidated Ribbon & 
Carbon Co. 


= 


. A 


mpany repor paq : y, 
duction ribbon recently developed 
white print process equipment « CHALLENGE 
ane hart th 
nal. Th pad ‘ ted 
by the new ribbon nt an 
2 copies as legible as the gina 


rature, samples and prices are avai 


able (Inquiry Card No. 19.) 





Beauty and utility are incor 

in the new and glamorous smoking 
stand developed by the company 
The item has been dressed , 
genuine leather binding with 
brass trim and easily att 
personalized initials. The 

is available in maroon 

chestnut leather and _ initia 
supplied in handkerchief 
sortment of 72 and 108 piece 
The patented Whirl-O-Matic clear 
ing action is standard on 
model. The entire line include 
floor stand with removable 

tray as well as additiona 

stands and desk models in a wid 
variety of finishes. (Inquiry Card 
No. 34.) 


WALL SAND URN 
Loumac Supply Corp. 
Pictured here is the company's wa 
sand urn No. 250 designed by Abe 
Sorenson. Now coming off the pr 
duction line, the item is constructed 
of solid brass with a rich satin 
chrome finish. It has a wall plate 
diameter of I2 inches with a quar 
ter sphere depth of 55% inches. The 
urn can be attached directly tc 


wall. (Inquiry Card No. 12.) 





48 OA-6/55 





ee ee ee ee ee ee | ee ee oo 


Ce ee a ee 


ee 


OA 


ed 


‘55 


2 A ON oe SA I RR A 


: 
| 
i 
| 
% 


OA-6/55 








because it’s the 


FRAMEWORK 


that Counts 






VEVCILANIAAN 


STAXONSTEEL files are STRONG, Strong because heavy-gauge rustproof 
channel steel side plates carry weight at four equal points, front and rear... 
this gwes vertical strength. Strong because steel stackers fit snugly into 
place to give horizontal strength. Strong because key-hole-slotted side plates 
interlock units side by side. . . this giwes an entire file bank double strength. 





Sell THEIR STRENGTH . . . Strength is the most important consideration for 
dealers selling transfer files. Sell THEIR ECONOMY ... The strength of steel, 
combined with the economy of best quality corrugated fibre-board gives you 
an efficient file, at a reasonable price. They’re handsome too! .. . in fade- 
proof bankers grey finish with rustproof metal drawer pull they look well even 
in the front office. Sell THEM AS SPACE-SAVERS... you can stack STAX ON STEEL 
up to 25 units high, right to the ceiling and save plenty of valuable floor space. 
They interlock tightly without waste of lateral space. 


Pictured at right 

is part of an 
installation of 6100 
STAX ON STEEL file units 
In the file rooms of 
Boeing Airplane Co. of 
Wichita, Kansas. They 
stack them 12 high, 

to the ceiling—and 
find that records are 
always neat, clean 
and easily accessible. 





STAX ON STEEL Transfer Files are available in Letter, Legal, Check and Tabulating Card 
sizes...the best transfer file you can buy...and sell! Send for Catalog and Price List. 






=F beat) BOX COMPANY 


— SERVING STATIONERS SINCE 1918— 
720 $. Dearborn Street 
Chicago 5, Illinois 
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AUTOMATIC NUMBERING 


MACHINE 
Bankers & Merchants, Inc. NEW PRODUCTS continued 


fee ————E 








STEEL CABINET 
Star Steel Equip- 
ment Co. 


T mpany 
a e| J STE 
+ wr ry 
yer of pr ding d 
qd perr 7 4 
3 High T T 
f We 
y and hea ’ 
nstruction jed 
add na 
ar Stee! states ft + 
c had 
dard nr 
" eee nian de rator shade n- 
Exclusive “instant clearing quiry Card No. 26.) 


10 automatic actions ars 

many features incorporated 

line of Faymus automat numbering 
machines, the company 
can reset the six wheeled unit 
000000 instantly by a touch of a leve 
which does the job automatically. Pre 





DESK COMBINATION 
Fred Baumgarten 


cision construction permits operators t One of the company’s latest products 1 
set stampings for repeat nsecut met with wide favor ir Hice circle 
duplicate and up to nine impressions Dux Combi". The unit c nsists of 
the same number without ror. T dispenser and pre n penc harp 
machines are available in three mode er. Baumgarten stat m I r 
and new one-piece meta! frame assure up to three-quarter t an inch ¢ in be 
light weight and durability. They come mmodated by the lispenser. Jew 
finished in attractive c f T ennance 10de tT raz r snarpne are wera e Tor 
the appearance of any TTiCeé (In- pencil product and the witch is accom- 
in jigtime. (Inquiry Card No. 25.) 


quiry Card No. 39.) 


PRINTING WHEEL 
Force Western, Inc. 
The company states it 
Roll-A-Matic printing 
handsome in appearance and rug 
gedly built with all metal parts of ART MATERIALS 
as tpn loge Plead Weber Costello Co. 
ern claims the top quality felt used 
on rollers is one o f 
tures and that they can ab 
sufficient ink for thousands of im 
pressions. The Roll-A-Mat spe 
cially designed for use with base 
lock interchangeable type. It is 2 
inches wide and 8 inche rour 


(Inquiry Card No. 10.) 






- +] sol ad 4 nisadi ANALYSIS MACHINE 
mplete new line of Alpha art ma The National Cash 
als release me Register Co. 


be 2} 
~ 
] 





B W D rec r 
n ) J cak ted ew W + sma analysi 
en d pera- nachine pictured here is designed 
Me, v € ise torm probier t small and 
Rea n “ Brilliants } ag bdusinesse formerly 
are quick ar >| trona restr ted to per nne be ause 
paque a >| ith a Tne relatively hniar + £ laraer 
er simed + nt. Na Cash Register 


the machine might be de 
ribed as ‘20 adding machines in 
snd that peration is simple. 


ERASER ‘chine yields 18. individual 
Weldon Roberts Rubber Co. u aneous total 
An eraser specifically designed to « nd total. All amounts en- 
oint ink and bal! ¢ ee a 
Pe nd nsecutively numbered 


l 


been developed by ths mpany. Kr 
Pee hine may be _ operated 


No. 38, the eraser 

color and is made in 

The product is shipped out in a good king 
display box, two dozen per packag (Inquiry 
Card No. 41.) 


nt r left free 


iry Card No. 38.) 


CK 


edc 
red. (Inqu 
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Oxceloid INDEX GUIDES are 





S Ty »® yd b » \ vb 
TWO COATBOF TOUGH “LIQUN® CELLULOID” 
PROTECTNTABSANDNENTHRE TOR ENGE 


h 


in index guides iS iN ‘ tected guides. Replace them 
with Oxceloid protected 





These are the sorry tab condi- 
tions found in many files when 
indexed with ordinary unpro- 





They are your best buy ’ * 








guides, which will stay clean, 
readable, undamaged. 








Our sales records prove it—more dealers are a migre 
Oxcelioid index guides than ever before. In the soul a. 
25 division A-Z styles, Oxceloid now outsell celluloided / sing 
guides better than three to one! N W \\/ YY 7, 
_ Meee 
ee \ 


Why they are popular 






4 . . 
They are popular with the user because Oxceloid guidesL— 
stay clean, won't split, won't dog-ear. Pe 


They are popular with the dealer because low cost meine 
it easy to step up the sale from plain tab guides to thfs 
more serviceable design. 

In fact, they are so popular that Oxford now carries 


Oxceloid pressboard card guides in stock in ALL alphabeti- 
cal subdivisions from 25 to 1,000. 


18 new stock numbers 


Skilled filing fingers, recently added! 


lightly touching — 
YET HOW QUICKLY THEY RUIN INDEX TABS! 


The reason is that moisture, ever present in the skin, seeps 
into the unprotected edge of the tab, and softens the fibers. 
Tabs fray, soil, and soon break down. 


But it can’t happen with Oxceloid guides. The double-dip 
Oxceloid coating gives complete protection. Oxceloid guides 
will serve longer and better — even better than more expen- 
sive celluloided tab guides, because the entire top edge of 
the Oxceloid guide is protected. 


Send for free samples 


We are proud of the quality of Oxceloid guides. You'll 
find them smooth to the touch, tough yet pliant, and evenly 


coated, without cloudiness or bubbies. 


But see for yourself—send for a parcel of samples. They 
will convince you to include Oxceloid guides in your next 





order. 
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TAPE DISPENSER 
Lipton Mfg. Co., Inc. 
The compar sims that it 


ters 60° automat 


penser thant + +roaary 


and the latest mechan 


the lowest ¢ ed au 
ts cla The ry 
handle 


moisten 


I'/4."" wide gummed 
cally adjustable 


one stroke. Heavy duty 


require n ng. 

has a list price of $1 
mertone finish it | 
colors and witt hr 


Card No. 40.) 





ADJUST-A-DESK 
Jasper Table Co. 





Available now to dealers is one 
the company's latest produ 

TA 234 Adijust-A-Desk wh 

ures 20 x 34 x 30 in 

pact, sleek lines include an ad 
justable platform, 17!/2 inches wide 
by 15'/> inches deep larae enouah 
to accommodate all size type 
writers, including the 


(Inquiry Card No. 16.) 
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and automatic 


dispenser in 
c naown 

gispen 
V4" + 


available in 





and part: 
active unit 


jray ham 


(Inquiry 


FLEXOWRITER 
Commercial Controls Corp. 


A Programatic Flexowriter which 


eage punched yra r pun hed + 
and automatically prepare document 


and by product tape tor data pr 
has been developed by the come 
he 


T machine also provides for pun 


The master fecora cara r tape 

tor document preparation. It is 
ri 

pletely tlexible, and tape and card 


eC 


be used interchangeably. Codes car 
punched into the edae 


a the keyboard 





reaQas 


+ cards r Tape 


perated. ie mmer 


The mpany ha 

ts newest p Guct 
tria Mark N Cc unt 
chine WiTTers 

mer a mode 
stamping device 
an rt atic pen 
aesig G espe aily 


availabdie Nationa 
ter tamps which pe 


dreds 


ape 


*) y 


be 


al Controls states the edge-punched 
cards or tape can be read to ntr 
the Programatic automatically and als 

an be punched automatically from pre 


usly prepared card Tape. 


Cad No. 21.) 


STRING CUTTER 
Modern Specialties Co. 


+ 
a; 


de removable and 


e Snippo string cutter illustrated here 
as time and money saver that wi ast 
tetime and take unlimited use ar 
t mpan The cuttir 
a pecially yround blade 
al steel fashioned to cut string 


uickly. 


r r pe ciean y q 
an be replaced 


a jiffy. The item retails at $1.00 wit! 
> extra blades. 


(Inquiry Card No. 2.) 
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PENCIL SHARPENER 


C. Howard Hunt Pen Co. 
Highlighted by a new enaineer n 


positive point adjuster cated 





NEW PRODUCTS continued 


MARK-N-COUNT 
May Engineering Co. 


snnounced 
the indus- 


he ma 


up o +¢ 2a - 
tured by an € T unt- 
ina nit tne 4 t auto 
mat ally ouUNTsS eacr Tem as 
it tampea. It readily 


Cash Regis 


rmit hun 


t stampinas without re 


inking and can be obtained in 
a wide variety ae igns. 
W itt tandard stamp sup- 
plied, the machine sells for 
$49.50 net, f.o.b. tactory. (In- 
quiry Card No. 17.) 

MEDIUM 


3 Teature, @ 


nveniently on 


the outside tT The rank handle the com- 
pany's Bost R SSO rf harpener. The ‘ 


device permits the user t 


ec+ tine 


mediur 


r broad points by simp tting the dial at 

the preterred tion. The machine includes a 
stainless steel receptacle, double bearing parts ( 
and a mplete deluxe finish. (Inquiry Card 


No. 28.) 


CHINA MARKING PENCIL 
David Kahn, Inc. 





‘ 
Fresh in the Wearever line is the N 330 China 
Marking Pencil pictured here wh writes with 
ease on practically any surface. TI item, which 
retails for 29c, Jeal for pricing and is 
available in six colors ead. Ref four sticks , 


to the package, are priced at 15c. A cl 


layout pencil, No. 331, with black ar 
also is in production. It retails for 


Card No. 42.) 


hecking and 
aphite lead 
29c.( Inquiry 


OA-6/55 Q 


\VINCIBLE, Fes 


ot the pace for More Sales... Brgger Profits 








Wore Sates with “Business-Engineered” features 


When it comes to “sales-makers” you can’t beat Invincible’s advanced 
design and construction feature for files. Take the free-floating drawer 
suspension, for example... and the ball-bearing guide rollers, finger-touch 
compressors, newly designed hardware and the handle with the built-in 
drawer latch. These are features you can really sell . . . features that cut 
filing clerk fatigue and step up office efficiency. Yes, it’s easy to see why 
Invincible dealers from coast to coast ring the profit bell more often with 
these “Business-Engineered”’ files. 


Bigger Profite from ‘‘only-through-dealer’ sales 


Under this sales policy, we sell only to you—there are no 
company-owned branches or retail outlets to take custom- 
ers away from you. What’s more, Invincible files are pre- 
sold in a dramatic nation-wide advertising program... 
with all inquiries directed to you. 

So — display, stock and sell Invincible files. See how 
this “business-engineered” line means more sales, more 
profits for you. Write today for details. 


INVINCIBLE 


Office equipment for better business living 
And for top-drawer secrets, add 
INVINCIBLE METAL FURNITURE COMPANY ® Manitowoc, Wisconsin an Invincible file with the original 


In Caneda: A. R. DAVEY COMPANY LIMITED, Factory Representative Concealed Safe Unit. - 
175 Bedford Road, Toronte 5, Canada 
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NEW 


LABEL HOLDER 
Perma Products Co. 
ntroaqucead Dy the Cc mpany 
recently attractive 
Kolor-Klip ring book label 
holder. Produced in six colors 
m tine plast the com- 
pany ates they are guaran- 
ed to provide years of sat- 





— —— - tied service. Tw nserts are 

OFFICE SUITES provided for every ical Shd> 
er witn r acetate ! Ows 

Tower Suites, Inc. ptional for wider indexing 
The executive fice istrated here built to use. Perma claims that 36 dif- 
individual specifications from Tower pen-stock terent indexing mbinations 
interlocking and interchangeable mponents. The are possible with Kolor-Klips. 
company tates that nstructior > matter f (Inquiry Card No. 30.) 
hours and the tT about one-nait tT a custom 
installation. The executive has |} . e ot pane 
ing the entire r f it. The unit 


are constructed t ft tinest walnut hardw 7 


(Inquiry Card No. 45.) 





SCHOOL SET 
Majestic Stationery Co. 





VERTICAL SORTER 
The Kohlhaas Co. 


A vertical sorter which 
efficient sorting of check r ar 
consecutively numbered media 
mercial houses is the clain 
Kohlhaas for its new produ 
pany states it no longer 

a worker to make a big array 
stacks of media as the 5 





time consuming work Jone by th us et ¢ 
sarter in a minimum working area. The 4 art 
vertical sorter also is available in alpt v a r | 
betical and special classificatior rte black 5S plaid. 
in all sizes. (Inquiry Card No. 44.) 3 zipper ring binder, a 10 
>) 2} bind M 
aT Yr Dou 
parat r $5 Q 
} an profitably t 


SAFE-T-VAULT eta vd at $4.98. The outfit ° ; 


yvaiiavdie r ther mat ir } 
The Mayfair Co. terns. (itaainy Cord He. 6.) 
The company has auamented 


metal office specialties with the No. 5é 
fire-resistant steel Safe-T-Vault ” 
product is unconditiona 

Mayfair states, to prote ents ur 
to 500 degree heat over a span of one 





hour. Two steel wal! f the b 
interlined with specially treated 
ation that eliminates air leaks. The vault 
also comes equipped with a essed 
plate, riveted hai.dle and a nder k 


with two keys. It is compact 
be parked in a desk r 
(Inquiry Card No. 14.) 
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PRODUCTS continued 





ZIP-ON-KUFS 
Budlew Products Co. 


istrated here is one of three 
entirely different styles of 
Belle-Vue Zip-On-Kuf sleeve 
protectors turned out by the 
mpany. The item is made of 
transiucent Vinyl with seven 
s+ ventilation and 
: rtully packaged 
3 plastic bag available in as 
rted colors. A_ self-locking 
zipper permits adjustment to 
t wearers taste. (Inquiry 


Card No. 4.) 





CARBON PAPER 
Curtis-Young Corp. 


The « mpany ha announcea 
@a new ne of carbon pape 
marketed under the brand 
name t Keynote. Curti 
Young reports a new ink for 
mula proauces ricr blue 
black npression arp nd 
ea will er mark and } 
tender T mua ir 
nated. T Keynote 
made Tnree we T and 
three to provide an 
xt ve ection t writin 
tre +h ) a tu man a 
. ra The ter ated 
on a specially milled rich blue 
100° ag paper and i r 
tained in an attractive, tresh 
y ae d box f paste 


hade "(Inquiry Card No. 
31.) 
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WORN: OUT CASH REGISTERS 


We really don’t want worn-out cash registers—literally—but you'll 
make so much profit selling Royal Portables to the youth market 
that you’ll wear the durned thing out, ringing up sales. 


The most wanted portable is Royal. That’s why the afést wanted 
cash register is a worn-out one. How do we know this? 


More students would rather own a Royal Portable than the next 3 
makes combined. Why? Because students vote Royal the best portable.* 


PrP Ul sh RG : AL —then send for the cash register repair man 


* Based on a nationwide survey among more than 
Standard ¢ Electric ¢ Portable Typewriters 4000 high school students of both sexes living 


Roytype® Business Supplies in 30 different cities located in 22 different states. 


Royal Typewriter Company, Division of Royal McBee Corporation 


—— 
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CASH REGISTER 
Clary Corp. 





The company has announced 
development of two new cast 

ister mode N 309 presented 
here is espe ally t¢ f 


service stat 
to keep da 


gasoline sale anarata fron ae 
items. The Mod 

306, is a 

aimed + stisty rata 

quirements where da 

running totals are desired. [ ble 

enforced enters of clerk ead 


ter key ne r TW r ire 3 irate 
accounting. (Inquiry Card No. 36.) 


CUTTING PADS 
Zimmerman Packing 
The company recently has in 
troduced its latest product 
the Spearhead cutting pads. 


Constructed of durable com 
position material the pads 
have two usable sides, one 


smooth and the other of a 
non-slip linen finish. The item, 
which comes in 18 inch 
squares of one-eighth inch 
thickness, can be installed on 
table tops, cutting blocks 
work benches. Zimmerman 
claims they are_ ideal 
cutting gaskets and for many 
types of cutting and trim 
ming operations. The pad 
won't slide or chip, are sound 
and moisture proof, odorle 
and easy to clean. They ar 
priced at $4.00 each. (Inquiry 
Card No. 20.) 


DUPLICATOR 


Hectographia Corp. 


Ss 





Magi-C Juplicator 
0 ne 
-an € writte 
j » deawe 
Lif ere nt 
t ere , 
Magi-Copy ma 
a ste n print 
5 f TT master an 
Hectograpr 
mM prints ‘ 
ard to le 
kin to heav 
J. An_ instruct 
panie ach du 
7 en 


(Inquiry Card No. 22.) 
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has ring binder action, 


No. 8.) 


NEW PRODUCTS continued 





WRAPPING PAPER 
Tape, Inc. 


ine mpany feels it } 
put want wit 
00 foot roll of k t 
paper packed y 
TT art Tape stat ter 


and 


parcel post reguiat é 
(Inquiry 


reta 1+ $1.39 in most area 
Card No. 7.) 


RUBBER STAMP 
Everprint Products 


A rubber stamp that by-passes 





ny nk pad 2 unique pr d- 
Jeveloped ently by the 

y and now ming off 

duction line. Designed 

both personal and com- 

ys} ou t mes 

nay ntainer 

T € gis ery 
the usé t @ special 

mt nea with A 

new nk T mula with which 
\o lies ++ inneee- 
The fluid indelible 

, | Everprint 

rm é mpre f come 
rp an and smudge- 


(Inquiry Card No. 27.) 


LIST FINDER 
The Bates Mfg. Co. 


new 


uch of a tinger. Made 
ne item can 
with space 
eact ne to ac- 
aate ir entire name 
ne number. The Cru- 





f rs and re- 


$3 25. (Inquiry Card 


MEMO-MASTER 
Akay Corp. 


Presented here the mpa 

Memo-Master which con 

6.187 yuare in hes ’ 

I writ ». Th prod 

u n break istant 
and available 

c k 3 vory and 

4. 7 r 7/16 inche 

v nd 150 ng. Akay 

r th attractively 

GQ 8Y-Dacka | r lf-se 

me k n The 
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2200-G Largest swivel armchair | . 
for big men in all jobs and all menin A ° 
big jobs. Cushioning consists of mold- | } - 
ed foam rubber over steel springs to j | o 
provide luxurious comfort. Impres- . 
sive appearance coupled with maxi- ] . 
mum utility | ‘ aa 
: 1800-G Large swivel Ae 
\ cushioned coil spring seat. 
; 1 backrest. Thick foam rubber 
] h : . 
{ | ? 
{ ,4 ‘ ; 
j ) batt : 
- ‘A 
! W s \ . 
! \\ \ . 
! j\ \ ; 
e r 1 \ oa . 
] | 7 ee . 
t \ ] : 
{ | 7 
1 1 : 
; 
y | 1 a 
1 I ; 
a | i 1 © 
| 1 | 
. 2 1400-6 
, ‘ ! cushioned coil spring seat. Cushioned backrest and 
! \ i armrests. 
_ 
| 4 . 
) ! \ ‘ ° 
f j art “i . 
' 4 y= . 
\_s . 
With these four Sturgis chairs you can offer your customers virtual . 
custom fitting service. You can fit any man, big, middle-sized or small, ; 
from president to junior executive. You can match practically any office ; 
color scheme. And you can satisfy almost any budget requirement. . 


Important question: do you have a sample of each chair on your floor? 1 





UPHOLSTERIES come in a variety of 
attractive colors: Versilan, Mont- 
clair, Gros Point, Elastic Versilan,. 
Bedford Cord, Deep Buff Leather, 
Top Grain Leather. 


FINISHES: Exclusive Sturlon finish 
in green, walnut and two shades of 
metal desk gray. Baked enamel finish 
in solid color mahogany, maroon, 
and colors to match soft-tone wood 
desks and standard metal desks. 





Michigan and Charleston, South Carolina 
HAIR COMPANY, STURGIS, MICHIGAN 
ry ‘ 4 East Erie Street, Chicago 11, Illinois 
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the std-Viser 





by Irving Settel, authority on retail advertising 


TRANSIT ADVERTISING Can be Effective 


@ PROBABLY ONE of the most neglected of ad- 
vertising media by a retailer of office appliances is 
transit advertising. This is unfortunate because this 
method of promotion can be extremely effective if 
handled properly. It is also a perfect supplement to 
other advertising media and is within the financial 
reach of all. 

Here are some of the reasons why transit advertis- 
ing should be employed by progressive office appliances 
stores: 

1. INEXPENSIVE: Transit advertising is one of 
the least expensive of all advertising media. Cost is 
determined by the number of advertising signs used, 
a factor usually determined by the retailer. In some 
cases, cO-Operative arrangements may be employed 
which may lower the cost even further. Here, the man- 
ufacturer or distributor may pay half the bill of space 
or many supply the sign free of charge. 


Many are Reached 


2. LARGE CIRCULATION: Excellent readership 
may be obtained by properly placing the sign in well 
used means of transportation. Big city or small town, 
riders habitually read the car cards. In smaller towns, 
where newspaper readership is lower, car card reading 
is high. Tests have indicated that riders frequently 
read every word of the signs around them. 

3. HITS POTENTIAL CUSTOMERS: Transit 
riders are usually on their way to the shopping areas 
in which the retail stores are located. This means that 
people are in the “buying mood” and this provides the 
retailer with an excellent opportunity to “talk” to a 
customer. A last-minute reminder is frequently the 
most effective promotional message. 

4. EASY TO PREPARE: The average retailer em- 
ploys no advertising personnel. Often, he is called 
up to provide the advertising message, a task which 
may be difficult or not to the retailer’s liking. A car 
card is easy to write. It should be simple and short. 
It should provide a quick, effective message, something 
which the average retailer can do. 

5. GOOD POSITION AVAILABLE TO ALL: In 
newspapers, position is all important to high reader- 
ship. In outdoor advertising, position is of great value. 
In transit advertising virtually every card has good 
position, a fact that gives all advertisers equal op- 
portunity to achieve good readership. 


Emphasis Secured 


6. PROVIDES GOOD REPETITION: The repet- 
itive qualities of transit advertising are excellent. A 
good car card may be seen twice a day, five or six days 
a week by potential customers. 

There are four usual card sizes available to transit 
advertisers: 

a. 11 by 14 inches 
b. 11 by 21 inches 
c. 11 by 28 inches 
d. 11 by 42 inches 
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The 11 by 28 inches size is the most commonly 
used. Full or half service is usually available. “Full 
service” means that the advertiser will have a card 
in every bus or street car in the set-up (sometimes the 
entire town). “Half service” takes in half the cars but 
sometimes is not available to advertisers. 

The length of time a card should be displayed de- 
pends upon the retailer. Usually, they change monthly 
or seasonally. Some retailers retain the same sign in- 
definitely. A six month change may be found to be in- 
expensive and effective if the message is of an in- 
stitutional nature. Promotional copy should be changed 
more often. 


Watch the Length 


Advertising copy for transit advertising can be longer 
than outdoor signs but generally should be shorter 
than newspaper and direct mail advertisements. There 
is no established number of words. Copy, however, 
should be limited to providing an interesting and com- 
plete sales message, as short and concise as possible. 

The name and address of the store alone should not 
be used. Instead, a brief message about the merchan- 
dise, the service, the value should be given plus the 
identification. It should not take for granted that every- 
one in town knows what the store is selling. 

Transit advertising can bring customers into the 
store, can build business for retailers of office appli- 
ances. Like all other advertising media, good sense 
must be employed for the most effective results. 


-— LOS ANGELES 
” TER LU S ¢( Hap 
gRe* TER 


Hward 


Pert M- Morris Co 
eefect Record 


BUSINESS AND INDUSTRY SAFETY CONTEST 


ae ri f 
pt ehorh oe MA tres 


: 
NATIONAL SAFETY COUNCIL ! 

| ) 
) 

. 


SAFETY PLUS .. . It was fitting recently that the Bert M. Morris 
Co., manufacturers of the Morris Safe-T-Set in desk top equip- 
ment should be honored by the National Safety Council award 
for operating the plant without an accident in 1954, Bert M. 
Morris Co. was one of four companies in the entire Los An- 
geles area in competition for the sweepstakes prize. 
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For the first time the unique B D C makes it easy and practical to use 
colors with an office mimeograph. The B D C design, eliminating the 
drum and ink pad, uses only a thin film of ink that can be cleaned 
completely in less than one minute. Re-ink with the second color, 
change the stencil and in less than 3 minutes the first copies of a two 
th color job are stacking in the receiving tray. This is only one of the 
fabulous advantages of the B D C, the mimeograph that can never 
leak, that always keeps the operator clean, that is designed like a 
printing press and produces copies that are printing press quality. 
Write for complete dealer information. Bohn Duplicator Corporation, 
I, 144 Fourth Avenue, New York 16, New York. 
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NOMDA News 





National Office Machine Dealers Association 
Harold W. Mann, Executive Secretary, 1267 North Wilton Place, Los Angeles 38, California 








Window Trimming Contest First Award 
Goes to H. Wheeler, Stockton, Calif. 

The old adage that lightning does not strike twice in the 
same place does not apply to Herbert Wheeler of Stockton, 
Calif., whose entry in NOMDA’S 1954 Christmas Window 
Trimming Contest was awarded first prize by the judges. 
Wheeler also came in first in 1952. His newest effort brought 
him $50.00 prize money. 

Second prize of $25.00 goes to the George N. Hammond 
Typewriter Company, of Sacramento for window theme “This 
Could be You on Christmas Morning.” Third place was voted 
to the Hartman Typewriter Company of Renton, Wash.; fourth 
to Bowen Office Machines, Inc., Knoxville, Tenn.; fifth to 
Business Machines Company, Scranton, Pa.; sixth to Harley’s 
Office Machine Company of Charleston, S. C. and seventh 
to H. E. Steinke, Typewriters, Upper Darby, Pa. 

Honorable mention was given the entries of Peck’s Office 
Appliances, Oakland, Calif.; Westchester Stationers of Ka- 
tonah, New York; University Mimeograph and Typewriter 
Company, Seattle, Wash., and the Guaranteed Typewriter 
Company, Los Angeles. 

Wheeler’s winning window was built around the thought of 
“Christmas Treasure;” find a portable typewriter under the 
tree on Christmas morning. The idea was carried out with 
interesting signs, a cut-out pirate, a large palm and a treasure 
chest with jewels hanging over the side. The judges were im- 
pressed with the balance created by the placing of the circular 
signs in the window. 

The Hammond window used a manikin seated in front of 
a fireplace on which hung a sign carrying the theme of their 
decoration. The figure’s head was turned directly at the port- 
able on a typewriter stand. 

Checks in the amount of $5.00 each will be sent to the 
members finishing in the third to seventh places. 

Comments from the judges were that this year’s set of en- 
tries was by far the best of all. Two of the judges have been 
assisting in the selections for several years and were high in 
their praise of this year’s windows. Judges were Fred Bauer 
of Barker Bros., (replacing William Lambert of the same 
company); Henry Jampol of Haggarty’s and Paul Smith of the 
J. W. Robinson Co. 





Window Cards Price Tags 
Offered to NOMDA Members 

A new set of four window cards and two types of price 
tags were recently offered to the members of NOMDA by the 
association. The cards made up the fifth set that has been 
made available. Well over 1,000 sets of these colorful and 
catchy signs have been bought by the members in the past few 
years. 

Equally as important a feature of membership in the asso- 
ciation are the price tags that have been gobbled up after a 
recent offer from the organization headquarters. Two types 
were presented — a booklet tag of four pages and an open 
face tag. The former is a beautifully embossed tag in gold, red 
and green with the dealers name also in the embossed style. 
Included on the inside of the tag is complete information on 
taxes to be added to the price of the machine as well as a 
statement that “This machine is guaranteed for a _ period 
5. _. months against any defect in materials and work- 
manship.” 

The NOMDA emblem is found on the front and back of the 
booklet with the back page carrying the statement, “This em- 
blem is your assurance of this warranty.” 

The open face tag also carries the national emblem and the 
dealer’s name and address with phone number. No warranty 
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WINNERS — 
The window 
(top) by 
Herbert 
Wheeler, 
Stockton, 
Calif., won 
first prize in 
NOMDA's 
Christmas 
window | 
trimming 
contest. Sec- 
ond prize 
went to 
George N. 
Hammond 
Typewriter 
Co. of Sacra- 
mento, Calif., 
for window 
pictured at 
right. 





is included in this tag. They come in three colors. Many mem- 
bers in ordering the booklet style were given the strings in 
three colors to be used in differentiating between types of ma- 
chines. 

The embossed tag was the work of Al Foxcroft of Los 
Angeles with a committee of members in Northern California 
headed by Ray Trenchard of San Rafael, making the final 
printing and copy arrangement. 

Two of the four cards in the window display material are 
in three colors and include sale copy designed to bring action 
on the part of the viewer. Both the cards and the tags have 
proved extremely popular with the members who have or- 
dered many thousands of tags and close to 200 sets of the 
cards. The signs were each 14 x 22 inches and were laid down 
in the members’ stores at a cost of $5.00 for the four cards. 





NOMDA President Visits Dealers 

On his way to attend a meeting of the Friden dealers at 
Pebble Beach, Calif. NOMDA President Wilbur Walker 
stopped off in Los Angeles to attend to business as well as to 
meet the dealers of the area. He was the featured speaker at 
a meeting of the Southern California OMDA on the night of 
April 22. Many dealers and their wives were on hand to 


greet Mr. and Mrs. Walker. 
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BUFORD MAYBERRY > 
Tallahassee Office Equi 
Tallahassee, Florida 


COLUMBIA RIBBON AND CARBON MFG. CO., INC. 
256 Herb Hill Reed, Glen Cove, N.Y. za, 


Send the booklet 
“Carbon and Ribbon Reference Manvol.’’ 


See. 
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Representatives of office equipment concerns abroad, visiting in the United States, are cordially 

invited to make the offices of this journal their headquarters. The staff at the main office, 600 W. 

Jackson Blyd., Chicago, and the staff at the branch in charge of G. C. Wheeler at 1023 Pershing 

Square Bldg., Pershing Square, 42nd St. and Park Ave., New York, will be happy to be of any 

possible service. While the facilities at New York are not so many as at Chicago, there will be 
found the same desire to serve. 





NOTES AND NEWS FROM THE BRITISH ISLES 
By S. E. Rhodes 


Lancashire Press Agency, 277 Corn Exchange Buildings 
Fennel Street, Manchester 4, England 


Manchester, May 1 

A new development is the Unigraph Business Wall Chart, 
manufactured by Office & Factory Equipment (Leeds), Ltd., 
of Leeds, Yorks. 

The managing director, N. Shallcroft, says that his firm 
is now making inquiries to obtain the names of several reput- 
able firms in the U.S.A. who sell office equipment, with a 
view to appointing them as agents. 

What is the Unigraph, readers may well ask. Well, for many 
years, charts have been used in industry consisting of hand- 
drawn colored lines on white paper. The Unigraph chart is 
designed with colors “built-in” so that, by the touch of the 
finger, bars or lines can be projected, either in single colors, 
or in a variety. There are no loose tabs, cards or units. 
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NEW ... The Unigraph Business Wall Chart. 


The Unigraph Chart consists of rows of plastic discs 
divided into five colored segments, including white. These 
discs may be rotated betwen engraved white plastic scales to 
form lines or single points of color. The frame and index 
holders are of aluminium finished dove gray. The dimensions 
are 37 inches wide x 26 inches high x 1% inches deep (pro- 
jection from wall.) 

Discs are each divided into five segments colored black, 
yellow, green, red and white, which also provide color 
combinations black/yellow, yellow/green, green/red, red 
/white and white/black. Each disc, therefore, is capable of 
giving a choice of 10 color codes. 

Where it is necessary to show a job number or other in 
formation related to the colored line, a spring card holder 
covering two spaces, may be clipped on to the scale. Plastic 
colored plugs may be inserted into the holes on the scale 
for coding or planning requirements. 

The Unigraph has many applications, including progress, 
machine loading, graphical sales’ analysis costing, and so forth 
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Shipments of office machinery alone, the Office Appliance 
& Business Equipment Trades Association announces, a- 
mounted during 1954 to £12,197,352, £1. 1. million more 
than in 1953, and of this increase, virtually 75% was attribut- 
able to the typewriter industry. 

During the year Britian shipped over £3 million of type- 
writers, or £752,747 more than in the preceding year, of 
which the bulk was standard machines of 22 pounds and over 
to the tune of £2,479,274, and the remainder, portable and 
lighter models, valued at £537,208 both figures being well 
in advance of the 1953 comparative totals. 

The duplicator industry, exclusive of firms manufacturing 
offset litho machines, raised exports from £1.3 million to 
£1.7 million. 

There was a drop of £240,000 in revenue from calculating 
and accounting machinery, undoubtedly due primarily to the 
overall reduction of £481,987 in imports by the U. S. A. 

Generalising, however, this drop in American shipments 
was rather more than offset by increased Australian imports, 
that country taking in all £2,270,791-worth, £542,682 more 
than in 1953. 

* + &£ & & 

Notable about the market figures was the increased demand 
from South Africa, which surplanted Canada as the in- 
dustry’s third best customer despite the latter’s slightly larger 
imports, and from New Zealand to whom shipments went 
up from £383,876 to £601,254. Shipments to the Nether- 
lands also rose. 

Worthy of comment was the considerable increase in ex- 
ports of auxiliary equipment during the year. For instance, 
loose-leaf ledgers, accounting and manuscript books and so 
forth, accounted for a further £1,247,870 to add to the 
total, £84,000 more than in 1953; shipment of duplicator 
stenciles rose from £681,702 to £831,224, and carbons from 
£454,302 to £496,128. Packeted and boxed typewriting and 
duplicating paper shipments also increased from £276, 374 
to £424,679. 

Wooden office furniture exports increased by £33,000. 

* £ &£ & F 

On April 19 the 163rd regional Business Efficiency Ex- 
hibition organized by the Office Appliance & Business Equip- 
ment Trades Association, opened in Hull, Yorkshire. 

Of typical interest was a new inter-communication system 
by Modern Telephones (G. B.), Ltd., which allows, the makers 
claim, an unlimited number of master stations to be included 
in a circuit. The wiring is such that cabling installation costs 
can be reduced by as much as 80%. 

Also demonstrated was a Pioneer staff locator by Communi- 
cation Systems, Ltd., which, by lamp indicators, each with the 
numerals 2-4-6, provides a large variety of potential code 
signals. 

Another interesting innovation was that of Percy Jones 


(Turn to page 68, please) 
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~~ Item 

. No. Description — ‘‘THE EXECUTIVE”’ 
7560 Left pedestal, 3 box drs. 

dhe Right pedesta!, 1 box—1 letter dr 
7560A Left pedestal, 1 box—1 letter dr 

tis ras Right pedestal, 3 box drs 
75608 Left pedestal, 3 box drs. 

2 Right pedestal, 3 box drs. 

Description — “THE SUPER-CHIEF”’ 

7566 ear overhang, left pedestal, 3 box dr. 

F ___| __ Right pedestal, 1 box—1 letter dr 
7566A Réar overhang, left pedestal, 1 box— 

_" " 1 letter dr; right pedestai, 3 box drs 
75668 Rear overhang, left pedestal, 3 box dr. 


i) VE ~~ 
CAT. 10. ~~ 





Magnificently contoured, to modernize and keep your office 
in good taste, appearance and dignity over the many years. 


Grade A in all appointments, engineering, and function, 
assuring performance and service exactly as wished. 


The unchallenged leader in fine line executive desk values. 


The prestige desk for your prestige office. 


a 


Right pedesta!, 3 box drs. 








Full speed-timed suspension for letter drawers available. (Specify if desired.) Extra $7.50 








Height on ali desks adjustable from 2912’ 


60’’x30"’ 
60’’x30’ 


60°'x30"’ 


60°’x36"’ 


60'’x36"’ 





60°'x36"’ 


Knee Space 
Width 


23%" 








Pedestal 
Width 


Drawer 
Box 
Letter 
Center 
Small 


to 30%”. 





STANDARD 
GREY 


STANDARD 
GREEN 


inside Dimensions 
w. H. 





Americas Greatest; Ugled Desk 


750¢ 


SERIES The 





COLOR HARMONIES 





FROST 
TAN 


Ship. 
Wet. 


| 325 


D. 
12%" 5%" 25%" | 
121%" 11%” 2514" 
22/e"’ 2%" 20°’ 
12%" 2%" 21%” 


6’ rear overhang 
6’’ rear overhang 


6" rear overhang 


325 


325 


340 


340 


340 





sta 


Gr 
gin 
ser\ 
mits 
func 
Full 
ter, 







FROST 
GREEN 





Leste 


Zone 1 
Price 


lef 
$148.50 ett or 
148.50 


148.50 


175.00 
175.00 


175.00 s 


Prices Higher on West Coost 

























J 
D ¢ 
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ES The junior executive prestige work 
station for all executive action. 





FROST 
GREEN 


Zone 1 
Price 


$148.50 
148.50 


148.50 


175.00 
175.00 


175,00 


t Coast 





Grade A in all appointments, en- 
gineering, function, performance, and 
service. Interchangeable drawer per- 
mits and secures wider use and better 


function. 


Full spacious desk area permits bet- 
ter, faster work procedures. 


COLOR HARMONIES 


STANDARD 
GREEN 


The companion secretarial desk — 
built for better, faster, greater service, 
and more comfort. 


Grade A in all appointments, en- 





STANDARD 
GREY 





FROST 
TAN 


FROST 
GREEN 


gineering and performance. 


Triple-ease typewriter elevator me- 


chanism. 


Left or right typewriter pedestal, as wished. 

















COLOR HARMONIES 


STANDARD 
GREEN 


$9 


STANDARD 
GREY 


FROST 
TAN 


FROST 
GREEN 


Item No. 
7555 
7555A 


75558 


Height on all desks adjustable from 29%" to 304%e” 
Inside drawer dimensions, see X-reference (Page 2) 

















P | Platen | Knee aes e | Pedestal = Zone 1 
Description — ‘“‘THE COMMANDER" Size Ww Width Price 
Left pedestal, 3 box drs. 

Right pedestal, 1 box—1 letter dr. 55°’x30" 268 $144.50 

Left pedestal, 1 box—-1 letter dr. ae Pe 

Right pedestal, 3 box drs. 55°'x30" 23% 15 268 144.50 

Left pedestal, 3 box drs. 

Right pedestal, 3 box drs. 55’’x30"’ 268 144.50 
Full speed-timed suspension for letter drawers available. (Specify if desired) Extra $7.50 





Prices Higher on West Coast 







a a 
(7 560T) 








__ Hem No. 
7560TL 


| Description—“THE SECRETAIRE” —_ 


Left pedestal, typewriter 
_ Righ pedestal, 3 box drs. 








Size Width 


“ ” | 1 
e+ 23%" «| 1S 1s 








7560TR Right pedestal, typewriter 


Height on ail desks adjustable from 29%2" to 3042” 
inside drawer dimensions, see X-reference (Page 2) A 


t pedestal, 3 box drs. 60°'x30" | 318, 


Prices Wigher on West Coat 
































~ Platen | Knee Space | Pedestal 
Size Width Width 
42°’x30"’ 
42'’x30" 
we" ”“ 
42x30" 23% is 
42°'x30"" | 


i Full speed-timed suspension for letter drawers 
Height on all desks adjustable from 2942’ to 3042” 


inside drawer dimensions, see X-reference (Page 2) 


| __Item No.| Description — “THE CLERICAL” 
7542 _| Right pedestal, 1 box—1 letter dr. 
7542A | Left pedestal, 1 box—1 letter dr. 
~ 754281 | Left pedestal, 3 box drs. 
7542BR | Right pedestal, 3 box drs. 
aa 
4 


TRE 





.| Description — “THE TYPISTE" 





Left pedestal, typewriter 








Right pedestal, typewriter 





Height on all desks adjustable from 2942" to 30%2°’ 


Piaten | Knee Space | Pedestal 
Size | Width Width | Wet. 
47°"x30' _ 23%" 15” | 210 
47°°x30 23%" 15” | 210 


available. (Specify if desired) Extra $7.50 


Prices Higher on West Coast 












~ Ship. 


Prices Higher on West Coost 


~ Zone 1 
~ $152.50 
152.50 


The “‘unitizer’’ desk for modular ins} 
lations, office planning, space savi 
and better organizing of all gene 
office work flow and procedures, ¢ 


traffic control. 


Grade A in all appointments, en 
neering and performance. 


The unit that pays for itself in savir 
and faster and better service. 


COLOR HARMONIES 





FROST 
GREEN 


STANDARD FROST 
GREY TAN 


STANDARD 
GREEN 


A “‘unitizer’’ space-saving desk 
greater efficiency and more comf 


able stenographic-typing work stati€ 


Grade A in all appointments, @ 
neering and performance. 


Triple-ease typewriter elevator met 
nism to save time, effort and work 


for better and faster service. 











Right or left typewriter section as wish 


COLOR HARMONIES 





\Y 


STANDARD FROST FROST 


STANDARD 


GREEN GREY TAN GREEN 
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Itkir 
New 
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“‘My PRoFit on a typical leather-upholstered chair is far more 
than I make on the same chair in any other material!” 

ts, en reports Ben Itkin. When you sell leather you gain more than money. 

You gain friends and good will, because genuine leather upholstery 

gives your customers more for their money: longer wear, 

1 savin better looks, reduced maintenance expense. Everybody is happy 


when you sell leather! The Upholstery Leather Group has 
prepared a booklet and a movie giving interesting facts 
about genuine leather. Check the coupon for details, 


, 





ROST 
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we Leather urears ae well ad it Looks 





*American Leather Manufacturing Co. 
Newark, N. J. 
*The Ashtabula Hide & Leather Co. 
Ashtabula, Ohio 
“Blanchard Bros. & Lane 
Newark, N. J. 
*Eagle-Ottawa Leather Company 
Grand Haven, Mich. 
*Garden State Tanning, Inc. 
Pine Grove, Pa. 
Good Bros. Leather Co. 


THE UPHOLSTERY LEATHER GROUP, INC. 
Dept. OA-3, 141 East 44th Street, New York 17, N. Y. 


Please send me more details about the upholstery leather movie. 
Please send me a copy of “All about genuine leather...” 


1 am under no obligation, of course. 




















F 


Newark, N. J. Nome 
*The Lackawanna Leather Co. 
Hackettstown, N. J. Firm name 
*Radel Leather Manufacturing Co. 
Newark, N. J. 
Ben Itkin, President Raser Tanning Co. Address 
3 itkin Brothers, Inc Ashtabula, Ohio 
New York, N. Y "Suppliers of finished leather City Zone State 
THE UPHOLSTERY LEATHER GROUP, INC. «+ 141 East 44th Street, New York 17, N. Y. 
FROST 
GREEN 
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In Other Lands 


from Page 62 


(Twinlock), Ltd., who showed the Rapidref visible record 
binder which wil! accommodate as many as 800 accounts in 
regular use. 

From Byron Business Machines (John Jardine Ltd.,) came 
an addition to the spirit duplicator range — the Polycopy, a 
sturdy little machine which is efficient with any type of paper. 

An important addition to the range of accounting machines 
is that of National Cash Register’s new Class 158, of interest 
for the smaller firm. It is equipped with two totals into which 
amounts may be added or subtracted individually or at the 
same time and features a 15 inch dual feed carriage which 
opens automatically simplifying form insertion and alignment 
by guiding the ledger and statement cards into the correct 
column position. It also has a multi-purpose motor-bar which 
prints automatically all ciphers, dates, balances, proof of 
pick-up and total proof. The form-bar which controls the 
particular application of the machine can be rearranged for a 
different job in a few moments. 

Being shown for the first time was a new smaller type 
Chubb standard safe just over 3% feet in height, 29 inches 
wide, and 30 inches deep. It had a keyless combination lock 
among its protectives, with 100,000,000 variations, two drawers 
set alongside in the bottom and two adjustable shelves above. 

* £ &€ & 

A record of 109 firms have booked space at the 42nd Busi- 
ness Efficiency Exhibition, the national fair of the office equip- 
ment industry, to be held at Olympia from June 6 to 16. 

The President of the Board of Trade, Peter Thorneycroft, 
will open the exhibition. Altogether the exhibition will com- 
pare in size with the Coronation and Festival of Britain dis- 
plays, covering between 140,000 and 150,000 square feet, 
some 78,680 of which has already been booked for stands. 

Some 15 or more office furnishing firms will be taking 
part, 20 concerns manufacturing bookkeeping machines and 
similar equipment, 10 makers of typewriters and office print- 
ing machinery, some 18 or more manufacturers of duplicators 
and photo-copying processes together with addressing equip- 
ment, and 10 with inter-communication or sound recording ap- 
pliances; in addition to displays of microfilming machinery, 
letter folding and inserting equipment, note counting devices, 
postal and National Health franking machines, coin segregat- 
ing and counting appliances, continuous stationery, filing 
installations, time recorders and clocking in-and-out systems, 
cheque writers and signers, and cash registers. 

There will, too, be a number of electronic “brains” of the 
latest type — considerably improved since the last London 
B. E. E. held at Olympia in 1953. 

“Twinlock”, as from April 1, 
paid terms to apply only to goods over £3 net. 

For customers who ask them to hold up small orders until 
they reach the new carriage-paid limit, the new £3 limit is 
taken unless otherwise instructed. 

Comment is made on the American system of a minimum 
value invoice, i.e. for an order, say, of 10 cents, the minimum 
charge of, say, a dollar. 

“We can’t imagine getting away with that over here”, said 
“Twinlock”. 

“We recognize that a stationer cannot possibly carry stocks 
of every filler and small item we list, yet he must accept the 
odd order from a customer. It’s just as much a nuisance to 
him as to us. Frankly, we don’t know the answer. Any sug- 
gestions?,” asks “Twinlock”. 





has arranged for carriage 


2 


*¥ * * & 

Exports of office machinery for February attained a new 
record for that month — £1,096,329, £72,000 more than 
in the same month last year. 

Shipments of portable typewriters almost exactly doubled 
and Britian sold £17,000 more standard machines. 

In addition, exports of steel office furniture, cabinets and 
safes rose from £248,286 in February, 1954, to £339,003 
last month and business stationery shipments from £196,000 
to £254,000. 

Major customers were Australia, U. S. 


and Canada. 
A private exhibition of adding and calculating machines, 


A., South Africa 
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business systems and office equipment, was held recently by 
Sumner Jackson, Ltd., the well-known Manchester firm of 
distributors. 





PRIVATE SHOWING ... by Sumner Jackson, Ltd., Manchester. 


The company is agent for the Friden calculators and it is 
pleasing to know that an ever-expanding number of firms, 
especially in the textile industry, are becoming “Friden con- 
scious”, 

* £ & & | 

The Imperial Typewriter Co., Ltd., of Liecester and Hull, 
is demonstrating a number of its models at the 1955 Business 
Efficiency Exhibition, to be held at Olympia, London, from 
June 6-16. 

The Imperial “66” Standard Office Typewriter is one ma- 
chine, the latest in the company’s range, and which embodies 
new advances in design, resulting in greater speed and ac- 
curacy and giving the operator improved ease of manipulation. 
It is claimed that the touch is lighter, quieter, faster, than 
other typewriters. The keyboard has 92 characters. The type 
unit, carriage and platen roller may all be changed immediate- 
ly by the operator, and therefore a keyboard in a different 
language, or a longer carriage may be used with the same ma- 
chine. 

The company’s portable typewriters, special purpose type- 
writers, continuous stationery machine, and the Imperial 106 
dual feed typewriter will also be shown, as well as the 103 
dual feed machine for the typing of cheques or receipts in 
continuous form. 





Set Dates of '56 Stationery, 
Book Trades Fair in England 

The Stationery & Book Trades Fair of 1956 will be held 
from February 6 to 10, it is announced following the recent 
successful exhibition in England. Because of increased interest 
and demand for exhibit space the Old Horticultural Hall as 
well as the New Hall in Westminster will be used. 

Sir William Darling, the bookseller Parliament member, 
opened the 1955 event. It was the first time London had seen 
such an exposition, the first time it had been organized on such 
a scale in the long history of the trade. “It was a far cry from 
the humble business of the first Roman stationarius of the 
times of Caesar, who hawked handwritten books and writing 
papers through the streets of ancient Rome.” Thus commented 
the editor of the National Newsagent Bookseller-Stationer. 

Welcoming the fair, Councillor J. Gordon Elsworthy, the 
mayor of Westminster, said it had been claimed that the pen 
was mightier than the sword. “In the long run I am sure it 
is,” he said. 

“Without the pen and the things that accompany it—greet- 
ing cards, stationery, and, above all, books—the world would 
be a far less happy place than it is today. It is these things 
that bring contact between friends and nations. And the more 
we get to know one another the more the world will improve.” 

Big business all around was reported at the show. An order 
from one wholesaler for 250,000 fountain pens, orders for 
nearly 1,000 pocket books in one day and a complete sellout 
of a big stock of display clips—this is the sort of trade ex- 
hibitors enjoyed, according to the National Newsagent Book- 
seller-Stationer. 
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H. Steele Finds Office Equipment | 


Business Good South of Border 


by MABEL F. KNIGHT 


correspondent 


Dropping in to see my friends at H. 
Steele in Mexico City the following tele- 
gram was thrust under my eyes: 

“URGE ENVIEN IMMEDIATA- 
MENTE PEDIDOS MUEBLES PEN- 
DIENTES SURTIR” 

Literally translated it means:- “Where 
the is our pending furniture order?” 
But as one clerk told me, here is a com- 
pany with the happy problem of seeing 
that orders are filled at once rather than 
getting them. 





Analyzed Market 


But before H. Steele opened his plant 
in Mexico, he realized that it was not 
a matter of demand over supply, but 
other important factors must be con- 
sidered. 

The office equipment division of this 
important company in Mexico started in 
earnest in 1949. At that time the prod- 
ucts were standard desks and files only. 
But pass along Balderas Ave., and 
Juarez, look in the Steele windows and 
it is possible to see how many new arti- 
cles have been added. 

Since 1949 the productive capacity of 
the factory has increased threefold and 
the product line along with it, until to- 
day the motto of the plant is: “H. 
STEELE HAS EVERYTHING YOU 
NEED FOR YOUR OFFICE”. 

In the opinion of Harry Steele, the 
president of this successful company, the 
following seem to be the most important 
factors contributing to the rapid growth 
and ever-increasing sales of the com 
pany: 

1. Proper distribution to cover every 

marketing area in the country. 

2. Market surveys and evaluation to 

guide in the selection, design and 
distribution of new products. 








Steele's Steeldex Visible System. 
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3. A hard-hitting, hardworking, sales 
department explaining the advan- 
tages of H. Steele products to the 
consuming public. 

To achieve the first, over the years, 
six company branches have been estab- 
lished in the major cities of Mexico 
including the parent plant in Mexico 
City, Monterrey, Guadalajara, Torreon, 
Puebla and Juarez. Besides these 
branches exclusive distributors have 
been established in no less than 75 dif- 
ferent cities throughout the country. In 
order to keep the exclusive rights of dis- 
tribution of H. Steele products, the deal- 
er must cover assigned quotas in each 
line of goods. 

Inasmuch as H. Steele feels that the 
company has the most complete line of 
office equipment in Mexico, those fran- 
chises are at a premium and dealers will 
do their utmost to keep them 

As for the product line, in the last 
year the following articles have been 
added: 

1. A newly designed line of function- 
al desks featuring lovely designs and im- 
portant additions to improve employee 
efficiency in every respect. 

2. New safes in special sizes to fit the 
Mexican market. 

3. Visible systems called 
with special features. 

4. A new line of aluminum 
combining beauty and quality. 

5. Various models of wooden chairs 
for office use, manufactured from the 
excellent native woods of Mexico such 
as mahogany and oak. 


“Steeldex” 


chairs 


All of these new articles of course are 
in addition to the standard line of office 
furniture. There are over 500 different 
models of H. Steele products on the 
market today, so take your choice. 





Harry Steele, President of Firm. 


Another innovation that H. Steele 
conceived for Mexico is offering various 
colors to suit different office decors. 


Probably one of the most important of 
all branches of this firm is the distribu- 
tion department of the office equipment 
division. 

There are more than 150 company 
salesmen on the street every day, ex- 
plaining the benefits and advantages of 
H. Steele office furniture and equipment 
to the Mexican businessmen. In addition 
there are the same number of salesmen 
working for H. Steele distributors doing 
approximately the same thing. 


Looking Ahead 


H. Steele has gone far in the last few 
years but with the plans that are now 
in the mill, still to come to fruition 
shortly, the sky is the limit. When the 
company’s basic philosophy is to put out 
a product of the highest quality but at 
the lowest possible price and service to 
customers, there is no limit to its prog: 
ress. 





Example of Steele Wooden Chairs. 


Steel Safe Manufactured by Steele. 





Size 
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the most important part 
of the guide is the Tab! 





Sizes: 
Stock : 


Tabs: 


Tabs protected with 
Cell-U-Seal last longer! 


Here's why! 


Cell-U-Seal will not discolor or show the 
effects of constant handling! 


Cell-U-Seal will not crack, chip or peel! 


Cell-U-Seal will reinforce the Tab and 
the entire top edge of the guide! 


Cell-U-Seal is part of the guide and not 
merely a coating! 





Mr. Dealer: 


You have a wide selection 
of guides and indexes from 
which to recommend to 
your customers. 








Card (3x5, 4x6, 5x8 and 6x9), Letter, Cap and Check. 
Heavy Pressboard, Bristol in Colors, and Manila. 


Printed - Alphabetical 25 to 4000 divisions A-Z, Days 1-31, 
Months and States. 





@ ® ; Carpenter Paper Company 
Cle Monroe, Mich. Federal Stationery Company 
Associated Stationers Supply Company 
Oo mar 


New York, N. Y. Adams, Cushing and Foster, Inc. 
J. A. Hoerner Company 


OFFICE FILING EQUIPMENT - FILING SUPPLIES - STATIONERY SPECIALTIES 





5/55 OA-6/55 4s 7 











Announce Pocono Manor Convention Plans 

A complete program has been arranged for the District 3 
NSOEA convention June 13-14 at Pocono Manor Inn, Pocono 
Manor, Pa. 

Activity is scheduled to begin on Sunday previous to the 
convention opening, including a Penn-Mar-Va meeting at 3 
p.m. and a “steak cook-out” at The Meadows preceding the 
welcome party in the evening. 

Monday forenoon session will include the Troupers Leonard 
Wilcox, J. L. Mann and Orvin A. Moen in addition to John 
M. Palmer. The latter is from Palmer, Trout & Company, 
Trenton, N.J. Dr. Merle Reade Swihart will be the guest speak- 
er at noon luncheon. A store modernization clinic will be held 
in the afternoon with Henry Berry as the speaker. That eve- 
ning the Penn-Mar-Va Club will provide special entertainment. 

Speakers at the Tuesday forenoon session will include James 
B. Kobak of the NSOEA Troupe and William McCully, presi- 
dent of Penn-Mar-Va. Reports of committees will be heard and 
officers will be elected. The afternoon will be free for re- 
laxation or recreation and the annual banquet and dance is 
scheduled for Tuesday night. 

A special program is arranged for the ladies. 


District 1 Looks for Record Turnout 

District 1, NSOEA, is looking forward to its finest regional 
convention on record when members gather at the Hotel Gris 
wold in Groton, Conn., June 23-24-26. By pushing back the 
date three weeks, the district officers and committees feel they 
will have finer weather to enjoy the myriad activities offered 
on what promises to be a lavish program. 

The hotel committee has issued a word of caution — get 
your reservations in early as indications point to a record 
turnout. These requests, which must be accompanied by a $10 
deposit per person, should be sent to Morton A. Mencher, 
400 Private Way, Lakewood, N. J. 

In the words of Gov. Garry Dell of Burt & Dell, Hartford, 
Conn., the convention shapes up like “something you’ve never 
experienced before.” 





62 Attend Stationers 12:30 Club Meeting 

The regular monthly meeting of the Stationers 12:30 Club 
of New York was held March 28 at Rosoff’s Restaurant with 
62 attending. President Edward J. Healy of Wilson Jones Com- 
pany presided. 

An old friend of the Stationers 12:30 Club and one of its 
honorary members, Louis H. Tavernier, was present and re- 
ceived the applause of the entire group. 

Louis Wachtel, American Lead Pencil Company, reported 
on the progress of the outing to be held June 7. He advised 
the members to get their reservations in early so as to avoid 
a last-minute rush. 

President Healy requested a silent tribute to honor the mem- 
ory of Abraham Warshaw who had recently passed away. Mr. 
Warshaw was president of Warshaw Manufacturing Company 
of Brooklyn. 





Eastern OMDA Dealers in Annual Frolic 

The Office Machine Dealers Association of Pennsylvania, 
New Jersey and Delaware will gather for their annual Spring 
Frolic at Silver Lake Inn on June 6 at Clementon, N. J. Chair- 
man Herb Toussaint promises all in attendance a combination 
hard to top — excellent dinner, dancing, fine floor show and 
good fellowship. He has urged all dealers to make an extra 
effort to make it a record turnout. 
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C. E. Sheppard Company 
Marks Double Anniversary 


The C. E. Sheppard Company on Ma 
20 observed a double celebration 
mark the 55th anniversary of the co 
pany which was started in 1900, and 
celebrate the 80th birthday of the co 
pany founder and present chairman 
the board, Charles E. Sheppard. 

To observe the occasion, a compan 
party was held that day at the Lo 
Island City, N. Y., plant at which e 
ployees and guests participated in dane 
ing, refreshments and entertainment. 

Service pins and bonuses were presented to all employ 
with five years or more of continuous service. Fifty-eight suc 
employees were honored—their work years totaling the i 
pressive figure of 844 years. 

The C. E. Sheppard Company has played a highly 
portant part in the growth and development of the loose-le 
industry. From small beginnings—starting with a prong bin 
(the Tengwall Woodback binder)—the company has continu 
ly broadened and expanded its lines. Today CESCO catalo 
offer several thousand different items in post binders, pro 
binders, ring binders, transfer binders, visible record equi 
ment, binders for marginal punched forms, catalog and a 
vertising covers and machine posting equipment. 

In addition, CESCO business and accounting forms are u 
daily for a wide variety of record-keeping purposes—by i 
numerable accountants, bookkeeping, and office personnel. 

Accounting board systems (you write only once to crea 
multiple records) constitute another field in which The C. 
Sheppard Company has pioneered. Within the past year, 
company has streamlined and augmented its Multi-Rite li 
of pegboards and systems for handling payrolls, accounts 
ceivable, payable, and for many special applications includi 
doctors’ system for patients’ charges, time payments, hospi 
charge control and other accounting procedures. 

Still actively at work in the business he founded, Charl 
E. Sheppard devotes much of his present-day efforts to t 
development of new products and to sales promotion progra 
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Altoona Group Hears J. Francis Seymour 

The Altoona, Pa., chapter of Nation 
Secretaries Association, International 
heard J. Francis Seymour, branch mai 
ager of Smith-Corona Inc., Pittsburgh & 
vision, at a recent meeting. The occasi¢ 
was the initiation of new members. 

Mr. Seymour spoke on, “Are You 
Negative or a Positive Person?” 
pointed out that a negative person is on 
who thinks that nothing can be done af 
has very little imagination or foresigh 
and has a negative answer for me 
projects, whereas a positive person is a type who can achie 
much by having faith and confidence that an undertaking 
be successful. A positive person is one that looks to the futu 
with no regrets from the past. If more positive persons 
unite their efforts, more can be accomplished, he said. 

Guests for the evening included Charles O. Brien, repr 
senting McCartney’s Stationery & Office Equipment, Altoon 
Frank D. Thorndill, home office field representative of # 
Smith-Corona portable typewriter division, and Mr. Seymo 
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Better Built for 
Better Business 
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BEAUTIFUL 


MB THE MosT SALEABLE 
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s new base, let your prospects see the = Point out the nylon thrust bearing. Have them sit 
ind beauty of the die-cast aluminum base down, swivel around, tilt back, scoot back and 
exclusive, satin-chrome, recessed scuff forth... not a squeak, not a sound. Silent lifetime 
urn it upside down—feel the smoothly _ nylon bearings are just where you need them! 
edges that protect shoes. Remove a __ Explain that the beautiful ASE finish is baked 
all-bearing caster. Point out the steel om over Bonderite-treated metal . . . that it’s a 
ket. Lift the seat off to show the steel hub _lifetime finish... that it comes in a variety of col- 
into the base. ors...and your prospect becomes a customer! 


Show ASE chairs and you'll sell them. Write today to see how 
you can put these profitable ASE chairs on your showroom floor. 


This fast selling ASE line will make profits on your floor 






ALL-STEEL EQUIPMENT INC., Aurora, Illinois 





Write for complete information. feindllie nuiy he fin tn your GE 








National Award for Clary Corp... 


TOP—Hugh L. Clary (left), president of Clary Corp., presents cut to 
Leroy Holdsworth, Washington, D.C., No. 1 salesman, at a Pasadena, 
Calif. ceremony honoring the company's top producers. BELOW—Sidney 
Wexler, Richard Hayward, Harry Woodson, Lloyd Bridges, A. H. Baime, 
M. Jay Merrill, Hugh i. Clary, president; J. W. Staliings, general sales 
manager; Leroy Holdsworth, Mark Sherhart, Frank Holowell, Norman 
Leppo and Allen Wien. 


Clary Honors Top Salesmen 


The fifth annual Clary Producers Club activities, honoring 
the nation’s leading producers of sales among salesmen and 
servicemen of Clary Corporation, were held recently in 
Southern California. 

The yearly event, which was a culmination of competition 
during 1954, brought nine salesmen and three servicemen from 
Clary’s national branch force to the home office in San Gabriel, 
Calif. to receive awards, recognition and a desert vacation. 

The visitors were accorded a reception hosted by Hugh L. 
Clary, president, and a tour through the factory. 

Following a series of luncheon and dinner banquets in the 
Hollywood and Pasadena areas during two succeeding days, 
the group was transported to Palm Springs for three days of 
recreation. 

Winners and their respective branches were: A. H. Baime, 
Chicago; Lloyd Bridges, Detroit; Alvin Dugan, Los Angeles; 
Richard Hayward, Salem; Leroy Holdsworth, Washington; 
Frank Holowell, Washington; Norman Leppo, San Francisco; 
M. Jay Merrill, Salem; Mark Sherhart, Detroit; Sidney Wexler, 
Philadelphia; Allen Wien, New York-Downtown; Harry Wood- 
son, Houston. 

Holdsworth, chosen president of the Producers Club as a 
result of achieving the highest individual sales record in the 
nation, was awarded 100 shares of Clary common stock in 
addition to other prizes. 








74 





Various events were hosted by J. W. Stallings, general sales 
manager; Richard Dodge, Stallings’ assistant; and John Winters, 
general service manager. 

Permanent possession of the 
warded to the Phoenix branch. 

Although Clary’s Milwaukee branch also was a two-time 
winner last year, Phoenix achieved a higher percentage over 
yearly quota. 

The trophy and certificate were presented by J. W. Stallings, 
general sales manager, to Robert Wayland, manager, and 
Harold Hinchman, branch service manager, at a dinner banquet 
attended by all branch personnel. 

John L. Gorny, Bryan, Ohio, was designated as the dealer 
of the month in April as a result of his outstanding sales, 
service and general performance record. The announcement of 
the winning dealer, who operates the Gorny-Winzeler office 
equipment firm, was made by W. H. Petit, Jr., assistant sales 
manager of the Clary dealer division. 

M. L. Cowan, of Dallas, Tex., was awarded the monthly 
Vice-President’s Cup for his outstanding record as a district 
manager for Clary during April. Announcement of the award 
was made by W. S. Watkins, sales manager of the Clary 
dealer division. 

Mr. Cowan is manager of Dealer District 8, embracing 
Texas (except for El Paso), Missouri, Kansas, Louisiana, Okla- 
homa, and most of Nebraska. 


1954 President's Cup was a- 


Many Attend New York OMDA Meeting 

For the second straight month, the Office Machine Dealers 
Association of New York drew a record attendance at its 
regular meeting March 8. President Harold Peck, Ideal Busi- 
ness Machines, New York City, welcomed all the many visi- 
tors and guests who came to the dinner meeting at the Adver- 
tising Club of New York. Mr. Peck was also pleased to an- 
nounce that 14 new members had joined the organization so 
far this year. 

David Silvers, American Business Machines, New York, was 
called on to advise the members on the progress being made 
toward the national convention in 1957. Mr. Silvers said that 
he has been meeting with the various hotel people in New 
York in an effort to get the best possible price and service 
arrangements so as to assure having the convention in New 
York for that year. 

The guest speaker of the evening was Don Reid, Typewriter 
Division of International Business Machine Corporation. Mr. 
Reid’s remarks concerned the advances made in the field of 
the electric typewriter from its beginning to its present state. 

Mr. Reid introduced his associate, E. V. Atkinson of the 
IBM sales engineering department, who told the group about 
a new training course that is to be inaugurated soon for the 
purpose of instructing dealers and their mechanics in the re- 
conditioning of the IBM electric typewriter. This is part of a 
program sponsored jointly by IBM and Jerry Bronstein of 
Typesales, Inc., who will act as the eastern wholesale distribu- 
tor to the dealers for electric typewriters taken in trade by 
IBM. 

Mr. Atkinson said that the course would consist of lectures 
and demonstration periods with time alloted for actual work 
on machines which would be furnished by Mr. Bronstein. 


G/W Dealers Attend Clinic 


Shown in attendance at The Globe-Wernicke 
Co. sales training clinic held in Cincinnati re- 
cently for southern dealers are: 

FRONT ROW—Robert W. Sprott, G/W sales 
manager; Albert Weaver, The Office Out- 
fitters Co., Birmingham; Bertha Parker, Ob- 
server Office Supply Co., Gadsden, Ala.; Charlie 
Wilder, Garrett Office Supplies, Inc., Alexand- 
ria, La.; F. X. Birrcher, F. F. Hansell & Bro. 
New Orleans; Thelma McGibbon, Observer 
Office Supply Co., Gadsden; Miller Pritchard, 
Ptg. & Supplies Co., Meridian, Miss.; and 
Charlie Regan, Twin City Ptg. Co., Monroe, La 
REAR ROW—Wm. C. Aylward, manager, G/W 
systems division; W. J. Reed, Tom L. Ketchings 
Co., Natchez, Miss; Donald Malarcher, — 
Bus. Machines, Shreveport; Charlie Guion, G/ 
district repr.; Jim Ezell, Tom L. Ketchings Co 
Natchez; Milton W. Ford, Twin City Ptg, Cow 
Monroe, La.; Elmer G. Rahe, G/W vice-presi 
dent of sales; and Grant Collier, The Office 
Outfitters Co., Birmingham. 


OA-—6/55 








OA— 


sales 
nters, 


as a- 


)-time 
over 


lings, 
and 
nquet 


Jealer 
sales, 
nt of 
office 


sales 


ynthly 
istrict 
award 
Clary 


racing 


Okla- 


ealers 
at its 
Busi- 
/ VISI- 
.dver- 
O an- 
on so 


., Was 
made 
d that 

New 
ervice 


New 


write! 
1. Mr 
ald of 
State 
»f the 
about 
or the 
he re- 
t of a 
sin ol 
stribu 
de by 


ctures 
work 
. 


ernicke 
ati re- 


f sales 
> Ouvt- 
r, Ob- 
Charlie 
le xand- 
& Bro. 
bserver 


tchings 

Cadde 
», G/W 
gs Cov 




















r = d No. 845 
—_'——-1— & YC oa Posture Chair 


Adjustable seat height re- Back tilts to relieve fatigue. 
lieves under-knee pressure. Adjustable spring tension. 
























FW 


Back height adjusts to Back pad and back frame have 
rovide proper support. separate angular adjustments. 





see this chair at your A.S.E. dealers or wri 


ALL-STEEL EQUIPMENT INC. 


Aurora, Illinois 
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FOAMRUBBEROVER 
NO SAG SPRINGS ¥ : no. SP-525 


SOLERDUDUNTEDODEDEDOGAEOOOONROEOEU EEO ENDEDEEULOROAORDRONDEDUDEREDEDOEODI OOOO OOOO ED OORDEDEDAOREOONORORONOOOED 


5 Adjustments 


sn 
SECRETARIAL POSTURE CHAIR ilting back 
— tilting bac 
e seoceeeeeianl Ceeeeeeneaceaeteeetiaanl seeeeeenal COEDLEROCORORERELAGOUAOREGEOGUREREOOOGEEEEEEEALEGRELEREEERROCROREAAODOREELOGGGRGORERGGARAOOCRGaaeecacecaaanatenene COO UReet been ene 
: CHECK THESE FEATURES 
: @ Natural satin brushed aluminum finish on the frame. 
: ® Genuine foam rubber cushioning throughout. 
B : ®@ Gracefully styled. 
eauty : @ Upholstering is available in a wide variety of materials and 
: colors. 
Cc 3 : @ Materials can be furnished in any desired combination. 
Sinekeit om Or { 3 @ A beautiful product by expert craftsmen. 
2, : 
for : SPECIFICATIONS 
Economy _— 
: CEO BA BRR ook. ccs rceceseerpicecssesoeecsees 154%" to 19%" 
ote E oe ee 146s654446u 000 58% 6S ORK 164." 
Durability z A ME DEED ioc sc cc scersectcccesccesscenssesseensesn 142” 
z TN oie ap aaigist sd o9 oe ceed eb eeaes eee pedneseyuta 8” 
\ : RE ccc beadies sh see es an'ene teeawnns tenn newhid a” 
z Diameter of Base.............--. cee DOOR C CEOS CCOOE DOMES 23” 
Ts aoc Sec oacesdeseccenseeecsereserecenn eee 25 Ibs 
Stiipping Weight... 0... ccccccccccccccvcccvcvesccccces 29 Ibs 
vecseacteent PAOEEUUHUEREGONEROEOUODOROECECAGSOESEOREAGUDEOEEEOUEADADODREDEOOREEEEUGEEOEERUEIECEORTEREGECERUECECEEOUEOEONCEOROOORUEGEDESUDUAEROROEOEDEOEREDOREDODE EOE ORONO enone 
® 


America’s Standard of Business Seating 


DISTRIBUTORS 


METROPOLITAN N. Y. & EXPORT DISTRIBUTOR 
AETNA SAFE CO., 46 W. 29th St., N 


; o Ze 
ALUMINUM SEATING ; EASTERN PA. DISTRIBUTOR 
SAFE & EQUIPMENT WHOLESALERS, 260 5S. Fifth St., Philadelphia 6, Pa. 


17 S. CHERRY Steecr = AKRON 8,OHIO WEST COAST DISTRIBUTOR 
WHOLESALE OFFICE EQUIPMENT CO., 81 Minna St., San Francisco, Calif. 


WAREHOUSES: Los Angeles, San Francisco, Seattle 
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Make it a 
Complete Sale 
of 


rn oo 


Make every sale a complete sale. Regardless of the 
type of desk—the kind of file cabinet—the style of 
table—or their choice of accessory; if you sell the 
Peerless line, your customers have a complete choice of 
models and styles. 
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But, on one important point, your customers have 
no choice. When you sell the Peerless line, you offer 
only top quality and really rugged performance. 





Yes, sell under the Peerless 
Franchise and you'll make 
every sale a complete sale. 


a 
a = D e F » L e © % More than that, you’ll keep 
the customer “sold” on doing 


STEEL EQUIPMENT CO. repeat business with their 


Peerless Dealer. 


a ne a oe 


6600 Hasbrook Ave., Philadelphia 11, Pa 
New York « Chicago « Dallas « Los Angeles 





Pl a metal desk, file or table for every officeneed ———— 
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OE 


—6/5 OA-6/55 77 














TOPS WITH VICTOR . . 


Top 10 Victor Adding Machine Co. 
dealers Breese Provost, Walter Johnson and Mark McGillis 
inspect a group of Victor custom machines as they come off 
the assembly line. William D. Leahy, director of marketing in 
the Victor organization, serves as their host. 


Victor Adding Fetes Top Salesmen 

For the second year the Victor Adding Machine Company 
was host to the first and second-place winners in all divisions 
of its annual Top Ten Club contest. Dealers from all sections 
flew to Chicago to participate in the three-day prize holiday. 

Among the highlights of their busy schedule were visits 
to such hit shows as “Cinerama,” “The King and I” and the 
Ice Show at the Conrad Hilton plus dining at many of Chi- 
cago’s most famed eating spots. 

Although the emphasis was on fun and relaxation through- 
out the program, the dealers especially prized the opportunity 
to tour the Victor plant as part of the first day's activities. 

Dealers or their representatives attending this year’s holiday 
included: Joe and Mike Romano of the Valley Typewriter 
Company, Fresno, Calif.; Don Strehlow and Sam Gibson, 
Sheridan Typewriter & Supply, Sheridan, Wyo.; Breese Pro- 
vost, Provost Office Equipment Co., Cocoa, Fla.; A. T. Water- 
man, Waterman Typewriter Co., Shelbyville, Tenn.; A. C. 
“Ace” Rucker, Whitacre Typewriter Exchange, Zanesville, 
Ohio; Mark McGillis, Cross Typewriter Service, Saginaw, 
Mich.; Roy Stanford, Intermountain Printing & Stationery 
Co., Grand Junction, Colo.; and Walter Johnson, Sarret Office 
Equipment Co., Las Vegas. 

The Chicago holiday was planned to honor these men for 
their outstanding achievements in Victor’s annual national 
competition among its dealers. Thirty-two additional dealers 
also received recognition in the 1954 program in the form 
of a bronze and mahagony plaque as a symbol of consistently 
high sales performance during the year. 


Philadelphia Stationers Plan 
50th Anniversary Banquet 

More than 75 members and guests attended the April 21 
meeting of the Philadelphia Stationers Association in the 
Parisienne Room of the Hotel Essex. President E. Robert 
Whitesel, Brooks Company, Philadelphia, presided. 

Irving A. Roth, Roth Brothers, Philadelphia, reported prog- 
ress of the banquet committee and announced that the as- 
sociation’s annual banquet celebrating its 50th anniversary 
will be held on Thursday evening, November 17. He urged that 
reservations be made as early as possible. 

The first feature of the evening was the showing of a sound 
film depicting telephone sales technique, courtesy of the Min- 
nesota Mining & Manufacturing Company. The film entitled: 
“Tell and Sell” stressed the important part played by the use 
of the telephone in selling. 

The second feature was a demonstration by the American 
Writing Paper Corporation of their new Eagle-A translucent 
bond master paper for direct copying machines. In a brief talk 
S. Bradley pointed out the advantages of translucent master 
paper in eliminating typing and cutting of stencils, time con- 
sumed and cost of reproduction. 

Mr. Bradley’s talk was followed by a demonstration on the 
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Bruning Copyflex direct process copying machine which sup- 
plies immediate copies by a process of burning off the emulsion 
coating except in areas where inscription is located. The paper 
is then run through a developing solution, all of which is done 
in a matter of seconds. 





Chicago NOFA Chapter Installs Officers 
Warren Spitzer was installed May 2 as president of the 
Chicago Chapter of NOFA. Meeting at Fritzel’s the Chicago 
office furniture group also installed the following other officers: 

Vice-president—Ed Jarz. 

Treasurer—Morris Siegel. 

Secretary—Harold Ginsburg. 

Activities chairman—Lou Farber. 

Chairman of the board—Hy Natovich. 

Member of board—“Babe” Roth. 

At this same meeting tape recordings on “how to handle 
a prospective customer” were heard. These recordings were 
made by Henry Flarsheim of Bozell & Jacobs advertising 
agency. 





Dealers Go to Rem Rand School 

A detailed review of the products of the Dealer Sales 
Division of Remington Rand Inc., and effective sales and mer- 
chandising techniques, were the basis of a series of meetings 
held recently at the Hotel Fort Des Moines, Des Moines, Iowa, 
and the Hotel Emerson, Baltimore, Md., for dealers and their 


salesmen. 





Dealer Sales School in Des Moines, lowa. 





Dealer Sales School in Baltimore, Md. 


The sales schools were conducted by H. W. Barnes, director 
of sales education for the Dealer Sales Division. He was 
assisted in Des Moines by C. W. Barsh, manager, and L. V. 
Knutsen and D. E. Renken, representatives for the Machine 
and Victor lines. 

In Baltimore he was assisted by R. L. Watkins, manager of 
the Washington-Baltimore district and by H. D. Williams, 
sales representative. 

The two sales schools are a part of the continuing sales 
education program for dealers and their staffs which are being 
held in major cities throughout the U.S. 
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America’s lowest-priced 
“quality” business chairs! 






Why sell your prospects “just any” chair? 
Today's aggressive competitive selling em- 
phasizes the importance of handling the 
line that offers more for the money. Com- 
parison will show that the WELLS “ARISTO- 
CRAT” Line offers just that! Here is a guest 
complete line of the most luxurious chairs 

ever presented. 

Write TODAY for complete details. 


. . . and don’t forget, WELLS PAYS THE 
FREIGHT! on shipments of 100 Ibs. or more. 





thick, comfortable 


receptionist 





DEBONAIR POSTURE No. 272 
illustrated in Newport Fabric 
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WELLS CHAIR CORPORATION, Michigan City, Indiana 
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Look again... 
it’s a DAZOR 
and it retails 

at $14.75; 
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.. Lhe smart new 
DAZOR Flexible-Arm 


~~“ ee Se — 


Fluorescent Desk Lamp 
Styled and Priced to Sell Fast | 





% $14.75 Is the Eastern Retall 
Price, applying east of Denver 
and El Paso. The Western Re- 
tail Price is $15.75, applying 
to Denver, El Paso and points 
west. Prices do not include 
tubes. For Industrial User Prices 
and Dealer Costs, consult your 
Dazor Distributor. 





for the Executive Office General Office 
Governmental Office 
Reception Room Library 
Model No. 1000 Hotel Room Student Room Den 


It’s not surprising if you take a second look to make certain thi 


Takes Two T8 15-Watt Tubes : : Pi : 5 
is a Dazor-built desk lamp. The striking design is a Dazo 


ene Seana See and original, as pronounced as that of the Floating-Arm models 
Starter Assures Positive Action : : : F : 
; é ms Popular features include personalized lighting, accomplishe 
righ ae ae termes oy ee eeomeines with twin Flexible Arms, and a surprisingly low price. Here’ 
Easily, 8 to 14 Inches Above Desk Surface : J 
a value that keeps the bargain hunter from getting away.. 
er en opens doors to offices that need multiple installations... help 


Statuary-Bronze or Gray Baked 
Enamel Over Bonderizing 
Rigid 20%” Reflector is .035 Drawn Steel Model No. 1000 is the answer to numerous trade requests fo 
Base is Zinc Die Casting a big, colorful two-tube lamp bringing Dazor quality withil 
with Bottom Plate Covered with Heavy Felt reach of almost everybody. To participate in a real selling 
opportunity, check now with your Dazor Distributor. If yo 
want the name, write to Dazor Manufacturing Corp., 4481-8 
9’ Heavy Thermoplastic Cord 
Duncan Ave., St. Louis 10, Mo. In Canada address Amalgamate 
Electric Corporation Ltd., Toronto 6. 


you meet competition head on. 


On and Off Buttons in Base 












Underwriters Approved 





Patented and _ > 
Patents Applied For . ) beh e Be ern) Cee eo eee Sale & 3 
BY THE MAKERS OF 


DAzZoOR ELOATING LAMP, 


FrEVORES CENT and ey = RE eal Se 
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Display it! 
It will 
sell itself... 
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seal PROVEN THRU 13 YEARS 
} OF SATISFACTORY SERVICE 





Just insert wooden pencil at the natural writ- 
ing angle and the Electro-Pointer automatically 
gives you a perfect point, instantly. Will not 
chew up pencils, but sharpens just enough. 
A real item for office, home or school. 


825 MACKLIND AVE. . $T. LOUIS 10, MO. 





WRITE TODAY FOR COMPLETE INFORMATION 
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Guild Dealers Gather; 
Expansion Launched 


Six years of study and development have made the Execu- 
tive Furniture Guild an effective marketing power, so effective 
that it is now expanding its activities to include the opening 
of offices in New York and the launching of an intensive pub- 
lic relations program. 





GETTING THE LOW-DOWN—George W. Reinoehl, the Guild's 
executive director, takes dictation from Robert Dillon, General 
Office Equipment Co., (left) and Ray Thomas, A. Pomerantz & 
Co., Guild president. They met recently at the annual con- 
ference of the Executive Furniture Guild in Grand Rapids. 


An important ingredient of selling savvy these days is the 
tie-in sale, and selling “not just the desk, but a whole office” 
is a basic recipe. A highly refined version of that recipe is the 
operation of the Executive Furniture Guild. 

The Guild was established in 1948 as a non-profit associa- 
tion of 51 Stow & Davis Furniture Company dealers, with 
exclusive membership in 46 United States cities, four Cana- 
dian, and one Hawaiian. 


State Objectives 


The Executive Furniture Guild objective is to offer a su- 
perior commodity, a distinctive office thoughtfully correlated, 
not just conveniently assembled. Its correlating headquarters 
are a Workshop and Resource Facility in Grand Rapids’ Ex- 
hibitors’ Building. 

There designers and designer-salesmen for Guild stores are 
offered both designing and merchandising training under the 
supervision of Executive Director George W. Reinoehl, A.I.D., 
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I.D.I. It is a year-round service, highlighted and intensified 
during a week-long annual Collaborative meeting. 

This year’s recent conference drew 90 dealer representatives, 
who went through an exacting course of lectures, factory tours, 
field trips and demonstrations. 

Focus of the whole program was the Executive Furniture 
Guild Design Formula, shaped to achieve distinctive excellence 
in every Guild office interior executed by every one of the 5] 
member dealers. 

For more emphatic visualizing, the Guild provides its mem- 
bers with store demonstration and proving centers, which co- 
ordinate larger swatches with boards showing the 37 tailor- 
made Guild colors. Good taste is a strong selling factor of 
the Guild Design Formula, best expressed in the Resource 
Facility. And through it, too, the client has the assurance of 
the difference that makes the difference. 

The reason is that the draperies, carpetings, and accessories 
of the Guild Resource Facility are for the most part available 
only to Guild members, and many are made to order. 


Service Extended 


For the dealer’s own mailing lists, the Guild publishes Pres- 
tige magazine, showing outstanding Guild office designs in 
full color. They include the demonstration offices at the Work- 
shop in Grand Rapids and the ones executed by Mr. Reinoehl 
for the Leather in Decoration shows exhibited at the furniture 
markets by The Upholstery Leather Group. 

They also give recognition to offices developed by dealer 
members. Selected by jury, when they are published in Pres- 
tige, both the Guild member and the client for whom he did 
the office receive certificates of merit (and the salesman re- 
ceives a $50 bonus). 

Prestige, not a package, is in essence the Executive Furni- 
ture Guild point and purpose. 





SHOP TALK—Robert Bennett (right) president of Stow & Davis 
Furniture Co., discusses problems with Frank Kassman (left) 
and George Warren, both of Eagle Office Equipment Co. 


A BIT OF SWEDEN . Dayton, Ohio, 
high school seniors were feted recently 
by Facit, Inc., as a part of the fi-m's ef- 
fort to promote better understa.iding ol 
world trade. Pictured is Erik A. Ohlsson, 
president of Facit, demonstrating the 
electric ESA-O Facit 10-key calculator a 
Sweden House in New York City. The 
students were sponsored by the Dayton 
Council on World Affairs. 
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Smead’s TELLA-VISION Filing Index 


SMEAD'S TELL-I-VISION FILING INDEX is equally 
adaptable to small, medium or large installa- 
tions. The basic principle is sound. It reads like 
a book—from left to right. 


You first locate the notation or subdivision of the 
alphabet, on the guide, nearest the name you 
wish to find. You then tip the guide forward, 
making a working space, in which to find the 
desired individual folder. If the individual folder 
with the name desired cannot be found you follow 
through to the green miscellaneous folder, which 
is at the end of the individual folders and pre- 
ceding the next guide. The miscellaneous folders 
hold the papers of the occasional correspondent. 
If the desired correspondence is not there you 
know this is a new correspondent and the material 
should be filed in the miscellaneous folder up to 
such time as it contains 6 or 8 papers, at which 
time it will warrant an individual name folder. 
Approximately 80% of your reference will be 
made to the individual folders. Should any one 
individual folder contain more than 40 papers 
you should prepare another individual folder, 
dividing that correspondence into monthly or 
quarterly periods. 


The same number found on the guide, behind 
which they will be filed, should be placed on all 
individual name folders. The purpose of this 
number is to save time in refiling by matching 
numbers. It simplifies reference because all odd 
numbers are on blue tabs and all even numbers 
are on orange tabs. 


You Look Alphabetically and Put Back Numerically 


The double purpose of the miscellaneous folder 
is to become the guide in the transfer cabinet 
when correspondence is moved at transfer time. 


SMEAD MANUFACTURING COMPANY, 


HASTINGS, MINNESOTA e « e LOGAN, OHIO 


The last step in centralizing the filing system is by 
using the OUT GUIDE. This OUT GUIDE replaces 
a folder which has been removed from the filing 
cabinet. A 3” x 5” REQUISITION card is signed 
and inserted in the OUT GUIDE pocket. This tells§ 
who has the correspondence. Should the sameg ~ 
folder be desired by some other party, while iff, 
is still out of the file, a small WANTED card i 
placed in the pocket of the OUT GUIDE. This wi 
designate to whom this folder should next ga 
When the folder is finally returned to the file th 
REQUISITION card and the OUT GUIDE are re 
moved. The REQUISITION cards are then files 
in the card cabinet, indicating that the corre 
spondence has been returned fo the file. 


No Lost Files...No Lost Time...No Arguments.. 
No Confusion 


We recommend that our heavy, 20 point Smead 
fibre folders, with green celluloid angled tabs i 
the center position, be used for the miscellaneo 
folders. These are the de luxe folders whic 
better withstand hard, constant use. Af t 
end of the year, when the files are transferred 
they are moved ahead of the individual folde 
and serve as the index to the transferred ma 
terial. The guides remain in the file and a ne 
set of miscellaneous folders are placed in the fil 
for the coming year. New individual folders ar 
then prepared for those names which you kno 
will continue to be active. When material ex 
pands to such a point that a larger break-do 
of an index is required, you merely add 
necessary number of guides and miscellaneo 
folders, remove the old inserts and insert 
new and larger set of sub-divisions in both 
guides and miscellaneous folders. IT GRO 
AS NEEDED. 
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Honor Brand Name Retailer of Year... 


Photos taken at informal luncheon recently given by the Esterbrook 
Pen Co. to jackpot winner and receivers of Certificates of Distinction 
in the Stationery Division. The affair was held in the Hotel Pierre, 
New York City. 
TOP PHOTO (left to right): Harry W. Lynn, Esterbrook Pen Co.; 
Joseph T. Kilpatrick, Carithers-Wallace-Courtney, Atlanta, Ga.; Robert 
N. Wood, Esterbrook; H. W. Clopp, H. W. Clopp, Trenton, N. J. re- 
failer of year; George A. Baker, Baker's Office Equipment Co., Elyria, 
Ohio; Richard J. Feffer, Business Equipment Corp., Boston, Mass. 
BOTTOM PHOTO (left to right): Joseph fT. Kilpatrick, Carithers- 
Wallace-Courtney; Robert N. Wood, Esterbrook; George A. Baker, 
Baker's Office Equipment; Mrs. Robert N. Wood; Robert DeLorme, 
Busi’ quip t; Mrs. Robert DeLorme; Harry W. Lynn, Esterbrook; 
Mrs. Harry W. Lynn; Edmund Wessling, Business Equipment; Mrs. H. 
W. Clopp, H. W. Clopp, Trenton N. J. Mrs. Richard J. Feffer; Richard 
J. Feffer, Business Equipment. 





Hayes Heads Boston Stationers Association 

The annual business meeting and election of officers was 
held by the Boston Stationers Association at the Hotel Ken 
more on April 18. Elected were: 

President—James W. Hayes, Blake & Rebhan Co. 

First Vice-president—Henry Rosnosky, Henry Rosnosky Co. 

Second vice-president—Spencer O’Leary, Waterman Pen Co. 

Third vice-president—Nax L. Smith, Joseph Dixon Crucible 
Co. 

Executive committee—Richard D. Phippen, Thorp & Martin 
Corp.; Warren Andrews, W. E. Andrews Co.; Thomas Groom 
IV, Thomas Groom & Co., Inc.; Bob Slate, Bob Slate Station- 
ers, Cambridge, Mass.; Arnold Shulkin, Abbott Allen Station- 
ery Co.; George Kandras, L. E. Muran Co.; Walter Tanch, L. 
B. Moody Co., Salem, Mass.; Russell H. Milligan, Blake & 
Rebhan Co. 

Membership Committee—Charles F. Crowley, Adams, 
Cushing & Foster; Joseph Hamburg, Bromfield Pen Center; 
John F. Nackley, Adams, Cushing & Foster; Joseph P. Shee- 
han, J. P. Sheehan Co.; Clarence J. Hines, Thorp & Martin 
Corp. 

Historian—Harry L. Chandler, Adams, Cushing & Foster. 

Auditor—Arthur L. King, Ward's. 

A representative from the Yale Transport Company was 
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present and answered a number of questions concerning the 
pooling of shipments from New York to Boston. 

John B. Dwyer read a resolution in memory of the late 
Jim Armington who had served the industry for 70 years. 








New York NOFA Chapter in Session 

New York Chapter of the National Office Furniture Ass 
ciation met on Monday evening, April 4, in the Baroque Roon 
of the Brass Rail Restaurant. President James H. Kahlert 
Clark & Gibby, Inc., New York City, presided. 

President Kahlert announced that the three golf outing 
would be held at Colonia Country Club, Colonia, N. J., on 
May 19; Old Oaks Country Club, Purchase, N. Y., August 2 
Ladies Day; and at Westchester Country Club, Rye, N. Y 
on September 22. 

A report of the recent NOFA convention was given by Hugh 
Morgan, manufacturers’ representative, pinch-hitting for Mo 
Turman, Metwood Office Equipment Corporation, New Yori 
City, who was unable to attend. The message dealt for the 
most part with the value of NOFA business sessions, NOFA 
life insurance plan and other NOFA benefits for members an¢ 
the industry. In conclusion, he stressed the rapid growth of 
the association in a few short years and lauded its officers and 
committees who gave of themselves to make that progres 
possible. The 1956 convention will be held in St. Louis, and 
in 1957 it will be held in New Orleans, La. 

A report on merchandise displayed in the NOFA conven 
tion exhibits was given by Hugh Ward, Geyer-McAllister pub 
lications. 

Before adjourning the meeting, Hugh Morgan, who is presi 
dent of the newly-organized Office Furniture Manufacturers 
Representatives Club of New York, told the group of the aim 
of the club in co-operating with all factors of the industry 





Stationers 12:30 Club Monthly Meeting 


The regular monthly meeting of the Stationers 12:30 Clut 
of New York was held on Monday evening, April 25, it 
Rosoff’s Restaurant, New York City, with President Edwar 
J. Healy, Wilson Jones Company, presiding. Robert Gans o 
Peerless-Imperial Company was welcomed into the club as: 
new member. Treasurer Edward Leventhal, Biddle Purchasin; 
Company read the financial report. A report on the annua 
outing to be held Tuesday, June 7, at Travers Island was reat 
by Harry Fensterheim, S. E. & M. Vernon Corporation. 

Carl Judkoff, governor of Region 13 NSOEA, Cantign 
Printing & Stationery Corporation, called for those member 
who had not as yet signed up for the 13th Regional Conven 
tion to do so before the registrations close. 

Mort Libien, Libien Press, Inc., New York, spoke up i 
behalf of the next annual affair to be held at the Hotel Nev 
Yorker on May 12 by the stationery division of the Unite 
Jewish Appeal. Jack Linsky, Speed Products, Inc., is to be th 
industry member honored at the affair. 

Arthur Berger, Art Steel Company, Inc., introduced th 
guest of the evening, Judge Michael Schuman, magistrate 0 
Randolph Township, Morris County, N. J. The judge spok 
to the group about the device being used in several states fe 
the purpose of detecting the percentage of alcohol in auto 
mobile drivers. He told of the workings of the “Drunkometer 
as the machine is called, and how it has been used in his ow 
state of New Jersey. 





Fisher Inaugurates Special Ad Campaign 

Paul C. Fisher, president of the Fisher Pen Company ¢ 
Chicago and Burbank, Calif., is inaugurating a special adver 
tising campaign to help foster better trade relations betwee 
the smaller independent merchant and his wholesalers. 

Fisher believes that the smaller independent merchant ca 
prosper only by co-operating with his wholesaler friends. 

In his trade advertising addressed to the retail merch 
Fisher stated: “Your wholesaler can give you good advice 
greatly simplify your business. As your friend he can brim 
you the good new items and protect you from the bad oné 
Is it not wise to support and make friends of those wholesalet 
who help support and protect you?” 
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<A L. L. 1 E DD carson ano ss MANUFACTURING CORPORATION 


n bri 
oe General Offices and Factory: 165 Duane Street, New York 13, WN. Y. 
‘ Western Office and Warehouse: 3404 So. Main, Los Angeles 7, Calif. 
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Combine a top-quality product with the right 
price and you are bound to get the right answer — 
satisfied customers. 

Take R-B Ruled Legal Pads—top-quality 
16-lb. sulphite in canary or white, standard 8% x 14 
or the smaller 8% x 11 size, *% -inch ruled, perforated 
or plain, with or without stubs. Consider, too, R-B 
patented ‘‘Non-Skid” Easel Notebooks—non-col- 
lapsible, non-bulging secretarial notebooks in soft, 
pleasing “‘eye-tint”’ ruled in green, or white ruled in 
red. Each item is one you can be proud to sell to 
your customers. 

Check with R-B if you are not already famil- 
iar with these customer-keeping quality products. 
Samples and prices are available to qualified dealers. 





Spotseald® Adding Machine & Other 

Rolls © Desk Blotters, Embossed & Plain 2 k i]. 3 C 

e File Folders, Manila * Memo Fillers oc we arnes om an 
@ Notebooks, Eye-Tint® & White ® Pads, 

Plain @ Pads, Ruled @ Printed “Copy” ae . . 

Serbian + Bend @ Satetite Paemees Specialists to the Stationer Since 1903 

® Manifold Papers © Mimeo Papers 

© Duplicating Papers ® Manila Second 


Sheets, 30 EAST WACKER DRIVE @© CHICAGO 1, ILLINO! 
es on-6/) OA 








BUY AND SELL THE BEST TO KEEP YOUR BUSINESS GROWING 


OLUMBIA 


Steel Office Equipment 


A FILING CABINET FOR EVERY NEED e¢ DESKS AND TABLES FOR EVERY BUSINESS PURPOSE 


5 DRAWER HEIGHT FILES TABULATING CARD FILES a SPECIAL PURPOSE 


DESK TOPS 
Ta 





DESK HEIGHT FILES CROSS FILES — CARD INDEX FILES 


ONE DRAWER AND APEX GRADE B FILES 
SHORT LINE FILES 


50 





LEDGER, MICROFILM & COUNTER HEIGHT FILES HALF ANE BASES FOR 
FINGERPRINT FILES = BLUEPRINT FILES WIDE SECTION UPRIGHT FILES 


\- 
— 


SUBSTITUTE DRAWERS 








COLUMBIA STEEL EQUIPMENT COMPANY 
Established 1919 
4500 NORTH THIRD STREET + PHILADELPHIA 40, PENNSYLVANIA + Michigan 4-3983 


Plont No. 1—Third, Orianna, Annsbury & Wingohocking Streets Plant No. 2—American, Bodine & Wingohocking $ Plant No. 3—American & Ph 


THE HIGHEST GRADE EQUIPMENT AVAILABLE PROFITABLE TO SELL 


N O! 
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Oklahoma City Man 
Named “Mr. Craftsman” 


Harvey Smith, 
manager of the 
printing depart- 
ment of the Al 
Cook Desk & Of- 
fice Supply Com- 
pany, Oklahoma 
City, Okla., was 
recently named 
“Mr. Craftsman 
for 1955.” 

As a token of the honor, Mr. Smith 
was presented a silver plaque by 
Governor Raymond Gary as a climax 
to the annual Printing Week ob- 
servance. 

The “Mr. Craftsman” competition 
was sponsored by the Craftsmen’s 
Club, of which Mr. Smith is a mem- 
ber. Mr. Smith was selected by judges 
representing the club, plant owners. 
and suppliers. 

Mr. Smith is serving this year as 
president of The Printing Industry 
of Oklahoma City, which is affiliated 
with the National Printing Industry 
of America. Having held nearly every 
other office available, prior to being 
elevated to the top office, he served 
three years as education director. 

Mr. Smith has been connected with 
the industry for about 26 years, hav- 
ing started as delivery boy while 
still in high school. He worked at 
the printing industry while in col- 
lege, both at University of Oklahoma 
and at Carnegie Tech, Pittsburgh, 
Pa., where he majored in printing 
management, graduating in 1931. He 
has called Oklahoma City home since 


1910.—EVH 





ion §=£ 
HARVEY SMITH 


Parker Buys Auto 
Used by Pershing 

The 1916 Dodge three-door sedan 
which was Gen. John J. Pershing’s 
staff car in World War I was pur- 
chased recently in France by Daniel 
Parker. executive vice-president of 
the Parker Pen Company. 

The Daisy, as it was known, was 
sold as war surplus after 1918. The 
last owner was a French contractor, 
who operated the vehicle until four 
years ago. Last November 8 it was 
sold to a junk dealer who announced 
he would resell it to anybody who 
would restore it in good condition. 
Mr. Parker plans to rebuild the 
car and keep it on his farm near 
Janesville, Wis. 
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Illinois Dealer 
on State Board 


J. Glenn McFarland of 1050 Wil- 
liams Blvd., Springfield, Ill, presi- 
dent and owner of Coe Brothers, Inc.., 
has been named a member of the 
state commission for handicapped 
children. The appointment was made 
by Gov. William G. Stratton. 

Mr. McFarland succeeds Boris C. 
Gitcho, who resigned. The unexpired 
term runs until August, 1956. 

The new member is president of the 
Illinois Dads’ association and a past 
president of the Illinois Booksellers 
and Office Equipment Dealers as- 


sociation. 


Crown Champions of 
Milwaukee League 

Champions of the Office Equip- 
ment Dealers’ Bowling League in 
Milwaukee, Wis., were the AAA 
Typewriter Exchange pinsters, who, 
in taking the title, set season record 
932 and 2.611 marks. 

The year’s high single and triple 
248 and 636 slams were hit by R. 
Grafwallner, and A. Frey had 174 
for the top league average. 

Members of the championship 
squad were Al Sacke, Tom Baker, 
Vincent Meretich, Frank Marsh and 
Clary Decker. 


Bankers Box Envoy 


on World Air Trip 

. FranklinE. 
Rising, Jr., Bank- 
ers Box Compa- 
ny s Fest Coast 
representative, is 
making a round- 
the-world trip by 
air on behalf of 
his firm. Mr. 
Rising’s prime 
mission is to con- 
tact leading office equipment dis- 
tributors in every major country in 
the interest of Bankers Box Com- 
pany foreign accounts. 

He left Los Angeles April 12 via 
Pan American Airways for his first 
stop in Honolulu. On this leg of the 
journey he was accompanied by H. 
L. Fellowes. chairman of the board. 
Mr. Rising’s next stops will be Tokyo 
and then on to Hong Kong, Manila. 
Singapore, Bangkok, Calcutta, Delhi. 


Bombay, Karachi, Addis 





F. E. RISING, JR. 


Cairo. 


ennggennnagy pane 
» TT] 
wuestandebectoces 


Frankfurt, Hamburg, Copenhag 
Amsterdam, Brussels, Paris, Lond 
and Glasgow. 

He will return to Chicago July 
to report on his mission. In his 
sence, Willis Clark. who is associat 
with Mr. Rising, will continue to co 
tact the domestic trade in his ter 
tory. ) 

ie 


Ababa, Baghdad, Beirut, Istanb 
Athens, Rome, Nice, Geneva, Zuri 


Meilink President 
Sees Atomic 


Tests 


Stanley 
Akers, preside 
of Meilink Ste 
Safe Company 
was official of 
server for th 
safe manufactuf 
ing industry @ 
é the atomic tes 
STANLEY AKERS held recently @ 
the Nevada testing grounds. 

Mr. Akers, along with other ig 
dustrial leaders, was asked by th 
Federal Civil Defense Administratid 
to observe the tests. 

He attended in his official capag 
ity as president of the Safe Manufag 
turers National Association. 





Tax Rebellion 
Stirs Up France 

A tax rebellion led by a little 3 
year old Paris shopkeeper, Pierr 
Poujade, has France in an uproa 
and as far as the citizens are com 
cerned has sidetracked the vital dis 
armament question. Pierre was a 
unknown less than two years ag 
when he joined with other merchant 
in blocking tax investigators from 
checking the books of a fellow busi 
nessman. 

Checkups, it might be said, are a 
important part of the internal reve 
nue system in a country noted fo 
almost universal tax dodging. 

No action was taken by the got 
ernment against the first uprising 
Others followed in swift successiot 
and today no tax investigation againg 
the small shopkeepers of Paris ant 
other areas are permitted. Unde 
demands of Poujade and his follow 
ers, who are estimated to numbé 
800.000 Premier Faure was force 
to soften the tax law as it affected th 
small merchants. 

The problem still is far from sé 
tled, but Pierre and his followet 
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i When you are looking for big installation sales 


Pien —SELL LG54G 
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tal dis R E M E M B ER Look to Cosco’s value, quality and comfort to get more big installation sales for 
vas al you. Yes, Cosco Office Chairs have all three of the factors most wanted by the 
rs ag people who make the decisions on office chair purchases. 
rchani Value in delivering more luxury features than brands costing twice as much. 
; fron Comfort that reduces fatigue, increases efficiency. And quality in its superior 
v bus LOSS i: construction and engineering. What better sales story can there be for you to 
Valve LOSCE is talk about! And Cosco is going to tell your customers and prospects all about 
. Quality is the value-quality-comfort story in one of the most sales-compelling advertising 
are a Grated Fp “ ' 
campaigns ever seen in the industry. 
reve Q : 
ed f recep Put proof of COSCO’s superiority in your window . . . at low cost. 
UALITY vs Now, an eye-stopping motion display unit is available that —— shows 
the grueling tests every Cosco chair undergoes. Of heavy board, in full color, 
e uses no electricity. It’s got real sales-making power! 
rising - . 
aes FREE wall displays to open customers’ eyes to COSCO. A set of three 
yar wall or column displays, in the form of eye charts, will attract the eyes of your 
aga customers. Order them today. Ad mats, mailers available, too. All to help you 
1s am sell like never before! 
- HAMILTON MANUFACTURING CORPORATION, COLUMBUS, INDIANA 
oLlow 
1umbe Feature Nationally Advertised 
force 





The sales-making Cosco Value-Quality- {) 
ted th Comfort story is advertised in News- ( )| ICC 
week, U. S. News & World Report, ( ay Ws COPR. 1955 


m sé Business Week, Fortune, 





llowet It pays to give the customer what he’s looking for 
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have gone a long way in their fight 
to bar governmental prying into the 
books of the small shopkeepers. 


G. J. Aigner Catches 
"Em Without Pictures 


George 4 Aigner, “man in mo- 
tion” president of the indexing com- 
pany bearing his name, was pleased 
to offer proof, but no pictures, sub- 
stantiating his recent fishing prowess. 

On April 18 at Ft. Meyers, Fla., 
he hooked and lost two “bigger ones 
that got away” and finally landed the 
third silver tarpon which weighed 57 
pounds. It took almost an hour and a 
half to land the fish. Although no 
pictures was possible a medal will be 


Iron Company, Hlobane, Natal, 
Union of South Africa, for a supply 
of paper to fit a loose leaf binder 
made under 1904 and 1905 patents. 

This question didn’t have Marshall- 
Jackson “stumped” too long. C. A. 
Morse, purchasing agent, discovered 
that the binder in question was made 
special to accommodate a special form 
of the Sullivan Machinery Company 
in Chicago on February 2, 1920. 
There is no stock sheet to fit the 
binder but former Chicagoan R. 
Campbell, who made the inquiry, was 
advised to use stock forms 814 x 514 
inches in size and have them re- 
punched with two additional holes. 
He was further advised to contact 
stationers such as Brief Stationers or 
Hortors, Ltd., in Johannesburg, South 


Columbus, Ohio, newspaper. Subjects 
of the sketch are the past governor 
of District No. 5 NSOEA and his 
wife. 

Both share a common fondness for 
the Red Cross, points out the news 
paper article. Mr. Diehl, prominent 
Columbus sstationer, is first vice 
chairman of the board of directors 
of the Franklin County chapter while 
his wife is the vice-chairman ip 
charge of administration for volun. 
teer service groups. 

The Diehls are both hard workers 
in the annual Red Cross-United Ap. 
peals Drive. 

Mr. Diehl also is president of the 
Rotary Club, which is celebrating its 
50th anniversary this year. His fath. 





available as proof of the catch. 
As usual, many 
the route can claim 
%9 4 
stopped here” and “we 
went fishing.” 


stationers along 
“The Chief 
talked or 


Inquiry Spans Years 
for Chicago Dealer 
Observing its 8lst year in 1955 
the firm of Marshall-Jackson Com- 
pany, Chicago office outfitters, re- 
cently had proof of its longevity in 
the minds of customers. 
An inquiry came in 
Vryheid (Natal) Railway. 


from the 


Coal & W. R. DIEHL, JR. 


Harvey P. Rockwell of Y and E 
Retires after 51 Years’ Service 


Fifty-one years is a long time. But a 
period of 51 years of active participation 
in one industry and with one company 
is a record not often attained. 

Harvey P. Rockwell, vice-president in 
charge of wholesale sales, Yawman and 
Erbe Manufacturing Company, Roch 
ester, N. Y., retired April 30 after S51 
years of service to the company and to 
the industry. 

In honor of the occasion some of his 
closest friends and associates gathered 
for a dinner party on the eve of his retirement. They presented 
him with several gifts including a Barcalounger, a silver tea 
service, and a U. S. Savings Bond. 

Host for the occasion was Charles W 
vice-president. Master of ceremonies was Donald C. 
manager of agency-dealer sales. Presentations were made by 
Douglas W. Gambrill, president of Yawman and Erbe Manu 
facturing Company; Charles G. Stiles, district manager of 
New York State; and Frank A. Kraft, manager of the Buffalo 
branch. 

Other officers and executives present were: D. C. Borlen, 
vice-president in charge of manufacturing, R. E. Contryman 
S. L. Griebel, George Roesch, Frank Nied, Frank Foery, R. B 
Williams, C. W. Ward, Raymond Moore, and Frank Baker 
Each member of the group added his congratulatory wishes 
to the many which Mr. Rockwell has been receiving from all 
over the country his impending retirement was made 
known. 


H. P. ROCKWELL 


Schreiber, executive 
Swan 


since 
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Africa, and have sheets repunched. 


William R. Diehls 
are Civic-Minded Mr. 








er, William R. Diehl, Sr., was presi: 
dent in 1931-32. The two men are 
associated with the Diehl Office 
Equipment Company. 


Diehl’s other civic interest is 
Junior Achievement and he is serv 
ing on the board. 


“Outstanding 
for their untiring 
work in the bet- 
terment of the 
community are 
Mr. & Mrs. Wil- 
liam R. Diehl, 
Jr.. who reside at 
43 N. Columbia 
Ave.,” says a re- 
cent issuc of a 


The busy parents are sports fans, 
They seldom miss a Buckeye football 
game or swimming meet. The chief 
reason for their enthusiasm, says 
Betty Diehl, is because her husband 
was a free-style swimmer and a line 
man on the football team when he 
was a student at the University of 
Ohio. 


Mr. Rockwell’s retirement is coincident with the 75th anni- 
versary of Yawman and Erbe which was founded May 1, 1880 
He has been prominent in Yawman and Erbe development 
over the last half century and was actively associated with the 
founders, Philip Yawman and Gustav Erbe. He also is well- 
known figure throughout the office furniture and equipment 
industry. 

While in New York City from 1919 to 1922, Mr. Rockwel 
became a member of the group of founders of the Export 
Managers’ Club of New York City. He served as an officer of 
the club and was recently honored by that organization with 
the presentation of a life membership as a token of esteem for 
his outstanding contribution over the years. 

Originally from Chicago, Mr. Rockwell joined Yawman and 
Erbe in 1903 as a salesman in the company’s Chicago branch 
He was 18 at the time and within two years was made a dis 
trict manager—traveling throughout the southern states. 

The home office brought him to Rochester in June, 1907, as 
head of the sales correspondence division, and later, managef 
of agency-dealer sales. He formed the company’s export de- 
partment in 1907, and during his early years in Rochester was 
largely responsible for the establishment of Yawman and Erbe 
dealerships and sales representatives in many parts of the 
world. 

He made several business trips to Europe and South Amer 
ca, where he appointed dealers in many leading cities on both 
continents. Mr. Rockwell was elected vice-president in charge 
of wholesale sales in 1936, in’ which position he continued t0 
widen and strengthen distributor relationships throughout the 
country and abroad. 

During his career, he has been very active in the Nationa 
Stationery & Office Equipment Association and is a familiaf 
figure at the NSOEA annual conventions. Mr. Rockwell plans 
to move within a few monthe to Lake Worth, Fla., where he 
and his wife will realize a long-awaited period of relaxation 
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y “Built Like a 
Skyscraper” 


GHAW-WALKER 





Largest Exclusive Makers of Office Furniture 
and Filing Equipment in the World 


Factories and Home Office, Muskegon, Michigan 
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THE EXCLUSIVE SHAW-WALKER 
dealer offers his customers 4,000 items matched in ap- 
pearance and matched for results. All bear the symbol 
of quality—" Built Like a Skyscraper”—the best-known 
trademark in the office equipment industry. 


Shaw-Walker’s 4,000 items are easier for dealer 
salesmen to sell because they are “time-engineered” to 


help any user get more done, more easily, more quickly. 


The 300-page Golden Anniversary Shaw-Walker 
OFFICE GUIDE simplifies selling and is the biggest 


single source of dealer orders in this business. 


Perhaps you qualify for this desirable franchise. 
Right now there are a few cities in which we are willing 
to establish new dealers or make a change. Yours may 
be one of the cities. 


* 


: Exciustve S-W FrancuisE 


own Trade-Mark @ A Single Source of Supply 


= 


[ime-Engineered Items © Orrice GUIDE Selling 
f Sales Helps © Extra Profits from Exclusive Items 
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Transier time 


HOW MANY OF YOUR CUSTOMERS , 
ARE GOING TO MODERNIZE THEIR , 
FILES THIS TRANSFER TIME? , 


Guie.O.fobe 


at. Pending 








THE HANGING FOLDER WITH ADJUSTABLE METAL TAB 








M: 
Why are so many business concerns modernizing their ing 
files with Guide-O-folders? It’s a matter of —— arith- 

° . 8 . ‘ . ‘ tra 
metic. Guide-O-folders cut their filing and finding costs bye 

as much as one-third. It is so easy and effortless to file . 
and find in Guide-O-folders because they just glide tor 
along on the metal frames. Accuracy approaches a cer- abl 
See tainty. abl 
how they hang 4 The adjustable metal tabs make it possible for Guide-O- fib: 
: folders to fit right into any and every filing system — In 

; , no additional expense for housing either. 

Guide-O-folders cannot sag. They are al- P & by 
ways in a vertical position. The metal When you can save your customers money and make a . 
hanger strips are permanently attached to nice piece of change at the same time, it’s a good deal, i | 
the folders. They cannot fall out. No isn’t it? Why not give it a good try? — 
pushing or tugging with Guide-O-folders sire 
— they glide along with finger tip ease. GUIDE-O-TRAY reqi 

DESK DRAWER P 
UNIT ut 
nov 


GUIDE-O-FILE Fits into the lower 
with SLID-O-MATIC deep drawer of all 
Disappearing TOP standard desks. Keeps 
A personal file where informa- ee 
tion can be kept instantly psa “4 sain Unit 
available. The Slid-O-Matic top UPEG™ Pos em ira 
poe te disappears at the ona 95 Guide-O-fela 
slight push of the finger. It A 

diles ak into staee with ors adjustable tabs 
equal ease. Smartly fashioned 
of steel. Popular gray finish. 
Equipped with 4 rubber feet 
to protect desk or table. Also 
furnished on a sturdy metal 
stand mounted on rollers. 

The Guide-O-file is equipped 
with 25 Guide-O-folders com- 
plete with adjustable metal 
tabs and an assortment of 
inserts for tab headings. 


GUIDE SYSTEM & SUPPLY CO. 


and inserts. 





335 CANAL STREET NEW YORK 13, N. Y. 
WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 
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dig here again! 


RS WHAT ARE YOUR CUSTOMERS GOING 
FIR TO DO WITH THEIR TRANSFERRED 
E? RECORDS THIS TRANSFER TIME? 





j 


% 


Trademark 


Transfile 


STEEL FRONT FIBRE BOARD TRANSFER FILES 





L TAB 
Many of your customers are going to bundle up their 
heir inactive records and toss them into a storage room this 
ith- transfer time. There they will be knocked and tossed 
the about until they might as well be destroyed. Your cus- 
lide tomers will — unless you convince them that these valu- 
cer- able and costly records should be kept instantly avail- 
able in low cost, attractive, long wearing TRANSFILE 
O- fibre board transfer files. 
‘~~ In TRANSFILE Files, the fibre board is so reinforced 
by steel that all the weight of drawers and their contents 
oh is supported on steel. They can be interlocked and 


stacked into staunch batteries as high and wide as de- 
sired. They are shipped KD. No tools, bolts or nuts are 





required, They fit together like a glove. 


Put your sales force to work on this customer problem 


now. You'll find some juicy profits there. 3 STYLES _ 1 3 SIZES 
FILING SUPPLIES 


tO All the items in the GUSSCO Complete Line of 
<= filing supplies are needed by business — big or 
' — small — all the time. From the stock items you 
| can fill all your customers’ ordinary require- 
ments. It is good, sound merchandise — made 
| right and priced right. Item for item it will 














compare favorably with the best and better than 

most. And when you encounter specials, try our 

Pat: service. Write us today for complete catalog 
—- and prices. 


GUIDE SYSTEM & SUPPLY CO. 


335 CANAL STREET NEW YORK 13, N. Y 
WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 
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FRIDEN ‘“‘SPRUCES UP”. . . TOP——Visiting 
Friden executives congratulate Manager 
H. E. (Bert) Williamson (second from 
right) on the new headquarters of the 
Friden agency in Los Angeles. With Mr. 
Williamson (from left) are: Larry 8B. 
Taylor and Philip R. Samwell, company 
vice-presidents, and John M, Lund, chair- 
man of the executive committee. BELOW 
—Pride of the agency is the beautifully 
furnished administrative office. 


Friden Takes New 
Quarters in L.A. 


Official key turning at the beautiful new home of the Los 
Angeles Friden Calculating Machine Co., Inc., agency took 
place recently when manager H. E. (Bert) Williamson showed 
off the modern headquarters to visiting officials from the home 
office and plant. 

Vice-presidents Larry B. Taylor and Philip R. Samwell with 
John M. Lund, chairman of the executive committee, were 
unanimous in their approval of the ultra-modern building and 
facilities and said that the Los Angeles Friden office now ranks 
among the very finest in the nation. 

The new building was built from the ground up to handle 
the efficient sales and service of Friden calculators and allied 
products. 

Not only is the new structure designed to easily take care 
of needs of the present large staff and business volume of 
more than $1 million per year, it also allows plenty of space 
for future expansion. In all, the building contains 5,000 square 
feet of floor space, and there is a large L-shaped parking area. 

Two spacious rooms in the forward part of the building are 
set aside as sales demonstration quarters and there is desk 
space for 29 salesmen behind the wide front lobby. 

The rear of the structure is taken up by the service depart 
ment which measures 50 feet in width and 34 feet in length. 
Each work bench is piped for compressed air and has double 
electrical sockets, 
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The exterior of the building is in painted masonry and 
stucco on the sides. Fluted glass, brick planters, a large neon 
Friden sign backed by brick and birch panel, all combine to 
give the structure a fine appearance from the front. 

Manager Williamson became Los Angeles distributor for 
Friden in October, 1934, after more than 20 years with other 
office equipment firms. 





el 


In listing of advertisers on page 123 of the May issue al 
error was made because of late location changes. Correct page 
numbers are 185 for Johnson Chair Company, 198 for Watson 
Manufacturing Company, Inc., and 200 for York Safe & Lock 
Company. We regret this confusion. 
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© GF Co. 1954 


GF raises your lobbys TF* 


Smart-looking GF METAL FURNITURE creates a lasting 
favorable impression on clients, customers and other callers 


OODWILL begins with good first 
G impressions in your reception 
room. GF’s distinguished metal 
desks, tables, chairs and lounges 
reflect the qualities of good taste, 
modern style and efficiency that 
speak well for your organization. 


You are no longer restricted to 
sober gray or green in GF metal 
furniture. GF desks and files may 
be had in an array of bright deco- 
rator colors, with aluminum trim. 
Goodform aluminum chairs are fur- 
nished in ebony, gold, bronze-gold 


or copper... anodized non-chip 
colors that are infused into the 
aluminum itself. Smart upholstery 
patterns and colors can match or 
contrast, as you prefer. 


The Mode-Maker desk shown 
above is designed for utility as well 
as appearance. With appropriate 
GF desk accessories, your recep- 
tionist can also handle correspond- 
ence, file cards, operate dictating 
equipment, or type. All these fea- 
tures—plus handsome styling—will 
cost only a fraction of 1% of its user’s 
salary over a period of 15 years! 


600d metal business furniture is @ 900d investment 
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*TONE FACTOR 


Why not make your reception 
lobby as modern and efficient as 
your own ideas suggest? Just call 
or drop in at your nearest GF show- 
room ... or, to get a complete 
catalog in color, simply write The 
General Fireproofing Company, 
Dept. X-45, Youngstown 1, Ohio. 


mel GE Foal 


GENERAL 
FIREPROOFING 


5 


MODE-MAKER DESKS « GOODFORM 
ALUMINUM CHAIRS « SUPER-FILER 
MECHANIZED FILING EQUIPMENT « 
GF ADJUSTABLE STEEL SHELVING 
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Halsey & Griffith 
Proud of New 
Quarters 


Pictured at the right are the exterior 
and interior of the new office furniture 
store of Halsey & Griffith, Inc., at 332 
Evernia St., West Palm Beach, Fla. The 
store is located one block south of the 
original store at 313 Datura St. Here, 
are handled General Fireproofing as the 
top steel line as well as leading lines 
of wood furniture. 

Halsey & Griffith, Inc., is the result 
of a business established in a modest 
manner in 1921 by John L. Griffith. 
One year later he was joined in the 
West Palm Beach establishment by W. 
L. Halsey. When H. H. Bryant came 
into the group, Halsey & Griffith, Inc., 
was formed. Mr. Bryant later withdrew 
from the corporation and opened his 
own business in Miami. 

James L. Waugh, who came with the 
firm in 1924, obtained stock in the or- 
ganization and has had the active man- 
agement of the business for a number 
of years. 

The office furniture store was built to 
allow space for enlargement of some of 
the departments in the original store and 
*to provide more adequately for the dis- 
play of office furniture. 


Window Display Mirrors Staplers’ Progress 

The evolution of the current modern stapling machine, em- 
phasizing the Speed Products Company, Inc., new No. 27 
model, was recently emphasized in a window of Horder’s, Inc., 
Conway store in Chicago. Other Horder stores had the same 
display as it traveled around the city. 

This window, set up by Milton Harper, Joe Corbino and 
Jim Rice of Horder’s, was produced with the co-operation of 
Speed and had as its feature model the Louis XV stapler. The 
device is probably the oldest of its kind in existence today. 
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Jack Linsky, president of Speed, found the machine in a 
small antique shop in the Montmarte section of Paris. After 
a thorough search was made by the curator of a French mu- 
seum he discovered that the king used and valued his stapler 
highly. The individual staples were handmade and bore the 
insignia of the royal court. The cost to the king of one staple 
would be equivalent to the present-day charge to American 
consumers for 25,000 staples. 

Advertising for Swingline staplers backed up the window 
display. 








KING’S CHOICE—The stapler used by 
Louis XV, King of France, is indicated by 
broken circle and arrow. It was exhib- 
ited in window of a Horder’s, Inc., store 
in Chicago. 


OA-6/55 











NOELTING 
in a 
After 


‘ 
mu- f| 

apler 

e the 

staple 

‘rican 

ndow 


OFFICE FURMITURE 


CASTERS 


GLIDES AND CUPS 


WHATS If 
cH COUNTS 
5. clanching see 


2 FULL ROWS OF BALLS 
2 UNINTERRUPTED RACEWAYS 


HELPS 
YOU BOOST SALES 


In addition to supplying 
you with the best engi- 
neered Furniture Casters, 
Faultless helps you reach 
and sell more customers 
than ever before. This way 
we both take the waste- 
motion and guesswork out 
of caster selling. 

1. Only “time-tested” 
items have been selected 
for this FREE 4-color Coun- 
ter Display. Customers 
can't resist picking up 

Casters and Glides, on convenient 
handles and selling themselves. Re- 
sult: Faster turn-over and profits on 
an active stock of “best sellers.” You 
pay only regular prices for the 
merchandise—the Display is FREE. 


2. Every type of pop- 
viar Furniture Caster 
will be found on the 
pages of this new cat- 
alog. A complete—a 
condensed—a quick 
turn-over selection of 
best-sellers. Ask for 
copies of Form No. 
202, no obligation. 

3. A really complete 
line of fine Furniture 
Glides illustrated and 
fully listed in a new 
catalog. Modern de- 
signed, precision work- 
manship and fine fin- 
ish throughout. Ask for 
a supply of Form No. 
201B and boost your 
Glide sales. 


FAULTLESS CASTER CORPORATION 3 eEvansviLte 7, IND. Atlonto 


Dallas, Detroit, Grand Rapids, High Point, Houston, Indianapolis, Los Angeles, New York, Philadelphia, St. Louis n other cities, see classified phon 





Rock Island Store 
Adds Self Selection 


Business Systems Company, 217 18th 
St., Rock Island, Ill., held open house 
recently to provide an opportunity for 
the public to appraise the newly-remod- 
eled establishment and display units in- 
viting self-selection by the customer. 

Charles A. Kinney, owner, states that 
the new plan will result in easier, more 
convenient and quicker shopping for the 
customer. The new fixture with fluores- 
cent lighting on each unit provide the 
store with “that modern look” and have 
created favorable comment. 

Mr. Kinney feels that the expenditure 
of $6,000 was worthwhile in remodeling 
into a self-selection store. 

The fixtures designed by Henry Berry 
have the endorsement of the National 
Blank Book Company, Dennison Manu- 
facturing Company, The Carter’s Ink 
Company, Eaton Paper Corporation and 
the Smead Manufacturing Company. 


IN ROCK ISLAND—Interior views of 
Business Systems Co. store showing new- 
est type of fixtures designed to facilitate 
self selection. 





Step by step thereafter, he became assistant works manager 


e a t 

Atkinson Heads Dixon Crucible works manager, assistant manufacturing vice-president, manu 
i ; facturing vice-president and director, and executive vice-pres 
Frank G. Atkinson, formerly executive ident and director. To hasten his progress, he enrolled in 
vice-preasdent, has been elected president courses ON management and various other subjects at Rutger 
of Joseph Dixon Crucible Company. Mr. University and New York University. Later, he taught in 
Atkinson succeeds E. M. Cabaniss, who dustrial management in Rutgers’ extension division and ha 

has been elected chairman of the board. frequently lectured on the subject. 
a ee & 28 tages Of age. He Mr. Atkinson has been prominent in the American Manage 
oan Se - es wie the we ment Association and the Society for the Advancement 0 
ae oe S S0 ae Gene Sey at 2 Management, serving as national treasurer and director of the 


salary of $4 per week. Shortly thereafter, ye Ee 
; ’ “pagr ig a0 latter organization. 
he volunteered for service in the United ee ee aa 
States Army on the Mexican Border. 
Upon completion of his military servic2 





F. G. ATKINSON 


he returned to Dixon and was assigned to the traffic depart- ° . 
ment, later re-entering the Army for a short period of in New Sales Chief at Peirce 
at the outbreak of World War 1. Charles P. Peirce, president of Peirce Dictation Systems 

Following release from his second military service, he re- Chicago, has announced the appointment of T. E. Rietesel 4 
turned to the Dixon Company and was placed in charge of the sales manager. Promoted from sales promotion manager, Mi 
order and billing department, later made manager of the Rietesel has been closely connected with promotion work {0 
scheduling department. many years. 

Shortly thereafter, there was added to his responsibilities the He will devote his attention to the development of the Peirce 
supervision of the pencil shipping department. Then, he was distributor and dealer organizations throughout the country 
appointed manager of the standards department, which is re- He will aid in their local sales programs and in factory © 
lated to all departments of the manufacturing division. His operative planning. 
subsequent post was liaison man between two consulting engi- Mr. Rietesel, for many years, has been active in church ami 
neering Organizations and management provided him thorough youth work in McHenry County, Ill., where he now resides 
insight into all divisions of the business. He is married and the father of two children. ERMACEL 
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That’s the wonderful news from the makers of 
“steel-pride” Cabinets. A complete line of quality- 
constructed cabinets, from the smallest desk-high 
to the largest wardrobe cabinet, is now available 
in two new, strikingly beautiful colors—Mist 
Green and Desert Sage—and at no extra cost! These 
two rich-looking colors are being offered in 
addition to Forest Green and Office Grey— 
available also at no extra cost. 


JETULOK _ CONSTRUCTION TOO 


All “‘steel-pride’’ Cabinets, including those in the new 
Mist Green and Desert Sage colors have exclusive JET- 
LOK Construction. This is the unique principle of con- 
struction that makes for faster assembly, extra rigidity 
and added pilfer protection. 


Investigate Now— Write for Additional Information 


STEEL SERVICE MANUFACTURING CO. 
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College Stores Annual 
Assembly Attracts 500 


The annual convention and exhibit of the National Asso- 
ciation of College Stores was held at the Baker Hotel, Dallas, 
Tex., on April 24 to 27. Despite the distances many had to 
travel, the attendance of book store managers and manufac- 
turer’s personnel exceeded 500. 

The objective of the convention was “Streamlining Opera- 
tions for Increased Enrollment.” In pursuing this topic, the 
college store people displayed concrete evidence that they will 
be prepared for the tremendous influx of students which is 
estimated to take place in the 1960s. 

[he business sessions started each morning at the early-bird 
hour of 7:30 A.M. and continued throughout the day, with 
ample time also devoted to viewing the exhibits of the various 
manufacturers , 

The following are some of the clinics and seminars held at 
the convention and their chairmen: “Accounting”’—Jack 
Worthington, Princeton University Stores, Princeton, N. J.; 
“Food Operation”—J. D. Wellons, Jr., Duke University Stores, 
Durham, N. ¢ “Girls Only and Their Problems”—Helen 
Amberg, Colgate University Campus Stores, Hamilton, N. Y.; 
“Speed-up Methods”—J. C. Mayfield, University Book Ex- 
change, Norman, Okla.; “Private Store Panel”— George W. 
Racine, Student Book Exchange, Evanston, Ill.; “This Crazy 
Text Book Business’—Ted R. Varney, College Book Store, 
Manhattan, Kan.; “Store Planning’—Ken White, Ken White 
Associates, New York City; “School and Community Rela- 
tions’—Sam Hanna, DePauw University Book Store, Green- 
castle, Ind.; and “What To Do When You Decide to Re- 
model”—Reuben Friou of SMU Book Store, Dallas, Tex. 

Other convention speakers included, Allan D. Shivers, gov- 
ernor of Texas; Ray Verrey, Student Union Book Store, 
Lawrence, Kan., who made a very interesting presentation of 
book store merchandising problems, and Ray Van der Hoef, 
lowa Supply Company, Iowa City, Ia., who spoke on “If You 
Can’t Pitch, NACS Won’t Get Rich.” 

The convention opened on Sunday April 24 with a layman’s 
religious service. Although this is not the first time such an 
activity has been a part of a trade convention, an interesting 
innovation did take place in the form of a choir made up of 
NACS members. Under the direction of M. R. Poummit, The 
Colad Company, Inc., the choir rehearsed at one session on 
Saturday afternoon before appearing at the non-denomina- 
tional service Sunday morning. The entire service was con- 
ducted by NACS members. 

More than 100 manufacturers exhibited their products 
to the college store managers. Among them were: 





Acco Products Eugene Dietzgen Co 

Ameri ican Bi nder Cc f California Joseph Dixon Crucible Co 
American Doubleday & Company, Inc 
American Pa R Eagle Pencil Co 

Cardinel!| Som Eaton Paper Corp 

Carter’s Ink Co Esterbrook Pen Co 

C-Thru Ruler Cx Favor, Ruhl & Co 

Cushman & Denison Mfg. Co. Inc. Gramercy Import Co., Inc. 
OA-6/55 


1954-55 National Association of College 
Stores Board of Trustees .. . 

Standing—Barton Gause, Montag Brothers, inc.; 
R. B. Logan, Georgia Tech College inn, Atlanta, 
Ga.; Jack Worthington, Princeton Univ. Store, 
Princeton, N. J.; Russell L. Reynolds, General 
Manager, NACS Staff; Ray Vanderhoef, lowe 
Supply Co., lowe City, lowa; Lee Landsiftel, 
Lee's Book Store, Delaware, Ohio. Seated— 
Lyle Goss, University Book Store, Seattle, 
Wash.; Carl Birdwell, Exchange Store, College 
Station, Tex.; Helen R. Amberg, Colgate 
Campus Store, Hamilton, N. Y.; Dempster 
Passmore, University of Chicago Bookstore, 


Chicago, Iii. 
Greg Mfg. Co Redi-Record Products Co. 
Higgins Ink Co., Inc Reiiance Pencil Corp 
Kamket Corp. Weldon Roberts Rubber Co 
Keuffel & Esser Co. Royal Typewriter Co. 
Koh-I-Noor Pencil Co., Inc Sanford Ink Co 
Linton Pencil Co. Scripto, Inc 
McDonald Products Co W. A. Sheaffer Pen Co 
Maple Leaf Mfg. Co Smead Mfg. Co 
Marsh Stencil Machine Co. Speed-0-Print Corp 
G. & C. Merriam Co Stein Bros. Mfg. Co 
National Blank Book Co Trussell Mfg. Co., Inc 
Norma Pencil Corp. V. & E. Mfg. Co 
1. & M. Ottenheimer S. E. & M. Vernon, Inc 
Pickett & Eckel, Inc Waco Products Co., Inc. 
Frederick Post Co. Waterman Pen Co. 
Random House, Inc. Wilson Jones Co. 





Seen at the College Stores Convention . . . 


2. 


3. 


W. Brewster Towne, Jules Turner, Charles Malody and Albert Farr, 
all National Blank Book Co. 

H. Neil McKnight and Mark M. Goodwin, both Students Supply Assn., 
Provo, Utah; Ira Schlesi hi Pencil Co. 

James E. Bowers, Santa paren City College Bookstore, Santa Monica, 
Calif.; Fae Thompson, University Bookstore, Tallahassee, Fia.; Jerry 
Fleishman, Redi-Record Products Co.; Edith Mundy, Emory University 
Bookstore, Atlanta, Ga.; Del O'Hara, W. C. Bunting Co., Wellsville, 
Ohio. 





. E. C. Griflith, Student Bookstore, Farmingdale, N. Y.; Jim Bradley, 


Higgins Ink Co. 
H. A. Bredow and L. G. Morris, both Eaton Poper Corp. 
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For more chair profits, 


make sure your CUSTOMERS 
E o know that 


THERE’S A 












CHAIR 
TO FILL EVERY 


NORMAL AND 
SPECIAL NEED 


MANY A 


1" MODERN 
BUSINESS 
. in sizes, materials Ce RELIES ON 
_ CRAMER 
and price ranges to g - Barn 


suit every requirement. J 


As a Cramer dealer, you can offer 
customers their choice from OVER 
A HUNDRED AND FIFTY qual- 
ity-built chairs, each model exactly 
suited to the particular requirements 
of modern offices, shops, factories, 


specialized trades and professions. 


Our records show that dealers 
who make the most profits also 
make the most of this COMPLETE 
line, by furnishing chairs not only 
for the customer’s office, but also for 
his entire operation. That’s why we 


recommend that you 


KEEP A REPRESENTATIVE STOCK ON 

DISPLAY — KEEP YOUR SALESMEN 

WELL-INFORMED — AND YOU'LL KEEP 

PROFITS COMING IN! 

: @ Dealerships available 
in certain areas; write 


Dept. OA-2 for the 
complete story. 


POSTURE CHAIR CO., Inc 
TS rere 1205 Charlotte, Kansas City 6, Mo. 


stares 7 


STATI Not Just Built 
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MANUFACTURERS 


Rudolph Lang, managing director 9 


the National Business Show, report 
that space commitments are running % 
per cent ahead of last year with 85 pe 


cent of the space already sold in the 
69th and 7lst Regiment Armories, Ney 


York City 

The Show, scheduled for October 24 
28, will mark “the 5lst year of the ex 
position 


Mr. Lang said that exhibits woul 
once again bring together in one plac 
the widest range of equipment for the graphic arts in the 
office. He — ted out that ‘captive plants,”’ reproduction f¢ 
cilities in offices, had in the last few years become the larg 
est sir Je yee for reproducing equipment and supplies 
* *+ %& %& F 





Prevue Radsell Company, office equipment manufacturer 
has announced its removal to new quarters at 549 W. Wask 
ington ao neg Metalcraft Inc. has announces 
the appointment of Harry W. Hitchcock as district sales map 
ager in Minnesota, Iowa, Nebraska, North and South Dakota 
Mr Hitchcock , who makes his headquarters at 5312 Yor 
Ave., S., Minneapolis, has been a Metalcraft sales repre 
sentative since 195]. 

* &£ & #&G 

A new plant in Toronto, Canada, will be opened in Jul 
by the Parker Pen Company, it was revealed recently. The 


building will consolidate all Canadian manufacturing ang 
re acilities. The new site will have 50,000 square fe¢ 
for manufacturing and 6,000 square feet of office space. The 


July opening will be aimed to coincide with the 20th ann 
versary of Roy Pennington as president of the Parker Pe 
Co., Ltd., Canada 
* &£+ & & F 

Several personnel changes recently have been announceé 
by Marchant Calculators, Inc. Daniel B. Dickens has bee 
promoted to district manager of the Lansing, Mich., offie 
located at t I 140 S. Cedar St., and Joseph H. Christman take: 
over the Flint, Mich., branch at 432 N. Saginaw St 

The Micnsl ield, Ohio, office has been assigned to John # 
Lockwood. He formerly was sales representative in the Chi 
cago district office. The Mansfield branch is located at 24 W 
Mulberry St 


DEALERS 


Utica Office Supply Company, one of the pioneer offic 
equipment firms in Utica, N. Y., celebrated its 40th birthday 
April 15 The firm, located at 12-16 Devereux St., is headed 
by Alfred G. Preston. The company took occasion to express 
its gratitude to its customers and to rededicate itself to carry 
ing on its policies in a four-column ad in one of the dailj 
Utica papers 

* &£ & & F 

The Detroit Stationers will meet at 6:30 p.m. the thin 
Wednesday of each month at the Lee Plaza hotel. All Travel 
welcome. President of the unit is Larry Phelps 4 
r's Typewriter & Office Supplies 

* * * &F 

D. A. Sparks Agency recently opened for business in if 

new quarters at 1301 W. Capitol Ave., Little Rock, Ark. Th 


firm previously was located at 208 Louisiana St.—EEG 





Walter Witt Retires from Firm 

Walter Witt, connected with the stationery business in Okla 
homa City, Okla., for 35 years, recently retired from Bi 
Doyle, Office Supplies, 706 N.W. Second St., where he hat 
been employed for the last 27 years. 

Prior to 1928, when he joined Bill Doyle, Mr. Witt was wit 
the Schiff-Mayer Office Supply Company in Oklahoma Cit) 

Mr. Witt lives with a daughter in Washington, D.C.—EVE 
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Ch new (ublouted with 


af BORROUGHS {lui 
“BOOKCASES and STORAGE UNITS 


‘ce Open front.. single or double faced. . open backs have corner bracing 















































1) All units have sliding 
~ shelves that are adjust- 
| able without 
ay rn they can be changed 
me " quick-as-a-wink. 
V ash " 
UNnCcEes 
> man 
lakota 
2 Yor 
repre . i 
Here’s a line of merchandise that has won 
* 4 thousands of customers for office furniture 
m i dealers from coast to coast. Borroughs Prod- 
. on ucts have what the customer wants. . good 
re fee looks, utility and sound value. If you are 
e. TH not already a Borroughs dealer, write us 
or Pa and let us tell you more. 
* 4 
nce 
bee! 
offi ice . 
taka 4 heights 
ohn # 
ie Chi 
t 240 
ol 
rthda 
leade 29” 42” 
xpre 
da 
* 4 
thirt 
Travel 
elps oO 
* 4 
c. Th 
1 Okle 


neh BORROUGHS MANUFACTURING COMPANY 


as wil A SUBSIDIARY OF THE AMERICAN METAL PRODUCTS COMPANY OF DETROIT 
* 3002 NORTH BURDICK all KALAMAZOO, MICHIGAN 
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DRI-RITE... / 
“because 
it’s the 


EASIEST | 
‘10 
LUSE 


DUPLICATING INK 


ON THE MARKET! 


























© A duplicator ink that actually @ No oil creep in pad 

| dries as it stacks on mimeo © No offset, smudge, 

5 bond (and some rag stock). Per- slip-sheeting 

> formance guaranteed, too! Little © Wi an hades Ge 
wonder, Canode Dri-Rite is a pad in any climate 
favorite in offices everywhere! © Will not clog pads, 





harden in cylinders 


In new 1-lb. cans, 1-lb. cans or ot Gimme thendiie 


1%-lb. plastic squeeze-it package. 
Black and 3 colors. 


For both open and 
closed drums 


Write Today for Details on Private Brand Labeling 


INK SPECIALTIES CO., INC. 


519 North Halsted Street @ Chicago 22, Illinois 
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Bill Alyward of The Globe-Wernicke Co., Cincinnati, Ohio, 
visited with OFFICE APPLIANCES by telephone April 5. In 
charge of the Systems Division of G-W, Bill is well known to 
dealers throughout the entire country. His visit to Chicago 
was merely a stop-over between planes. 


William E. Nevis, proprietor of Ideal System Company, 
favored OFFICE APPLIANCES with a visit on April 7. His 
travels had taken him from the West Coast to the East. He 
had left the Atlantic Seaboard and was on his way to Los 
Angeles when making his stopover in Chicago. With sound 
ideas on accounting procedures and merchandising, Mr. Nevis 
has built up a business in his simplified bookkeeping and tax 
record systems which has met with wide acceptance among 
stationers and their customers throughout the country. 


Maurice Joslin, chairman and managing director, National 
Newsagent, Bookseller, Stationer, London, England, was a 
welcome visitor on April 14. No stranger to the United States, 
Mr. Joslin scheduled this year’s journey to include the southern 
part of the country, which was new territory for him. He left 
London on March 9, with plans to return late in May. For 
19 years Mr. Joslin was editor of the National Newsagent. 
In his present official relationship he has taken on a number 
of responsibilities, including the direction of the first Stationery 
and Book Trades Fair, held in Westminster the week of 
February 28. The success of this year’s show has resulted 
in arrangements for double the amount of exhibit space for the 
1956 Fair. A vigorous, thoughtful man, Maurice Joslin exem- 
plifies the contributing type of individual who serves his in- 
dustry well. 





May 26-28—Seventh National Convention of the Canadian Office Machine Dealers 
Association, Sheraton-Mt. Royal Hotel, Montreal 

May 27-28—NSOEA Region 7 convention, Hotel Duluth, Duluth, Minn 

May 29-June 1—Stationers Guild of Canada, Inc., annual meeting, Admiral Beatty 
Hotel, St. John, N. B 

June 3-4—NSOEA Region 2 convention 

June 13-14—NSOEA Region 3 convention 


June 20-21—NSOEA Region 13 convention 
(Ferndale), N. Y. 

June 23-25—NSOEA Region 1 convention, Hote! Griswold, Groton, Conn 

June 26-29—National Office Machine Dealers Association annual convention, exhibit 
Cosmopolitan Hotel, Denver, Colo. 

October 1-5—National Stationery & Office Equipment Association annual convention, 


Whiteface Inn, Lake Placid, N. Y. 
Pocono Manor Inn, Pocono Manor, Pa 
Grossinger’s Country Club, Grossinges 


exhibit. Conrad Hilton Hotel, Chicago 
October 24-28—Nationa'! Business Show, 69th and 71st Regiment Armories, Ne 
York City. 





Business Opportunities 


Catalog Sheets Wanted—Marcy Green, Inc., 47 Ann St., New York 7, N.Y.® 
interested in receiving catalog sheets of office supplies and specialties for use & 
a catalog which is in preparation. The catalog will be 8/2 x 11 inches in size 
will be reproduced by offset process. Therefore, copies in black on white are p® 
ferred and matter should be clear and sharp, states Mercy Green 
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It’s Lyon by a landslide in a recent prefer- 
ence survey among executives in companies 
throughout the country. They gave Lyon 
five times more first choice mentions than 
the second highest manufacturer ...and 
oil They voted twice as many as the next twelve combined! 


5. In A nationally known research company com- 


yn to ee 79 piled those figures by asking key men in 5,000 
<a companies this question: 


“If your company were in the market for 


vena steel equipment such as steel shelving, lock- 















. His ers, work benches, shop boxes, etc., what 
. L manufacturers would you consider?”’ 
ai Your nearest Lyon Dealer offers the world’s 
Nevis most diversified and most preferred line of 
o tm quality steel equipment. (A few items are 
a shown below.) Equally important, he can 
show you how to get the most out of steel 
teal equipment in terms of time, space and money. 
‘as a 
eal LYON METAL PRODUCTS, INC. 
e left General Offices: 628 Monroe Ave., Aurora, Ill. 
_ For Factories in Aurora, Ill. and York, Pa. 
igent 
mber é 
ner) 
k of 
sulted 
r the 
-xem- 
is in- 
New 
>s 
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When it comes 
to Carbon Paper 





Whether it’s percentage or dollars of profit you are looking for, © 
you do well when you promote the Carter line. 


- \ = | 
| 
| 


























SALES PROTECTION 


When you sell Carter’s, you have all the business 


t< 


to yourself, for Carter never competes with you 
. .. never sells direct to the user. You get the big g 


orders and the small orders. 


SERVICE 
Strategically located, Carter Branches put mer- Su 
\ chandise into your hands within 48 hours of the Ca 
_ time you mail your order. inc 
the 


NATIONAL ADVERTISING , 


Carter continues to be the biggest advertiser for 
among manufacturers selling only through dealers. she 
Consistent advertising in The Office, Office eo 
Management and Purchasing paves your way for sO. 
orders from the big users. Advertisements in 
Today’s Secretary help you sell the smaller 
users . . . Advertisements in Business Education 


World plant your seeds for next year’s business. 






suSsInNESS 
EDUCATION 
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.is your best bet! 


or, Carter’s 


Carbons GOIDEN & 
ARROW # 





iS are Packaged 


to sell... 
ess 
you ‘ . 
big give Trop 
performance. 
ier- Successful Dealers report that 


the Carter's attractive packaging 
increases sales. Secretaries like 


the colorful boxes. 


And Carter’s Carbons stand out 


iser for performance too .. . make 

ers. sharp clean copies . . . handle 

fice easily . . . last longer than the 

for so-called ‘economy brands”. 
in 

ller 

ion 





q Ee. Si. SELL CARTER’S 
7 eee the Sales-Protected line! 
“ THE CARTER’S INK COMPANY 


CAMBRIDGE 42, BOSTON, MASSACHUSETTS 


SSS. 
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MARKS UP TO 
3000 GARMENTS 


ODORLESS 
QUICK DRYING 


BLACK 
INDELIBLE INK 


RUN PROOF 
WON'T WASH OUT 
WON'T EVAPORATE 


writes and marks directly on: 


COTTON e NYLON 
e WOOL e SILK e 
LEATHER e RAYON 


used by professional laundries everywhere 


NATIONALLY ADVERTISED 
AIDS AVAILABLE 


brilliant 4 color 
display 


DEALERS’ 


INDISPENSABLE TO: 
card 


















%*% HOUSEWIVES 
*% SCHOOLS 
te NURSERY AND 
KINDERGARTEN 
wk SUMMER CAMPS 
%& CHILDREN’S 
CLOTHING 
. te COUNTRY CLUBS 
|e HOSPITALS 
% INSTITUTIONS 
se LAUNDRIES 
te DRY CLEANERS 
% HOTELS 
% MOTELS 


‘iS 
HF 3000 canmenrs 









Cotten anes oteny oo 
(tatng, | TTee. 
* + saree . », 





SAMUEL TAUBMAN @& CO. 
1 WEST 34TH STREET, NEW YORK 1, N. Y. 
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New Appointments 
Jenkins Made Gen’! Manager 


Wesley E. Jenkins, for the past two 
and one-half years national sales man- 
ager of Marchant Calculators, Inc., has 
been named fo the newly created post 
of vice-president and general sales 
manager. Mr. Jenkins will direct all 
marketing activities of the pioneer 
American calculator manufacturing con- 
cern. He will head Marchant’s own net- 
work of sales offices throughout the 
United States and Canada and will be 
responsible for overall administration 
of foreign sales. 

Mr. Jenkins went to Marchant’s home office as national 
sales manager in 1952, having previously served as district 
sales manager in San Francisco. 


Columbia Names Manager 


Herman Lutz is the new export manager 
of Columbia Ribbon & Carbon Mfg. Co., 
Inc. He joined Columbia as assistant 
export manager in 1934 and has served 
in that capacity up to his recent promo- 
tion. Prior to joining Columbia's staff, 
Mr. Lutz traveled around the world 
for the W. A. Shaeffer Pen Co. as assist- 
ant export manager. 


Sales Representative Appointed 


Jack Bell has been appointed sales rep- 
resentative for the Ennis Tag & Sales- 
book Co. and the American Carbon Pa- 
per Manufacturing Co. in north Texas 
and Oklahoma, with headquarters in 
Oklahoma City. Before his present as- 
signment, Mr. Bell represented Ennis 
products in the southeastern states, with 
headquarters at Birmingham—CAP 


Manages Oxford’s Plant 


Russell Eickmeyer (pictured) has been 
named by Oxford Filing Supply Co., Inc., 
to manage the St. Louis, Mo. plant. A 
member of the St. Louis organization for 
a number of years he has most recently 
been in charge of production. He suc- 
ceeds William Glenn, who is taking over 
larger responsibilities for the company 
in Chicago. 


Gramont Appoints H. S. Fieids 


Harvey S. Fields has been named by the 
Gramont Corp. of Los Angeles, western 
distributors of the Adler typewriter, as 
sales manager for the Texas-Oklahoma 
division. In this assignment Mr. Fields 
will supervise the sale and distribution 
of the Adler standard and portable 
typewriters through a franchised dealer 
operation. 





Heads Autopoint Promotion 


Jerry Keefe has been appointed to the 
post of sales promotion director for the 
Autopoint Co., a Cory division. Before 
joining Autopoint, Mr. Keefe was man- 
ager of radio station WFJL in Chicago. 
In addition, he was a former partner 
with Chicago Bears’ owner George Halas 
in the sales promotion agency, Halas & 
Keefe, Inc. He was responsible for creat- 
ing the widely publicized character, ‘‘The 
Red Feather Kid"', which is used by the 
Community Fund. 
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0: 


THE LINE 


THAT MOVES 





M & V earbon papers and typewriter ribbons 


sell, and sell faster, because first-ti Se 
wt. » Hecamse Sewl-tame: cus DEALERS: Like to know more about the M & V 


tomers ne arly always become repeat cus- profit line? Fill in this coupon and we’ll send 
tomers. They’re first attracted to M & V you free samples of M & V Carbon Papers 
7 and full information on M & V’s advertising 


products because they get more for their and promotion aids. Address: MITTAG & 
money—uniformly high quality in all price VOLGER, Inc., Park Ridge, New Jersey. 
ranges, even the lowest, plus the time- and 

money-saving features normally found only NAME 

in the highest priced lines. Naturally, this 

leads to customer satisfaction—and we ADDRESS 

hardly need tell you that satisfied, repeat 

customers keep your merchandise moving. 

For bigger profits on faster turnover, you 

can’t beat M & V! 


| 


bersbenanciscnsbincicsandpeliiband 


MITTAG & VOLGER, INC., PARK RIDGE, NEW JERSEY 
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_ New Appointments 


To Represent Meilink Safe 


Jack A. Lang of Merriam, Kan., has been 
appointed a manufacturers’ representa- 
tive for the Meilink Steel Safe Co. in 
the Kansas-Missouri area. Mr. Lang has 
more than 10 years’ experience in the 
metal furniture and equipment fields. 
For nine of those years he was sales 

| manager of Cramer Posture Chair Co. 
In addition to representing Meilink, he 
will continue as district manager of All 
Steel Equipment, Inc., and for Krueger 
Metal Products Co. 














Heads Borroughs General Sales 


Elmer W. Niskala has been appointed 
general sales manager of the Borroughs 
Mfg. Co., directing sales of both the 
steel shelving and office furniture di- 
visions. Mr. Niskala has served in many 
capacities, from design to sales, pos- 
sessing a wide background in the in- 
dustry. He was previously connected 
with the old Van Dorn Iron Works of 
Cleveland, the Berger Mfg. Co., and the 
Interior Steel Equipment Co. He joined 
Borroughs in 1945 at the time the firm 


Ten-second efficiency test -eaemeacaleaahaaaiaiaias 


Soderberg Joins Allied 


Latest addition to the expanding or- 

or your CuS omers ganization of Allied Carbon & Ribbon 

Manufacturing Corp. is Ray Soderberg. 

| He has had an extensive background in 

’ : : carbons, ribbons and duplicating sup- 

Here sa quick test to try on your office manager giles, taciading eoveles wae UARCO and 

friends. Show it to them! Ditto Corp. He is a member of the Great 

Lakes Travelers Club, Sixth District, and 

the NSOEA. He will cover Chicago, Min- 

nesota, Wisconsin, lowa and western 
Michigan. 
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Does your office have: 


® pock-marked floors? 
scuff-tracks near desks? 


Allen Appoints Manager 


R. C. Allen Business Machines, Inc., 
has announced the appointment of 
Charles W. Hoover as Sales Manager of 
the newly-created Ten-key Division. Mr. 
Hoover has had over 20 years experi- 
ence in the office machine industry. The 
company will introduce its new line of 
ten-key adding machines through its na- 
tional dealer organization. In his new 
Position Mr. Hoover will have responsi- 
bility for distribution and sales training. 


. 
® banged-up furniture legs? 
® worn-out rugs? 

® screeching furniture? 

. 


goood] 
oooooolg 





inoperative casters? 


Even one “yes” answer is worth doing something 
about. Something like letting quiet-rolling, easy- 
swivelling Bassick “Diamond-Arrow” casters lay 
the ground-work for increased office efficiency. 
Their soft-rubber or hard-phenolic plastic treads 
provide safe, sure floor protection. ~~ : ae bits ete bac yo wae 

Don’t forget, though, to make sure you're well- tien ducati: 
stocked with the Bassick casters this test calls for. ; 
The Bassick Company, Bridgeport 2, Conn. In 
Canada: Belleville, Ont. 





Codo Shifts Salesman 


A change in West Coast representa- 
tives has just been announced by Codo 
Manufacturing Corp. Moving from the 
ia : Minneapolis territory will be Charles J. 
Cordray to handle similar sales and 
service duties with headquarters in Los 
Angeles. He has a background of more 
than seven years with Codo and is a 
native Californian. 


















Bell Transferred by Royal 


W. E. Beli, formerly portable repre- 
sentative for Royal Typewriter Company 
at St. Louis, has transferred to the Cin- 
cinnati, Ohio, territory. He will also call 
on dealers in Louisville, Ky.; Evansville, 
ind.; Charleston, W. Va., and Nashville, 
Tenn. Mr. Bell has been with the com- IN | 


For wood-base chairs For tubular-base chairs For metal-base chairs 


Bassick 








oF 
Oe 





A DIVISION OF pany since 1953. He will be headquar- = 
» tered at 239-243 Walnut St., Cincinnati : 
FP wanine MORe Kino OF CASTERS. .. MAKING CASTERS 00 MORE 2, Ohio. | os 
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cash register design 
If there is one cash register which fully meets the performance and 
budget needs of all small and medium size retailers—surely it is 
the magnificent new Regna DeLuxe! A cash register . . . an adding 
machine ... a bookkeeping machine—it is ideally suited for the 
a multiple functions of cash protection, cash-credit control and general 
5 figurework. Sturdy, precision-built, soft-spoken . . . virtually 
maintenance-free! And note the Regna’s trim, rounded styling: 
so elegant, compact, unobtrusive. Yet for all this versatility and beauty, 
the Regna is low-priced, within easy reach of the smallest storekeeper ! 
Ne, New manual or electric models with through-colored Carbamide 
of cases in green, ivory arid maroon. 
of 
Mr. 
eri- 
The 
of 
nc- 
ew 
1si- 
ng. 
eir 
the 






Pig TS AR 

ae" | 3 , oO . 

Regna can print double cash receipts Visible item indication shows clerk New square-shaped “sculptured” keys 

(one for store, one for customer). and customer individual items, total. are far easier and faster to operate. 
Electrically and hand oper- 

A complete stock of Regna parts is located in ated models with or without 

service centers throughout the U. S. indication. 











Regna Cash Registers, Inc. 
175 Fifth Avenue, New York 10, N. Y. 


Gentlemen: 





in : ; 
all Please send details and prices on the Regna Deluxe Cash Register 
le plus information about becoming a Regna dealer. 
le, | 
1 IN CANADA: Regna Cash Registers of Canada Ltd., 704 Notre BE RIIIIG.. ..00.<c0c0ccsnicinnseseusienientneseastinertennguattenuibewnieniepiecaivunaa nn 
ire Dame St. W., Montreal, Que., and Business Equipment Ma- 
C s ROR King St 
ti mes, 409 j St. W., Toronto, Ont | | = 
OUTS! CONTINENTAL 
ee TL U.S: Sepe 8. ik, Ceo 6 Ne eee RA Ses ZONE.....-000000e a ee ee ee 
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3 0.” times faster 


than by hand 






LETTER 
OPENER 


Only $105 


F.O.B. FACTORY 


plus excise tax. Stacker 
optional at nominal price. 
(Prices subject to nge 
without notice.) 


There are a dozen prospects 
for a Scottie Letter Opener for 
every single one who can use one 
of the larger, more expensive 
machines. Thousands of smaller 
businesses, as well as lots of 
large offices, offer an untapped 
market for this speedy, low cost 
time-saver. 


Retail stores . . . insurance and 
real estate offices . . . banks and 
factories . . . all will be inter- e 
ested on sight. Wherever time is 
money—that’s the place for a 
Scottie. 


The Scottie will open 200 to e 
300 letters a minute—30 times 
faster than by hand. Gets the 
mail open and the office off to 
a fast start. Clips a clean slice . 
from all sizes of envelopes with- 
out cutting corners or damaging 
mail. Weighing only 9 pounds, 
—you can carry it anywhere. * 
There’s nothing like the Scottie 
Letter Opener for steady, per- 
manent profits. 





@ Opens 200 to 300 
letters per minute. 


Opens all sizes of 
envelopes. 


®@ Weighs only 9 Ibs. 


Designed and priced 
for offices receiving 
200 to 2000 letters 
per day. 


Thousands of small 
and medium sized 
businesses offer a 

large market. 


If you are experi- 
enced in specialty 
equipment sales—send 
coupon—some 
territories are open. 


INC. 





ARNOLD MAC KENZIE, 


3133 OVERLOOK DRIVE, MINNEAPOLIS 20, MINN. 


SEND ME THE DOPE ON SCOTTIE é 


ARNOLD MacKENZIE, INC. 
3132 Overiook Drive, Minneapolls 20, Minn. 
& I am experienced in sales of specialty office equipment. 

full information on Scottie Letter Opener. 





Send 
My territory is: 


Te shied Sade bee ea eee O16 46 6606.56 064 Cb.0dEO CEC CES OOO SS e 
e ETT UT COREL EEE TEETER LILI LIE re e 
EE ee Tee eee Pee ee eee re eee ee Pee ee ee 
e e 
DCA T cles wee reitk ie stccneee ed Ps ScduvbGs O%08 





New Appointments 


Represents Associated 


James H. Dickas has been appointed by 
Associated Stationers Supply Company, 
Chicago, as representative in southern 
Ohio, Kentucky and West Virginia, a 
part of the territory formerly covered 
by A. C. Burton until he resigned to take 
up work in another industry in New Or- 
leans, La. Mr. Dickas formerly was em- 
ployed by Dieh! Office Equipment Com- 
pany, Columbus, Ohio, and until recently 
covered a territory comparable to his 
new one for the Central Ohio Paper 





Company. He will continue to make his 
Co- 


headquarters at 360 E. Jeffrey Pl., 
lumbus, Ohio. 


Heads New Department 


M. F. Stockman has been appointed real 
estate manager for Royal McBee Corp. 
Creation of the new department was 
dictated by the constantly increasing 
problem of negotiating and controlling 
corporate financial commitments for all 
company leases. He started his Royal 
career in 1922 as assistant to the New 
York cashier. Succeeding years wit- 
nessed his steady climb in company 


ranks and in 1951 he was named man- 
ager of the Branch Property and Equip- 
ment Department. 


Directs Voicewriter Sales 


Robert Abbott has been appointed gen- 
eral sales manager of the Voicewriter 
Division of Thomas A. Edison, Inc. As- 
sociated with the dictating machine in- 
dustry since 1934, Mr. Abbott was with 
Ward Harris, Inc., northern California 
and Nevada distributor of Edison Voice- 
writers, for 14 years. In July of 1951 
he joined Thomas A. Edison, Inc., as 
western regional manager. A year later 
he came east and has been manager of 
the New York district office since August 
of 1952. 





Clary Ups Caldwell 


Promotion of Gordon Caldwell to office 
manager for the business machine sales 
department of the Clary Corporation at 
the main offices in San Gabriel, Calif., 
has been announced. Mr. Caldwell was 
office manager at the Oakland, Calif., 
factory sales branch for the past three 
years. He previously was employed in 
a similar capacity with the Anamo, Inc., 
chemical company in Garden City, Kan. 
He served three years in the Air Force 
during World War Il. 


Heads Facit S.E. Sales 


Stewart B. Mcintosh has been appointed 
southeastern dealer-manager for Facit, 
Inc., his territory including Alabama, 
Georgia, Florida, North Carolina, Ken- 
tucky and eastern Tennessee. His home 
is Atlanta, Ga. Mr. Meintosh has had 
extensive experience with leading man- 
ufacturers in the business machines field. 





E. J. Mitchell Represents Carlton-Surrey 

Eugene J. Mitchell, a veteran in the office furniture field 
headquartering in St. Louis, Mo., has been added to the sales 
force of Carlton-Surrey, Inc., Grand Rapids, Mich., makers of 
fine executive suites and reception room pieces. He will cover 
Missouri, Kansas, Iowa, Nebraska, the Dakotas and Minnesota. 
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RPAOCODERN AS A JET 
AND SELLS JUST AS 
FAST 












Model No. 463-A 
Arm Swivel Chair 










Model No. 461-A 
Companion Arm Chair 








Here’s modern comfort for the modern day execu- 
tive ... at a price all your customers can afford. 
Gregson’s new 400 series of fine office chairs was 
designed to meet any executive requirement. Finest 
hardwood construction, plus 2” ball bearing casters, 
guarantee long, trouble-free service . .. and there’s 
a finish to suit even the fussiest executive. 


So for complete customer satisfaction, make sure 
you sell office chairs by Gregson. 


Available in all oak finishes, and walnut or 
mahogany on pecan. Upholstered in elastic 
Naugahyde, top grain leather or buff 
leather. Also available with all wood arms. 


DEALER INQUIRIES INVITED 











GREGSON MANUFACTURING COMPANY 


Manufacturers of Office and School Chairs 
LIBERTY, NORTH CAROLINA 





A FAMILY AFFAIR . . . Ralston M. Pound, senior and junior, 
talk over business prospects following the son's election to the 
vice-presidency of the Charlotte, N. C., firm. Pound, Sr., is 
president and one of the founders of the company back in 
1908. Young Pound succeeds George H. Moore, who resigned, 





Coleman Firm Buys Business Site 

Henry I. Coleman, president of Nathan Coleman & Son, 
office outfitters of Savannah, Ga., recently announced the pur- 
chase by the Coleman interests of the property the business 
now occupies on Bay St. and adjoining quarters now held by 
a realty company. 

Also announced were plans to provide a more modern office 
and furniture showroom. 

The business which has now acquired its own home was 
founded on June 9, 1909, when the late Nathan Coleman 
started a small stationery store bearing his name. Mr. Coleman 
later moved to larger quarters and in 1913 as a further expan- 
sion he formed the Nathan Coleman Company, Inc. The busi- 
ness continued to improve to such an extent that he was able 
in 1920 to buy out the interest of the stockholders and the 
concern continued until 1930 under his name. 

In 1929, his son Henry I. Coleman, returned to Savannah, 
after extensive training in all branches of the office supply 
field, to go in business with his father. Upon the death of the 
senior Mr. Coleman on March 10, 1931, the younger Mr. 
Coleman assumed active charge of the business with his moth- 
er as partner until her retirement in 1940. 

Henry I. Coleman has managed the business, whose slogan 
is “Savannah’s Oldest Office Outfitters,” for the past 24 years 
with the exception of the three years he served as an officer 
in the United States Air Force during World War II. 





Sells Interest in Spokane Firm 

Eugene D. Aris, president of the Spo- 
kane Office Supply Company recently 
announced that he had sold his interest 
in the business to E. C. Allen, partner 
in the firm since its founding in 1948. 

Mr. Aris stated his desire to devote his 
full time to the Aris Furniture Company, 
W319 Sprague, dictated his action. He 
said: 

“The Aris firm will specialize in office 
design and the sales of high grade furni- 
ture. We will handle both the Stow and 





E. D. ARIS 


Steelcase lines.” 





George Elliott Opens Own Business 

George Elliott, manager of the Greever Office Machine 
Company, McPherson, Kan., has resigned his position and 
has opened his own shop at 219 N. Ash St., McPherson. He 
has a complete sales, service and office supply business. 

Don L. Greever, son of Don C. Greever, Hutchinson, Kan., 
owner of the Greever concern, is the new manager of his 
father’s firm. He has moved to McPherson.—GMH 
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ART METAL makes the difference 


in the general office, as in the executive office 
+throughout your entire organization—your 
foal is maximum efficiency from each “‘office 
fork station.’’ And office people—yours in- 
Suded—are more productive when their 
Tools” are designed to permit them to work 
Snicently throughout the day. 

No one matches Art Metal in its variety 
Of desks, and facilities for individual desk 
' ning ...in aluminum chairs that provide 

tigue-free comfort for every desk job...in 
the completeness of filing equipment for 
every type of office record...and in El-Units 
for privacy in general office areas. 

At your command is Art Metal’s unique 
Four-PoInt OFFice I QUIPMENT PROGRAM, 
embracing Produ Quality— Research De- 


velopment— Range of Selection— Planning 

Service. When you apply this program to your 

own office problems, the benefits which you 

can actually compute—in time saved, floor 

space gained, output increased —can repay 

your initial investment in 18 to 36 months. 

The intangible benefits—improved morale 

and greater job satisfaction—will happily 

affect every member of your organization. 
Yes... Art Metal makes the 

difference! For proof, just 

call the Art Metal man—in 

the ‘yellow pages” of your 

phone directory. Or write 

to Art Metal Construction 

Company, Jamestown 8, 


New York. 





Since 18868 

the hallmark 

of the finest in 
office equipment 
and systems 





ASK TODAY for your copy of Art Metal's nationally-recognized : 
6-page text book “Office Standards and Planning’’—no obligation. ae 


As seen in U.S. NEWS, May 20 .. . FORTUNE, June 





and other leading national magazines” 
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FOUNTAIN PEN 
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PERPETUAL CALENDARS 


IN BRONZE OR CHROME 
SINGLE OR DOUBLE FACE 


Write for Literature 


Telephone 3-7965 546 South Rockford 
Tulsa 20, Oklahoma 
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MODERN IS THE WORD... Af home in new and inviting quar- 
ters is the Feston Office Outfitters. Top photo presents a floor 
show of wood and metal desks amid aftractive surroundings. 
Bottom picture presents shelving and file units under bright 
lights with stairway leading to modern furniture exhibit. 


Fort Williams, Ont., Dealer 
Shows Faith in Community 


Faith in the future business growth of 
the lakehead area around Fort William, 
Ont., was clearly demonstrated by John 
Feston recently. The youthful looking 
Owner-manager of Fenton’s Office Out- 
fitters proved it by moving into new, 
larger and modernized quarters at 126 N. 
May St. 

Mr. Feston chose attractive, harmoniz- 

. ing colors to welcome his legion of cus- 
JOHN FESTON tomers, business acquaintances and per- 
sonal friends to the formal opening on April 4. A bright pastel 
green color scheme has been carried out with a deeper green 
trim and ceilings of white heighten the fluorescent lighting. A 
two-tone brown marboleum tile covers the floor. 

The store is stocked with everything for the modern office 
from A to Z and in addition has a trade-in furniture depart- 
ment. The section also handles trade-ins for adding machines, 
typewriters, safes and filing cabinets. The department is located 
downstairs and the remainder of the floor space is set asid2 
for the stockroom and service department. 

Mr. Feston is a native of Winnipeg who first came to Fort 
William in 1940 on special duty with the Canadian Army. Dur- 
ing the war he served overseas with the British. 








Machines Missing from Truck Line 
Ramus Truck Line, 3300 S. Cicero, Cicero, IIl., 
following office machines missing: 
Remington Rand adding machine, serial No. 995735. 
National Adding machine Model 9E, serial No. 138841. 
Royal standard typewriters, serial No.’s 4136298, 4374780, 
4838980, and 4841124. 


reports the 
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striking new 
ringfolios 


Outstanding in National’s 1955 
line, these two new Ringfolios 
with Dupont “Fabrilite” vinyl 
plastic material feature plastic 
edges with gussets and the 
always popular over-size case. 
No. 82-468—(Tan Cimarron 
with brown edge) 
No. 82-478—(Gray Cimarron 
with blue edge) 





Catalog page 17 

Other Ringfolios shown below 
are typical of the wide line of 
colors and fabrics which stu- 
dents across the country will 
carry smartly on every campus 
next fall. 





















cen 
“aie NATIONAL BLANK BOOK COMPANY’S 


new colorful national ringfolios 





No. 82-628 No. 82-488 No. 82-618 No. 82-128 No. 02-038 
Catalog page 18 Catalog page 17 Catalog page 18 Catalog page 16 Catalog page 16 
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smart colors! 


These Virgin Plastic stiff m 5 
binders, one-inch capacity, pm 
vide three strikingly smart cof 
that will catch campus ¢@ 
everywhere. 


Theyre new! 

No. 88-581 (Red) 

No. 88-681 (Brown) 

No. 88-781 (Blue) 

See catalog page 9 
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NATIONALE 


‘ais’ NATIONAL BLANK BOOK COMPANY’S 


MODERN RINGBOOKS fo 


a 


No. 3381R No. 3481-4 No. 3481 No. 63-381 No. 63-481 


Vertical Stripe Embossed 2 Colors Silk Screened Monogram Style Catalog page 10 | C 
Catalog page 9 Catalog page 7 Catalog page 7 Catalog page 12 
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new zipper 
- 
; kit bag 
sited It carries everything! In 
New striking Gray Brittany three modern colors (red 
fabrikoid stiff ring binder, polka dot, blue polka dot, 
attractively decorated with and green plaid), this styled 
maroon bar. utility bag with main zipper i 
No. 73-181 pouch and outside zipper ' 
Catalog page 9 pocket will carry. many ! 
| 


things for many students — 
both men and women. 


No. 80-902 
Catalog page 21 
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{for MODERN STUDENTS 


Be we 


No. 63-081 No. 63-281 No. 63-781 No. 63-881 No. 63-981 
10 Catalog page 10 Catalog page 10 Catalog page 9 Catalog page 9 Catalog page 9 
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plastic cover 
tumbler memo books 


Vinylite plastic covers in three colors (red, yellow, black 
on these attractive forty-leaf memo books add sparkle t 
any short notes made on any campus for any purpos 
Display assortment of twenty-four provides eight ¢ 
each color. 
No. 31-100 
Catalog page 27 . 





4 way tumbler fillers 


Sensational! Banded together, these four separate fillers with 
red, green, blue and yellow covers and individual index tabs, 
provide separate notebooks for separate courses. Each filler 
carries fifty leaves of Eye-Ease paper, three-hole punched for 
carrying in National ringbooks. Each is tumbler bound for 
individual use. 

No. 33-983 (narrow margin ruled) 

No. 33-985 (wide margin ruled) 


Catalog page 28 S445 
= eN » ’ 
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NATIONAL BLANK BOOK COMPANY * 


HOLYOKE, MASSACHUSETTS 








national’s modern 
self-selection fillers | 


The always preferred National Eye-Ease 
fillers are now boxed in brilliant red to 
attract campus eyes to store shelves .. . 
end-labeled in black on yellow for easy 
identification . . . and best of all, visible 
through acetate window in top of boxes, 
so that patterns and rulings can be seen 
at a glance! 


No. 13-883 (illustrated as typical) 
Catalog page 22 
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Mre.©. 1015 JAY STREET * ROCHESTER 3, N. Y. 


— SINCE 1880 + A TIME-HONORED NAME, A QUALITY LINE, A VALUABLE FRANCHISE 
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Look to 


ONGHORN 


CARBONS...RIBBONS 


fora 
LONG 
profit 


Leaders in 

AMCO'’s complete 
line of carbons 
elale Male) elelar) 

for the office— 
exele(-ta- Me lame ye] (-1- 
and profits for you! 


bY sale Medel amilitiiigehi-te| 


AMCO Catalog 


x4meco 


AMERICAN CARBON PAPER MFG. CO. 


Factories at Ennis, Texas—Chatham, Virginia 


Warehouses and Offices at Houston, Dallas, New Orleans, 
Birmingham, St. Louis, Denver, Los Angeles. 
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New Plant for Royal Register 
R. Dexter Brown, president of the Royal Register Company, 
announced that his firm has awarded contracts for the con- 
struction of a new main office and plant to be built in Nashua, 
N. H. 
The main section will measure 200 feet by 85 feet and will 
contain 20,000 square feet of floor space. Mr. Brown stated 





Artist's drawing of new Royal Register plant. 


that these increased production facilities were made necessary 
by the expanding sales of continuous register forms and equip- 
ment which Royal Register manufactures. 

Work already has been started on the new plant which is 
scheduled for completion in the early Fall. 





Olesen Made Lyon Metal Products Director 

J. M. Olesen, vice-president in charge 
of sales for Lyon Metal Products, Inc., 
has been elected a director of the com- 
pany. 

This information was released by H. 
B. Spackman, president of Lyon, at the 
conclusion of the annual stockholders 
meeting held recently in Aurora, Ill. 

Mr. Spackman said that Mr. Olesen 
was elected to fill the vacancy, on the 
board created by the recent death of 
J. E. Bales. 

Mr. Olesen has been with Lyon for 26 years. During that 
time he has held many different positions in sales work, becom- 
ing general sales manager in 1950 and vice-president in charge 


+4 


J. M. OLESEN 





of sales in 1952. 
Underwood Develops Punched Card Field 

By arrangement with Powers-Samas Accounting Machines, 
Ltd., of London, a Vickers unit, Underwood Corporation has 
become the sole distributor of the complete Samas punched 
card line in the United States, Canada and the Western 
Hemisphere. 

A diversified line of equipment ranging from key punches 
to tabulators and electronic multiplying punches was made 
available for a compact 40-column card measuring 2 x 4 
11/16 inches and a still smaller 21-column card measuring 
2 x 2% inches. 

Pledging “new economy” in punched card accounting 
through smaller cards, smaller machines, fewer files and less 
floor space, Underwood Samas mainly tailored its systems to 
the demands of those companies that do not need and cannot 
afford large card systems. ' 

Under the guidance of division manager H. R. Russell, | 
Underwood Samas technicians and engineers have opened up | 
sales territories previously unexplored for punched card ap- 
plication. Some of the examples are: 

Underwood Samas Christmas Club control application re 
sulting in bettering of public relations and reducing work for 
the bank or agency handling the accounts. 

“Home-Matic Selector” for the realty field, termed a swift, | 
accurate means of matching prospect with property and} 
property with prospect. : 

At the Free Library of Philadelphia, a book charging sys | 
tem using 40-column cards has been developed. Information 
punched on the cards includes the library branch number, 
class of book, date the book is to be returned and a transac- 
tion number. 

A fourth application perfected by Underwood Samas is 4 
basic system for consumer credit and loan accounting. 
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_ MODULAR DESIGN 


Wore Popular Tham Ever / 


24" SPACE-SAVING 
DESKS ¢ TABLES ¢ CABINETS 





Sa¥ry 





Juip- Haskell’s 24° Modular Design goes everywhere and 
especially where there’s a space problem to meet. For ROMMEL baa taela 4) ich 
“h is Haskell offers the widest range of sizes and the widest 


NO ASSEMBLING! 


choice of matched pieces—desks, tables and cabinets. 

































All handsome, modern designs and best of all—they’re 
budget-priced! Because each Haskell piece stands on 
its own rer ou can do so much more 
arge =o i dul i _A 
Inc There are hundreds of new offices to be fitted — ones p wong tens a wien. 
“om and with the high cost of office space, the need 
for economy as well as beauty and efficiency 
y H ints to Haskell! ! 
oe points to flaskell., 
“" There’s a great profit potential for you in Haskell 
— Modular Budget Steel that’s worth investigating — 
the 
1 of WRITE TODAY FOR 
ial MODULAR DESIGN BROCHURE 
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ANS 
POSTAL SCALES 


ne of office mailing 
market today. 
to 50 lbs. 







the most complete li 
scales on the 


Capacities 2 lbs. 






Four models — 


Model 1546 


A handy desk scale, case 
made of durable, heavy 
Lustron plastic. Capacity 
2 Ibs. by 1 ounce. Com- 
putes postage for air and 
first class mail, and for 


merchandise up to 2 Ibs. 
Large dial. Platform 2” x 3”. 
Dimensions overall 51/2’ x 
2%4" x 62". Packed one 

to a carton. Shipping 

weight, 11% Ibs. 


Model 1509 


















The postal scale for 
average office use. Ca- 
pacity 5 Ibs. by 4 
ounce. Computes 
postage for airmail, 
first class and mer- 
chandise up to 4 Ibs. 
Dial 62", glass covered. 
Platform 512” square. 
Dimensions overall 61/2" x 
62" x 9/2". Packed one 

to a carton. Shipping 
weight, 5 Ibs. A 


Model 1530 
























Parcel Post Scale. Capac- 
ity 25 lbs. by 1 ounce. 
Computes postage for 
merchandise up to 25 Ibs. 


for all postal zones. 
Dial 6/2", glass covered. 
Platform 51/2" square. 
Dimensions overall 6'/2’’ 
x 62" x 9V2"". Packed 
one to a carton. Shipping 
weight, 5 Ibs. 


Model 1515 


Parcel Post Scale. 
Capacity 50 Ibs. by 
2 ounces. Computes 
postage for merchan- 
dise up to 50 Ibs. 


for all postal zones. 
Dial 8’’, glass covered. 
Platform 7” square. 
Dimensions overall 


8” x 7V2" x 10”. ‘ 
Packed one to a carton. Model 
Shipping weight, 81/2 Ibs. 1515 


Junior Model 158 — Capacity 8 02. 
Junior Model 1516 — Capacity 1 Lb, 


Order from your supply house 


HANSON SCALE COMPANY 


(Established 1888) 
Northbrook, Illinois 
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THE TOP BRANCH .. . Pictured during recent presentation of 
the President's Cup to the Milwaukee branch of Clary Corp. 
for proficiency of branch operation during a month's period, 
are (left to right) Richard Barrett, manager, cash register 
sales; James Funke, branch manager; Robert Scidmore, branch 
service manager and Richard Dodge, ass’t gen’! sales chief. 





Blake Takes Harrison Cooper Territory 


Wendell H. Blake, former partner in 
the Blake & Bowes Office Supply, Baton 
Rouge, La., will represent Associated 
Stationers Supply Company in the states 
of Arkansas, Louisiana, Mississippi, 
Oklahoma and Texas. This is_ the 
western half of the southern territory 
traveled by the late Harrison M. Cooper. 

Shortly after his discharge for the 
Air Corps Mr. Blake organized the sta- 
tionery company with W. T. Bowes. He ww, H. BLAKE 
sold his interests to his partner a few 
months ago and returned to active sales work. 

Associated states that Mr. Blake’s thorough knowledge of 
retail stationery business operations and problems will be of 
great value to the organization’s many dealer friends. After 
completing a short indoctrination in Associated’s home office 
recently, Mr. Blake returned to the South to take up his new 
duties. 

Mr. Blake will continue to reside at 1543 Aberdeen Ave., 


Baton Rouge. 





Challenger Manifold Appoints Controller 

The appointment of T. Szczygiel as 
controller of the Challenger Manifold 
Corporation, Ltd., and its subsidiaries — 
Carbon Paper Service Bureau, Peerless 
Distributors, Ltd., and Challenger Press, 
Ltd. — was recently announced by the 
corporation’s vice-president, J. Dorion 
Brisbois. 

Mr. Szczygiel is a graduate of the 
Commercial College in Poland, where 
T. SZCZYGIEL he specialized in finance and adminis- 

tration. 

Mr. Szczygiel served as an officer in the Polish Army dur- 
ing World War II. Following the war, he continued his studies 
in London, England, and on his arrival in Canada, joined 
the Challenger Corporation as secretary. With his appointment 
as controller in January of this year, Mr. Szczygiel will con- 
tinue to act as secretary along with his new appointment. 

The Challenger Manifold Corporation, Ltd. is the Canadian 
distributor of the Old Town duplicator and duplicating sup- 
plies. 








Altus, Okla., Firm Has New Address 


The new address of the Altus Typewriter Company, Altus, 
Okla., is 218 N. Main St. This is an expansion move, the firm 
acquiring more floor space.—EVH 
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No other machine has it... no 
feature since Credit Balance com- 
e * pares with the importance of the 


exclusive RECALL Key “mem- 
ory”. This feature makes it pos- 






sible for the standard control 






keys to accomplish more, with 





fewer motions than ever before. 



























the adding machine 





with a MEMORY 


makes all others 


the 
, RECALL 
ter 
ice kK € y 
ew 
' . gives this machine a “memory” 
™ . instantly restores the last amount 
= printed. Depressing this key simul- 
- taneously with the proper motor 
sId control speedily and accurately re- 
- peats debit or credit items, corrects 
SS, listed errors, reverses debit or credit 
ew totals, multiplies totals, restores 


33 One demonstration will sell 
totals printed in error, all without 


the re-indexing! your customers on its unlimited advantages. 














re 
‘is- And there’s plenty of extra selling power in the other R. C. 
- Allen features which include automatic step-over multiplication 
- 
ies with positive back space correction key, and single-double-triple 
ed R. C. Allen offers you a ‘ 
' , cipher keys. 
nt complete line of superior 
m- : ® 
business machines. . . . 
nt. Here’s a machine with exclusive features 
an 
p- To find out about a profitable no other ten-key model can match. And it sells 
a R. C. Allen franchise, or for at a lower price, with a full discount . . . a combination 
more information about the that can’t be beat. | 
1s, | \dding Machine with a Mem- 
- 
ory, write us today. ft C All B i M hi | 
.L.AUen BUSINess Machines, inc. 
5 680 Front Avenue, Grand Rapids, Michigan 
MANUFACTURERS OF FULL KEYBOARD ADDING MACHINES. A WIDE RANGE OF SPECIALIZED CASH REGISTERS. 
POPULAR LINE OF DESK-MODEL BOOKKEEPING MACHINES, AND THE WORLD'S MOST ADVANCED TYPEWRITER LINE. 














ike the NEW 


MARKER 


Mechanical 
Pencil! 


Here’s something new and better 
in marking pencils! No wonder it 
sells on sight! Eberhard Faber’s 
new MECHANICAL MARKER 
PENCIL leaves a vivid mark on 
anything from cellophane to sheet 
steel. This handsome, streamlined 
holder —with non-slip finger grip 
and spring steel pocket clip —pro- 
pels — repels — expels! What’s more, 
it’s built for long, hard wear! Lower 
inventory ... faster turnover, and it’s 
competitively priced. An all-pur- 
pose marking pencil with holders 
and leads available in Blue, Red, 
Yellow, Green and Black. Order 


enough — this one will really go. 
Trademarks Reg. U.S. Pat. Of 


SINCE 1849 


BDBRHARD FABE 


PUTS ITS QUALITY IN WRITING 
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3rd DISTRICT NOTES 


ARNOLD W. JOHNSON. CORRESPONDENT 
141 E. CHESTNUT ST., LANCASTER, PA 


The Penn-Mar-Va Travelers Club w »nduct their annua! elec- 
tior >t ficers at the Third Regional District Convention of 
NSOEA to be held June 12, 13 and !4 at Pocono Manor in the 
P no Mountair t Pennsylvania 

An extensive program is being planned by NSOEA which will 

ude the ¢ wing speakers: Leonard B. Wilcox, president of 
NSOEA, Roberts Printing & Stationery Company, Hutchinson, Kan.; 
James B. Kobak, J. K. Lasser & Company, New York City; Henry 
Berry, Henry Berry Associated, Milwaukee, Wis.; and J. L. Mann, 


vice-president f the Manufacturers’ Div n, NSOEA The Sturgis 
Posture Chair Company, Chicage 
As in previous years, Penn-Mar-Va Travelers Club entertainment 
mmittee has been busy and this year, from all reports, they wi 
ut-do themselves to prepare the finest in the way of entertain 
ent and recreation. 


+ & & & & 


COMING ATTRACTIONS ... .. The Elks Club in Baltimore wil 
be the setting tor the annual dinner and dance t the Baltim re 
Stationer A ation n Thursday May 26 ® ktails wil be 


erved by Penn-Mar-Va before the banquet ...... The Pittsburgh 
Stationers Spring party was held at the Chartier's County Club on 
April 27. Golf was the order of the day with Jed Dugan making 


up the foursomes ....... The Wednesday luncheon meetings of 

Penn-Mar-Va. Travelers Club were recently hanaed from the 

Benjamin Franklin Hotel to the Hoffman House, 1214 Sansom St 
Philadelpt st the request of the membership . 

* &£ & & & 

NEW MEMBERS .. . Voted into membership are Sydney Marks 

f Silver Spring, Md., a representative Eversharp, and Arthur 


W. Seaver, Silver Spring, Md., representing Amberg File and Index 
. | 


Company, of Kankakee, Ill. 

& &£ & & & 

HOSPITALIZED .... Penn-Mar-Va members have been advised 

he recent illnesses of Al Williams, Harry Tehan and Henry 
Reigel. We hope for their speedy recovery 


t the 


ELECTION OF OFFICERS new officers elected 
Stationers Association of Western Pennsylvania are: 

President, John O'Donnell, Homestead, Pa 

Vice-President, Harry Snider, Penn Office Supply Compar 


Pp ttsburar F 3 
Treasurer, E. W. Buddemeyer, J. R. Weldin Company 
S B. A. Martin, Martin Planograph 


 ecretary 


Christopher Joins Philip Hano Sales 

Barton P. Christopher has joined the 
sales department of the Philip Hano 
Company, Inc., of Holyoke, Mass., man- 
ufacturers of printed business systems, 
according to an announcement by Nor- 
man L. Hanna, general sales manager. 

Mr. Christopher was formerly with S. 
C. Toof & Company of Memphis, 
Tenn., as manager of the business forms 
systems department and will move to the 
Holyoke area with his family in the very 
near future, according to Mr. Hanna. 

Prior to his enlistment in the United States Air Force in 
December of 1941, Mr. Christopher was employed by United 
Airlines of Cheyenne, Wyo. After training as a fighter pilot, 
he was commissioned and acted as an instructor for fighter 
planes in Tallahassee, Fla., and then flew 114 missions in the 
Eastern Theatre of Operations, returning to the United States 
at the close of the war as a captain. 

Commenting on the appointment of Mr. Christopher, Mr. 
Hanna said: “We believe that Mr. Christopher’s experience in 
our field plus the important fact that he has worked closely 
with us for the past five years, will be a great help in our 
present sales expansion program. We know that he will show 
the same interest in community activity here in Holyoke that 
he has shown in Memphis and we are glad to be among the 
first in the area to reverse any tendency of moving south. In 
this case, we are moving a good man and his family north.” 





B. P. CHRISTOPHER 
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Wolds Finest Dupticalo ws 


AT THE WORLD'S LOWEST PRICES 


Inlr oducing 


SPEED-O-PRINT’S 
LIBERATOR MODEL 300 ELECTRIC 





SPEED-O-PRINT CORPORATION 


ks 1801 W. LARCHMONT AVENUE + CHICAGO 13, ILLINOIS 





functional design 


makes — 
selling easier 











Leopold’s new Document line is distinguished by 
its smartness and functional utility. Sells to for- 
ward minded business people because it is... 


distinctive « efficient * versatile 


Write to us for complete information 


THE AEqp0/d es 


BURLINGTON, IOWA 
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47H District Notes 


R. E. HILBURN, CORRESPONDENT | 
P.O. BOX 2835, GREENSBORO, N. C. | 





ith that there was a new dealer in Atlanta 

aht—there are two new ones, to wit: Business 

suipme ny, 408 Peachtree Street, N.E., formed by W. H. 
(Red) Cooper, Bob Cagle, Authur Wasser and Ed. Fisher, a 


} 
ys. Charles Fincher the buyer. That covers 
stails | could get but | understand the boys 

Heres hoping the rves are tew ana the 
| 
» "re-do of and old one from way back. | 
Pearl Mayo Murphy, former owner of Mayo Office Sut 
w store out in West End at the corner of Lee 
New name is Murphy Office Supply. Now that 
tina 4 T West End | have been 
Jy would move ir ut there. 


* &£ &£ & & 
pening new stores Atlanta doesn't have a 
ht. Florida pops up with another one, tt 


Ken's Stationery the name, owned by Ken- 

neth Shock ? years with West Toledo Stationery Company 
ear t ' pretty store and with his kind tT 8 
noha things interacting Ser tho. bows in that 


* * & & % 
Al Walker, in Atlanta, ha 


elf a new partner and has changed 


* ££ &€ & & 

1s a new one t but all | have on it is the 
Charles E. Ross ha pened Greenville Office 

A ta Rd., P. O. Box 142, Greenville, S.C. Wil 


Jeta next 


% &£ & & & 

about the Catawba Office Equipment Co. 

by to see it recently and Jack Adams, the 

ud. He has a very modern little store 

nq April 12 saw 1686 people register. For a 

nat would call 4 er Take off. 

*& &£ & H& & 
A pening was set for May 5, 6 and 7. Standard | 
f Company, Albermarle, N.C., then fficially | 

to a sparkling new store and | do mean new 


front to back. The job includes a full base AMERICA’S FINEST 


nent ¢ } y room, stock room and machines repair shor 
Wallace 1 Harvey are justly proud of their new store and they | PRESTIGE LINE OF 
" j 1 4 me a lona way in a very short time. 


ee & # | wed Gh. femme) a slot a 

Jim Myers, Mye fice Equipment Company, Melbourne, Fla. 
t have t some of George Stuart's dynamic ''go"” because 
has again expanded. This time a bit down the 

uper market where he will have complete 


epair department. Jim's success has been just 
= Geese 
* £ &£ & & 
ew one just getting started in the office supply LINE 
J. Typewriter & Equipment Company, Kings 
ened a branch store in Morristown, Tenn., 124 The trade ha 
slong with machines the branch will handle 
upplies. Rex Leonard will manage the Morr elaaielisal-temiil 


Jack Anderson the one in Kingsport. 


eee CROWN LINE for it: 

Fred Shirley, + S f G & S Office Supply, Dalton, Ga., ha > Oto Seley Vane ger 
j , . ws oe oe i ee 

gp eo gary: “ D. Bes : od By the FINEST MARKING 

t might get himself e good man DEVICES EVER MADE 

* £ &€ €& F 

them “nawth’ Georgia hills I'll let you know CROWN PRODUCTS 

Al Munn Munn's Cartersville, now has his brother—first 


him as a full partner 


will stand up under 


**# &# & & | constant use without 
note: Homer Cothran, formerly with C 


t! fear of breakdow:r 
w buyer, and general manager ot Lee Office 


Insist.on the be 
* * * & | ‘THE CROWN LINE 
tore. t but again 


me aes — 5. Whitt Rage ae 4 es | A, STEWART AND CO., INC. 


mpany . harleston Heiahts. 
see 8 & | 80 Duane Street »« New York 7, New York 


ke a tor f bricks at the reaional mee 
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Accept No 
SUCCEDANEUM* 


For Justrite Envelopes 


... there’s a 
valuable 
difference! 





To be outstanding in your field you must be 
the best. Your customers must be supplied with 
the finest products. For more than 35 years, 
Justrite’s full line of envelopes have been the 
choice of those who demand the best for their 
customers. Thorough examination proves that 
there is positively no ‘succedaneum’ for Justrite’s 
unequaled Quality, Variety, and Service. Make 
your next envelope order Justrite and let your 
customers enjoy the finest. 


*suc’’ce-da ne-um — 
that which is a substitute 


A JUSTRITE ENVELOPE FEATURE 


License Envelopes & Jackets 


Attractive, durable, convenient 
for’ driver’s license, identification 
cards, membership cards, hunting 
and fishing licenses. A wide selec- 
tion of colors and sizes, open end, 
open side, or wallet type. A fine 
advertising giveaway for sporting 
goods stores, county offices, etc. 


NORTHERN STATES ENVELOPE CO. 


300 E. 4th STREET, ST. PAUL, MINNESOTA 


JUSTRITE ENVELOPE MFG. CO. 
523 STEWART AVENUE S.W., ATLANTA, GEORGIA 


Two modern factories to serve you 
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ea augnt ne of the Florida gent with the 


d any of you see Babe Weaver the next morning out pour 
not water the radiator? N nq handie either Babe? 
+t &£ &€ & F 
qa Tork nas Deen Dusy again Bill Fowier, Fowle Char 
tte, now has exemption No. 4, borr n February 22 but not 
amed George hn Warren is the name of the B 
aiready nadq two Doys, twelve and four and a4 
re d Charlie Kessee, Kinney-Kessee, Greensb N.C 
joesn t have any better luck than Sam Orr. Sam recently acquired 
Jaughter N 4 and Charlie did likewise. Last report had it that 
naa rr wn in The Ttowe 
&¢ &£ &€ £& & 
Curtis Gimpel, Gimpel's Typewriter & Repair, Tampa now the 
id papa of | tiirst child, a daught born January 3 The 
npe have been married |8 year the event was really 
ethina + elebrate 
&¢ ££ & & & 
The Richard V. Rickenbachs, Col H Equipment sla, Fla 


2 new DaDdDy girl Tc Ann Ma 


Ed. Register, formerly of Horton's, Ft. Pierce, Fla. has himse 
new baby ft but it aint the usual kind t baby ne 
y hi wn, @ Lincoln-Mercury agency in Ft. Pierce Yeu Ed 
van boys should go by Ed. Register Ina chisel him down ust 


* * & & * 


As it all the néw stores opening up and d ones remodeling 
werent enough tangible evidence that a we n the office 
ipply tield a uple of our folks have gone even farther and built 
homes, t The Monroe Georges, Aiken S.C., have just moved 

2 honey and did a decorating b themselves that par 
decorator. Sam and Jean King, Lir nton, N.C., did the same 
and were work na on the second Ise t liniment when last 

Sh a t oT Ww rk—they Say. 


*¥ £ & & ¥ 
Lank Register, Business Equipment Company, Tampa, came out 
nd best recently in a Jeep accident. Lank was out for about 

en weeks with a busted knee cap. 
+ ££ &€£ & &€ 
James E. (skeets) Stevens, recently appointed buyer for Cook 
nting Company, Nashville, Tenn., died suddenly on April 23 a 
he result of a heart attack. As he suffered the attack while fishing 
tell into the lake and it was first thought he had drowned. Later 
examination proved otherwise. Before going with Cook Printing 


§ mpany Mr. Stevens was with Na nv 


C 


tationery Company. 


+ &£ &£ H& & 


John Starnes, State Office Supply Tallahassee, Fla and a certain 
ober salesman metimes called ‘Spar played ‘hooky’ ne 
Jay recently and caught 1/6 kings out of St. Marks. Sh $ € good 
thing for Bainbridge this boy ain't in Florida or he would be 
k'' half the time 

* + ££ & 

Neil Rumble, owner of the Book Store, Thomasville, Ga., almost 
had himself a roast chicken dinner on April 5. A fellow tennant in 
his warehouse had 700 baby chicks there and they mehow caused 
hort circuit in the wiring with the result they come i+ roasted 


a turn'’ as did some of Neil's office supr 
+ £ & & & 
"Good Chompin' in Orangeburg T'nite’ 


' 
aiway €@ pleasure t Tip you Doy and ne wee ga T 


Cc + 
Gg place ft eat. but when |! can d that and help ne of ur 
eon 3s n the Hing supply Jame at ame time the pleasure 
double. And t this month. Sally Scoville, Palmetto Office 
busine and Johnny Floyd passes along the information that the 
n 2fVve really mething yOu an write nome abd ¥ 
nt know how many oT you stay ver r B rangebura but even if 
u are just passing through and it is dinner time by a neans try 

a q r Bye now 


Saphier Associates Get Big Contract 

[he National Industrial Conference Board, now with prin- 
cipal offices at 247 Park Ave., New York City, has retained 
Michael Saphier Associates, Inc., to design its new headquar- 
ters offices at 460 Park Ave. The announcement came from 
Walter C. Jacobs, president of the industrial design and layout 
firm 

The fourth and fifth floors, comprising 28,000 square feet 
space planning organ to consolidate all the activities of the 
in the new 22-story Tishman building, will be designed by the 
NICB in the United States under one roof. 
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FIRST PRACTICAL 
PLASTIC ALL-PURPOSE 
TYPEWRITER RIBBON 


rc@r 


SHARPER 
CLEANER 
STRONGER 


LONGER 









Polycar's Complete Transfer 
and Ultra-Thin Film 


Means Sharper Impression 


IMPRESSION FROM 
AVERAGE PAPER RIBBON 





IMPRESSION FROM 
POLYCAR PLASTIC RIBBON 


















Scientific tests show that POLY- 


No other ribbon gives so sharp and clear a “write” 
CAR is twice as strong as average carbon 


as POLYCAR. That’s because it’s the thinnest ribbon 


made and because the non-absorbent acetate film permits crisp per ribbons—and thus almost unbreakable in use. 
transfer of ALL carbon to the paper. POLYCAR ty material has ypists and executives welcome this time-and- 
the “‘prestige’’ appearance of a printed piece. trouble-saving advantage. 





No soiled hands with POLYCAR .. . thanks to 
uniform application of its new, dry, abrasion-resistant bon is much thinner than the average 
coating. Impressions are practically smudge-proof. Colored acetate paper ribbon, over one-third more can be spooled on 
leader assures extra cleanliness, makes threading a new ribbon the same size reel. Fewer ribbons to change means 
easier and faster. time saved. 


For all machines with carbon ribbon attachments 
Go modern with POLYCAR—the plastic POLYCAR is sold only through meagen- 
e: 





typewriter ribbon that’s sharper, cleaner, dent ribbon and carbon specialists and deal- 
stronger, longer . . . by far! ers. For samples and literature, write 
ROCHESTER RIBBON & CARBON CO., INC. 
6 16 Greenleaf St., Box 1212, Rochester 3, N. Y. 


MMMM SPECIALISTS IN CARBON RIBBONS— BOTH PAPER AND PLASTIC 
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The Quality Name in 
Stencil Duplicating 


Authorized Dealers are proud of Tempo Quality 


which means satisfied customers and repeat sales. 


There is a Tempo Stencil, Ink and 
Duplicator ideally suited to every or- 
ganization, business, service, church or 


school. 


Modern stencil duplicating is a rapidly 
expanding market, and TEMPO offers the 
most complete line of modern stencil dupli- 
cating equipment and supplies. Five great 
duplicator models — a stencil for every use 
—an ink for every installation. Plus spe- 

cial services to help your customers get 


the most use from their equipment. 





Tempo quality guarantees satisfied customers 


Write for illustrated catalog and Tempo Dealer Plan. 





Lt A 


“= | MILO HARDING COMPANY 


Since 1004 
500 S. Monterey Pass Rd., Monterey Park (Los Angeles County) Calif 





Mh SAN FRANCISCO — PITTSBURGH — CLEVELAND — DALLAS 
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57rH District Notes 


PAT PATTERSON, CORRESPONDENT 
3710 GROSVENOR ROAD, CLEVELAND 18, OHIO 





thank Robert Lamson for a 
rrespondent for the 5th 

recent reaciona nvention at Frer 

handle these duties Dy The 


form all dealers and Travelers in this dis 
events and happenings. Let's make the 5th 
nteresting reading in this publication. 

& £ &£ & & 
the Standard Off 


At ti jional, M. J. Boone e 
pply T elected Governor f +he 


Louisville, Ky., wa 
ning year. 
é t Travelers Club elected the following officers: 
Pre jent, Art Frey, Mfrs. Rep.; Vice-President, Frank Graham, 
shea fe ny; Secretary, Floyd Zinkhon, American Pen 
Bruce McCaleb, Pounsford Stationery Com 
pany ti. A standing ovation was accorded Bob Beekman, 
stiring snd his able staff, who, in spite of serious 
made this Travelers Club one of the most 
+ £ & H& & 
- i hapter held a Mr. and Mrs. Dealers and 
rty and dinner at The Theatrical Grill, noted 
eveland d f n April 22. There was an excellent turnout, 
snd a fir was had by all. . . The Detroit Stationers Club 
nounce¢ ivelers are welcome at their meetings at The 
1 Wednesday of each month. 
&¢ £&£ & & & 
parties have been announced, with a cordial 
vitat te j all members of our industry: 
June 7 nnati, at Kenwood Country Club. 
June 30 snd, at Sleepy Hollow Country Club. 
July 20 t Glen Oaks Country Club. 
+ &£ & &.& 
Dealer Moves: Nestor's of Detroit opened their newest and 
jest ‘ at 8725 Harper Ave. This makes the fourth 


A 3 (Larry Nestor) will be done here in the after- 
Equipment Company, Owensboro, Ky. now in 
at 406 Frederica St. . . . Herbert Buhler 
t now in new and larger location at 3445 West 
Edward W. Snyder, Jr., formerly with Buckland-Van 

A T etroit, now with Jerry L. Smuck Company 
; fice furniture dept. Howard Henle the 

new buy v bbold f Hamilton, Ohio. 

* &£ &€ & & 
Milton Pickle Jent of Will Winnes Company of Cincinnat 
wa f ; nteé t BR ard * Directors f the Wholesale 


Congratulations! 
*&* &£ & & & 
Traveler Appointments: Harold (Butch) DeZellar now with Park 
Sherma it of Chicago, covering Illinois and Wisc f 
George Calvert, out of Pittsburgh for Samuel Ward Mfg 
. W. C. (Bill) 


idea DeZellar’: former territory 4 


Burrows the Fifth District, Chicago and Pittsburgh for 
ff A Corporation Ted Hale now representing 
) pany in this area . Cal Long and a 
all of Ohio, Michigan, Kentucky and Indiana 

f ~hair Company James Dickas and William 
Bardwell y OF Kentucky and West Virginia for A 

sted Stat y Company 

*&¢ &£ &€ & F 

Question of the Month: Is it true that Jack Luke also is in the 
port Those lucky (and wealthy?) vacationists: The 


Jack Clarks r Pen Company n a southern motor trip . 


The Don Criles Equipment Company, Canton, Of down 
it Earl Kochheisers, Chas. Ritter Company, Man 
snd, Georgia . . The Carl Fernyaks, Man 

field ‘ pany, Mansfield, Oh in Hawaii Mrs. 
Ellen May, M fice Service, Beckley, W. V., off to the Carib 

bea th A s and to Europe. Bon Voyage!... The Ted 
Hales turned from an extended stay on the west coast 


* + & & & 
Back on the Road to Health: Mrs. Dixie Carroll, Eberhard-Fabe 
Per f . . Paul Steinhardt, 


Madison, Ind. back in the pink after a long 


ter a very serious ness 


The Stork Club: Billy Kane, Oxford Filing Supply Company be- 
came a » his daughter, Nancy Saunders, who in turn had 
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PARKER 


line of VALUES! 


STEEL OFFICE EQUIPMENT 


seeeeeceeeeeeeece 





@ STEEL 
BOOKCASE 


The Bookcase is of 
standard size with dis- 
appearing glass front 
panel for clear visibil- 
ity. Available in three 
different sectional sizes: 


Height Width Depth 
12” x 35%” x 11 Ya” 
15” x 35 %" x 11 Yo" 
18” x 35%” x 11 4” 


STORAGE 
CABINETS » 


Made of heavy gauge 
steel . . . electrically 
welded construction 
and completely rein- 
forced throughout . . . 
shelves adjustable every 
two inches .. . depend- 
able three way locking 
device. Storage cab- 
inets measure 72" x 36" 
x 18". Wardrobe and 
combination cabinets 
also available. The all 
new IMPROVED Parker 
Steel Cabinet featuring 
baked-on enamel finish 
in Green-Gray or 
Grained Walnut and 
Mahogany. 





PARKER STEEL PRODUCTS, INC. 


54 North 11th Street, Brooklyn 11, New York 
LAN OMAN A LU uA 














dependable source for all your 





SCHOOL EQUIPMENT 


%& Classroom Seating 

*& Primary Furniture 

*& Tables & Chairs 

*& Library Equipment 

*% Playground Equipment 

%& Vocational Furniture 

& Teacher's Desks 

& Misc. Classroom Equipment 


*& Chalkboards 

* Bulletin Boards 

& Aluminum Chalkboard Trim 
& Framed Blackboards 

*& Blackboard Erasers 

* Window Shades 

*& Darkening Shades 

%& Darkening Channels 


Rowles offers you a complete line of high quality School 
Furniture and Equipment—everything you need to provide 
your customers with the specialized kind of service they need. 


Rowles School Equipment has been a favorite for more than 
50 years. Make Rowles your headquarters for all your school 

equipment needs. Enjoy the benefits of the Rowles trade- 
mark, the convenience of one centrally located source. . . 
ad the profits on every sale you make. 


Write for the latest Rowles School Equipment 


cataleg and complete information on the Rowles 


Dealership program. 


E. W. A. ROWLES COMPANY 
ARLINGTON HEIGHTS, ILL. 











School Equipment 
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daughter, Julie Ann. . he H. L [ : had their 


urth child, Robert Jeffrey, on Mar 


Climax: We, The Fifth District Travelers Club, 11 yreatly ap- 
preciates the work and untiring efforts the late Ron Douglass ex 
tended in behalt T ur organizat nere a 3 mall token 
to his memory, we have elected Mrs. Gladys Douglass to be a life. 

ne honorary member t thi Club 


tore 





G6tH District Notes 


C. O. SCHLAVER, CORRESPONDENT 
OFFICE APPLIANCES, 600 W. JACKSON BLVD., CHICAGO, ILL, 





he Great Lakes Travelers Club adjourned its busine meeting 
jularly heduled for the last Friday t Apr n tavor t the 
heon which the organization held or Tuesday 1 n, May 3, at 


y the District No. 6 regional NSOEA nvention. 

Robert (Oxford) Reynell 
yave ample pportunities tor committee t te about the rush of 
activities on the calendar ahead. These included: 

The May |9 sales rally in the Waldort R m of the Conrad Hil 
ton Hotel under the leadership of Homer ( Ditto) Smith, chairman: 
Harry (Crucible) Hoffman, co-chairman; Tom (Rockwell-Barnes) 
Gillice, Don (Reyburn) Sharpe, C. O. (OA) Schlaver and Ray J. 
(Service Steel) Eichenlaub. 

The June 9 golf tournament at R nq Green Country Club, 
Arlington Height, Ill., chairmanned by Jerry (Crucible) Henningson 
snd Rus (American Pad) Ragan. They are assisted by Larry Struck- 
meyer, Frank Cognato, Harold Blum, Walter Bryzek, Pat Patterson, 
Ray J. Eichenlaub, Bill McNichols, Joe Rock and Bill Courtney. 


Milwaukee dqurir 
At the Milwaukee meeting President 


The July 2! golf tournament at Cog H Country Club which is 
hepherded by Ed (Chicago Desk Pad) Deacon and Roscoe (Codo) 
Benge. 

September 9 W nsin golf tournament with Thomas Adams of 
Senabusch Self sing Inkstand Compar snd Tom O'Leary of F. 
S. Webster Company as co-chairmen. A late feed and party 

rtesy Miller Brewing Compar Milwaukee being 
ked up ft the evening betore 
+ £=£ &€ #& & 
A recer We yuest at a GLTC incheon was tormer qov- 
r Jesse Peck, Springfield Stationery Company, Ir Springfield 
We now learn Jesse has been hospitalized. Get well, fellow. 
* £ &£ & & 

t's a fivesome now, that fan Mr. & Mrs. Homer (Ditto) 
Smith. The most recent addit } ning tw ters and 
two broth 

Tk wa dig new ne nh wa 

) ] ment 
- _ He x 

Ozzie Bruno, partner in Office Supply npany, Racine, W 

St. Mary Mospita t his home ty re vering trom a heart 

tack suff. 1 in April. We know cards will be appreciated 

* £ £&£ & & 
Bill Jarchow f H. H. West Company, Milwaukee thank 
sny friends in the Great Lakes Travel club ranks and other 
Tationery ang ice equit ment industry fT 


extended during 


Many District é nventioner st Milwaukee t k advantage t 
pportunity to inspect the beautiful new office furniture center 
» For f ment Company 
* t &£ & ¥ 
New memt f GLTC, accepted at the Milwaukee busine 
eting, are E. G. Jensen, Mittag & V Robert Herr- 
mann, Sengbusch Self-Closing Ink Stand mpany: Arthur Hutch- 
ison, Geyer-McAllister Publication ; Robert Lembcke, Under 
J Cor at 


Browne Promoted by Burroughs Corporation 

L. O. (Jack) Browne, who joined the Burroughs Corpora- 
tion as a clerk in 1940 in Birmingham, Ala., has been pro- 
moted from manager of the Chattanooga, Tenn., branch of 
the corporation to southeastern regional manager with head- 
quarters in Decatur, Ga. Mr. Browne, who has been branch 
manager in Chattanooga since 1953, fills the vacancy created 
by the recent death of Matt A. Briggs.—FEG 
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Chairs by the B. L. Morble Chair Company of Bedford, Ohio 





U.S. Koylon Foam Cushioning 


Molds Smart, Contemporary Chairs 
(0 Complete Comfort 


his fresh. new approach to chair design makes 
plendid use of U.S. Kovlon Foam Cushioning. Here is 
p, relaxing luxury, combined with smooth. handsome 
beauty. Koylon tailors perfectly no matter what kind 
hair styling you prefer. In these unusual chairs 
lon gives full depth of foam seating with neat pleat 
hioning and curved and tapered tops. In years of use 
s finest of foams will not Sag, crush or lose its 
yyvant comfort. For lasting distinction, today’s finest 
rniture makers feature U.S. Koylon Foam. 


k your supplier. 





UNITED STATES RUBBER COMPANY : Rockefeller Center - New York 


RUBBER 
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Tie in with | 
Standards 

complete 
Package for 

Selling 
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Fortune 





.. it's the second full color, bleed page advertisement in Standard Furniture 
Company's dramatic, continuing “Offices for Living” series . . . another beautiful 
Continental Executive Furniture Grouping being presented right now to Fortune 


Magazine readers—the best executive office furniture prospects in your area! 





FOLLOW UP... tie in... start writing new business now the way cooperating 





Standard dealers all over the country are doing. Take advantage of the promo- 
tion aids shown below. Display Continental Groupings. Begin your local tie-in 
advertising and direct mail campaign. IF YOU NEED HELP, WRITE OR WIRE NOW. 
IF YOU'RE NOT YET A STANDARD DEALER and want to cash in on this new 
business-making “Offices for Living” promotion, write now. Some territories 


are still open for authorized Standard dealer franchises. 


STANDARD FURNITURE COMPANY, HERKIMER, NEW YORK 
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A Bonny Bit 0'Profits! 


The BRAND-NEW 
Waldon Roteits Enanan 


No. 38 BALL POINT 


For Cleanly Erasing All 
Writing of Ball Point 
Pens and Pencils 


Feature this attractive. green handy- 


elliptical eraser along with all your 





ball-point merchandise! 

Made by the world’s eraser experts, 
of specially-textured rubber for clear erasures of all 
ball point ink and ball point lead. 

Like all Weldon Roberts Erasers. the new No. 38 BALL 
POINT is packed in an attractive display box, 2 dozen 
to the box. 


Write for inviting details and sample of this timely, 


red-hot item NOW! 
WELDON ROBERTS 


RUBBER CO. 


365 Sixth Avenue 
Newark 7, N.J. 


World's Foremost 





Eraser Specialists 
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7TH District Notes 


ARNOLD E. BERGLUND, CORRESPONDENT 
4415 CHOWDEN AVE., S., MINNEAPOLIS, MINN, 








Theodore Roosevelt said: 
some thought and eff 


Every man owes 
n which he belongs. 


the profession + 
2 profes 


The 7th District NSOEA regional meeting at the Hotel Duluth 


a set tor May 27 28. A fishing Trig nedau >| Si gay 
May 29 

ee &* & 

it seer tnat we nave gone 4 very ng a with } } Ou 

redit t ur good friend Gene Mitchell, who has done ich a 

wondertu c n ft rep rting tor mar Th Dy way 
alute 


The Lee Bo Office Supply of Minneat Minn. has moved ¢ 
arger quarter at 730 Ist. Ave., N The 


and yuite suitable in appearar 
* £ &€ & F&F 
Schaub Office Supply nas movea +t So. 5th M ac 
T tore is very attractive and busine expandir 
* *£ &€ & *¥ 
Warren Carlson, who formerly did such a fine Wilson 
Jones Company, has decided to retire to the retail field. He and 
wife w k perating a fireside job at 5Ott Lyndale 
Minneapolis 
*¥ + &€ & & 
We ave had previous notices deatr Valleau 
broth Our sincere sympathy to their fan 








Ed Storey, rly of Zaiser's and Holley's in Des Moines, lowa 
3 purchased th Kleinkopf Stationery C mpany n Burlington 
lowa. It will now be known as Storey Office Supply Company. 
All Travelers, dealers and friends are we me to drop ir 
81H District Notes 
IZZY VODA, CORRESPONDENT 
200! S. HANLEY RD., ST. LOUIS 17, MO. 
“MEMO FROM THE GOVERNOR'S DESK" 
You have al! been great and w expre my aratitude tr 
atter | have completed the 8th Regional May 4, 5 and 
*¥ £ €£ €& &€ 
Jack Stith, former St. Louis representative f Dennison Manu 
scturing Company, is now associated with the St. | fice f 
Tar Sood luck Jack. 
Gene Mitchell ms me that k 1 mid 
esterr LL: presentative r Ca 5 Grand 
Ka > Mich k t very ft - . 
t anutactur Jdit esent 
W den C t Con 
%*¥ + ££ €& F 
baby girl for Mr. & Mrs. Jimmy O'Brien, Boorum & 
ease, representative with headquarte Tulsa, Okla rr ay 
pia h d r a boy tor delivery in 1957 
e+ + # ce 
Art Pfister, Smead Manufacturing Company stopped over in St. 


| j n hi 


French Lick where he att 
Margaret and ire enjoyed our visit with Art. Come again, and 


Chester Kennedy, of W. J. Sta pany Lou has 
been 6 Dusy te w. Besides taking are rT tne tationery business 
present St. Lou »rand jury. Could be that 

ht indict a tew of his »mpetit 


Robert Comfort, Commander U. S. Navy Reserve and buyer at 

nfort Printing & Stationery Company and Sha ting & 

Stat nery * mpany St L uis S 5 M 15 T 53a fF =] isco 
“ | c ra (68 Navy hip T TW week 

* * & & 

Joe Landes, Sc! ey Printing & Stationery Company has retired 
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Success depends on the strength of your line 


The strongest line available today in office equip- 
ment is the Globe-Wernicke line. You, as a franchised 
dealer handling this line, will have three powerful 
competitive advantages. 

1, You will represent the most complete line of office 
equipment, systems, filing supplies and visible records 
in the world. As a G/W dealer, you have a single 
source for all your needs, and this advantage gives 
you increased efficiency in ordering, stocking, selling 
ond delivering. 

2. Your G/W franchise identifies you with a first- 
rank name, rich in reputation and good will. With a 
G/W franchise you obtain ready-made stature and 
the power to draw upon the brand loyalty of countless 
satisfied G/W customers. 

3. You will have more support in the form of sales 


Sa —. i 
~ {aS ~ deaite 


aids than that offered by any other manufacturer 
training films, office planning kits, direct mail folders 
point-of-sale pieces, accurate price data, catalogs and 
a host of high-powered sales literature. This coopera- 
tion sustains a high level of sales. 

Now is your opportunity to secure all the advan- 
tages of a Globe-Wernicke franchised dealership. For 
more information on how you can sell the strongest 
line of office equipment in the world, write us today 
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S” Guaranteed by > = 
Good Housekeeping 


Heavy gauge all vinyl 
plastic zipper portfolio 
To Retail Profitably at 






* 
. 
45 aoveanisto 1 






Watch these 2 7 star salesmen put across 

a better product without costing you any- 

thing extra 

e Only Zippalopes are made of Monsanto 
Ultron Vinyl Film 


e Only Zippalopes of Ultron have been 
awarded the Good Housekeeping Seal 


@ Only Zippalopes are carefully checked 
for perfect construction 


e Only Zippalopes are packaged with eye 
and sales appeal 


e Only Zippalopes offer you attractive 
dealer aids for easier sales 


Write for free Zippalope program today 
Jobber and Dealer Inquiries Invited 


STRUCTO 


t ‘Street, New York 1, N. Y. 
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atter 50 years with his company. A company party was held in hig 
nor just betore retirement. Joe and his lovely wife, LeNette, wil 
nake a trip to Florida. Best of everything to two wonderful people, 
*# *£+ &€ & 
Since the return to St. Louis of Rev. & Mrs. Mayes, Mr. and Mrs. 
Walter Ruedy, S. G. Adams Company, St. Louis, have done quite 
a bit of baby sitting. Mrs. Mayes is their daughter. 
* &£+ &€ & & 

























John Hughes, Buxton-Skinner, St. Louis is enjoying a nice three 
hn took his vacation early so that he could spend 
some time with his son, John Jr., wh home on leave from the 
Army. 





week vacatior 







*¥ £ &€ & & 

At the last St. Louis stationers' meeting, April 21, Lou Blair, Blair 

Office Supply Con pany, St. Louis, was installed for his second term 
Ss president 







* £ &€ & & 

Paul Baird, Baird Office Supply, Kansas City, is feeling much 

better. Paul is back to work and expect be able to take a little 
time off to do a little fishing. 








*¥* £+ & & & 


NEW STORE IN KANSAS... . Pictured is the new store building 
of Catlett's Office Specialties, Goodland, Kan. Of cinder block 
construction, the building is 24 x 60 feet in size and has a 
modern repair department in the rear. Office machine, furni- 
ture and supply departments are segregated. Buff and beige 
color scheme is used in the fluorescent-lighted interior which 
has steel shelving and self service counters. 

* &£& & & 


| heard that Harry Boling, Boling Office Supply, Kansas City, 


and Mayor of Westwood, is pretty rough on law violators. Being a 

customer or Traveler will get you nowhere if you violate traffic 

rules. Let this be a warning! Keep up the good work, Harry. The 
untry needs more men like you in pub ffice. 


*# &£ & & & 

As the publication goes to press before our 8th Regional which 

will be held May 4, 5 and 6 at the Broadview Hotel, Wichita, | 

will be unable to report until next issue. A banner meeting and a 
big crowd anticipated. 

* £+ £&£ & & 

Mrs. Tom Seward, wife of Tom, Parrott Speed Fastener, Kansas 

City, has returned home from the hospital. She jetting along 

just tine 


COME AND MIX IN '56 AT OMAHA 





Westcort Opens New Showrooms 

Westcort Company has opened a new showroom at 4 E. 
52nd St., New York City. In the air-conditioned quarters the 
interior designer may find a selection of just about every item 
required for furnishing business interiors. There are wood 
desks, steel desks, chairs, sofas, sectionals, carpets, resilient 
tiles, conference tables, occasional tables, and a wealth of ac- 
cessories, from lamps to wastebaskets, from ashtrays to hat- 
and-coat racks, even a group of refrigerated bars and cel- 
larettes. 

In charge at Westcort is Richard Draper, formerly director 
of sales at Lehigh Furniture Corporation. Westcort’s policy, 
says Mr. Draper, is to offer the trade not only a wide variety 
of style, but also a wide range of prices. 

Among the designers whose work is represented on West- 
cort’s floor are Stewart Ross James, Gordon Hrach, William 
Sullivan, Ben Glassman, and Donald Deskey. Merchandise for 
the most budget-minded client is displayed, as well as items 
for the more elegant business interiors. 

Particularly notable is Westcort’s carpet department, which 
features their “selector rack” method of displaying carpets im 
color ranges rather than by grades. 








OA-6/55 on 











Choose from many 
Swingline models. 

The one pictured includes 
upholstered arms and 
arm panels, along with 
all the other Swingline 
features. 


e Modern styling for contemporary offices. 
Fashioned in a strikingly new design for com- 
fort and efficiency, Swingline Chairs will add 


grace and beauty to your office. And... they 


are available at a surprisingly modest cost. 


OUTSTANDING 
FEATURES: 


e Genuine Walnut Chair Frame 


e@ Genuine Leather Upholstery 
Coverings in 7 Dramatic New 
Swingline Leathers 

@ Full Size Seat with Coil Springs 
on Webbing, tied 8 Times 


e@ Bowed Front Seat— 
with Roll Edges 


e@ Cradle Back Rest 





DPM. H. GUNLOCKE CHAIR COMPANY 


WAYLAND, NEW YORK 

















want 
a business of 
your own’? 





SoundScriber offers 
qualified young men a rare 
opportunity in one of 
America’s fastest growing industries 


If you are young, experienced in 
the office equipment field, anxious 
to get ahead on your own, here’s 

the chance you’ve been looking for, 


SoundScriber is expanding. To 
handle our increasing business 
we are appointing new dealers and 
distributors. We have marketing 
plans to fit any investment from 
$5,000.00 upward. Select sales 
territories are now open. 
Aggressive marketing plans are 
ready to develop them. 


If you are a good salesman you 
can pick your marketing plan 
to fit your capital, and choose 
your spot in any one of 
several geographical areas. 


In the fast growing office machine 
field, Dictating Equipment has 
only scratched the surface... is 
the fastest growing. And, 
SoundScriber has consistently 
led in product development of that 
equipment. For the full story of 
one of the greatest opportunities 
ever offered in the office 
equipment field, write today to: 
Sales Manager, The SoundScriber 
Corporation, New Haven 9, Conn. 








FIRST with Disc Dictation 
FIRST All-Electronic Dictating System 





Sound Scriber 


DICTATING EQUIPMENT 


Trade Mark 
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StH District Notes 


ART CARROW, CORRESPONDENT 
4423 N. ROSENEATH DR., HOUSTON 21, TEX. 


the Office Supply Company, has re 

ation at 1304 Washington which wa 
ksburg was hit by a tornad 

* + & &€& 

ack M plar n moving from 517 

apit wh Ww nave 3000 more 

rat i are T De inaer ne r t and 

%* &£ &£ & & 

nteaq e-pre gent ana saies man 

mpany of Jack and Guy Lowe is 

" 1e1 all tne f the OF J 

* &£ &€ & & 

which the Office Supply Company 


306 Washingtor » new building at 


te building w nave Tw stories and 
Tne Greenv oo peration will be under 
nately 9,000 square teet of space 
%* &©£ & & & 
ver T buying desk at Carpenter Pape 
Thomas B. Walker is the new store mar 
y Company at Camden, Ark Mrs. 
tationery Gepartment t Centra 
new ation at 1801 Scott St., in Little 
9 Louisiana St r many year 
*¢ &£ & & & 
1 | tationery business at 1725 S. Sher 
Walter Kuttner. Herb and Flo are moving t 
T w be as sted with the Courtne 
harge of the fice and Herb 


p at 203 W. 7th St., Fort Wortt 
L. Murtrey and he ha jeg the nan 
2 Shop. Mr. Eckert has opened a nev 
4 \W r+h 
+ &£ &@ @& @ 
Texas St., Shreveport, La. has moved the 
8 Van Loan S 7000 square tee 
1A r Tinisned and 4 
y pace forme 


he Hurley Com 


Nand 
pu t | wn shingle under the 
Machines & Supply C 115 Adam 
+ £€£ ££ & 
pany at 214 elma Ave in Pa ; 
nery bi to Charles M. Bush, 
Bust Supply and operat 
%*¥ + + % 
M c a tor S +} 
ad Ark N n Office Su 
>| a x 3s Dought tr ') 
ed by Crain Office Supx 
%*¥ &©€ &F€ & & 
e-t Wel Furnit 
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Tom Ket pany, Natch 
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e+ £ &€& €& £ 
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When a cowboy buys a ten-gallon hat what he buys 


isn’t just something to cover his head. What he really 
buys is an IDEA—namely, that the hat will make him 
look heroic and important. 

What Cadillac ads sell, says April Fortune, is not a 
magnificent hunk of machinery. They sell a “state of 
mind,” the satisfaction of a subjective want. 

A safe, like a Cadillac, may be a magnificent hunk 
of metal; but, as such, businessmen have no interest in it. 
So don’t talk safes to your prospects. Try to sell them 
an IDEA. Talk PROTECTION to them—a subject 
close to their hearts. Talk about their needs, their 
problems. Sell them the satisfaction of feeling secure— 
in short, sell them a “state of mind.” 

Herring-Hall-Marvin dealers are specially well 
qualified to sell protection—not just safes—for two 
reasons: 

1. The Herring-Hall-Marvin line includes everything 
in the way of modern protective equipment: safes, chests, 
vault doors, insulated files and a wide variety of special 
equipment. 

2. The two books here shown embody information 
that will qualify the 
Herring-Hall-Marvin 
dealer and his salesmen 
as experts in protection— 
competent to measure 
hazards and togive sound 
advice on indicated pro- 


tective equipment. 





Exclusive franchises are open in a number of 
important centers. Let us know of your interest 
and we shall be pleased to send you the two 
books above described, together with complete 
catalogue material. 
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Herring-Hall-Marvin Safe Co. 


HAMILTON, OHIO 


STORAGE VAULTS AT WE 


BUILDERS OF THE U. S. SILVER 
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WITH Bulman SELF-SERVICE 
DISPLAY EQUIPMENT 
and STORE PLANNING 


“The store is very colorful and the photos do 
not do it justice. We have received many favor- 
able comments on the arrangement of our 
store... 


The Bulman Company did an excellent job for 
us and we were able to open our store one week 
later after they started — through all this time 
of remodeling, we were able to carry on our 
business and remained closed only two days, 
due to the painters and electricians being in 
the store working.” 


SPRINGFIELD OFFICE SUPPLY CO. 
James E. Feeley, President 


Find out how Buiman can improve 
your store through their vast experi- 
ence in planning and equipping self- 
service stores. The results will 
delight you too. 


Send for catalogue today 


» Bulan 4 


Dept.OA 555 
GRAND RAPIDS, MICHIGAN 





THE GREATEST NAME IN SELF SERVICE 
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Little Rock, is covering the Dallas dealers for Carpenter Paper 
Company of Fort Worth. 
*&* &£ &@ & 


Carl Davis Office Supply, 11! Court, Cleveland, Miss., is being 
jiven a complete remodeling job with tile flooring, air-conditioning 
and aluminum and glass front Carroll Wood has taken 4 


position with Cathy Office Furniture and Supply as a city sales. 
man in Dalia 
* + + & & 
There are three new firms at Tupelo, Miss. James C. Hodges 
School & Office Supply is located at 300 S. Spring St. taking over 
the stationery stock of The T House. Pitner Oftice Supply, op. 
erated by Sam Pitner, has moved from New Albany, where he op. 
erated as New Albany Office Supply, to the Armstrong Arcade 
Building. Larry Allen & Associates has opened for business at II| 


Broadway with a complete ne tT busine ystems and office 
supplie 

* 4+ £&£ & & 

T many Travelers, this wi me as a surprise. M. E. Yeadaker, 

Tucker Printing House, Jackson, M after much thoughtful delib. 


eration planning on taking off seven days for a quick trip to 
Florida in July in order to see his brother. James L. Hust is work 
ng as a city salesman for Tucker 


* £©£ &€ & & 


Mr. & Mrs. W. A. Stempel were mighty proud when a boy was 
born to the Walter C. Stempels in March. There is joy in the 
Tar as tw girls were already sharing affections of the 


y 
grandparents. The youngster already has a tion in Stempel 
Manufacturing Company. 
*¥ &©£ & & & 
On Wednesday, April 13, Arkansas Printing & Lithographing 
Company and Arkansas Stationery and Furniture Company, at 
1000 Center St., Little Rock, Ark., held open house for their cus- 
tomers. A new stock room and office supply store on the second 
floor were shown to the visitors. On the first floor was seen a 
beautiful furniture display, set off in four individual office layouts 
and with each in front of an 18-foot plate window. Contrasting 


lor carpets were used as divisional markings for each set. 
*# £ &£ & & 


New members to join the NSOEA recently were Maverick-Clarke 
Company, Austin, Tex.; Office Supply & Equinment Company, Pine 
Bluff, Ark.; Democrat Printing Company, Greenville, Mis and 


Toney Printing & Stationery Company, El Dorado, Ark 

Past President W. A. (Wolt) Stempel has appointed Doyle May, 
American Pencil Company, and Mike Holberg, manufacturers rep- 
resentatives, as members of the executive mmittee of the Texas 


Travelers Club. 


House of Wren Enlarges Store 

The House of Wren, Oklahoma City, Okla., recently en- 
larged its store at 207 N.W. Second St., adding 3500 square 
feet of floor space. 

The new space, 25 x 140 feet on the west, has been allotted 
to the office supply department. Here, considerable satisfaction 
is being derived from a special arrangement for storage of re- 
serve stock, which makes the finding of any wanted item a 
matter of moments for a floor salesman. He needs only to step 
through an opening into a narrow room consisting of two rows 
of wall shelves with an aisle between. This stock room runs the 
entire length of the department, and, here, all reserve items 
are shelved directly behind the place where they are on display 
in the store. 

Other improvements are being made at Wren’s on the sec- 
ond floor, which is being redecorated for display of executive 
furniture suites. 

The first floor, glass-enclosed show room and office suite 
of Bennett Wren, vice-president and secretary-treasurer of the 
company, has been completely redecorated. A feature of this 
space is the arrangement that permits showing of a completely 
equipped office in any style of co-ordinated groupings in 4 
setting just as they would appear in a client’s office —EVH 





Owensboro, Ky., Firm Takes New Location 

Tom Monarch, Jr., manager of Office Equipment Company 
of Owensboro, Ky., announces that the firm has moved its 
store from 305 Frederica St., to a more convenient and larger 
location at 406 Frederica St., one block south. 

At the new location, Office Equipment Company has a new 
modern front and 8100 square feet interior space, arranged 
for more convenient shopping. 
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SAVE SPACE . 
UP TO 50°. 


Ole @lelciai.i4: 
AUTOMATICALLY 


yd 
AS CARDBOARD 


EASIER 
DRAWER OPERATION 


For Transfer Files... 
you can’t beat York 


for price... durability... 


appearance...and delivery! 


The margin is tops! Rapid turnover assured! Now is the time 

to demonstrate the obvious advantages of York Steel Transfer Files 
for efficient and economical record storage. To increase 

your dollar volume in transfer files, maintain an adequate 

York display ... and make certain your salesmen have and use 
demonstrators! Because immediate deliveries on all 12 standard sizes 
are available direct from warehouse stocks it is unnecessary 

for you to carry more than emergency 

requirements. Why not start handling 

York Steel Transfer Files today! 


Write today for complete 
details and new low prices! 


YORK OFFICE EQUIPMENT IS SOLD ONLY THROUGH DEALERS 


YORK SAFE & LOCK 


2000 Mulberry Rd., S. E. * Canton 2, Ohio 
N-205-D1! 


Handle The Complete York Line .. . Safes... Money Chests .. . Vault Doors . . . Insulated Files . . . Transfer Files ... Map & Plan Drawers. 
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For the Board Room of 
National Petro-Chemicals Corp., St. Louis... 















Installation by Comfort Printing & Stationery Co., 
200 South 7th St., St. Louis, Mo 


BOLING CHAIRS WERE CHOSEN 
FOR SEATING EASE 


In chairs where top-brass officials often concentrate hour after 
hour, the right seating angle means a lot in expediting business. 


For their Board Room, officials of National Petro-Chemicals 


No. 361! 


Corporation wisely chose these Boling Armchairs (Series 
3600)—scientifically angled for seating comfort. 

Feature the curving streamlined design and solid comfort of 
this 3600 Series, particularly for executive settings! Steam 
bent arms and seat rails reflect the rugged construction you can 


depend on in all Boling Chairs. 





Armchairs and revolving chairs with wood or upholstered 
arms; also side chairs. In rich leather upholstery. Walnut, 
Mahogany, Light Oak or Softone finish... Write for your copy 


of the new Boling catalog. 


e y, 4 
Boling ’ . 


J > 
A 
BIst HIGH POINT BENDING & CHAIR CO 

SILER CITY, N.C 


ANNIVERSARY 
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14th DISTRICT NOTES 


Jack Ellis, Correspondent 
Box 772, Manhattan Beach, Calif. 




















By t the 14th reaiona ynvention should be over at ne 
umbassa a record breaker for attendance. We know that our 
aaew their first trip to the great Golden West should be 
mpre 
My dear Marilyn Monroe informed me that she planned t e 
ver and rty if things got too dull. | assured her that | had attended 
abo (how could | do that, I am only 397) and ! had 
vet i d livening up 
% &£ & & & 
Speaking e school teachers had a dilly in Coronado, Calif., a 
sburb of Apr 12-13. Stationers Corporation was well represented 
All trave , er crutches, and so forth who were in that vicinity 
tended ‘ , e, but kept a few of the broken down Travelers company 
San OD 
+ &@ & & & 
Bill Ainswortt PA at Grimes Stationery. Bill is known by many of the 
peddier f ager of Grimes for the last six or seven years. A nice 
&¢ ££ & & & 
Fran and Joe Dav k their children up t ur northern suburb, San Francisc 
the East e called on the trade while Fran entertained the kiddies 
+ &£ & & & 
Pill’ Pillsbury ed me with a fast trip from the Northwest. His sister-ir 
aw passed , | ame down for the funeral. He looked fine and wa 
time to see all his buddies while here 
* &£ & & & 
0 Ed Cooper is in town making the rounds of the dealers 
Eddie ers who has kept his figure and good sense of humor 
+ &£ & €& £ 
Anott naking the rounds was Charles ‘‘I Move to Adjourn’’ Davis 
pell with the d ast year 
* &£ & & & 
Con th yreat state of Montana to visit me is none other the 
the we know f Carl ‘Bromo’ Seltzer Bromo’’ hails from ( 
: ‘ , o f ting & Supply Company for many years 
e+ &£ &£ & & 
eer wit! a rain coat and rubbers he aded for Se attle was none 
ther tha Hank Lyle He oked very conspicu with all the rain paraphernalia 
Zsa Sza Gabor waiting for a plane I was meeting. What a doll! Her pict 
Je ant T te. Marilyn 
+ &£ &€ & 
? illie 
DOWN HERE WHERE THE HAND GRIP IS A BONE CRUSHER 
DOUBLE SEATING . .. Gov. Faubus 
(right) gets seated twice: first by the 
voters of Arkansas, and second by Wal- 
ter C. Guy, (right) chairman of the 
board of the Arkansas Staty. & Furn. Co. 
For the past 10 years it has been the 
practice of the company to present the 
new governor with a judicial chair on 
the occasion of his taking office. 
OA-6/55 





NOW HEAR THIS! 
he syle Ye 


CLEARS 


This sturdy, attractive new sectional organizer by 
Sengbusch improves desk-top efficiency. Finished in 
smart gray or green baked enamel, the strong, all- 
steel Adapto-Rack adds business-like good looks to 
any Office. 

Here are more reasons why the new Adapto-Rack 
is the most wanted desk organizer available today! 


Rugged, 
hard use. 


all-steel base will take years of 


Wire separators of 9 gauge steel easily and 
quickly inserted or removed for complete 
flexibility. 

Eight compartments provided; holes in base 
for additional separators if needed. 


Clear acetate-covered label holder with white 
stripping for fast identification of file contents. 


Two end wire separators attached 
base and furnished with large, 
threaded rubber pads to prevent 
sliding and marring of desk. Adapto- 
Rack may be lifted by these end 


wires. 


MMM Me 


Be the first supplier in your area to stock the new, 
feature-loaded Sengbusch Adapto-Rack. FREE ad- 
vertising blotters with your imprint available with 
every order of six or more units, and catalog sheets 
to your needs! Write today for complete information 
and prices, 
OTHER FAMOUS SENGBUSCH 
SELF-CLOSING INKSTANDS « SANITOUCH MOISTENER © HANDI-PEN DESK SETS 


KLERADESK © IDEAL SANITARY MOISTENER * NO-OVER-FLO SPONGE CUP 
CATA-RACK © FILE-A-SIST * ‘‘BUILD-UP’’ DESK TRAY + ALL RUBBER STAMPS 


SELF-CLOSING 
INK STAND CO. 


365 SENGBUSCH BUILDING ° MILWAUKEE 3, WISCONSIN 





149 








_ f . U ); ti i 


150 


to ee) 3 ey 


ne ie ©2000 


“— .| 


so” a 
715° ] = = 
of) 

FINigH 
Sete 
Svipmen_ Cae 
ee 


LIST op LOUIPM EN 


ey 


TO Ma 
not ince of a DLAGR An 
Se? 60h dre re 
Win rewer, in 
© ered one es 
a Sa0r oPening 
Ney oy 7 ome Ney 
— Sqoares hee into ae 
© compictaty aint”! Wide ther oa. ” we 
with ermipmmene POW or tach <F8. ats ca 
repel ives 


/ “eam 


SAFE INTERIOR 
DIAGRAM SERVICE 


Yow you can do more than just tell your customers about 
Meilink’s famous INTERIORS UNLIMITED. You can show 
—with a professional scaled diagram of the exact interior 
ement they want—tailor-made to their individual re 


Just send Meilink a rough sketch from 
the information you get during the in- 
itial talk with your customer—specify- 
ing the model and color of the safe 
desired. Meilink will send you a per- 
sonalized interior diagram which will 
be both helpful to you and impressive 
to your customer . . . and at no cost. 
ilink help you put “sell” in your selling...and profits 
your pocketbook! 


FRE Interior Diagram Service is available 
for any Meilink A, B, or C label safe. 


TEEL SAFE CO 
FIELA ’ TOLEDO : a 


A, B and C LABEL SAFES, HOME VAULTS, INSULATED FILES, 
BUSINESS MACHINE AND TYPEWRITER STANDS 


| 








PACIFIC NORTHWEST 


by C. M. LITTELJOHN 
918 Twelfth Ave., N., Seattle 2, Wash. 





A host of a leading office equipment and supply houses of 
Tacoma, Wash., were called upon for setting up the administrative 


offices of the fine new Mary Bridge Hospital, of Tacoma. It is a 
million dollar institution specialinzing in treatment and care of 
children's oxthopedic cases and was recently dedicated in civic 


ceremonies led by Gov. Art Langlie of Washington and other 
dignitaries and community leader: 

Among the prominent Tacoma firms which shared the contract 
were the Puget Sound Office Equipment, Inc.; the Addressograph- 
Multigraph Sales Agency; Hunt's Office Supply; the H. D. Baker 
organization and The Stationers 

*¥ ££ &€ & & 

The book department on the first floor of the J. K. Gill Company 
S. W. 5th & Stark St., Portland, Ore., was the center of interest 
towards the end of March at the party staged for Barbara Angell, 
It was the pioneer stationery store's welcome to the star of KPTV's 
What's Cooking" show. She was present to autograph copies 
ner new D k, 

*# £ & & & 

The Seattle Rubber Stamp Company of 912 3rd Ave., and the 
Bank & Office Equipment Company, headed by Hilding E. Halver- 
son, at 609 Third Ave., have assisted in the formation of Seattle's 
new publ pirited Committee of One Hundred. 

Joining with other leading business men imbued with civic 
pride, these office equipment specialists are helping to promote 
Seattle with extensive broadsides and page ads that show Seattle 
as ‘the largest city for its age in the world". Founded just 
100 years ago the city now has topped the 500,000 mark in popula- 
tion, a 50% increase in |5 years. 

%* &£ & & & 
yht squarely upon 


Posture chairs came to the fore with the spot 
f Good Posture Week 


them as the Washington State celebration 
was observed May |-7 in leading communities. To activities of the 
Washington State Chiropractors Association, which featured the 
celebration, office furniture and stationery houses tied their spe 
ial new model posture chairs for stenos and office workers. 

Dr. A. A. Adams, of Tacoma, president of the association, had 
a special theme which he furthered for good posture during the 
week: "Sit Tall, Stand Tall and Think Tall". A Seattle model, Miss 
June Svedin, 18 years old, was chosen to be the state's Miss Good 
Posture’ and blaze the path to better posture. 

&¢ & EF F& F 

Remington Rand Inc., planning a large expansion in Seattle, ha 
purchased a prominent corner in this Puget Sound metrop 
which t erect a fine edifice that w take care tT Tuture needa 
The firm secured the southeast corner of Third Ave. and Clay St 
for a large financial outlay, and will utilize tt trategic spot 
its building site. 

Ralph A. Innis, Seattle manager, announced the building would 


° 
oT The 


be adequate to care not only for the business requirements 
Seattle prancn but for its Northwest territ ry a well as Alaska 
* &£ & & F 


Sharing in the congratulations over office appointments in the 
new Carpenters’ Hall was the Stationers Inc., 926 Pacific and 927 


St., Tacoma, Wash. The firm furnished smart looking 


~~ 
Commerce 
rr 


ffice equipment and supplies for the fine structure just completed 
at 13th and Fawcett Ave., for Carpenters’ Union 470. The Station 


ers Corporation was happy to participate in this milestone 
progress marked by one of Tacoma's largest and oldest union 
* &£ & & F 
A brand new brain machine is being built by the IBM for the 
Boeing Airplane Company of Seattle. The big brain buster for the 
block-busting bomber organization shortly wil! be delivered. Be 


fore its arrival, however, Henry Novak of the materia! control stat 


of Boeing was assigned for scho at the Seattle branch head 
quarter f IBM. 

Piece by piece details of a moderr 
plendid group of modern business machines and devices in one of 
the two spacious windows of the Northwest Office Equipment Com- 


its Thread 


rr 


ffice are depicted in the 


pany, which give upon Seattle's Second Ave., known a 


+ 


needle St after London's finar 2 enrer 


Carl G. Grimes, Jr., Appointed Manager 
Grimes-Stassforth Stationery Company, Los Angeles, Calif. 
has announced the appointment of Carl G. Grimes, Jr., as 
general manager. 
[he appointment became effective in March. 
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JOHN 
Wash, 
opens the door 
i? to more carbon sales! 
Angell. 
Halves 
You can teach a parrot to say, “My 

carbon is better!”—but you can demonstrate 

the superiority of FINAL-LINE in 10 seconds. 

ye % 

Yat A\ll you do is to point to the uncoated 
extension edge with the three punch holes at 
the top and bottom—which tell the 

iclay” Typist where to START her letter, warn 

Miss her where to STOP. 

nf. Girls who want to get out at 5 
o’clock go for FINAL-LINE. So do 
bosses who like executive-looking 
correspondence. So do Dealers 

who want fast sales and nice 

7 Te profits. How about you? 

Write—today! 


\\ 


PEERLESS-IMPERIAL CO., INC. 


General Office and Factory: 32 Peerless Place, Newark 5, New Jersey 
New York Office: 13, 108 Franklin St. 


ADCD{’>R? 


Y YYy 
Yj YY 
Y 


Detroit 18, 37 Linden Street, River Rouge, Michigan 


66 99 
alif sd 
= saul Cfreat ame tu ae Ribbons, carbons, spirit and gelatin duplicating * 


carbons, master units, carbon ribbons, carbon rolls for every business need. 


\N 


\N 
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PANEL END TABLES 


STERLING 








QUALITY DESKS 








LEG TABLES 








SUPER 
SUSPENSION 








CHAMPION 
SUSPENSION 





UTILITY CABINETS 





IN TWO LINES 





HILLSIDE 


America’s most complete 


line of steel office furniture Y 


V FILES... 
V DESKS... 


V TABLES... 


5 complete lines at 
every price level. 


2 complete lines in 
every size for every 
budget. 


2 complete lines; leg 
and panel-end in all 
sizes. 


Y UTILITY CABINETS... 


Y COLORS... 


2 complete lines for 
home or office. 


ee range; 
grey, green, golden 
dawn tan, dawn mist 
green and all grains. 


HILL Sipe 
Boon OFFice | 


FURNITURE 





PREMIUM 
SUSPENSION 








NON SUSPENSION 
IN TWO LINES 








UTILITY 
DESKS 
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262 PASSAIC ST. 
NEWARK 4, NH. J. 
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A MATTER OF FILING . . . Staff members of Stationers Inc. at- 
tend a dinner and sales meeting held under the joint auspices 
of Larry C. Goodhand of Oxford Filing Supply Company and 
Merritt L. Ober, president and sales manager of the Indian- 
apolis concern. Mr, Ober, dressed in light suit, is observed in 


center of picture. 





Luckett Marks 40th Year 


The 40th anniversary of The Luckett Loose Leaf, Ltd., has 
provided an occasion for the publication of an attractive bro- 
chure which outlines the progress of this company and its con- 
tribution to the stationery industry in Canada. Printed in two 
colours and well illustrated with photographs and sketches, the 
booklet serves the dual purpose of recording the 40th anniver- 
sary of the founding of the company and reviewing the out- 
standing events in the evolution of the loose leaf industry dur- 
ing the past century. 

In harmony with the size and character of the company, the 
story is told in a semi-personal and informal manner. J. S. 
Luckett, Sr., founder of the company and now chairman of the 
board, introduces the story with a summary of events between 
1915 when he came from Kansas City to launch the enterprise 
and 1955 when the presidency had passed to his son, J. S. 
Luckett, Jr. Throughout the booklet, and in the concluding 
message signed by the president, it is emphasized that an 
original and continuing policy of the organization is to sell 
its products through the stationery trade. 

Another theme reflected throughout the text is belief of the 
organization in a strong stationery industry and the support 
given to this purpose through active participation in trade as- 
sociations of this nature. 

In reference to the role of the stationery industry in the 
economy of the country, the booklet states that, “the progress 
of any nation is related to its economic strength and this, in 
turn, is closely linked to the efficiency of its business opera- 
tions. The stationery industry has contributed much to the 
efficiency of business, and in the process has played a signif- 
icant role in the development of Canada.” 

Probably of more particular interest to the younger people 
in the industry are the sections dealing with the evolution of 


the industry. Here, the loose leaf of today is traced back to its 
origins more than 4,000 years ago. This historical section is 
supported by more detailed notes of the step-by-step develop- 


ment since the first “Ready Binder” was patented in 1837 by 
Ezra Ripley, to the introduction of Swing-O-Ring mechanisms 
a few years ago. This historical process is illustrated further 
by seven of the major company lines with the genealogy of 
the items traced back to their ancestors. 

As a reference item of historical nature, this phase of the 
publication should prove interesting and valuable throughout 
the industry in Canada. 

The brochure is a suitable symbol of a success story of a 
Canadian enterprise which began 40 years ago and achieved 
a gross income the first month of $5.37. More significant, per- 
haps, is the concluding comment of the president who says in 
part, “ The promises of the past half century have been ful- 
filled. The country has reached economic maturity and achieved 
industrial momentum which has given it a leading place in the 
world’s family of nations. Business enterprises in Canada today 
are competing in makets vastly more attractive than they were 
40 years ago. These marketing opportunities will become even 
more attractive as the nation’s expansion continues.” 
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QUICK! 
ACCURATE! 
EASY! 


1,000 or more clear, sharp 
impressions from one 
stencil without re-inking! 











PRINTS LABELS . . POSTCARDS 
ALSO PRINTS POSTCARDS, MENUS, FORMS, BULLE- 


TINS. Just type, write, trace or draw on inexpensive 
stencil . . snap it on duplicator and print—like using a 
rubber stamp. New FORM-CUT® stencil has facsimile of 
your label or shipping form die-impressed into the stencil 
for printing directly on boxes, cartons, packages. At your 
Office or Shipping Room Supply Dealer. Write for litera- 
ture and Free Sample FORM-CUT Stencil and Print. 





TWE ORIGINAL HAND STAMP STENCIL DUPLICATOR 








MANUFACTURED ONLY BY THE MULTISTAMP CO. NORFOLK, VIRGINA 
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St put your hand here 


—to feel how every finger (of either hand) falls into 
natural, easy working position ... how the over-size, 
plainly labeled control keys give direct “live” response 
... how Totals and Sub-totals are obtained instantly by 
depressing bars, with no space strokes required. This is 
the first adding machine to fit the human hand—the 
first new keyboard granted a patent in years! 





...then watch what happens here 


Actual items you enter on keyboard appear in this 
Check Window before they are printed or added. For 
the first time on an American 10-key machine you see 
what you’re adding—so you can work quickly and 
accurately. Note, too, how Clear Signal prints automat- 
ically on tape with the first item following a total ... 
also how True Credit Balance prints without extra 
motor operations or pre-setting! 


From Friden—maker of the fully automatic Calculator, 
The Thinking Machine of American Business—you expect 
a remarkable adding machine. We promise you will not be 
disappointed. Ask your nearby Friden Man to show you the 
Friden Natural Way Adding Machine . . . it’s completely 
new! Friden sales, instruction and service throughout 
U.S. and the world. FRIDEN CALCULATING MACHINE CO., 
inc., San Leandro, California. 


PRODUCTS +. THE NATURAL WAY ADDING MACHINE 

OF THE AUTOMATIC CALCULATOR 
qT] CT) THE COMPUTYPER 

THE ADD-PUNCH MACHINE 


154 


Elbe File & Binder Completes 
Spacious New York Quarters 

The Elbe File & Binder Co., Inc., Fall River, Mass., manu- 
facturers, has announced the completion of its New York 
showroom and stockroom. The new ultra-modern showroom 
is located in the Elbe Building, 411-4th Ave., in the heart of 
“business equipment row”. 

The colorful showroom features visual displays of the Elbe 
line which embraces over 2,000 stock items and hundreds of 
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are eatin al 
ALL DOLLED UP—Recently completed for Elbe File & Binder 
Co., Inc., is its New York City showroom and stockroom at 411 
Fourth Ave. The ultra-modern showroom is located in the heart 
of “Business Equipment Row.” 


_ 


examples of special custom made sales presentation equipment, 
heavy duty binders and record holding devices of all types. 
The functional product displays are arranged in individual 
sections each dealing comprehensively with a particular phase 
of loose-leaf application. 

The new facilities allows a large expansion of stock which 
is immediately available for the New York area. The public 
is invited to visit the spacious showroom where there is on 
hand a reservoir of ideas and education in loose-leaf products 
and assistance of trained specialists. 





Curtis-Young Corporation Expands 

With the addition of two more floors in the headquarters 
building at 110 W. 18th St., New York City, the Curtis-Young 
Corporation now occupies more than 6,000 square feet of floor 
space. This increased floor space will enable the firm to carry 
greatly increased stocks of office supplies, including copy- 
holders, duplicating supplies, spirit carbons, printed masters, 
duplicating papers, carbon papers, and inked ribbons. 

The new stockrooms and shipping rooms are arranged for 
Streamline operation to assure prompt local delivery and at 
the same time more room is provided for expansion of general 
office operations so badly needed by this progressive concern. 

New sales offices have been installed, the export department 
has been expanded and several new employees have been 
added to their office and shipping staff to provide for more 
efficient operation of the steadily growing business enterprise. 

A dynamic new sales training program has been inaugurated 
and four new salesmen have been appointed for the metro- 
politan New York City area. 





Sell Stationery Firm in Fredericksburg 


Robert A. Kishpaugh, founder and owner of the oldest busi- 
ness in Fredericksburg, Va., under the original ownership and 
management—The R. A. Kishpaugh Stationery—has sold the 
business to E. C. Creal. The new owner will continue to op- 
erate the business, which features office supplies and stationery 
under the same name. The business is located on William St. 

Mr. Kishpaugh, who is retiring, founded the business when 
he was only 16 years old by selling souvenir badges for the 
gala dedication of the Mary Washington monument. President 
Grover Cleveland was among his first customers.—EEG 
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vou CAN Count on DEXZYSOISIEETS 
FoR RAPID DELIVERY 


Today ... when servicing your accounts is so important, 
why not take advantage of Royal Register’s two to three 
week shipment schedule of register forms and equipment? 




















ucts As a Royal Register dealer (we have NO direct salesmen!) 
you'll find that Royal’s “rapid delivery” really turns prospects 
— into customers, for all the lines 
that you carry! 
ter > ° 
oan Write today for Royal Register’s 
joor ‘J sili latest complete catalog . . . find 
arry { out for yourself the advantages 
opy- q / | of selling the Royal line. Your 
ters, = customers will love Royal’s 
“ : a? _? ° ! 
for rapid delivery”. So will you! ROYAL IS RIGHT ... IM QUALITY, 
i at IN PRICE, IN FASTER SERVICE 
eral See ee ee ee ee 7 
ern. 1 ROYAL REGISTER COMPANY, 
nent I 1 
yeen y Nashua 1,N. H. 
10re ; 
o~ | Pleese send me your letest cateleg of Register Forms end equipment. 
ate | ! 
tro- a 
i 
— | ADDRESS. nnnrnnnrnnnnernnintnnninnniitnnninnnninnn ; 
i 
usi- D  GUUR Scineeciginveveenioneiiieateneea STATE ' 
and 
the | |\x SSS TST OS OOO OT eee = 
op- 
1ery 
| St. 
hen 
the 
lent REGISTER COMPANY 
N ASHYUA NEW HAMPSHIRE 
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Enhance the quality 
of your office chairs 


National Lock 


CASTERS 


fried and proven for quality 








construction, long dependable service 


NEW HOODED-TYPE CASTER 


FOR WOOD AND METAL APPLICATIONS 





Designed for both beauty and utility, National struction throughout. Double-race ball bearings 
Lock’s NEW Hooded-Type Caster will lend out- provide free swiveling action. Choice of Rubber 
standing sales appeal to your chairs. Quality con- or Phenolic wheels molded of the finest materials. 


TE SELECTION OF CASTERS, SOCKETS, LEG EQ 





Double-race ball bearing casters by National 
Lock are for use on either wood or metal 
office chairs and furniture. Subjected to 
rugged laboratory tests by our engineering 
department, these quality-constructed casters 
assure you dependable long-term service. Both 
grip-neck and top-bearing type sockets are 
available. Samples furnished upon request. 


DISTINCTIVE HARDWARE...ALL FROM ] SOURCE 


IF YOU ARE AN ORIGINAL EQUIPMENT MANUFACTURER OR JOBBER, 
WRITE US. IF YOU ARE A DEALER, SEE YOUR JOBBER. 











NATIONAL LOCK COMPANY 


ie Se. =e “IRR mem, 
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| SOLVS 
any sorting problem with 
~ the KOHLHAAS PROFIT LINE! 


. +. you get a BIG PROFIT on each Kohlhaas 
Sorter and File you sell . . . but that’s not the 
end of the sales story. Users see Kohlhaas Equip- 
ment answer their sorting problems — MAKE 
GOOD PROSPECTS FOR PROFITABLE REPEAT 
SALES! 








HE “TAKES THE CAR"... Sam M. Patterson, Carpenter Paper | 
Co. salesman, reaches for the keys to a 1955 Ford convertible | 
he won in a national small ball pen sales contest conducted by | 
Eversharp, Inc. Left to right are P. D. Handley, manager of | 
Carpenter; Thomas Emerson, Eversharp vice-president; Patter- | 
son, and A. M. Reese, Carpenter sales manager. there's an efficient Kohihaas Sorter and File for every 


job. Here are just a few . . . 








Sanders to Represent Weldon Roberts | eraGAy = eel ay 
Weldon Roberts Rubber Company has | a, res PM cs ee ty 







announced the appointment of Ben San- 
ders Company of Toronto as direct fac- 
tory manufacturers representative for 
Canada. 

The Ben Sanders Company, as far as 
Eastern Canada is concerned, replaces 
the well known John A. Riedell, who 
retired in November after representing | 
the company for 42 years. Sanders also 
takes over the area from London to | 
Windsor, Ontario, more recently covered 
by Charles L. Link, and the Vancouver, Victoria area covered 
up until now by George D. Nelson. 

Ben Sanders, head of Ben Sanders Company, has been ac- | 








BEN SANDERS 


tive in the office supply and writing material business for 25 
years. For twenty years he operated the well known firm of 
Wierschema and Company, Amsterdam, Holland, representing 
several European and United States firms. 


In 1953 Mr. Sanders sold his interest in Wierschema and | 
Company and with his family moved to Canada where he | 
| 


started his new firm, importing and introducing some new 
products which found ready acceptance in the nation-wide | 
Canadian market 








Special Sizes built to any size and index! 


| Kehlhaas FAST-SELLING SALES FEATURES 


@ Full steel tray, black ripple plates, chrome plated rods. 
® Metal reinforced, steel tabbed index guides. 


@ Self-supporting index guides carry filed material — no 
slipping or crawling. 


WRITE FOR CATALOG, DISCOUNTS 
and INFORMATION! 


THE oklhans COMPANY 


8012 South Chicago Ave., Chicago 17, Illinois 
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“WITH OUR COMPLIMENTS” ... W. W. Hulting (left) account- 


ing machine division manager of Underwood Corporation's Des | Telephone BAyport 1-4433 

Moines office, presents Underwood portable to Vernon H. Kyhi, | Mfgrs. of Vertical Sorters for— 

Parkersburg, lowa, auto dealer. The presentation took place LETTERS, CHECKS, SALES SLIPS, WORK TICKETS, BILL STUBS, BILLS OF 
ot the recent convention held by the National Automobile LADING, STOCK CERTIFICATES, PAYROLL CHECKS, INVOICES 














Dealers Association in Chicago. 
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New CESCO 
Catalog Section “E™ 


shows you how to develop 
profitable, year round 
repeat business in 


TRANSFER BINDERS 


With this new CESCO Catalog Section “E” as a 
guide, you demonstrate to your customers how 
they save by using economically-priced CESCO 
Transfer Binders, and through advance planning 
gain worthwhile quantity discounts. This means 
more sales and larger unit sale for you! 


In addition, the Standardization Program set forth 
in this Catalog outlines a plan whereby your cus- 
tomers use savings they make from purchases of 
CESCO«Transfer Binders to buy best quality, life- 
time CESCO Binders for current records. Again 
this helps you build sales volume. 


Catalog Section “E” includes instructions for fast, 
easy transfer of records in CESCO Transfer Bind- 
ers (an office boy can do the job in minutes!) to- 
gether with complete listing, including prices, of 
all styles, grades, posts, lettering and markers. 


The potential market for Transfer Binders is tre- 
mendous among banks, public utilities, depart- 
ment stores, government agencies, and all types of 
commercial organizations. Capitalize on this op- 
portunity! Send today for Catalog “E” and full 
details about our 4”x6” dummy samples available 


at a very nominal charge. 
Ko0SE Leap 
ACO 
LOuipmen’ 





Established 1900 
THE C. E. 


ay 9 co 








THE C. E. SHEPPARD CO. 
44-07 21st St., : 


Write for : tong Island City 1, N.Y. : 
Free : Please send me free copy of Catalog Section 

: "Eon Transfer Binders and further information : 

Catalog * about 4x6" dummy samples. : 
: ! NAME : 

¥ : FIRM : 

: ADDRESS 

i CITY ZONE STATE 
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THEY DREAM OF IT... Two bonnie secretaries who reigned 
as queens at the recent Chicago Office Management Associa- 
tion’s business show enter the Mosler Safe Company's ‘‘Secre- 
tary’s Dream Vacation" contest. Competing for a two week 
all-expense paid TWA tour of Europe for two, plus $1,000, 
are Roberta Buffett (right) and Lorraine Elliott. Their entries 
are accepted by TWA stewardess Mary Sanford and John 
Sanders of Mosler's Chicago office. 





New Booklet Guidepost for Dealers 

Markwell Manufacturing Company, Inc., has recently pub- 
lished an informative and timely booklet on “The Demon- 
strator Approach.” It is devoted to the always vital problem 
of the dealer in “How Can I Do a Better Job of Attracting, 
Hiring, Training and Developing Good Salesmen?” 

The subject is first covered in broad, general lines and then 
the dealer is taken, step by step, on the necessary procedures 
for getting the right man for his staff and giving him the 
training that will make the candidate an asset to his organiza- 
tion. 

The type employed in the booklet makes for easy reading 
and the subject matter has been thoroughly canvassed. Mark- 
well states that copies are available to any dealer without cost. 





Permacel Promotes Dr. Sonnichsen 

Dr. Harold M. Sonnichsen, director of the Technical Di- 
vision and a member of the Board of Directors of Permacel 
Tape Corporation, has been named a vice-president of the cor- 
poration. He is a graduate of Texas Western College and holds 
both a Masters and a Doctorate Degree from Harvard Uni- 
versity. He came to Permacel Tape in 1944 from the E. I. 
DuPont Company. Dr. Sonnichsen is a member of the Amer- 
ican Chemical Society, American Institute of Chemists, Ameri- 
can Society for the Advancement of Science, and Sigma Xi 
Honorary Fraternity. 





Lang Appointed to Ordnance Panel 

Rudolph Lang, managing director of the National Business 
Show, has been appointed to the public relations advisory 
panel of the American Ordnance Association. The announce- 
ment was made by Hartley Barclay, chairman of the associa- 
tion’s national public relations committee. 

The American Ordnance Association numbers among its 
members many of the leaders in the business equipment and 
machine field. The industry has always been an important 
factor in industrial preparedness and in the wartime produc- 
tion of ordnance and other military items. 





3-M Promotes Woodrow 

Promotion of David M. Woodrow to sales supervisor, du- 
plicating products division, has been announced by Minnesota 
Mining & Manufacturing Company. 

Mr. Woodrow will supervise duplicating products sales in 
areas covered by the 3M branch offices in Cleveland and 
Cincinnati, Ohio; Detroit and Grand Rapids, Mich.; St. Louis, 
Mo.; Dallas, Tex.; Chicago and St. Paul, Minn. Mr. Woodrow 
joined 3M in 1948 in the new products division. Since 1951 he 
has been a duplicating products salesman. 

He will continue to make his headquarters in Chicago. 
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a Xi and here’s why: Sensational! That's the only word to describe the all- 
-: © meds wth oes new REGNA Adding Machine! Streamlined as the 
ulitncitiinm eal newest cars . . . so low in cost it's a dream-come-true 
ae , for small business owners. Lets many firms cut ex- 
em 2 mtr wot a styling penses and increase production by supplying a 
ince- i agp echieas aaa Sas machine to every department, to every desk where 
ocia- full Reresye~ sattete teiaiiail adding is done. It took REGNA engineers years to 
dahon denn pean foes develop an adding machine of such supreme quality 
and slenale i oulititah sae Y at such a remarkably low price. It will take your 
tant :teted qa 1 1. we customers only minutes to realize that the new 
= Ne ee ee ee REGNA is their “best adding machine buy'’! 



















® correction key clears entire keyboard 
© edeatifiete dana Ided k REGNA CASH REGISTERS, INC. 
scientitically aesignea mouide eys [ 175 Fifth Avenue 
foe ®@ trouble-free performance... New York 10, N. Y. i 
‘SC * * . 
minimum maintenance conan 1 
s in Pie ee i ree pees Please send more information on the new Regna Adding Machine and oviline 
onl Mahe hy advantages of becoming a Regna Dealer. | 
quis, Nome Aer atihanaislindibinis - aot | 
row 
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New Sales Opportunity 


with AMERICA’S No.1 DESK SET! 





NATIONALLY ADVERTISED IN 


TIME +» NEWSWEEK «+ BUSINESS WEEK «+ BEST’S INSURANCE NEWS 
OFFICE MANAGEMENT + BURROUGH'’S - PURCHASING « OFFICE EXECUTIVE 


THE BEST SALES-CLINCHER EVER ... for America’s START FEATURING Esterbrook Desk Sets and the 
No. 1 Desk Set ... No wonder sales are zooming 30-day money back guarantee in your store. Get 
to new highs all over the country. your share of the business that’s mounting daily. 


a 


Mt > YS your Order. y 
DESK PEN SETS Guar Esterbrook ns 


THE ESTERBROOK PEN COMPANY, CAMDEN 1, NEW JERSEY ; 


The Esterbrook Pen Company of Canada, Ltd., 92 Fleet St., East; Toronto, Canada 
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Evans Uses New Sales Incentive 

Vernon R. Evans, president of the Vernon R. Evans Com- 
pany, Office supplies and equipment of Utica, N.Y., has a new 
and different sales incentive at his store. He took pictures on 


his Polaroid camera of the salesforce and these were mounted 
on a large cardboard and hung in the office. 
A larg k streamer with words “Quota Buster” is placed 


under the picture of the person making the most unusual o1 
largest sale and this streamer is moved from one picture to 
the other as these sales are made. 

The sign has caused a great deal of friendly rivalry among 
the salesforce and has aroused interest in the customers visiting 


the store 


Gilbert Paper Co. Elects Officers 

The Gilbert Paper Company of Menasha, Wis., elected the 
following officers at the company’s annual meeting, according 
to T. M. Gilbert, president: 

Vice-President and Director of Purchasing—William Gilbert; 
Vice-President and Director of Sales—N. T. Gilbert; Vice- 
President and Mill Manager—T. C. Catlin; Secretary and 
Assistant Sales Manager—J. D. Schmerein. A. C. Haselow 
continues as treasurer. 

[The company, incidentally, maintains a close and friendly 
relationship with its dealers by publishing The Gilcrafter, an 
issue devoted to fact, fancy and humor. 





Ace Loose Leaf Corporation Expands 

Sam Krebs, partner in the firm of Ace Loose Leaf Corpo- 
ration, announces that another floor in the building at 27 
Bleecker St., New York City, has been leased by Ace. 

According to Mr. Krebs, the additional space is necessary 
in order for the company to keep up with the recent expan- 
sion progran Additional machinery and personnel will be 
brought in for the purpose of increasing production of loose 
leaf equipment 

The firm, which has been in business since 1939, manufac- 
tures a line which includes binders, sales book covers, scrap 
books and sheet holders. 

Mr. Kreb attributes the company’s growth to the co-opera- 
tion and good will of the trade. 





AU REVOIR 
Richard Lewisohn, Jr., 
president of Ameri- 
can Pencil Company, 
waves farewell be- 
fore boarding a plane 
for Europe, where 
he'll attend a number 
of international trade 
fairs in Germany, 
France and England. 





Financial Notes 





Nationa R ter Company, New York, N. Y.—Sales of The National ( 
t three months of 1955 amounted to $64,528,337 
7.3% from the $60,103,476 reported for the < 
ey C. Allyn, president, announced following a rece 
f directors. While the sale of defense products showed 
f commercial products was approximately 13.5° 
igs fron me foreign subsidiaries and ranche 
net income for the first quarter this year amounted 
f $406,825 l ver the $2,458,623 reported 
r, amounts t 4c per share this year on 6,583, 06¢ 
i with 37 per hare for the first quarter f 1954 
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Write for full information con- 
cerning the new Victor desk stapler 
—today’s best value in stapling 
machines. 


IMMEDIATE SERVICE 
AT ATTRACTIVE PRICES 


|‘; ee ee” 
MANUFACTURING 


COMPANY 


atti 








For the Important Men in Business 





EXECUTIVE POSTURE CHAIR 


Proudest office possession of top management 
throughout American business...the MILWAUKEE 
Executive Posture Chair...a triumph in custom 
quality and healthful posture seating, unsurpassed 
for luxury and distinction...a gilt-edge investment 
in lifetime, fatigue-proof, individualized comfort 
and well-being. 

Write for complete details on the MILWAUKEE 
Executive Posture Chair—the largest-selling 
luxury chair in the office field. 


makers of fine chairs for over half a century 


MILWAUKEE CHAIR COMPANY 


Milwaukee 45, Wisconsin 
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THERE’S MONEY IN WASTEBASKETS. . .National Vulcanized 
Fibre Co. officials recently were startled to learn that a 
forgotten hoard of money — more than $54,000 of it — 
was stored away in one of their Vul-Cot wastebaskets. Here 
we see Virginia Zappacosta and Leonard Mischell, Philadel- 
Phia City Hall employees, check on hoard which has been 
accumulating since 1900. The money was seized in gambling 
and burglary raids. 





Promote Two, Add Salesmen 
at Wesbanco in Oklahoma City 

Recent activities at Western Bank & Office Supply Com- 
pany, 205 Park Ave., Oklahoma City, have resulted in the 
elevation of two young men from the ranks of salesmen to 
department managers, and the addition of two men to the 
outside sales force. 

Ronald Hamman has taken over duties as manager of the 
stationery department and Robert L. Perry Jr. is new manager 
of the furniture department. 





R. HAMMAN 


M. EPPERSON 


Mr. Hamman started with Wesbanco in the shipping de- 
partment in August 1950, and soon after became floor sales- 
man. In March 1951 he answered the call from Uncle Sam, 
and spent two years in the Army. Returning to his job witb 
Wesbanco in February, 1953, he assumed his new duties as 
manager of the stationery department January 1, 1955. 





D. WEEMS R. L. PERRY, JR. 

Robert L. Perry Jr., prior to coming to Wesbanco January 1, 
1955, spent three-and-a-half years as territory salesman for 
the Bennett Printing Company, Dallas, Tex. He traveled all 
of eastern Texas. 

Recent additions to the Wesbanco sales force are Mickey 
Epperson, a general line salesman, and Dewayne (Dewey) 
Weems, city printing specialist —EVH 
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introducing 
the 

world-wide 

pen 

of tomorrow 


Waterman’s 





fe 


America’s only cartridge-filled fountain pen 


available 
June Ist 
in a new, 
sensational a 
$5 %5 model Ce an 
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Waterman's C/F, the one fountain pen 
that needs no ink bottle, is truly an 
international fountain pen. First 
introduced in Paris by Waterman, the 
idea caught fire, soon became the 
largest-selling fountain pen in all 
France. Later introduced in America as 
Waterman's C/F, beautifully styled 

by General Motors’ famous designer, 
Harley Earl. This cartridge-filled pen, 
retailing at $15.00 plus tax, has been 
a sensation. Similar success followed 
in England and Canada. 


The new $5.95 Waterman's C/F* 
promises to really revolutionize the 
industry. Now offered at a price that 
all can afford, it will be used every- 
where by everyone. Yet it gives you 
a handsome profit on every sale. It 
“trades up” your mass-market pen 


sales. Get your orders in today! 
“PAT. PEND. 


OS ee 






® Satin chrome cap 

*® Merido metal point 

® Choice of points 

® Tremendous ink capacity 

® No inner parts to break or wear out 

© Transparent, unbreakable cartridge 
never lets you run dry unexpectedly 

® Wide choice of color 

© Pens and matching sets attractively 

packaged in Dennison Gift Boxes. 






WATERMAN PEN COMPANY, Inc. 


Seymour, Conn. 
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SECURITY STEEL EQUIPMENT CORPORATION, AVENEL, N. J. 
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Security TD 30 Series Line is complete 4 
typew riter desk to book cases and telephone stands. 


> with 


Security Steel TD 30 Series Line of office furniture offers you 
Steel Dealer—a sound sales approach to your prospects . . 
based on sound office economy. 

First, you make it possible for your prospects to realize a savings 
in initial cost while still getting the best in office furniture quality, 


appeal ance and convenience. 


Second, you help them to save floor space—-as much as 13%! 


For them, this means more efficient use of available space, or even a need 


for less space. 


As a Security Dealer YOU 
can profit directly from the 
economy offered by the 
Security TD 30 Series Line. 
Write for your full color 
catalogue which beautifully 
illustrates the complete 

TD 30 Line. 








. an approach 


. . from every type of executive and 








as a Security 
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AMONG HIS SOUVENIRS .. . Edmund F. Mansure, Federal ad- 
ministrator of General Services (left), receives first “Award 
of Achievement" of the Washington Office Equipment Man- 
agers’ Association. The presentation was made by Lee Field, 
president, at a dinner sponsored by the Association. 





House of Wren Promotes Marler 

Paul Marler, who for the past year 
has been merchandise manager for 
House of Wren, 207 Northwest Second 
St., Oklahoma City, Okla., was recently 
advanced to manager of the commercial 
stationery department. He has been con- 
nected with the stationery business since 
he started with Branham’s Inc., in Okla- 
homa City in 1929. From 1940 to 1948 
he was with Stockwell & Binney, San 
Bernardino, Calif. 

He spent some time with Brown’s, Inc., before joining House 
of Wren.—EVH 





Saltzman Becomes Peerless Imperial Official 

Bernard Saltzman, well known in the 
stationery and office supply industry, has 
joined Peerless Imperial Company, Inc., 





Newark, N.J., in the capacity of assistant 
to the president, according to an an- 
nouncement by James Treanor, presi- 
dent. 

Mr. Saltzman will cover the Metro- 
politan New York area in a sales ca- 
pacity. During the eight years that he 


with the Wilson Jones 
Company, he made a host of friends in 
the industry. He resides in Queens, New 
York 


was connected 





8. SALTZMAN 





Sales Development Service 
Announced by Van Hesley 

An interesting printed piece from L. Van Hesley & Asso- 
Angeles, Calif., reminds of a service available to 
manufacturers seeking distribution in the Southern California 
market. The announcement offers, “Sales development of your 
product through salesmen, engineers, dealers and our asso- 
ciated distributors on a sales percentage basis.” Mr. Van Hes- 
ley has had experience in selling office equipment as well as 
other His address is P.O. Box 75333, Sanford Station, 
Calif. 


clates, Los 


lines 
Los Angeles 5 





Permacel Trims Tape Prices 

A 5% reduction in the price of Texcel transparent cello- 
phane tape has been announced by Permacel Tape Corpora- 
tion, New Brunswick, N. J. The reduction applies to Texcel’s 
transparent cellophane tape line, available in lengths of 2592 
inches and 1296 inches. The reductions effect the wholesaler, 
retailer, stationer and user. 
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M-30 


Tefen 


is the word for 


deluxe clerical posture chair 


There is “executive distinction” in every line of 

this chair, from its foam rubber back-rest and Latex 
“Breathing Comfo-Cushion” seat to its streamlined 
swivel base. It has no equal for posture comfort and its 
good looks excel anything ever created in metal. 

Here is a chair which “belongs” where only the 

very best is desired. It’s the chair that builds customer 
good-will for you. Write for complete details now... 
this perfection in posture can be the most 

profitable chair you've ever offered. 


We there is nothing finer in metal 


MILWAUKEE METAL FURNITURE COMPANY 
101 N. Campbell Ave., Chicage 12, Iilinois 








Exclusive 


z, CARBON 
* GRIPPER” 


included with each box of 
CODO CARBON PAPER* 
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\ 
features: 
\ 
® PATENTED SLOTS 
of (Holds all papers securely) 
@ CENTER GUIDE ] 
® DEPTH SCALE 7 
V4 


a“ 


Duper Jreated 
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It’s easy and profitable to sell Codo Carbon 
Papers. Here’s why: Codo’s exclusive Carbon 
“Gripper” is a proved work-saver and appear- 
ance-improver. In addition, the high quality 
of Codo’s Carbon Paper keeps customers sold 
and assures repeat business. 

*Except Typocraft Brand 


a d Q~" MANUFACTURING CORP. 


Factory: Coraopolis, Pa. 
401 Wood St. 564 W. Monroe St. 
Pittsburgh 22, Pa. Chicago 6, Ill. 


79 Madison Ave. 
New York 16, N. Y. 
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cExport Statistics 


of U.S. office machines, 
equipment and supplies 





Net Value 
Quantity (Dollars) 
Machines Accounting Non-descriptive except Punched 
RLS? CRATES 432 674892 
Machines Accounting ‘Descriptive except Punched 
card New . 739 1444694 
Machines Listing—Adding except Punched card New 3215 457556 
Machines Non-Listing Calculating except Punched 
card New . Skee . 1737 656125 
Machines Accounting Etc. except Punched card 
New, Nes. 306 99126 
Machines Card Punching and "auxiliary, New 263 613195 
Machines Accounting Etc. Used and Rebuilt 594 157089 
Parts for Accounting Etc. Machines .... 1434464 
Addressing Machines . 159 76778 
Accessories and Parts for Addressing ‘Machines 46126 
Machines Duplicating except Lithographic Offset 406 82061 
Machines Duplicating Lithographic Offset 50 75770 
Parts for Duplicating Machines .... 90953 
Cash Registers New Picci 1121 386732 
Cash Registers Used Rebuilt. oe 660 52925 
Parts for Cash Registers .. 383589 
Typewriters Standard New except Electric 6004 727378 
Typewriters Standard Electric except Automatic New 623 155338 
Typewriters Portable New 5397 287588 
Typewriters Used Rebuilt except Automatic 1245 63011 
Typewriters Nes 97 102930 
Parts and Accessories for Typewriters ; 596103 
ES are ae 53258 84105 
Dictating Machines ............. ; 549 136423 
Mail Handling Machines and Parts skis 51243 
Check Handling Machines and Parts . 79928 
Office Machines and Parts Nes. 101046 
Mechanical Pencils All Materials (Doz.) 26622 107778 
Mechanical Pencil Parts ........ 16075 
Pencils except Mechanical Black Lead (Gr.) 50447 121271 
Pencils except Mechanical Nes. (Gr.) 3935 27827 
Pencil Leads . ic catecratt 48023 
Crayons Te ee 22682 
Fountain Pens Ball Type (Doz.) 137712 377563 
Fountain Pens except Ball Type (Doz.) 33272 670217 
Ball Pen Refill Ink Cartridges (Doz.) 55783 100214 
Fountain Pen and Ball Pen Points Nes 246913 
Fountain Pen Points (Gr.) 23056 142442 
Carbon Steel Pen Points (Gr.) .... 11344 17778 
Desk Pen Sets . 16524 30998 
Ink Writing aay 111522 
Ink Nes a eee 245029 
Carbon Paper (Lb.) 138298 117681 
Ribbons Cloth Inked Office Machines , 64517 
Office Supplies Nes 344557 


(Nes.—Not elsewhere specified) 
Figures for December, 1954, Released in March, 1955 
by the U. S. Department of Commerce 
(A breakdown by countries is available from the Foreign 
Trade Division of the Bureau of the Census, United States 
Department of Commerce, Washington 25, D. C.) 





THE FELDMA 





PRESENTED DESK - - Murray Feldman of the Feldman-Selje 
Corporation presents Miss Gladys Smith of the Kendrick Furni- 
ture Co., Chicago, a Feldman-Selje Achievement group execu- 
tive desk which was awarded her at the recent NOFA conven- 
tion in Chicago. Several hundred office furniture dealers were 
invited to select keys and Miss Smith, the decorator-consultant 
of Kendrick, held the one which unlocked the desk. Initial 
national showing was made at the convention by the Feldman- 
Selje Corp. for the Achievement and Co-Ordinator groups 
which are now handled on exclusive franchise dealerships. 
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® 
Comptometer 





A... 


IT’S AMERICA'S MOST WANTED DICTATION 
MACHINE with such exclusive features as: Lifetime 
Guaranteed Recording Belts, High Fidelity Dictation and 
Transcription, Re-usable Mylar Magnetic Belts that elim- 
inate costly belt buying, and Error-Free Dictation that 
adds up to a truly different sales story that brings quick 
results. 


PROTECTED FRANCHISED TERRITORIES that present 
a profitable potential market for your lifelong business 
. . territories that are ready for this truly different 
dictation machine. 





career 


_ the finest name you. canstalk abodt; | 







DICTATION MACHINES 


Pot ° 24 
+ < Bean EIS od 


THE DEALER SAYS: 














OPPORTUNITY TO GROW with America’s newest 
dictation machine that promises rich rewards to qualified 
and ambitious dealers backed by America’s most trusted 
name in office machines, Comptometer. 


POWERFUL DEALER AIDS in the form of Catalog 
Sheets, Folders, Demonstration Programs and Devices, 
Dealer Ad Mats and Tested Presentation Kit that brings 
quick and profitable results. 


NATIONAL ADVERTISING in leading national con- 
sumer and business magazines that bring high quality 
inquiries from executives in every industry —inquiries 
that close into quick profitable sales. 











COMPTOMETER DICTATION- 
TRANSCRIPTION MACHINES, 
a product of Felt & Tarrant 
Mfg. Co., makers of world 
famous COMPTOMETER Add- 
ing-Calculating Machines, 
since 1886. Manufactured in 
Algonquin, Illinois. General 
Offices, 1735 N. Paulina, Chie 
cago 22, tilinols, — pe @ 


MR. DEALER: 


Some territories are still Available . . . : 

If you are a qualified dealer searching for a profitable opportunity 
io grow as you build your own security, write us in conidence on 
your own letterhead for complete details, or fill in coupon below. 


COMPTOMETER Dictation Division 
Felt & Tarrant Mfg. Co., 1700 N. Paulina St., Chicago 22, Ill. 










Name 
Title 








Company. 
Address 


City Cc Sounty 





__ State 
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HELPS YOU SELL COMPLETE JOBS 


The Harter 1800B line of four matching chairs 
includes the swivel armchair, side armchair, 
swivel chair, and side chair. This harmonious 
executive suite helps you profitably sell com- 
plete installations. For information, write 
Harter Corporation, 625 ‘Prairie, Sturgis, Mich. 


TOP QUALITY 


STEEL EXECUTIVE SWIVEL 





ARMCHAIR! 


( 


HARTER MODEL 18008 






Zone 1 
List 





Check and Compare 
This Quality Construction 


Smooth Steel Construction — no weld spatter 
or hose-catching roughness. 


Comfortably Curved Backrest with Foam 
Rubber Cushion. 


Molded Rubber Armrests — never need re- 
upholstering. 


*“Balanced-Ease” Chair Control—fingertip 
handwheel adjustment. 


Seat has Resilient Padding over Coil Springs 
—waterfall front. 


Heavy Gauge, One-piece Formed Steel Base— 
stainless steel scuff plates—finest ball-bearing 
casters with two-inch soft rubber tread. 


Fabric, Plastic Coated Fabric or Leather Up- 
holstery — wide range of pleasing colors. 


Two Coats Durable Baked-on Enamel — me- 
tallic gray, green, brown or pastels. 


Al ARTE 


ty STURGIS, MICHIGAN 
IB sTtTEEL CHAIRS 
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‘Patents 





Copies of patents can be obtained from the Commis- 
sioner of Patents, Washington, D. C., for 25 cents each. 
Stamps and personal checks are not accepted.) 


Granted April 5, 1955 


2,705,526 With Self-Folding Seat. Aijfred Hoven and Walter & 
f assignors to Americar eating Co., Grand Rapids 
2,705,553 r Construction, James E. Thor Munith, Mich., assignor 


k Mich. Illustration 
ne Justifying Typewriter. Pierre Leglise, Paris, France 


2,705,554 


Granted Apri! !2, 1955 


2 705.796 1 Machine : 4 New York, N. Y assig 
Y \ N.Y 
2,705,845 urd index. Maarte E chipper Rijswijk, Jan A. Dekker Wz 
Amsterdam, Netherlands. Illustration 
706,079. St ye Unit for Accounting Machines. Charlies E. Connolly, End 


nal Business Machine New York N Y 











2,705,553 














x vi; 
ayeraTt * 
2,707,076 
2.706.082. Multiplier Control Mechanism for Short Cut Multiplication. Johr 
ydf Ek Itlustration 
2.706.141 urd Index Cabinet. Ellsworth G. Layer, Kenmore, N. Y., assignor 
Reminat New York, N. Y 


Granted April 19, 1955 


2,706,292. R Structure for Stapling Machines. Otto Moen, Oslo, Norway 


2 706.483. Binding for Punched Sheets. Raymonde Simonne Martin, Paris, France 
2,706,516 Chair Accessory. Walter E. Nordmark, Grand Rapids, Mich 
ynor to A 2¢ Grand Rapids, Mich 
2,706,517. B ack Accessory for a Chair hn C. Dexter, Bror W. Henrikson 
) rand Rapids, Mich., assignors to American Seating Co 
2,706,598 ng Weighing Scale. Lawrence Williams, Toledo, Ohi 
» ¢ Toled Oh 


Granted April 26, 1955 


2,707,024 Mounted on a Hand Operated Carriage for Detaching a Strip 
yf Material from Roller. Carl Neubronner, Kornberg (Taunus), Germany. Iilustra- 
tion 

2,707,07€ ned Typewriting and Accounting Machine. Arthur H. Sharpe 

ynor to Underwood Corp., New York, N. Y. Illustration 
107,077. 1 ey Indexing Mechanism. Elmer L. Wise, Farmington, Conn 
New York, N. Y. Illustration. 





Underwood Vet Retires After 48 Years 

John H. Gilmore, of 84 Lovett Ave., 
Little Silver, N. J., will retire from his 
post as head of the Bureau of Methods 
at Underwood Corporation April 30 
after more than 48 years of service with 
the business machine company. 

Mr. Gilmore, who joined Underwood 
as an accountant Feb. 7, 1907, was hon- 
ored at a retirement luncheon recently 
held in the Hotel Vanderbilt, New York 
City. He was presented with a variety 
of gifts from the company executives 
and members of the controller’s department. 

E. C. Hunt, controller, commended Mr. Gilmore for his 
many years of loyal and meritorious service. 





J. GILMORE 
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CELL MORE - EARN MORE 
“~ yulicle 


The Business Case Line 
~ Backed By More Advertising 
Than Any Other Brand! 


Look at this line-up of 
powerful national publi- 
cations working for you 
to make your TUFIDE 
sales easier, faster. 
Millions will see and 
read TUFIDE messages 
.. millions will want 
to enjoy the use of 
TUFIDE, America’s 
biggest business and 
student case value. 


| For proof, you have but 

to realize that more 
: people buy TUFIDE 
‘ than any other brand. 


: The sales punch and 
: power is there for you 
i to use profitably! Tie-in 
: with this powerful pro- 
gram with your own ad- 
vertising and store 



































and For Inside Your Store . 


ONLY TUFIDE OFFERS 
TEST-PROVED DISPLAYS 
TO INCREASE YOUR SALES 


These unique units ore also 
at your disposal to make your 
selling = easier, more profit- 
able sure to ask your 
Stebco salesman or write 
Stebco for full details on how 
you can use these merchan- 
disers to boost your sales 
50% — 100% — even 300% 


| ADVERTISE .. . é = 
| DISPLAY .. . SELL ‘ ufide 


The Only Line of Business Cases with a 


Five Year Guarantee 
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The Chair with a Good Write Arm 


TABLET-ARM CHAIR 


wy BLAIR 


oa 
A 


Disappearing 
ashtray optional 


Available in a 

wide variety of 
upholstery materials 
and colors 


Model 
73-TS 





Bh, ‘_ " - 
4 
1 
d 
i 


Model 76-TS 


The Blair Tablet-Arm Chair 

is ideal for conference rooms, 
class rooms, sales meetings—wherever people sit 
down to listen and to write. The heavily-uphol- 
stered back and coil-spring seat provide relaxing 
comfort which means less fidgeting, a more atten- 
tive audience. The tablet arm is topped with 
handsome Micarta—tough, cigarette-resistant and 
doodle-proof. The welded aluminum frame is 
featherlight but practically indestructible. 


Compare for price—for quality—for style. 
You'll find that Blair’s ahead a mile! 


Write for complete information. 


There's ao Blair Chair 
for Every SiT-vation 





BLAIR ALUMINUM FURNITURE COMPANY 
MARIETTA, GEORGIA 
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James Armington, 

Eberhard Faber Pencil Company repre- 
sentative, died March 29 in Faulkener 
Hospital, Boston, Mass., at the age of 
86. 

Few in the stationery and office equip- 
ment industry have, or will equal, Mr. 
Armington’s record for long service as 
a salesman. 

Mr. Armington went to work in 1885 
as an office boy for R. H. White Com- 
pany, one of the large Boston depart- 
ment stores. He joined the Dennison Manufacturing Company 
organization on March 4, 1886 and filled various small posi- 
tions at first before starting selling in the market district, han- 
dling small tags and gum labels. 

About 1900, he began selling on the road in small England 
towns and eventually his work carried him to all parts of the 
United States and Canada, besides to Europe. In 1929 he re- 
signed from Dennison’s to accept a number of manufacturers’ 
lines, one of them being that of the Mohican Pencil Company, 
Philadelphia. 

After representing Mohican for several years until that firm 
liquidated its business, he went with the Eberhard Faber Pencil 
Company, continuing to represent that concern until his death. 

Always an association believer, he held an honorary mem- 
bership in NSOEA. Stationers in the East, as well as fellow 
salesmen, welcomed him to their meetings. They knew him as 
the perennial salesman who accumulated both orders and 
friends. 





+~ ++ + + 


John A. Noonan, 

69, manager and director of the Kee Lox Manufacturing Com- 
pany, Rochester, N.Y., died in St. Clare’s Hospital of New 
York City on April 1 of a cerebral hemorrhage. 

Mr. Noonan’s home was at 910 Grand Concourse, the 
Bronx. A leading figure in the carbon paper and office sup- 
plies industry, he was a member and officer of many trade 
groups. He belonged also to Rotary, the Sales Executive Club 
of New York, the St. Vincent de Paul Society and the Cana- 
dian Club of New York, of which he was a past president. 

He was a member of the Bronx grand jury that indicted 
Bruno Richard Hauptmann for extortion in 1934. Hauptmann 
was executed in 1936 as kidnapper and murderer of the Lind- 
bergh baby. Mr. Noonan was a past president of the Bronx 
County Grand Jurors Association. 

Fifty years ago John Noonan started work as a salesman 
in the New York office of Kee Lox Manufacturing Company. 
Nine years later he became manager and for the past 50 years 
has serviced his company, the industry and his customers. It 
was on February 1 of this year that Mr. Noonan was pre- 
sented with the Kee Lox Half Century Club watch and fellow 
employees gave him a plaque in “grateful recognition of his 
fine qualities as an employer and friend.” 

Mr. Noonan was one of the founders of and an active work- 
er in the New York Office Appliance Managers Association 
which he served as president. 

Surviving are his widow, the former Miss Sarah Jane Mona- 
han; two daughters, Mrs. Kathryn Keegan of Paterson, N.J., 
and Mrs. Mae MacGuire of Chattanooga, Tenn., and four 
sons, William, Charles and Robert of New York City, and 
John A. Noonan, Jr., of Columbus, Ohio. 

- +t + + + 


William J. Garrison, 

47, of Marietta, Ohio, president of the Marietta Office Supply 
Company, died April 23 in the Marietta Memorial Hospital 
following an extended illness. 

He had been in business in Marietta since 1930 and was 
prominent in the National Office Machine Dealers Association. 
Residing in Parkersburg, W. Va., until moving to Marietta in 
1927 when his family purchased the Hartman Book Store, he 
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When you offer prospects 





a choice like this... 


BURROUGHS TEN KEY— 
now available in color... 


Amber Gray 
Sea Mist Green 
Alpine Blue 
Capri Coral 


SELLING BURROUGHS IS BETTER THAN EVER 
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As any good salesman knows, a prospect will 
often sell himself if you give him a choice. So 
for bigger profits on adding machines, let 
your prospect choose between a new, color- 
styled Burroughs Ten Key and a Burroughs 
Director 200 with full keyboard. Tops in the 
market, these machines sell best when they’re 
demonstrated in the prospect’s office. 


Burroughs Corporation, Detroit 32, Michigan 


Burroughs— Reg. T.M 


BURROUGHS DIRECTOR 200— 


with famous shortcut keyboard 





This new trademark is the sign of 
an outstanding dealer. Wherever 
it's displayed customers can ex- 
pect the finest in adding machines 
and cash registers. 


COMING TO THE N.O.M.D.A. CONVENTION IN DENVER? WE'LL SEE YOU AT OUR EXHIBIT IN BOOTHS 1 & 2. 
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NO, 1 OF A SERIES 


Welding a torque plate to base corner on H-O-N Unifile 


This operation makes H-O-N cabinets sturdier 


All operations, of course, are im- 
portant in the construction of a 
strong, sturdy H-O-N cabinet. But 
this particular operation, shown 
above, comes at a very vital point. 
The man is about to apply his gun 
welder to a corner torque plate. On 
H-O-N cabinets these triangular 
plates are electrically welded to the 
four bottom corners. They bind the 
four sides into an integral unit that 
resists torsion and strains. The 
device does double duty — first in 
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shipment and then in service. At 
your next opportunity upend an 
H-O-N cabinet and take a look at 
these torque plates on the bottom 
corners. They’re an H-O-N extra. 
+ . + 
The attributes that H-O-N can 
claim for its service and its products 
are made possible by H-O-N mem- 
ber workers. The company is 
favored with quality, skill and will- 
ingness in the people who comprise 
the H-O-N organization. 


H1-O-N 


OFFICE EQUIPMENT 


THE H-O-N CO., MUSCATINE, IOWA 

















firm into the Marietta Office Supply. 


had e xpande 


The deceder as a popular local civic worker and took an 
active part if un work. 

Surviving are the widow, Alice Ray, two sons, Roger and 
Paul, and or ther, Edwin Garrison, of Parkersburg. 


++ + + + 


Burton Frasher, Sr., 

66, founder and president of Frasher’s, 
Inc., Pomona, Calif., stationers, died re- 
cently at his desk in the company’s photo 


plant. Death was attributed to a heart 
attack. 

An active Pomona businessman since 
1920, Mr. Frasher was long active in 


civic Oorganizauions. 

Matching the growth of the store was 
that of the photographic and postcard 
plants. For years, Mr. Frasher traveled 





widely throughout the Southwest to take scenic photos for the 
company’s postcards 
Surviving the widow; a son, Burton Frasher, Jr., of 


Pomona; a half-brother, Bryant Lambert of Denver, Colo., and 


five grandchildren 


Robert Tilden Kingsbury, 
81, associated with G. H. Tilden & Company, Keene, N. H.., 


for over 60 years, died April 1. Mr. Tilden was proprietor of 
the stationery and book store for 36 years. In the past few 
years he had turned over much of the management to his son, 
George Tilden Kingsbury, who represents the fourth genera- 
tion active in the business. 

Among his many activities, Mr. Kingsbury served as presi- 


dent of the Cheshire County Savings Bank, mayor of Keene 


for three terms, trustee and vice-president of the Elliot Com- 
munity Hospital and trustee and treasurer of the Keene Public 
Library 


He also was a member of the State Board of Education for 
and served for 18 years as a trustee of the University 
Surviving are his widow, two sons and a 


22 years 


of New 
daughter 


Hampshire 
MRI 





Paul A. McCarthy, 
stationer and politician of Somerville, Mass., 
recently in his home town. He suffered for years from 
ssure, underwent a series of operations in recent 
years but never let his physical ills handicap him or did he 
inflict his sufferings on his countless friends. 

In business circles he operated the Field Stationery Com 
pany in Somerville 

Mr. Met served for 17 years in the Massachusetts 
House of Representatives and was widely known and respected 
as a brilliant orator and eloquent debater despite the fact his 
formal education ended after grammar school. Some of his 


lifelong resident 
died 
high blood pre 


arthy 


greatest battles in the House were fought in behalf of the 
working man, the aged, veterans and hospital patients. 
He is survived by his widow and four children. 


++ + + + 
Harold W. Orth, 


d with the stationery trade, and for many years 
the Northwest Envelope Company, but retired 


long identific 


connected witl 


in recent died after a long illness in a Seattle hospital. 

He was Born in St. Louis, Mo., he came to Seattle 41 

years ago. Besides his widow, Mina, he leaves three daughters, 

a son, Cleve A. Orth, and a brother, Ed Orth, all of Seattle. 
CMI 


John A. Davilla, 

office equipment industry and specialist along 
died suddenly March 15 after an illness last- 
He resided at 4411 Walmsley Ave., New 


veteran of the 

typewrite! 

ing only two days 

Orleans, La 
Mr. Davilla 


ington Rand 


over the years, had been associated with Rem- 
Burroughs, Elliott Fisher and Marchant and for 
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| Come with an eye 
on increasing 
your business... 
youll see how 
it can be done 
- at the 


national luggage & 
@ leather goods show 


| JULY 31ST —AUGUST 4, 1955 
| CONGRESS HOTEL, CHICAGO, ILL 


IT’S BIGGER THAN EVER 


} 


PLUS AN EXTRA ATTRACTION 


The Amos Parrish Merchandising Clinic 


AUGUST 2ND, 1955 


BALLROOM OF THE CONGRESS HOTEL 


.. HEAR more 
. TO SELL MORE 


SEE more . 


Do more. 
SPONSORED AND MANAGED BY 


LUGGAGE & LEATHER GOODS 
MANUFACTURERS OF AMERICA inc 


Address all inquiries to 
Jack Citronbaum, Exec. Vice President 


220 Fifth Avenue, New York 1, N. Y 











173 











QP a number of years worked for these companies in a selling and 
executive role. 
| For 13 years he specialized in personnel and plant safety 
7 4” | work. He was a member of the Personnel Association and the 
BES. GELLESE | American Society of Safety Engineers. His sudden death came 
| as a shock to his many friends in the industry. 


| 
| +++ + + 
| Nathan W. Thul, 


from Quality Park that mean 
” satisfied customers and 
hs profitable repeat business 
; for YOU . . 


president of Armstrong Stationery Com- 
pany, Cincinnati, Ohio, died suddenly 
February 13. Mr. Thul had been active 
in the office supply business in Cincin- 
nati for many years and since 1941 had 
served as president of the Armstrong 
firm. 

Surviving are the widow, Marcella; 
two sons, Robert and Andrew, and two 
daughters, Marilyn and Barbara. 
| oN. W. THUL -~ + + + + 
| A. M. Hardin, 

of Orlando, Fla., division sales manager of the Jack C. Kern 


| Company of Dallas, Tex., died after a severe and prolonged 
siege of illness. Mr. Hardin, known more familiarly to his | 


ee, 











many friends in the industry as Andy, had been associated 





with Kern for the past five years. He was born in Natchez, 











° a, | Miss. in 1903. | 
® C-PACK | ~++ + + 
e peste sop neg | Oscar E. Widman, 

envelopes (No. ion 4 | vice-president and one of the founders of Desks, Inc., New 
° 10) for home or office. C- | York City, died on Friday, April 29. In respect to this official, 
© Pack business assortment | Offices of the corporation were closed on May 2. 
s of 3 sizes also available. 

Th ll themselves. . . P 
« a dug Stationers Get Uniform Accounting Methods 





A system of uniform accounting has been devised by J. K. 
Lasser & Company for the retail members of the National 
Stationery and Office Equipment Association. 

NSOEA members were alerted for the program through the 
publication of a Profit Primer prepared by the Lasser organ- 
ization and distributed at the workshop on “How to Make 
More Profit in Your Business” during the golden anniversary 
convention last Fall. 


A comparatively simple system planned to secure uniformity ‘ 
in the grouping and classification of income and expense items, 
it is adaptable to any method of record-keeping currently be- 


ing used by stationery and office equipment retailers. 
The adoption of a uniform accounting system greatly en- 
hances the value of an annual operating cost survey which has K 











been conducted by NSOEA over a period of 30 years. These 














pe BLUE LINE AIR MAIL studies will place the association in a position to develop fur- Ole 
= Lightweight sulphite bond ther research on gross margin stock turn, net profits, wage foo 
€ réas™ igen costs and other valuable information for individual depart- cils 
is tinted inside, ments. Although based on the experience of retailer, manufac- a 
e and blue air mail imprint. turers too find this type of research extremely helpful in chart- te 
* Available in 2 sizes... ing their sales and merchandising plans. dre 
No. 6%, and 10, banded | Sample forms for the uniform accounting are available to pla 
e in 25’s for convenience. retailers who wish to discuss them with their bookkeeping and mo 
e accounting departments. flu: 
Descriptions and illustrations of accounting records recom- as 
These are only TWO of the 400 styles, mended by the Lasser organization and grouped according to 
stocks, sizes, and weights of enve- = aor —_ ner ge cae in the publication, at 
: “Your Profit Primer,” available from NSOEA. 
lopes featured by Quality Park. The aim is to put the new accounting into use for the year 
SOLD THROUGH DEALERS ONLY | 1956. Already, the Association is greatly encouraged over the OL 
| participation by some 600 retailers, who have requested sam- 
ples of the forms. * 
Full details may be secured by writing to National Station- 
© | ery & Office Equipment Association, 740 Investment Building, 
° | Washington 5, D. C. * 
uality IP. : 
eto * 
oe 2) Rem-Rand Appoints Sales Manager in Dallas 
%& General Office and Factory, Quality Park, St. Paul 4, Minnesota F. C. Wise has been appointed sales manager for the type- 
%& Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, Ill. | ae of the Dallas branch office of Remington Rand * 
nc.— 
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I do the Work of 
DOZENS 








n 


iS 


d 





draw on an Old Town master unit and 
place it on the machine. Copy paper 

moistened with a clean, alcohol-type D U b L I C ATO R S 
fluid picks off clear copies faster than one 


a second. And you get up to six colors 
at once! 


OR AS MANY AS 500 PERFECT COPIES 
| Fin a hurry, you just can’t beat an 
Old Town Spirit Duplicator. It’s clean, iin ae 
foolproof and economical. No costly sten- 
cils or mats, no messy inks or gelatins, no 
cleaning up later. Simply write, type or 


World’s foremost maker of carbons, ribbons, 
duplicators and duplicating supplies. 


Rent your 
OLD TOWN SPIRIT DUPLICATOR 





* é 
Rentals as low as $7.50 per tion about Old Town spirit duplicators 











month. | and trade-in offer. 
*& Rent one or many machines. jness mod ee ee SSE 
ies 
*& 10-day FREE trial in your own ee) kee 
: own sale” J 
office. Yomporation, Dept. OF A an Se 
% Liberal trade-in on your old ma- 345 Madison Aven” __. eregeey EE Er le 
chine if you decide to buy. 
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For years, the most “asked for” index 
tab has been Mak-Ur-Own. Easy to 
use, inexpensive to buy, it is still the 
most practical, all-round performer 
for all-purpose indexing. Cut to any 
size that’s needed, seven different 
vivid colors will handle 1, 2, or 3 
lines of typing. Here’s a sure seller 
that will add up to amazing profits 
for you. 

An attractive new display is ready 
for your counter now. It serves a 
dual purpose by displaying and stor- 
ing your supply of Mak-Ur-Own 
tabs. Three sturdy shelves will hold 
more than 250 ft. of Mak-Ur-Own 
with ease. The colorful front shows 
actual samples of each color and size 
Mak-Ur-Own tab you carry. 


Best yet, attractive new display cover 
designs will be available to keep 
your display fresh and keep it selling 
profitable Mak-Ur-Own for you. 


VICTOR SAFE & EQUIPMENT 


[a VICTOR SAFE & EQUIPMENT 
=. 





CELLULOID INDEX TABS 


trade mark reg. U.S.A. 





This bright new MAK-UR-OWN display is yours FREE 





greater sales, greater profits when you 


DISPLAY 


~ WMak-Un Own 





with the purchase of 250 ft. of Mak-Ur-Own strip tabs at the 


250 ft. price. Seven different colors and three different 
extensions of Mak-Ur-Own to choose from. 
DON’T DELAY—write today for full information. 


Remington. Frand 


DEALER SALES DIVISION 
315 FOURTH AVENUE - NEW YORK 10,N. Y. 
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Cortez Peters Demonstrates Typewriter Speed 

In order to call attention to its typewriters, the Schwa- 
bacher-Frey Company, Los Angeles, secured Cortez Peters, 
famed speed typist, for an exhibition. 

Advertisements in the newspapers and cards in the window 
gave the date of his appearance. A platform was erected in 
the big lobby, and here Mr. Peters gave 15-minute demon- 
strations five times a day. 

Spectators were invited to estimate the typist’s speed, a prize 
being given to the one coming closest at each demonstration. 
While typing Mr. Peters wrote at various speeds in rythmic 
motion, keeping time to the music of a phonograph playing 
a lively record 

Special displays were arranged in the windows during the 
demonstration, these featuring typewriters of different makes 
and supplies of varied use.—WBS 


The Case of the Disappearing Knives 

A mystery that had baffled the X-Acto, Inc., people for 
quite a spell has been solved by some intensive research and 
detective work on the part of the company. They knew that 
of the vast quantities of X-Acto knives and refill blades sold 
yearly, a substantial portion disappeared without trace into the 
commercial and industrial world. 

An investigation disclosed that countless numbers of the 
items were being used in office for making corrections on 
Ditto masters and on similar types of duplicating machines. 

The discovery opened a new field of sales for the company 
and it is carrying on a determined campaign to acquaint 
dealers with this source of profitable business. 





New Firm Opens Doors in Atlanta, Ga. 

4 new firm known as Business Equipment & Supply Com- 
pany, which will feature a complete line of office supplies, 
furniture and printing, has opened its doors for business in 
Atlanta, Ga., at 408 Peachtree St., N.E. 

The firm, which has been assigned to handle the All Steel 
Equipment Company line exclusively in Atlanta, is headed by 
Robert L. Cagle, president; Arthur Wasser, Jr., vice-president 
and treasurer; Ed Fisher, vice-president; and W. H. Cooper, 
vice-president. All four have wide experience in the office sup- 
ply business, having been in that field in Atlanta for a num- 
ber of years EEG 





Bert M. Morris Vacation Closing Planned 
Bert M. Morris Company, Los Angeles, Calif., has given 


customers early notice that the entire plant and office will be 
closed for annual vacation from August 1 through August 14. 

No shipments will be received or orders shipped during that 
period and all dealers are asked to place their orders early to 


avoid delay 


Boston Branch Opened by Prior, Inc. 

Prior, Inc., New York wholesale stationer, has opened a 
branch at 40 Stillings St., Boston, Mass., to be known as Prior, 
Inc. of New England. 

The new branch, as part of an extensive expansion program, 
covers the New England states and occupies a total of 10,000 
square feet of space. 

Supervisor of the branch is Otis Prior, head of the New 
York firm 





New Orleans Branch Gets Ditto Cup 

The Charles A. Beigeler Cup has been awarded the New 
Orleans branch office of Ditto, Inc., for the best all-around 
quota performance of any company branch during 1954—JHR 


Appoint Sales Manager of Dallas Firm 
Amos Donica has been appointed sales manager for the 
Rogersnap Business Forms Company in Dallas, Tex.—JHR 
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“With this 
Display, our 
Flo-masters 
practically walk 
off the counter” 


— a typical remark from a stationer 


e@ We expected this effective new Flo-master display 

to do a job but we were not prepared for the demand for 
“more displays” from all parts of the country. We now have 
a new batch on hand. Why not put one on your 

counter — and another in your window! 


You'll find it one of the best “silent salesmen” 
you've ever used. “Attractive” is no word for 

this display. It holds six Flo-masters, each with 
a gayly colored cap (red, green, blue, silver, 

gold and black). 


Here is one of your most effective ways of tying 

in with Flo-master’s national advertising — 

more than 25,000,000 individual messages 
reaching “prospects” in homes, schools, 

art studios, commercial offices and industrial plants. 


Boost your profits with Flo-master — the 
“fountain pen with the felt tip’ — the instrument 
that writes on any surface. Stock and sell both 
sizes — POCKET SIZE for general use; ' 
KING SIZE for big, BOLD, heavy-duty marking. 
Used with Flo-master Inks—Transparent and 
Semi-Opaque — instant-drying, waterproof, 
non-smudging. 











Cushman & Denison Mfg. Co. 
Dept. H-39 
153 West 23rd St. New York 11, N. Y. 














Flo-master | 


ee 
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EYE-CATCHING [==>=5 
Our Industry Across the Border 


by Special Correspondence 
as a 





The dealer responsibility does not end with mply moving 

ds into the hands of the consume - there the added 
esponsibility of doing so at a profit. But too many dealers have 
tendency to consider profit as a dirty word, to be used in closed 
e ns of top executives. They seem to feel that the public con- 


ders disgraceful the tact that they want to make money. 
So declared W. M. Murray, president, Canadian Retail Federa 


tion, at the grout 13th annual conterence, held in Montreal. He 
1 the ta nation of retailing is that it can never reach perfe 
tion yet membs can be proud of their accomplishments; that 


they should strive to do better and maintain the demand tor goods 


st a high and increasing level. 





: 
Thi not a matter of greed but a serious responsibility for 
everyone engaged in retailing for it sccess na » great effect 
the national economy. 
p 2 rc 
f ts sssary ft maintair jrowtt n 3ies volume, tor 


nly from profits can ultimately ome the tunds that are necessary 
BARKLEY TAB to increase inventories, to provide broader and deeper assortments, 

snd for investment in the improvement or expansior t facilities, 
That more Gg Os can be sold 


e = ; 
in your t es Finally, profits are necessary to ensure that the store has a firm 


foundation that will enable it to ride out any economic storm that 


yht develop in the tuture.’ 

*%* £ & & & 

Handling trade-ir 9t business equipment in a nscientious 
nanner can prove a valuable aid in selling such ma rems, &c- 

rding to a recent release of the Toronto Better Business Bureau. 
The retailer wh Joes not handle trade-ins economically i able tc 

d himself loaded with second-hand goods for which he has al- 

wed T nign & vaiue. 

The bureau ha ued a guide T tandards tor trade-in allow 
ances. (1) If the allowance offers are used, they should be in good 
3 itt - they should approximate in amount the commerecia! 
worth to the dealer of the article traded in. (2) Unless clearly 
j ed otherwise, the trade-in allowance should represent an 

unt deducted from the advertiser's bonafide current selling 
price for the advertised article without a trade-in. (3) Trade-in 
ffers — such as $50 for your old unit, regardless of age, make or 
ndition and — double trade-in allowance hould be 
3V Jed. 4 tT @& range of prices yuoted for article t be 
traded-in, the offer should be qualified by wording such as ‘de 
nding on make, 4dge r condition, and the current selling price 
the article without a trade-in should be specified. {5) Trade-in 
wance Her hould not be used a 3 device to create ftictitiou 
price reductions from prices especially inflated to a mmodate 
beacle-in 
Similar standards were adopted by the Associatior f Better 


wo 
ow 


[U.S.) et ‘their annual conference recently 


&* & & & F 





The appointment of T. Szezygiel a ntroller of the Challenge: 
Never has there been a more pressing need for stepped Manifold Corp. Ltd., and its subsidiaries, Toronto, has been an 
up office efficiency. For this reason, Barkley Tab should nouAnCceG Pit viCe-p egy ves! J. Dorion Brisbois. mr. ty 
. = Jraduate t the Commercial C ege in Foland where & 

be demonstrated to every office manager. Barkley Tab Pe bn , we oe 
. . alizeaq in Ttinance ana adm nistratior re ervea a af Tricer 


file guides and card guides bring greater ease . . . speed - th. Pakel Array duriaa Word War 

. . . efficiency to filing routine. The crystal clear plastic *¢#%t# @ 
tap angled for greater visibility helps to make “filing and At pointe 1 President of Tor nto Con mercia Stati ners Associa- 
finding” effortless. If the value of a product is proven tion for the current term is Al Hopkinson, president, James A. 





k & Son, Ltd., Toronto: Norman Brown; vice-president: secre 
through performance, Barkley Tab deserves special men- tary-treasurer, Al. Feheley. Date for the group's annual mid-summer 
tion. party has beer et for June 23. It w be held at the Royal 

¢ > . . . - . snadian Yacht Club on Toronto Island 
Send for illustrated literature. Ask for our circular on cneee 
system filing. Charles Bruning Company Inc.. New York. has ecauired the J 
Frank Raw C Ltd., Toronto, as its Canadian subsidiary, it wa 
announced by Herbert F. Bruning, president of the parent 
sny. It has been Bruning's Canadian sale utlet for the firm's re 
Established 1921 duction machines for many veers ond will now expend its di 
bution t nclude the U.S. firm mplete line of equipment 
| ar 


L.. BAHRLEY & CO cer ond showrooms in. downtown Toronto to, facta. opere 
ff ‘- aie tit Cieentniin to to facilitate over 
Je yi ] s e ana w IOWwNT pera 


1 dealers. .. W. ©. (Bill) Kay has been appointed 


Musiufucturers of Piling Supplies manager of William E. Coutts ‘ pany Ltd., Toronto, publist 

f Coutts-Hallmark greeting cards. Mr. Kay joined the con 

1220 W. Van Buren St. Chicago 7, II! pany in 1942 Appointed sales representative for Manitoba and 
kat hew ar f Dixie Cup Cc mpany T Car ada Ltd Toront i 
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‘...and we'll need another new Clary, too!” 


The reason repeat sales come easy to registers sells so easily on first demon- 
Clary dealers is simple: once a company stration ... because no other line in the 
tries Clary, it’s completely soldon Clary. world has so many of the advantages 
No other line of adding machines or cash your customers want! 


lf the young lady above looks familiar to you, it's because 
you're seeing her in our current ads in U.S. News & World 
Report, Business Week and The Office. Our strong brand 
advertising is all in favor of Clary dealers. And so are 
Clary’s liberal discount terms and discount structure. A few 
franchises still open. Please write: Dealer Division, Dept. 
A65, Clary Corporation, San Gabriel, California. 


YOU ARE INVITED TO SEE THE NEW CLARYS AT BOOTHS 21-23, NOMDA CONVENTION, JUNE 26-29. 
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FOR DEALERS WITH 
A SALES DILEMMA 


Our business objective is to 
produce fine office furniture 
that will help your sales. 
Write for descriptive litera- 
ture 


NAME 





ADDRESS 


CITY 








INDIANA 


DESK COMPANY, JASPER, 


JASPER 
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Eight-page ac- 


Just off the press! 
cordian booklet itlustrating all de- 
tails of Hano's Complete Line of 
Business Systems—yours for the asking. 


you can profit with 
Hano 

the complete line of 
business systems 


You be the judge ... Check Hano's 
complete line of ¢ Snap-a-Part Forms, 
Continuous Forms, Continuous Car- 
bon Interleaved Forms, Autographic 
Registers and Forms. Recognize the 
profits from first orders and repeats 
on Hano items, such as N.C.R. (no 
carbon required) Forms and the sen- 
sational new HUR Model Registers. 
Remember that Hano products are 
your merchandise, made to your 
customers’ specifications, shipped 
under your own labels, but billed to 
you. Hano dealers make profits with 
the complete line. 





Some dealerships open for 
established Stationers in the 
South, Southwest and Midwest. 









General and Sales Offices: HOLYOKE, MASSACHUSETTS 
Branch Plant: MT. OLIVE, ILLINOIS 








Designed for double duty! 














A NEW 
ADDRESSING AND RECORD 
KEEPING SYSTEM! 


FAST MECHANICAL ADDRESSING 


Addresses by the Spirit Process from Paper Address Slips pre- 
pared in a standard typewriter. 

No plates, stencils, inks or gelatin required. Easier, less ex- 
pensive to install and operate. 


RECORD KEEPING 


Use Address Slip Holder-Cards for records of sales, service 
calls, inquiries, etc. Combines address printing medium and 
records into one. Combine two files into one. 


OTHER IMPORTANT FEATURES 


Low initial cost. Operating Economy. Easy List Maintenance. 
Automatic Card Feeding. Quick Filing and Storing. Selective 
Addressing. 


DEALERS... 


If you sell office machines and systems, don't miss the op- 
portunity of handling the new MODEL 90 Master Addresser. 
If you are interested in a franchise for your territory, write or 
send coupon below. 





MASTER ADDRESSER COMPANY 


6500-D West Lake Street 
Minneapolis 16, Minnesota 





1 am interested in a dealer franchise for the MODEL 90 MASTER 
ADDRESSER 


rrr rire 
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pected to be ready for operation early in 1956. Using ideas taken 
from similar marts in Chicago, San Francisco and New Orleans, 
the Mart at Winnipeg is being designed to help manufacturers 
ncrease and stabilize their sales volume in the Canadian mid- 
est while minimizing selling costs, according to the Canadian & 
eneral Development Corp., New York, who are behind the 
scheme. Like the marts in the U.S., the Manitoba Mart will permit 
oncentration buying and selling activities, bringing the buyer 
to the market instead of taking the market to the buyer via sample 


nw 
_ 
9 


cases. 
Office furniture and appliance suppliers are reported planning 
n making the most of the new development. Four floors of the 
10-story building will be devoted to permanent sales displays by 
manufacturer ndividual concerns, et combined with office ac- 
mmodation. Top floor will be reserved for short duration trade 
shows, exhibitions, conventions, etc. Main floor will be devoted to 
pecialty retail shops, banking premises, and so forth 
Primary market for firms making the Mart their headquarters is 
an area extending some 2,000 miles from the Head of the Lakes 
in Western Ontario to the Pacific Ocean. This area contains over 
4,263,000 people, roughly 30 percent of the nation's population. 
Buyers wh me to the Manitoba Mart will be drawn from an 
area which produces the world's third largest wheat crop, over half 
f the nation's farming activity, nearly a third of its productive 
forest area. 
* £ &€ €& & 
The seventh national convention of the Canadian Office Machine 
Dealers’ A ation was an important trade event in Montreal 
May 26-28. It was held at the Sheraton-Monut Royal hotel. 
Credited for much of the success affair were Roger Vigeant, 
convention chairman, and his committee which included Rosaire 
Armand, president of the Quebec division;Doug. Waters, Gerry 
Rudner, Trygve Hagbarth, Adolf Kaiser Peter and Ernie Maag, 
Rene Armand, Tom Walsh and Alvin Hale. Convention theme was 
was "In Unity There is Strength.’ Many delegates attended di- 
rectly from viewing the International Office Management Confer- 
ence and Exhibit held in Toronto, May 22-25. 
* *£ & & & 
Office equipment section of the 1955 Canadian International 
Trade Fair in Toronto, May 30 - June 10, is currently exhibiting 
a volume and variety of new products indicative of the manner 
n which the industry itself is expanding so tremendously. More 


than 50 exhibitors are occupying me 12,500 square feet of 
pace at the big show. Canada is leading exhibitor country, fol- 
wed by Czect vakia, Italy, the United Kingdom, Germany and 
the United States. U.S. firms are showing such heavier lines as 
safes, vaults, insulated record containers, etc. 

Italy is showing a wide range of typewriters and calculators. 
One product is said to be the first standard typewriter with a 

no-rail carriage and a removable casing mounted on a cellular 
frame cha Another first claimed an electric printing cal- 


ulator with a separate multiplication keyboard. It divides multi- 
ubtracts and gives credit balance automatically, 


plies ada 

printing all calculations and results tape including a negative 

balance. A unique German product a hand calculator, weighing 

just ver three pounds, that will fit ea y into a briefcase. 
Canadian lines being featured include a new profile in filing 
abinets — a design which recently won an award from the Na- 


ional Industrial Design Council in Ottawa. This is a cabinet com- 
pletely free of any protuberances such as handles and knobs. 
Another new product is a shuttle-carriage adding machine of a 
new design. Also attracting attention: A small ma hine for laminat- 


ing clear f paper surfaces as well as independently imprint- 
ng labels, and 


torth. 

*% &£ & & & 
For the current fiscal year, Commercial Stationers’ Association 
f Toronto has elected the following officers: President, R. A. 
Hopkinson, James A. Cook & Son, Ltd.; vice-president, Norman 
L. Brown, Dominion Blank Book Co., Ltd.: secretary-treasurer, Al. 
J. Feheley, Townshend & Kent, Ltd.; as directors, George H. Cal- 
low, William M. Grand, W. J. O'Reilly, J. S. Luckett Jr., L. G. 

Doner, R. E. Fugler, Ross C. Imrie and George E. Rogers. 
* &£ & & & 
Maurice Joslin, managing-director, National Newsagent, Book 
eller & Stationer, London, Eng. trade paper, was a recent visitor 
to Toronto. He had just completed a tour of U.S. centers includ- 
ing attendance at the NSOEA regional meeting at Augusta, Ga. 
* £+ & & & 
Stationer guild of Canada, In | nto, has appointed James 
P. Holmes as assistant to the Guild's secretary-manager, Fred R. 
Smart. Mr. Holmes, 34, was formerly purchasing agent with Christie 


Brown & C Ltd., Toronto, for eight years. He served with the 
canadian A red Corps for four year snd af ne period wa 

insurance underwriter. Married, he raises e dogs as a 
hobby. Active in community affair the Kingsview Village sub- 


irban area ot Toronto, he is a member f +h, Humber Valley 
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Demonstrations 


prove 


new hationals 


save up to 50% 
hand motion and effort! 





NEW... National's “De Luxe” series of adding machines 


Live keyboard* with keytouch 


adjustable to each operator. Saves 
up to 50% hand motion and effort! 
In demonstration after demonstra- 
tion, National’s new “De Luxe’”’ series 
of adding machines cut motion and 
effort while increasing operator accu- 
racy and productivity. 


Never before have so many time- 
and-effort saving features been placed 


on an adding machine. 





Only on Nationals will you find 
that every key operates the motor. 
With back-and-forth hand motion 
eliminated, operators can now forget 


THE NATIONAL CASH REGISTER COMPANY, Dayton 9, Ohio 


the motor bar. By actual demonstra- 
tion, this feature alone makes the new 
National faster and easier to operate 
than other machines. 

Only on Nationals will you find keys 
instantly adjustable to each oper- 
ator’s touch! (This is as important 
to accuracy and speed as touch ad- 
justment on typewriters.) No wonder 
operators are so enthusiastic about it. 
They do their work faster and—with 
up to 50% less effort. 

Only on Nationals will you find 
“‘Live’’ Keyboard with Adjustable 
Keytouch PLUS 8 other time-and- 
effort saving features: Automatic Clear 


977 OFFICES IN 94 COUNTRIES 
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Signal ...Subtractions in red... 
Automatic Credit Balance, in red. . . 
Automatic space-up of tape when 
total prints... Large Answer Dials... 
Easy-touch Key Action . . . Full-Vis- 
ible Keyboard with Automatic Ciphers 
... Rugged-Duty Construction. 

Contact Dayton Office, Adding Ma- 
chine Division now ... for information 
about the complete adding machine 
line dealerships still available. 
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Here is the newest Thomas chair covered with Kalistron. The Thomas/Kalistron combination 
is racking up handsome profits for forward-looking dealers all over. Look into Thomas Furniture 
covered with Kalistron...it’s designed to give your customers years of exceptional wear with 


beauty... and it’s designed for profit. 










No. 125% Thomas Executive Posture 
Chair. Medium-sized, yet large enough 
for a tall person. Width, 25”. Depth, 
28”. Covered with Kalistron. 








Member 
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Kalistron keeps its beauty indefinitely ... its color is fused to the underside of trans- 
parent, upholstery-weight Krene—the sturdy, chemically engineered sheet. Even on arms, 


seats, backs, it is armored against scratches, scrapes, marring. Cleans with damp cloth 


—won’t chip, peel or crack. Thomas Furniture covered with Kalistron is quality. 





FURNITURE COMPANY Flexible Materials Division 


HIGH POINT. NORTH AROLINA United States Plywood Corporation 
55 West 44th Street, New York 36, N. Y. 
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Roy O. Pennington, president of Parker Pen Company in Canada 

l y the Canadian fountain pen inadustr 
ted to the board of dir 


nt 
* £ & & 

. algary, Alta nave announced the af 

f Homer G. Scatcherd to their sales staff. World War 
Jian Army, he was formerly secretary 

ub. He is a partner in the Keith Sta 
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As iation meeting recently teatured 
nda selling aspect T I e leaf products 
4 numbe ¢ Canadian suppliers. | 

by the Field Division of the Stat 
under the chairmanship of Gord. Lowe, 


Frank Stokoe, Tonronto. About 50 district 
iding a delegat rom Niagara Peninsula 
the association president, Bob Larrett of the 
Yat a 
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trade nterest wa ubject when statior 

gistrict atfendeq the secona meeting 
peing rganized in that area. About 30 at 

ntation by Arthur Hobson, Buntin-Reid C 
jirected by Stewart Cromar, Index Card 
half of the Field Division, Stationers’ Guild 


+ & & & & 
Donald Young as sales representative the 
1 the Maritimes for Scripto of Canada, Ltd 


nced by D. R. Berry, vice-president and 





DON YOUNG 
You W mer yaged in sale 
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Grand & Toy's executive offices, warehouses and printing plant 
will be housed in this new building now being erected on 
Greenbelt Drive, Don Mills Development, Toronto. 


site in suburban Toronto's Don Mills 


req en-acre ! 
de ; 1 & Toy Ltd., Toronto, are constructing a mod- 
ern new head ters for their trade activities. Mid-April, compa- 
ny execut i huge gathering of trade personalities attended 


For the firm which has expanded in the 
ngle tiny store in downtown Toronto to five 
32 outside salesmen, this was the second big 

ew wee ks. Earlier they had fficially declared open 
first stationery and office supply store to be 
hopping center, in itself one of the most 


TieT n the untry. 
* £ & & 
A ation is a new trade group in Western 
sild trade co-operation in the province of 


Fred Smart, secretary-manaaer, Stationers’ Guild of 


» recent guest speaker. 
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the new low-cost 


NIAGARA 110-E 


Table Model 
ELECTRIC STENCIL DUPLICATOR 


@ Variable speed. Speeds range from 
70 to 140 copies per minute; speed 
can be changed while duplicator is 
running. 

@ Automatic rising feed tray. Keeps 
paper level with feed mechanism; 
holds 250 sheets of 20-\b. paper. 

@ Front feed roller system. Handles 


paper and card sizes as small as 
254" x 254". 


Also available, the complete line of NIAGARA 
electric cabinet models and hand-operated 
duplicators, stencils, inks, etc. 





For further information write 


NIAGARA SUPPLY CO. 


1600 West Street, Concord, California 











Manufacturers of World's Fastest Duplicators 
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7#?LUXWOOD 
with pill styling! 






0<prest- 
All-Purpose Folding Table 
Designed for 
COMFORT and CONVENIENCE 
Quality Built for LASTING SERVICE 


IN) 


NOW: Easier Sales — Greater Profits 
With the Sellingest table of the year! 


*® All popular sizes: Banquet — Smaller — Round 
*® Choice of Four Tops 

*& "Sales Winning" Low Cost 

*® Fast Delivery 

% Effective Merchandising & Promotional Aids 


Write today for full details about 1955 LUXWOOD Dealer Program! 


THE JAMES P. LUXEM CO. 


3345 North Lincoln Street * Franklin Park, Ill. 














DIFFERENT SIZES, STYLES 
OF BULLETIN BOARDS AND 
CHANGEABLE LETTER BOARDS 


BY DAV-SON 


A Dav-Son board for every job. 
Changeable letter directory and 
announcement boards, black boards, 
menu boards, others. Sturdily con- 
structed, every Dav-Son board is 
built to last, with quality built-in 
for years of service. 

Dav-Son Changeable Letter Di- 
rectories — Lobby, Office, 





e Wide Variety of — and Sizes 
lass Enclosed Fron 


: Highest Quality Felt 

e Absolutely Warpproof 

e Also Available rwith 5° &” 
Standards 


Dav-Son Genuine Self-Sealing 
Cork Bulletin Boords 

@ Indoor and Outdoor Styles 

e Hardwood or Metal Frames 

e With or Without Locking Glass 


Doors 

@ World's Largest Selection 
DEALER INQUIRIES INVITED 
1 Your Dealer Can't Supply, 
Direct Dav-Son Changeable Name Pilate 
Black card with white letters under 
beveled plexiglass shield. Triangular 
wood base in choice of Walnut, Oak, 
Mahogany, Blonde or Steel Grey fin- 
ish. 10%”"x2%”. 


A. C. DAVENPORT & SON, INC. 


311 N. DESPLAINES STREET, CHICAGO 6, ILLINOIS, DEPT. OA 
INSIST ON DAV-SON—YOUR BEST BUY! 
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RIBBON CUTTING CEREMONIES AT OPENING OF SHOW .. 
Left to Right: Robert Chapman, general chairman; Jose Ramon, 
vice consul and head of commercial projects, Mexico; Marie 
Engen, queen of the Business Show; Carl P. Miller, executive 
director of Dow-Jones, and president of the Los Angeles Cham- 
ber of Commerce. 


Southern California Scene 
of Business Show 


Representatives from approximately 9,000 Southern Cali- 
fornia industrial and business concerns attended the Eighth 
Annual Southern California Business Show at the Biltmore 
Hotel in Los Angeles, April 12 to 15. This event is sponsored 
annually by the Los Angeles Chapter of the National Asso- 
ciation of Cost Accountants. 

Exhibitors were frank in stating that they believed this event 
to be the most outstanding show of the kind so far held in 
California. Several remarked on the general business caliber 
of the attendants and the distances that many of them traveled 
to view the displays and to learn first hand the progress that is 
being made in office equipment. The show has experienced 
a continuous growth ever since it was organized and has now 
reached a point of recognition that prompted Mayor Norris 
Poulson of Los Angeles to proclaim the week during which the 
event was held as “Business Show Week”. The business com- 
munity is now the third largest in the United States, it was 
pointed out by those in charge of details, and visitors were 
on hand from San Francisco, Palto Alto, San Diego, Sacra- 
mento, and various other California business centers, as well 
as from Phoenix, Ariz. Coming from foreign countries were 
visitors representing the business interests in Cuba, Mexico, 
and Canada. Incidentally, Finland was also represented among 
the registrants. 

Opening day ribbon cutting ceremonies featured Carl P. 
Miller, executive director of Dow-Jones and president of the 
Los Angeles Chamber of Commerce; Jose Ramon, vice-consul 
and head of Commercial Projects for Mexico; Marie Engen, 
Business Show queen, and Robert Chapman, general chairman 
of the show. 

The number of new pieces of office equipment was large, 
while one or more items were presented here for the first time 
any place in the United States. 

It was estimated that equipment shown was worth at least 
$3,000,000. All previous records for space reservations for 
exhibits were broken. 

The Los Angeles Chapter of the National Association of 
Cost Accountants is one of 121 such chapters throughout the 
United States with a membership at the present time of about 
35,000. 

Following is a brief account of some of the exhibits shown: 

Griswold & Company, Los Angeles, Calif., presented for 
the first time at a West Coast show Model 432 and Model 437 
hand or electric mimeograph duplicators and the Azograph, a 
new patented duplicating process. 

American Photo Copy Equipment, Chicago, displayed the 
Dial-A-Matic, featuring a built-in color chart which eliminates 
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ORANGE and 
LEMON YELLOW 
CARBON 





For the Diazo Processes of Reproduction 


Recommended by leading manufactur- 
ers of Diazo Process equipment as 
having exceptional actinic opacity... 
excellent handling characteristics. 
Get to know this Storms specialty. 
Write for samples and complete in- 
formation. (Also available: Special 
opaque inked typewriter ribbons.) 


— Manufacturers of the complete line that 
155 Me cae. stands the test of time... CARBON PAPER— 


1955 Storms Cat- 


of aalliiien- CARBON ROLLS—INKED RIBBONS. 


to hundreds of 
items. Write for 
your copy TODAY! 





oo oe ee oe oe ee oe ee ee ee ee ee ae oe oe ee ee ee Gee ee ee ee ee ee ee ee ee ee ee -_ 


H. M. STORMS COMPANY 
Storms Building, Brooklyn 38, N. Y. 
Gentlemen: We are interested in Carbons & Ribbons for the Diazo 
Process. [] Please send complete information and samples. 
[_] We would like a copy of your new 1955 Catalog. 


STORMS 
SERVICE BUREAU 


The Storms Service Bureau is 
ready to help you with special 
applications of carbon paper 
inked ribbons and carbon rolls 


Chri One 
Address 


You are invited to. consult with 
Storms any time you get such re 
quests from _ customers. No 
obligation, of cou 


aH. M. STORMS COMPANY 


= ee oe ee ee ee ee ee oe ee oe oe ot 





STORMS BUILDING, BROOKLYN 38, 
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How to get more value 
for your vinyl-upholstery dollar 





1. A complete vinyl-coated surface that b-r-e-a-t-h-e-s for greater 
sitting comfort. Dramatic smoke test shows why “Fabrilite’—in 
stunning new Russel Wright-designed Castleton pattern—gives you 
the full benefit of foam-rubber construction ...makes cushions re- 
versible without vents. Try this test, see how Castleton breathes 
through thousands of invisible pores. It’s durable, cleans in a jiffy— 
has all the exclusive “‘Fabrilite” advantages p/us breathability. 





3. A dry, soil-resistant surface that stays clean longer . . . 
is easier to clean. Here’s more proof “Fabrilite” gives you 
more for your money. Unretouched photo of cushion used con- 
tinuously for over two months without washing shows how much 
better “‘Fabrilite”’ (left half of cushion) resists soiling than ordinary 
vinyl upholstery (right). The dry surface of ‘‘Fabrilite’’ simply does 
not collect as much dirt . . . cleans with the whisk of a damp sponge. 


(Look for these 4 quality features hefore you buy) 


2. Adry high-slip finish that means greater sitting comfort. Here’s 
a test that dramatically demonstrates the comfort of “‘Fabrilite.” 
Two equal weights are placed on inclined surfaces that have 
been covered with ‘‘Fabrilite”’ (left) and ordinary vinyl upholstery 
(right). See how much farther the weight slides on the high-slip finish 
of **Fabrilite”! This pleasant dry “*feel’’ of “‘Fabrilite’’ makes an im- 
portant contribution to greater office efficiency. 


4. Snap-back shape retention that ends sagging and wrinkling 
problems. Be sure your office furniture keeps its showroom look. These 
unretouched photographs of chairs exposed to hard service for two 
years under identical conditions show how *‘Fabrilite’’ (on left chair) 
keeps its unwrinkled appearance longer than ordinary upholstery 
(right). Elastic-supported “‘Fabrilite’’ has both “suppleness” for 
comfort, and resilience to snap back to its original shape. 


You're sure to get these values when‘ you specify furniture upholstered with 


REG. U.S. PAT. OFF. 


BETTER THINGS FOR BETTER LIVING 
« . - THROUGH CHEMISTRY 


Fabrilite 


elastic-supported vinyl upholstery 
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work copying multi-originals. The Dial-A-Matic is 
of its kind which assures a simplified exposure 
ig to Ed Berry and Donald E. Bell, who were 
» exhibit. They also stated that this machine 
will copy from the widest originals made by any photo-copy 
machine available today. 

Arnold Perry is regional manager, with offices at 215 West 
Pico Boulevard, Los Angeles. 

The Los Angeles Desk Company, Los Angeles, made the 
first West Coast showing of the Imperial Desk Company desk 
featuring General Electric Textolite plastic, which withstands 
cigaret burns and alcohol. Los Angeles Desk also displayed a 
newly the B. L. Marble Chair Company. 
The chair, which is one in the new “Moderne Line” by Marble, 
features Naugahyde fabric. 

F. C. Charles, factory representative for the Cramer Chair 
Company, introduced the Cramer OMS 10 office machine 
stand, which is one of the few stands which will accommodate 
an electric typewriter. 

Another first West Coast showing was made by Rex-O- 
Graph, Inc. A. E. Gabriel, West Coast district manager, who 
was in charge of the exhibit, presented Model CET electric 
Rex-O-Graph, a heavy duty, low priced machine. 

Shown for the very first time at any show was the Standard 
Rocket, a fluid process duplicator, manufactured by Standard 
Duplicating Machines Corporation. According to the G. W. 
McKenzie Company, 1410 West Olympic Boulevard, Los 
Angeles, this duplicator is revolutionary in design operating 
entirely with steel ribbons. 

Another interesting first was the Auto-Pen by Auto-Typist 
and shown by the Gien C. Leslie Company, Los Angeles. 

The Auto-Pen actually signs a signature with any standard 
pen, according to Vincent Bohlman, sales manager for Leslie, 
who that the government has made substantial 
purchases of these pens. The Auto-Pen is particularly suited 
for use by busy executives of large firms, Mr. Bohlman says. 

An electric duplex calculator was introduced to the West 
Coast at the show by Plus Computor Machines. This is an 


guess 
the only device 
control, accordir 


in charge of 


designed chair by 
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~ NATIONAL 
ADVERTISING 


4 
is the EXTRA sales builder 
you get with ACCO! 


Ten top business magazines are 


Pte 





Brinters | 


; 
; 


Clearing’ House 


eo . 
va sal 
ade you about Acco products — help- 


i 


telling the Acco story to your best 
prospects telling them to see 
ing build your store traffic and 
sales. That should make it easier 
for you to sell Acco, build a stead- 
ily growing volume of repeat busi- 
ness and satisfied trade. Be pre- 
pared — study your ACCO catalog 
and make sure you're ready with 
recommendations — and stock — 
on all ACCO products. 


ACCO PRODUCTS, INC. 


OGDENSBURG, N. Y. 
In Canada: Acco Canadian Co., Ltd., Toronte 











AMERICAN 
PRESENTS 


THE ALL- 
AMERICAN 
LINE FOR 


1955 











WRITE 
ne) 
FULL 
DETAILS 
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AMERICAN NUMBERING MACHINE CO, BROOKLYN &, N.Y. 
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TIME TESTED QUALITY 
... with Lifetime heavy duty 


extruded Aluminum frames 














and chalk troughs. 


® Available in sizes from 
18"x24” to 48”x96”. 

® Chalkboards available 

in black or green DURA 

SLATE or SUPR-SLATE. 

CORK ® Cork in desert fan or 

BULLETIN BOARDS green. 









Beauty! 
Durability! 
Economy! 


ag °AERICKS 


Institutional Equipment 


COMBINATION 
BOARDS 





2245 S. Halsted St. 
Chicago 8, Ill. 


















HANDY “GLIDEX" 


TRADEMARK® 571978 


TELEPHONE BRACKET 


A Stable Seller the Year 'Round 


~———<p 








Keeps phone in easy reach yet out of way— 
The only bracket made to hold present models. 


Made of strong, durable steel, Extends to 30 rigid 
inches. Closes only 9 inches. Various types of mount- 


ings available for attaching to wall, desks, table 
edges, side of tables, etc. Nothing to get out of 
order. Eliminates nuisance of phone cord mussing 
desk papers. 


WRITE FOR ILLUSTRATED LITERATURE AND DEALER'S PRICES 
X i 

; ow \X A As 

‘ \ \\ || i xs 


GLIDEX MODEL Ne 200 


GLIDEX CORP. o 


4538 W. ROOSEVELT ROAD, CHICAGO 24, ILL. 


e 
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addition to the Plus line of key-driven adding-calculating ma- 
chine in one of the most complete lines of its kind, according 
to the management. 

Burroughs Adding Machine Company, the first to introduce 
color in the adding machine field, had a most attractive show- 
ing of the new 10-key model in Capri, coral pink, Alpine blue, 
sea mist green and amber gray. Also in the Burroughs display, 
which was in charge of Claude Brown was a new low priced 
microfilm unit by Bell & Howell, Chicago, and distributed by 
Burroughs. Combined in one unit are both a recorder and a 
reader which offer all of the automatic and protective features 
formerly obtained only in the highest priced units. 

Robotyper exhibited two brand new units, one, the auto- 
matic envelope addresser used in conjunction with the stand- 
ard Rototyper completely eliminating the duplication of typing 
between the envelope and the salutation. This can be attached 
to any standard Robotyper. 

The second unit is an attachment for the standard Robo- 
typer perforator which permits the punching of two record 
rolls simultaneously, thus cutting in half the perforating costs 
where two identical record rolls are necessary for mass pro- 
duction. This new attachment can be fastened in the field with- 
out the aid of tools. The attachment shown at the Los Angeles 
Business Show was one of the first two built, according to 
W. C. Dawkins, head of the Los Angeles office, at 1110 Wil- 
shire Boulevard.—JET. 





Service Firm Keeps ’Em Rolling 

In the 10 years since its founding by Julius Barkman in 
1945, the Barkman Office Equipment Service has repaired or 
serviced some 800,000 steel file drawers in the New York 
Metropolitan area, according to Charles R. McDermott, service 
manager. The unique office service is subscribed to on a sched- 
uled arrangement by many of the largest business organizations 
in the city. 

The Barkman organization main office is at 5 Beekman St. 
A smaller office is located at 210 Fifth Ave. But Mr. Barkman 
remembers when his business address was a telephone number. 
In those days he contacted his service men at their homes. 





Underwood Enlists Educator 


7 Dr. Earl G. Nicks, formerly chairman 
of Business Education and Secretarial 
Science at the University of Denver, has 
joined Underwood Corporation in New 
York as national manager of the newly 
organized Business Education Division. 

Dr. Nicks’ appointment is part of 
Underwood's intensified program to pro- 
vide greater service to business educa- 
tion. By encouraging the use of modern 
machines for training purposes, the an- 
nouncement pointed out, closer ties are established between 
the classroom and the actual business world. 

“Aside from the personal benefits accruing to the student 
from proper training,” Dr. Nicks declared, “such skills are 
vitally important to the efficient administration of commerce 
and industry.” 

As head of the new division, which includes all U. S. high 
schools and colleges, Dr. Nicks brings with him a background 
that spans more than 20 years as teacher, athletic coach, dean 
and department head. 

A native of Pierce, Colorado, he is a graduate of Colorado 
State College of Education at Greeley, where he received his 
A.B. in 1932, and his M.A. in 1938. He was awarded his 
doctorate in education by New York University in 1954. 

Resuming his academic career in 1946, the noted educator 
was appointed Dean of Packard Junior College, New York, 
prior to his association with the University of Denver. He is 
widely noted as a speaker on business subjects. 

He is a former vice-president of the National Office Man- 
agement Association, Denver Chapter and a member of nu- 
merous national business organizations. Married and the father 
of two children, Dr. Nicks will live in New York. 
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Desk Budget 


STEEL AGE **3000°° Line Desks 








Acknowledged as the finest steel desk line in 
America! Classically designed to lines that are 
both beautiful and practical, the 3000" Line 
has no equal in its unique combination of 
unexcelled craftsmanship and quality refine- 
ments that assure supreme comfort and effi- 
ciency. 


STEEL AGE ‘“Correlation”’’ Line Desks 


Think of versatility . . . and you 
think of Steel Age Correlation! 
Here is the exciting new concept 
in office planning thousands of 
business men are turning to. For 
Correlation offers new beauty, new 
convenience and, most of all, amaz- 
ing new adaptability through ex- 
pandable, correlated construction. 






SS hey 


ODAY, you can offer your customers three 

complete lines of popular Steel Age desks. 
Each is the leader in its field . . . each offers the 
newest advancements in desk design and construc- 
tion . . . and each includes a wide selection of 
models to fit virtually every office need. 

Every time you sell a Steel Age installation, you 
can stake your reputation on this fact: Regardless 
of the grade you sell, your customer will enjoy 
an uncompromising standard of quality which has 
become a recognized tradition in the office furni- 
ture field. 

You'll get more enjoyment se/ling Steel Age 
desks .. . because your customers get more enjoy- 
ment owning them! 


STEEL AGE ‘1000’ Line Desks 


This desk line has brought Steel Age quality into 
thousands of offices where economy is an important 
consideration. It offers design and convenience 
features you'd expect to find only in much more 
expensive office furniture. 





CORRY-JAMESTOWN MEG. COURT. 2 oe oe 
Branch Offices: Atlanta + Boston + Chicago * Dallas + Detroit + New York + Oakland + Philadelphia + Seattle 
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Here is one of the most profitable opportunities to come your way... 
an exclusive franchise to sell the world-famous Adler Typewriter . 
Europe’s quality standard for half a century. Product of Germany’s 
finest manufacturers of office equipment. 


The unsurpassed quality of this precision-built Adler means less serv- 
ice and lower service costs plus fast turnover and greater net profits 
for you. Generous dealer terms insure higher gross profits. Lower list 
price makes it easier to sell and boosts your sales volume. And the 
exclusive franchise means exactly what it says—exclusively yours 
plus a firm retail price. The number of dealerships are naturally 
limited so get a franchised territory while they are still available. 


Distributors: 
U.S. Except 13 Western States 13 Western States 


ADDO MACHINE CO., INC. | GRAMONT corporation 


145 West 57th St., New York 19, N.Y. 2756 Rowena Ave., Los Angeles 39, Calif. 





For further details mail this advertisement with your letterhead. 


genuine opportunity 
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SEEN & HEARD IN | 
SOUTHERN CALIFORNIA | 


by J. EDWARD TUFFT. 
2012 Huntington Dr., S. Pasadena, Calif 








A. E. Gabriel, West ast district manager for Rex-O-Graph, an 
nces the tment of L. P. Cloney as outside sale 
ewriter C mpany, Pasadena. Parker is now 
rar r. Other recently appointed dealers, a rd 
M yal sre Sun Pa ific Office Supplies, Burbank 
"Eccapeny, Wm, aiat Comptes ice Aaannal ACE STAPLING POLIPMENT 
Whittier, and Compton Office Equipment 





* & & & & When you stock and feature ACE 





L. J. Burt, —~- ulators Limited, Los Angeles, Southern . . 
ee age Poem C ntuter Watiiees, ts wenahliie you give your customers the /imest 
his twentieth e specialized field of calculating machines. line of Stapling Equipment. ACE 
Mr. Burt beg sreer with Marchant in Oakland, Calif., and 


is the quality leader today as it has 


culating Machine Agency at Los Angeles 
been for 25 years! Dealers the world 


becoming head of Calculators Limited 


* &£ & & & ACE PILOT . . 
Gecene ©. Wicken, soles’ sniinmes tes the tian ena over discover it pays to recommend 
mpar A makers of metal office furniture, reports ACE .. the faster moving, money- 


moe ey see we hough . a 
pany Ses Sen at qrefitying. Thougn making line that meets every need! 
years ago, the number of employees has 


WI e only one grade of files was made at the ACE SCOUT SOLD THROUGH DEALERS EXCLUSIVELY! 
pany manufacturers four grades and 
ete line ot desks. A unts cover the || 








Mr. Nielson says. 


* &©+ & & & 


Robert Graham, head of the Ralph C. Coxhead Corporation 
fice in l A was voted manager of the year and honored 
s+ a banauet i the Waldorf-Astoria, New York, in February 
M Sraham, ¢ t pening the L Angeles office in 1940, wa: 

New York ottice. He was chosen first among exactly 52 


nout the country 
+ & & & & 
E. P. Steiding mer assistant to L. B. Flaws, head of Diebold 








best sellers! 
my NS od | a oo i 


ADJUST-A-DESKS and 
ADJUST-A-TABLES 
by Jasper Table Co. 










TA 234 ADJUST-A-DESK 
20” x 34” x 30” H 





new aid to typing efficiency 





wee 


Designed and built by Jasper Table Co. to aid typing effi- 


; ADJUST-A-TA 
ciency in the classroom or office. Important feature is the { a H - 


exclusive adjustable typing platform that improves posture, 
reduces eye strain, cuts typing fatigue. A counterbalanced 
spring type mechanism allows fast, accurate height adjust- 





Wages 2% ~~ 


JASPER TABLE CO., JASPER, INDIANA 








ments of typing surface from 26” to 30” in ¥2” adjustments. PI , , 
; sae" Z . ease send Jasper Typewriter Adjust-A-Desks 
Typing platform is 174%" wide x 15%” deep, will accom- Adjust-A-Tables information. 
modate all typewriters, including electric. 
NAME 
FOR COMPLETE DETAILS, MAIL THE COUPON ADDRESS 
city ZONE STATE 
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The Business Game goes smoothly 
when moves are signalled by 


= . =i aN Graffco 










PROJECTING 
SIGNAL 


for “Vertical | 


In regular 100-Pack. And in handy 
20-Pack Display Cartons. 


GEORGE B. GRAFF COMPANY 
54 Washburn Ave., Cambridge 40, Mass. 


IN BEAUTY... 
QUALITY... 
LUXURY 


UPHOLSTERED FURNITURE FOR OFFICES, HOTELS 


ere 8 
v J Write for New Color Catalog 


Le 


WOO CKYWVAZE? inc 


666 Lake Shore Drive . 


Factories in 


Chicago 11. Illinois 
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' Ang 1s bee ted n eed 
Mr riaw wi retired the tirst r The year a1 Te oU yea! in 
tield. He was wit Dold 1 tI past 12 
years. 
Ted Miller, who for the past six ; 
yin ¢ umbu t now 4 tant to Mr. Steid 
%* * * 
W. C. Dawkins, head of the Robotyper | Ar 
? INNOU ea Tne af ntment t Ti gITy Typewriter ( IY 
pany of San Bernardino as a Rok Jealer. Bob Hussong is 
ec pr 
Business Equ pment Center, Sant Barbara, a newly estab- 
hed firm, has been appointed exclusive Robotyper tranchise dea 
An yeles neadaquarter nave easea tnree 


The -ompany Los 


permanent exhibit purposes, Mr ywkin ay 


Leading busine executives part pated We ; et 

} t the American Management A ation Workshop and 
© ntation Seminar April 20 t¢ 27 at the Amba sdor Hote 
The seminar which were presented here tor tne sé na nsecu 

ve year, enac led re than 500 West Coast executives to discuss 
and study management problem f special signiticance in the 
Los Angeles area, according to Lawrence A. Appley, the president. 

Executives from variou ndustries and trom sma mpanies as 
Ww as large K part in the sen inar f icn subjects as tinance 
jenera management in urance manutacturing marketing ff e 
management and personnel. 

For the first time in addition ft workshor } ussior the 
association mee ting als prc vided tw rientatior eminar at 
which subject matter was presented primarily through lectures. 

* *£ *&€ €& & 

The regular Ac dinner meeting f the Southern California 
tice Furniture A sciation was held at Levy's Gr L ngeles 

Monday, April 4, with 49 members and quests present 
} One of the special guests was Leon Grossman fr San Jose 

»-president of the Northern California Chapter NOFA, wh 
brought greetings from the northern chapter. Another special guest 
was Russell Davis, proprietor of Alhamt fice Supr and past 

dent of the /4th District of the National Stationary & Off 
juipment Ass ation 


en by Leo Hawkins, president, and Floyd Fenn, 
attended the convention in Chicago, March 21 


Rep rts were 


past-presiagent wh 











No. 400 SECTIONAL 


Available in all sizes 
and with curved units. 


AND INSTITUTIONS 


Available in 
@Genuine Leather 


@ Elastic Naugahyde 
@ Decorator Fabrics 


@ Textured Plastics 


Chicago and Grand Rapids 
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WITHOUT ONE WORD OF “SALES TALK"? 


That's what the sales records show each month. Four 
out of every ten Revo-Files sold by dealers aren't 
actually “‘sold"’ at all. They represent reorders from 
customers who've already bought Revo-Files! 


What does this information about Revo-File indicate to 
you (besides the fact that it’s pretty nice to get 40% of 
your Sales just by picking up the phone to take additional 
orders from customers) ? 

Does: t indicate that Revo-File has an unusual ability 
to sell ztself . and keep on selling itself? 

That's exactly what dealers tell us happens with Revo-File 
Initial sales are made easier, because you can show a 
prospect how Revo-File will save him money and 
nan-hours promote efficiency . . . reduce fatigue and 
errors. (Matter of fact there are hundreds of Revo-File 
case histories which prove Revo-File pays for itself in 
time and money savings within a year!) And, of course, 
once the Revo-File actually goes to work for a customer 
he finds this out for himself. The result is that many of 
the reorders dealers get are bigger than the initial ones! 
Today, Revo-Files are being sold singly and in large 











Dept 


VOWO/UE 








Another fine product of 


Mosler Safe ~””’ 


batteries to banks, savings and loan associations, utilities, 
and business and commercial companies of all types. 
Every office that has 3,000 or more active cards is a 
prospect. And every Revo-File sa/e means a big profit 
with no service headaches. 


Perhaps this valuable franchise is open in your territory. 
It's well worth getting, and you don’t have to be a 
Mosler dealer. See about it. Mail the coupon, today! 





Revo-File has all these major sales advantages: 


« Uses prospect's present records. No costly changeover. 
« Cards not attached to wheel... all are removable. 

« Increases production. 

« Reduces overhead. 

e Reduces clerical fatigue. Improves morale 


« Regular models operate at convenient desk height; 
Hi-Boy model at convenient standing height 


« Occupies less floor space. 
« Mobile. Can be rolled anywhere needed. 











NAME 


FIRM INNAME 





OA-6, Revo-File Division 
The Mosler Safe Company, Hamilton, Ohio 


I'd like to know if there’s a Revo-File franchise open in my community. 
Please send me full particulars and a Revo-File catalog 
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JOHNSON 
Business Chains 








.......@ line youll be proud to have! 





1742F And here are three good reasons why you'll 


be happy with Johnson Business Chairs! 


Three good examples of the finest selection of 
posture seating . . . ever! Fine, luxurious 
posture chairs that spell c-o-m-f-o-r-t ... 


No. 1744F and q-u-a-l-i-t-y for your customer. 


There’s no doubt about it... JOHNSON gives 
you the smartest styling .. . the most comfortable 
. and the biggest selection of posture seating 

in history. 

And... there’s a Johnson Posture Chair 

for every budget. 


Take a good look at JOHNSON BUSINESS 
CHAIRS. It’s a line that you’ll be proud to have! 


DEALERS: Let us send you the complete Johnson story — 
our catalog, price list and the details of our 
dealer program. 





No. 1736W 


7109 MERCHANDISE MART 


JOHNSON CHAIR COMPANY 


CHICAGO 54, ILLINOIS 
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California A 3 


snted at the convent 
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Geyer pny wr nwe 


vening were William O. Mager and 

ithern Califorria Industrial Age’ magaz 
ivertising, the Force That Sells Good 

Ernie Daniels of Qualiton, was surprised by 

hday cake made ok like a desk pad 

rap-book presented + 


Earl C. Pence 


a leather 


f Morris Piltzer. 


Retires After 50 Years 
Service with One Firm 

Fifty years with one firm! 

That is the unusual achievement of 
Arthur “Art” Voss, store manager of 
P. F. Pettibone & Company of 27 N. 
Desplaines St., Chicago, who retired 
April 29 after spending practically a 
lifetime with one employer. 

Mr. Voss, still a stalwart six-footer 
despite his 68 years of age this coming 
August, started with the pioneer office 
equipment and supply firm back in 1905. 
The concern at that time had a choice location at 48 E. Jack- 
son Blvd., and “Art” was the errand boy. 

The passing years saw him graduate to stock boy, stock 
clerk, shipping boss, store clerk and floor manager. 

Mr. Voss enjoys another rather rare distinction. He was 
born in Chicago and has spent his entire life in the city of 
his birth. He is a bachelor and lives at the Carling Hotel, 
1512 N. LaSalle St 

His plans for the future? He intends to REST and (you 
guessed it) do a little fishing. His plans don’t carry beyond 
that point 

We don’t have to tell “Art” to take it easy. He intends to 
do just that 











ONLY 


The ‘’Precise’’ TRIMMING BOARD 
Has All These Wanted Selling Features 


e Patented Finger Tip Controlled Paper Guide 
e Finest Steel Blades, Carefully Ground 

© Two White Scales on Black Background 

e Only Finest Seasoned Hardwood Used 

e Every Board Completely Guaranteed 


You offer the finest in the New “Precise” Trimming Board. 
It has everything your customer should have for trimming, 
cutting paper, paper board, etc. The patented, adjustable 
paper guide locks and releases with a finger flick, 2 white 
scales on black background speed 
accuracy and measuring time. 


Models 5, 6 & 7 have special 





5 POPULAR SIZES 


safety spring. The “Precise” is a a oak tf / Lt - me v4 
steady seller wherever displayed. ae at | t) ee 
No. 7—24%4”"—Blade 





Order Your Needs Today! 


AMERICAN PHOTO LABORATORIES 
Dept. A, 28 N. Loomis Street, Chicago 7, Il. 
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The Second Step For Greater 
PROFITS 





First, just write for our dealers’ price list and sam- 
ples . . . then mail the request. You're going to be 
pleasantly surprised . . . the “U. S. Line” is the 
profit line for dealers! 


U. S. 
CARBON & RIBBON MFG. CO. Inc. 


621-623 Cherry Street, Phila. 6, Penna. 
established 1895 














6 Spe 
th a ae . 


ape Say 
. Ves 


© 177 different styles and 

colors. © Single or double tops. 

@ All top corners rounded. © Manila in &, 

9%, 11,14 and 17 pt. © Letter, Legal and Invoice sizes. 

@ Kroft in 8 and 11 pt. @Red Fibre in 1! pt. © Pressbooerd in 

2 grades. ©@ Colored folders. @ Packed 100 te a box, 500 te a carton. 
Write fer cateleg end prices tedey. 


AMBERG FILE & INDEX CO. « Filing Speciolists Since 1868 + Kankakee, II! 
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METAL 


TY Since 1930 


Complete line of metal 
specialties shelving, cab- 
inets lockers etc. For Of- 
fice & Factory 


Dealers write for illus. 
catalog and price list 341 
West 38th. St. New York 
18, N. ¥ 











Needed by Every Folding 
Chair and Table User 





CADDY sales are easy 
sales because caddies 
double the convenience of 
folding furniture. Caddies 
quickly pay for themselves by en- 
abling fast, safe, quiet handling and convenient storage 
of virtually any type of folding chair or table. 


SOLVE EVERY HANDLING AND STORAGE PROBLEM 
Caddy models are available to solve any problem of folding 
furniture handling and storage—standard upright models, 
understage caddies, adjustable models to handle partial 
loads, and a table caddy ‘‘on edge”’’ to maneuver through 
narrow openings. 


Look to Midwest for Consistent Quality 
Prompt Service - Exclusive Selling Features 


Write today for complete Information! 


Midwest FOLDING PRODUCTS cep. 556, rosette, 
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‘Just Among Friends” 


By E. J. Mitchell, 
329 Belt Ave., St. Louis 12, Mo. 


t tT, | W t mMnounce it 


Jealer through ft K v 
} { ariton-Surrey, | Ka M nu 
acturer f urnishings for exe tire 
t 3 ny ends wh t see e y 
wisn T a 3 | Ww be calling n you without Turtil dé 
yaraqing my several wood furniture ne wv w if La 
S | Worden Company ri nd M anda 
sper Sea . al pany Jasper ir So. 

A very er yabdie surprise visit a ple tT mont 1g wa aT 
forded me by Mr. and Mrs. Harold J. Hoffman, Smead Manufa 
turing Company, wh came to St. Lou personal busines Ind 

ea 4 r e of this writer pany witl Dick Fuller, 
Smead's -al representative. 

Late Ap brought tragic word tron n Hutct n of Stand 

J Printing Company, Hannibal, M f the passing of Dick Hen- 
nessy, sales manage f Standard, { wing a short while 

kK wa n @ business Trip. Taken : M he was 

hed to St. Joseph's Hospital, where kly passed away 
Apr 27 Serv e were held at the Pre byt af a i 
Fianniba n May 2. Our sincere sympathie the Mennessy tamily 
snd Dick ciates at Standard Printing C k was 

y popula he industry of eastern M we 

throughout the Eighth Region. 

When a needs a friend n Gene Hays of Joplin 
nting Company, who answered t ndents call promptly 
| became nvolved in an a | Jor 

gag required assistance. Gene responded a } ar 

rough w emergency aid. There r any e 
express ap stion adequately. J 
Apr a ms healed by proper aftent anda Tt 

Word Bill Bohart of Eberhard Faber C 5 

e sudd pitalization in Apr t ir popu ast ff dent 

Midwest T rs, Bill Pickering. The st s ja 
few week Lay Hospital, Sulphur, Okla., bu ported 
Joing O.K W 


... and profit-minded dealers 
will always DEPEND ON 


SHIPMAN-WARD 


- the house that progress built - 


for the latest and best in 

office machines e dealer 
service ¢ supplies 
e selling ideas! 











Visit our 
NEW HOME 
in Chicago! 


320 West Ohio Street * 


Branches and 


MAY SWEEP THE NATION - BUT! 


...there’ll-always be a DEALER 


to SELL and SERVICE 
OFFICE MACHINES! 











Exclusive 
World-wide 
Distributors of 


B. F. GOODRICHE 





PLATENS! 


SHIPMAN-WARD MFG. CO. 


Chicago 10, Illinois 


agencies in major U.S. cities and Canada 


OA-6/55 





































UNGROUND 
BALL BEARINGS 


For the Office Equipment Industry 


ILIAN 


Long life and service are assured you because — 

1. All component parts are machined from steel bars. 

2. Each component part is properly heat treated. 

3. Every Kilian Bearing is designed for a specific application. 
Neoprene and Nylon tired outer races are avail- 

able where quiet operation is desired. 



















Distributors in All Principal Cities Catalog on Request 


KILIAN MANUFACTURING CORP. 
SYRACUSE, NEW YORK, U.S. A. 


Kilian Manufacturing Corp. Fischer Bearings (Canada), Ltd. Kilian Steel Ball Corporation 
ASSOCIATED 
COMPANIES: (Canada), Ltd. 240 Fleet St. East, Toronto 2B, Ont. 100 Wellington St., Hartford, Conn. 
‘ 240 Fleet St. East, Toronto 2B, Ont. 











EXEMPLIFIED BY 


BRIGHT! 


Styled for perfect harmony. Fash- 
ioned for luxurious wear. Cus- 
tomed for lasting comfort and 


NO. 1025 SOFA 


Width Overall! «+++ +72YQ” 

Pr a alla a pleasure. Priced for every buyers 
Height of Back from Seat... ..17" purse. These are the factors which 
Height Overal! 33%" ° . 
Depth Overall eee” make BRIGHT creations a joy 


and satisfaction to every one who 
buys. In a large selection of genu- 
ine leather and Elastic Naugahyde 
and a wide range of styles you will 
find just what you want for every 













NO. 90 EXECUTIVE 
POSTURE CHAIR 


NO. 20012 REVOLVING CHAIR customer. 


Width of Seat 
' 


Overall ........22Y" 


WRITE FOR CATALOG! 
133 BLEECKER ST. NEW YORK 12, N. Y. 


NO. 200 ARM CHAIR MANUFACTURERS OF Wshollered laalkr funiture 
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Between Arms... . .20%/2” 
Depth of Seat..... 181,” 


Height of Back 
from Seat .......+- 16” 











TRADITIONAL BEAUTY 


WITH 20th CENTURY COMFORT 


There's always an air of quiet dignity 
and sound good taste in fine Traditional 
furniture — as Chair No. 862 demon- 
strates so well. This Jasper Chair Com- 
pany chair is a happy combination of 
the finest in Traditional design, to- 
day's capable workmanship and modern 
color styling in genuine leather uphol- 
stery. Comfortable spring upholstery 
keeps you pleasantly relaxed but always 
alert. 


NO. 862 THE RIGHT CHAIR AT THE RIGHT PRICE 


—Jasper Chair’ 


SPER, INDIANA 





a Planning 
Service 








ach ee to 
svt Pay 








4, 
REPRESENTATIVES: GEO. A. LITCHFIELD, SALES MGR. 
GEORGE DEUTSCH (SOUTHWEST) R. A. BROWNE (WEST) R. J. FREEMAN AND JOHN R. FREEMAN 
FIRST STATE BANK BUILDING 1527 E. 14th ST. (EASTERN) .385 MADISON AVE. 
DENTON, TEXAS SAN LEANDRO, CALIF. NEW YORK, N. Y. 
“4Spen.snoih™ JAMES S. FOWLS, (SOUTHERN) JACK $. DORAN (NORTHWEST) w. H. BROWN (CHICAGO-MIDWEST) 
327 SUNSET DRIVE, NORTH 1527 E. 14th ST. 666 LAKE SHORE DR. 
4 ST. PETERSBURG, FLORIDA SAN LEANDRO, CALIF. CHICAGO, ILL. SPACE 844 








Worlds Smallest Adding Machine 


SLUT 


VISIBLE ADDING DIALS 
9 COLUMN CAPACITY 


ee 


SWIFT ADDING MACHINE 


SWIFT BUSINESS MACHINES’ CORP. Great Barrington, Massachusetts 
WE'LL SEE YOU AT NOMDA'S 30th CONVENTION @© JUNE 26th @ DENVER, COLORADO 
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the world’s finest copyholder and enjoy bigger profits! 


When you stock—and sell—the “best}’ you 
are building prestige for your firm. 

This is true of Pres-To- Line, the only 
Copyholder that meets ALL modern busi- 
ness demands...and, with Pres-to-Line, 
every sale brings in the extra profit dollars 
youre looking for. Pres-To-Line is 
nationally advertised and wanted ... and has 
proved itself “best” through acceptance by 
the nation’s largest commercial users and the 
U.S. Government. 

Available in fingertip or foot-actuated 
spacing mechanism, in 5 widths, 14” thru 
32”, and in colors to match any typewriter. 


On.y Pres-To- Line can be adjusted up 
or down for eye-level reading, forward and 
back for focal distance, tilted for proper 
light reflection to suit operator's individual 
requirements. Only Pres-To-Line folds 
over typewriter, to store into most typing 
desks. 

ONLY Pres-To- LINE gives instant micro- 
matic one, two, three or four typewriter 
spaces, or intermediate spacing. 

“a 





PRES-TO-LINE 
DESK 


q STABILIZER 


Another 
“best” 
with a 

handsome 
discount 
for you! 


_ 


Saves unnecessary fatigue, reduces 
typing errors by eliminating wobble and 
vibration, prolongs life expectancy of 
desk and typewriter... has instant finger- 
tip release...makes typists happier in 
their work. Sturdy, all-metal construction 
...smooth streamlined finish, marproof 


8 rubber top bumpers and floor base. 








Retails at only $4.95. 








Pres7o-line 


CORP. OF AMERICA 
LOS ANGELES 64, CALIFORNIA 


Pres-to-Line Corp. of America 

2339 Cotner Avenue, Los Angeles 64, Calif. 
Please send me catalog of complete line of 
Pres-to-Line products. 
Please provide me with a 30-day Free Trial of the 
Pres-to-Line Copyholder at no obligation. 


Name_ , Title - 
Address _ lea eS 
City RN EEE 











Smith’s OPNWINDO 
Steel Guides 








Sure to be one of your best items... 
1001 uses to save time and improve filing 
—for supplemental indexing; for movable 
indexing; for special filing systems. 


Available in | and 2 inch widths with clear or 
colored windows; packed 25 to box with 
labels in strip form for easy 
typing; also A-Z labels. 
Get Profit-Making Information 
On Opnwindo Guides and other 
Smith Signals by writing 


CHARLES C. SMITH, INC. 
EXETER, NEBRASKA 


r More Than 30 Years a © omplete Lin 
f Time-Saving Signals and Indexes 








ty Yiyjys “ape f BIW . . 
Zp, Yiliiiiiinier WS 
for type that sparkles like NEW 


Your customers can keep typewriters and office machines 
spic-and-span by cleansing the type daily with ultra- 
modern CLAR-O-TYPE. Handy dauber whisks away dirt 
and goo like magic. Non-inflammable, SAFE! Smart new 
erange-and-blue package in attractive 1-dozen display 
carton multiplies sales. Other free dealer helps. Order 
direct or through your jobber. 


CONTAINS NO CARBON-TETRACHLORIDE 


THE CLAROTYPE CO., Inc. 
261 Broadway New York 7, N. Y. 
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WHO'S GOING TO TAKE HER PLACE? 


With dependable office workers hard to 
get and harder to keep the only answer is 
more modern equipment. If you want to see 
how far mechanization can go in reducing 
your staff requirements, don’t miss this year’s 


NATIONAL BUSINESS SHOW 


OCT. 24th THRU 28th, 1955 1-10 PM DAILY 


RUDOLPH LANG, Managing Director 
33 West 42nd Street © New York 36, New York 




















MARSH 77 
Pelt Fount PEN 


because of its 
exclusive features 
and handsome styling 





ADVERTISED 
TO MILLIONS 


DEALERS: WRITE TODAY 
for Dealer’s “77” Sheet, 
giving prices and discounts. 








F-19 





MARSH CO., 53 MARSH BLDG., BELLEVILLE, ILL, U. S. A. 
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TELEPHONE 
DIRECTORY 


A Loose Leaf style directory, with a sturdy 
Vinyl cover. Complete with 100 sheet 
8% x 5%” filler ruled and printed with 
name, address, and phone. Plus an A-Z 
tabbed index. Ideal for receptionist, 
switchboard operator, secre- 


tary or mailing list. _ 
















No. MP-815 
8 x 512” SHEET 


Space for 3000 names 
Individually Boxed 
Blue, Red, Brown, Green 


TO RETAIL FOR $300 Each 






Liberal Dealer and Jobber Discounts 
: Write For Our Catalogues 


MAJESTIC STATIONERY CO. 
260 NORTH THIRD STREET © PHILA. 6, PA 
Wholesale only to the Stationery Trade 





This 
STORAGE 
CABINET 


WITH RADIUS CORNERS 
is a real 
“BUY” 


Our No. 3678 Cabinet 
will answer your stor- 
age problems in every 
way. It is finished in 
baked-on olive green 
or office gray enamels, 
and has adjustable 
shelves. Spot welded 
assembly with lock in handle and insulated doors. Set 
up only. Shipped one per carton. Size 36’ wide by 18” 
deep by 78” high; weight 175 pounds. 


List price 850.00 each 


ggg a LESS DEALER’S DISCOUNT 
ee we F. 0. B. $T. LOUIS, MO. 


METAL MANUFACTURING CO. 
MIDWEST 1818 N. 18th ST.- ST. LOUIS 6, MISSOURI 





A Few Choice Territories 
Open for salesman— 
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CLUB SMOKERS 












CAN ATTRACT 
Zuality- Conscious 
Sugers 
TO YOUR STORE 


National advertising in Fortune, Gentry, 
Management Methods, Dun’s Review & 
Modern Industry, Interiors and other 
publications invites readers to “write for 
the name of the nearest dealer.” 






¢ 
ti 


Send today for 
discounts and 
illustrated bro- 
chure 6-OA. 


STANLEY Deluxe....$69.50* 






With Tray...... $78.90* 
*Suggested List DREYFUSS Deluxe... $89.50* 
f. 0. b. factory. With Tray $98.90* 


ARNOLT CORPORATION Wnoiane 
STARK CALENDARS 
~~ tS —— ; 


+f 3 








pads, available in al! sizes, are lithographed on high- 
grade bond paper OF UNMATCHED WHITENESS with 
the date in red and the monthly calendar in black. Fast, 
2-color lithograph printing enables us to give you the best in 
quality and prompt service. 
write or for complete details 
“IM CALENDARS THE QUALITY MARK IS STARK" 


STARK CALENDARS éacorporated 
| 








00-112 BISSELL ST. + PHONE * JOLIET, tll 
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“Our name .. our 
“AUTOGRAPHS” . - 
on a $2 card file sold a 
$200 desk! Unusual? No! 
Our sales have steadily 
increased since we started 
using “AUTOGRAPHS” 
on everything we sell. 
Our best prospects (our 
customers) can't forget 
our name! Sure, we use 
“AUTOGRAPHS” on ma- 
jor equipment, too, but 
card files, letter trays, 
memo pads = a LIST PRICE $200 
sharpeners . . p items ... are the most effective pro- 
ducts for name a dgsk-top =i They're seen and used many, many 
times every day! Results? We're selling more chairs, desks, files 
and business machines than ever before . . . more pencils, paper 
clips and carbon paper, too! 


WITH “AUTOGRAPHS” ON EVERYTHING YOU SELL, 
EVERYTHING YOU SELL SELLS FOR YOU! 


Colorful, custom-designed ““AUTOGRAPHS" are produced 
from lustrous .016” Aluminum. They're much more durable 





than foil or paper labels, more impressive and easier to 
mount than conventional nameplates. Simply brush sol- 
vent on the adhesive backing and press into place with 
your fingertips. Mount them in seconds on almost any clean 
surface ... even on crackle finish! 


TRY BEFORE YOU BUY! 
If you aren't one of the 2000 ©® 
office equipment and supply ” 
dealers already using “AUTO- 
GRAPHS", write for literature! 


METAL Oat me 


Duque with the gale 


Blaisdell 
KLENZO Tim 


PAPER-WRAPPED 


ERASER 


Aa alelslebweltlela= 
aabeeleselela. 
singte letters 
e easily 


® saves time ana tage) a 


At all stationers—or write for 
FREE SAMPLE 530-T KLENZO Thin 
»31-T with Brush 


Pale, 
it every time! 


BLAISDELL PENCIL CO., BETHAYRES, PA. 
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MASON CITY, IOWA, U.S.A. 


oD Gila py 


A °° 


the trick 


Punches 7 
2 or 3 holes as desired 


Now, a single paper punch does a double job! 
Clix model 32 converts instantly, simply by 
snapping adjusting button. Punches 2 or 3 
holes as required. Takes sheets from 6” to 12” 
long. Gauge-marked in 1” gradations. Lists 
at $5.50. 

Order from your wholesaler 


MODEL . aes. «eae 3-hole punch 
ing, i a pooced 44" on cen- 
ers. For ole punching, 4" dia. 
spaced 234” on centers. . “ 


NEW ENGLAND PAPER PUNCH CO. 
NATICK, MASSACHUSETTS 


WESTERN REPRESENTATIVE—HARRY HENKEL ASSOCIATES 
Western Merchandise Mart, 1355 Market St., San Francisco 



















CAN | GET 
| PROMPT DELIVERY? me 
Bur Ww BRA ops 
“ KEs ME, cat 
WHO MAKES we ARE THEY IN CLEVELAND 
size | OR COLUMBUS? 





~ Office § 


ppliances | 


~uects 





A 





Here’s where: 


age BUYERS 
to find it 


INDEX 
ISSUE 








This is your ANSWER 
BOOK to all your Buy- 
ing Needs 


USE IT OFTEN « 
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it’s the natural thing to do! 





YOU CAll 
YOUR DOCTOR! 


WHEN YOU'RE 


And When You Need 












/F IT'S LEGAL TROUBLE, 
YOU CALL YOUR LAWYER! 





It’s Best To Call AIGNER! 


I N D E X E They Are Index Specialists 


‘ Since 1909, Aigner has spe- 
—— —_—" cialized in Indexing. Can 
; ~ a meet all your needs in stock 
- and made-to-order Indexes, 
in Strip Tabbing and Pre-Cut 
Tabs. Indexes available in all 
sizes for Ring and Memo 
Books, Post and Ledger 
Binders. Tabs and Tabbing 
are all typewriter spaced for 
easier, faster, accurate typ- 
ing of titles. 





Benefits, Economies of One Source of Supply 


You reap all the benefits and economies of using one Reli- 
able Source of Supply when you order AICO Products. FREE 


Selling Aids and national advertising also help you sell. 
Keep Your Stock Up. Order Your Needs Today! 


fit Ge 97 Reade St., New York 13, N.Y. 


426 S. Clinton St., Chicago 7, Ill. 
INDEXES ' 




























Top Quality 
STEEL AND WOOD 


La Salle 


Smokers—Ash Trays 


and Costumers 


f 
, 
3 






Metal 
Smokers in 
Satin 
Chrome, 
Decorator 
Colors, 
Brass 
Bronze & 
anodized 
Aluminum. 
Smokers 

in Walnut 
and Oak. 


260-Oversize ash re No. 140-X-New 
eptacle, 734” diameter modern design 
* deep. Emptied & Extra heavy 11” 
replaced in a few sec base. 8” liner, 


nds by merely lifting 13%” post. Ship- 
receptacle & removable ping weight, 19 
screen Ibs 


Write for Complete 1955 Catalog 


LA SALLE PRODUCTS CO. 


2216 N. Clybourn Avenue — CHICAGO 14, ILL. 




















LARGE — ROOMY — INSULATED 


FIRE PROTECTION BOX 

Priced Unbelieveably Low 
at little more than an ordinary 

cash box of the same size. | 













yon Proved Safe 
an by test for 
No. 565 1 full hour 
against 500 


degrees heat! 






Made of two complete 
heavy gauge steel wails, 
insulated from each other 
by % in. of specially 
treated asbestos lining. 
Cylinder lock, 2 keys, 
recessed handle. Suitable 
size for standard pers 
—33%4” high, 34” 
long, 92” wide. 

Write for Your Copy of Our Catalog Showing Complete 
Line of Office Equipment, Lamps and Accessories 


The th Company 


315 N. Desplaines St. — Chicago 6, Ill. 

















COPY-RIGHT Copyholder 


for over 30 
years the 
“‘mostwanted™ 
copyholder... 
now manufac- 
tured by Curtis- 
Young Corpo- 
ration. 











‘ holds 
j ed-Page Clamp, 
beck finished pages: 
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ypewriter, Copy-Rieht is 
e Fastens arp heron T cesiieble te 6 
| quickly ane eon 


Cor, Fa iL] 














a tn ST 


MAYLINE 











ture. 


——MAY LINE 





Offer your trade the “GEM” 
ished hardwood, adjustable, 
priced to sell, individually packed. Send for litera- 


NEW! 


the "GEM" 


Pedestal Table 


—a low cost, unfin- 


LIST PRICES AND SIZES 








NO. 7902/24” x 36” | $18.00 
NO. 7903 30” x 42” $22.50 








Symbol | - y Superiority 


MAVLINE 
MAYLINE CO. 


625 N. COMMERCE ST. 
SHEBOYGAN, WISCONSIN 


MAYLINE 













METAL PLAN FILE 


all-purpose table, 





INNAVW 








EVERYONE 1S YOUR PROSPECT 


with ALUMINUM 


TAVA\L 


No. 56-5 Regal 
SAND URN 


SAND URNS 


E0 


Elegance in beauty ... No. 75-S Modurn 
with its 12” diam. base SAND URN 


ornately reaching 19” in 
height. Removable top tray 


circles 13” in diam. 3” deep. 20” in 


Write for details and prices on the 
complete line of Valco Accessories. 


WA EOF 
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Suitability is the word for 
this handsome urn. . 


height... 10” diam. 


Removable top tray permits 
extra sand storage. 


1311 ANN AVE. 
ST. LOUIS 4, MO. 





Many of our customers. 4 
Y NV NGCO sas 
Weber Costello | p> 


CHALK 


BOARDS.. 











It’s a “visual” age we live in 
Like LIFE magazine and tele- 
vision, the trend is “through 
the eyes.” Weber Costello 
Framed Chalkboards are in de- 
mand by many industries and institutions. Floor stand 
and wall-hanging types. Write for Catalog GQO-53, De- 
scribes use for: 


@ SALES TRAINING @ HOTEL KITCHENS 

@ STOCK BROKERS @ PRODUCTION SCHEDULES 
@ HOSPITALS @ WAREHOUSES 

@ BUS DEPOTS @ SUNDAY SCHOOLS 


WEBER COSTELLO COMPANY 


CHICAGO HEIGHTS, ILL. 
Manufacturers of Chalkboard 7 Chalk 
Erasers @ Art Materials e Maps e Globes 


pa 


a combination jubilee of more 
Mee git vee DOLLARS 
w P for you ..... 


Y ee 


Silver Tip Ribbons and Silver 
Leaf Carbon Paper, Non-Smudge 
Typist Delight . . . PROFIT DELIGHT 
for YOU! 
SILVER TIP SILVER LEAF 
RIBBONS CARBON PAPER 
® Handy - Clean ® NON-SMUDGE 
For All Machines @ PLASTIC BACK 
All Colors-Bichrome @ 100%, Rag-NON-CURL 
300 T.C. and Higher @ ALL WEIGHTS-SIZES 
Pure Silk or Nylon @ All Finishes 


Unconditionally Guaranteed! 


LEEDALL NEW PACKAGING 
DISPLAY “PRE-SELLS” it self and YOU 
CAN BE SURE with our “COMBINA- 
TION JUBILEE” the REPEAT ORDERS 
are always yours! 

Write today for complete prices and quan- 
tity discounts on this wonderful ‘“Combin 
ation Jubilee” 


LEEDALL prRODUCTS MFG co 


Main Offices & Plants MILLTOWN 3, NEW JERSEY 


INKED RIBBONS e CARBON PAPERS e DUPLICATING SUPPLIES 
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, fue NDERWRITERS, APPROVED = 


complete line for dealers 
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THE 
CORREGIDOR 
at \ NO. C-3218 
oo Seen. Just one 
al . of the 18 
ar sizes 

ns of single 
and double 
: door safes 
— dihic . “4 in the 

j 3 FORTRESS 
4 LINE 
Bie ' of 
44) | le GUARDSMAN 
SAFES 
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PLANMASTER 
LIFETIME-STEEL 
SECTIONAL FILING CABINETS 


from the profit line of STACOR LIFETIME 
STEEL DRAFTING & OFFICE EQUIPMENT 


Write today for illustrated 
catalog sheets and prices 





a en A +f oy y 
4 ' = ; baay 








< aabisnaniiaaioaaen iit WRITE 


aces oo FOR 


CATALOG 






770 East New York Ave. 





Brooklyn 3, N. Y. 





Guarpsman-V ALENTINE INC. 


LA PORTE ¢ INDIANA=—= 


| CONFERENCE TYPE DESKS 


for 


TEACHERS — RECEPTIONISTS — SALESMEN 
































Makers of Files 
and Filing Equip- 
ment. 














BOX FILES 
STEEL CARD FILES 
STEEL SORTING TRAYS 


VERTICAL TRANSFER 
CASES 


GREEN EDGE STORAGE 
CASES 


@ “HEDGES” TRANSFER 
FILES 


@ CLIPBOARDS 


@ Special STEEL FILES built 
to accommodate spe- 
cial Forms 





242-0H 


For particulars or literature, write .. . 


write today for new catalog 


the 
WORDEN company hedges wnuracunns company 


HOLLAND MICHIGAN 2931 WENTWORTH AVE. © CHICAGO 16, ILLINOIS 














OA—6/55 207 











Cc-THRU 


ARCHITECTS’ FLAT 
SCALEMASTER 








14 SCALES 


For the first time, 
here is a FLAT trans- 
parent plastic Scale- 
master embodying 
multiple scales, yet 
exposing all at one 
time! No squinting or 
searching, no twisting 
or turning — every 
scale is always in full 
view — there is no 
need for triangular or 
other scales. 


Send in your order NOW... 





@ Convenient slotted apertures to 
scale drawings with minimum of 
trouble. 


@ Easy to handle and store — only 
12% x 3%”. 


only $4 oo 


Also, Engineers’ FLAT Scalemaster 
same construction. 9 full divided 
scales. 6 decimal scales, inch to 
16th, millimeter half scale and 
millimeter scale, 


. Send for FREE C-Thru Catalog 







IONAL INSTRUMENTS @ STENCILS @ PROTRACTORS e 


tile Ye linyuinly 


HARV F OR CONN 


SPFED-Mo 


SPONGE RUBBER STAMP PADS 


PECL NOUR STAMP 
PAD NEEDS IN 


ONE 
ALL-PURPOSE 
LINE! 


Supply your customers with all their 
stamp pad needs from the profitable 
Speed-Mo line — the only complete 
stamp pad line on the market. There 
is a Speed-Mo pad and ink for every 
stamping job in office, factory, ship- 
ping room. You need carry only the 
common over-the-counter pads. We 
furnish prompt shipment on special 
a (up to 20” x 36”). 











LIBERAL DEALER DISCOUNTS 


Write for folder showing over 35 stock items 


RIVET-O MANUFACTURING CO. 


5O FEDERAL ST. ORANGE, MASSACHUSETTS 


Canada, for complete information write 
& Co 399 Main St., West, Hamilton, Ontario 


OTHER DEVICES 














Boy, does that Sphinx line move! 


Nationally famous Sphinx Papers 
have the quality, appearance 
and economy that a top-flight 
sales leader must have. Their 
convenient packets, tablets | 
and 100 sheet boxes and their | 
wide variety of papers for 
every office use, make them 
the top seller they are. 
Stock Sphinx today — and 
you've got the best! 





























SAXON PAPER CORPORATION 


ee0 WEST femm- STREET NEW YORK Ill, N. Y 


PROTECTED PROFITS FOR YOU 


WITH ADVANCO'S POLICY OF 
SELLING THRU DEALERS EXCLUSIVELY 








ADVANC 


MADE IN US - = REG 


Write for General Catalog and Price List 


ADVANCO PRODUCTS Inc: 


MANUFACTURERS 


148 WEST 24th STREET NEW YORK 11.N Y . paiiene CHe lsea 3-1276 
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Every Office needs them 


Alert Dealers SELL them 





ERROR-NO 


Copyholder 


SPEEDRITE 
Checkwriter 








CHEXSIGNO 


Check Signer 








Leaders for over 40 years 


40 MT. HOPE AVE. 
ROCHESTER 20, N. Y. 























SINGLE 


DOUBLE 


TRIPLE 





LOUNGES BY ARD 


Built to Sell and Satisfy ... 


Look at these features: Wide, no-sag spring seats and backs, 
comfort-shaped and heavily padded . . . Duran upholstery, 
choice of colors . . . curved chrome frames. Built for long 
life, priced to sell. 


Compare these Low List Prices... 


No. 66C Triple Lounge.....-----sseseceeeeseeseees $125.00 
No. 44C Double Lounge (illust.).......---+eeeeeeees 95.00 
No. 22C Single Lounge Chair.......-+-+sseeeeeeeees 62.50 


ent from our central location. Drop shipment to your cus- 


Prompt 
tome f preferrec 


WE SELL THROUGH DEALERS ONLY 


Send f t ARD Catalog of Lounges, Chrome Chairs, Costumers, Lecterns 
Table many other profit-makers 






AL MANUFACTURING CO., INC. 


13 VINE STREET, EVANSVILLE 8, INDIANA 
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for OFFICE, HOME and UTILITY USE— 
X-aCcTO KNIVES 


#62 X-acto Vizi-Dome 
Knife Set — $2.50 








#3 X-acto Pen Knife — With 2 blades — $1.00 





Stationery dealers displaying X-acto knives and 
blades show increased sales. Surgically-keen refill 
blades mean repeat business and consumer satisfac- 
tion. Use smart, space saving X-acto merchandisers 
to sell for you. Write for complete free catalog. 


48-41G Van Dam St. Long Island City 1, New York 















PRANDLIN 
FINEST 


QUALITY 


SINCE 
193¢ 











B: 


23 FACTORY 

HAND TRUCKS STOOLS 
. 

BOX TRUCKS 


* 
DOLLIES 





Bho 


DEALERS! 


ASK FOR LATEST 
CATALOG, PRICE 


LISTS AND 
CONFIDENTIAL 
DISCOUNTS 





SHOP TRUCKS 

















UP! 
MOVED 


WE HAVE TAKEN 
ANOTHER FLOOR 
FOR BETTER AND 
FASTER SERVICE 


Binders Made To 


fae 


HA 
ACE 


LOOSE LEAF 





BINDERS Your 
FOR EVERY Specifications 
PURPOSE ° 


* Press board covers Gold Stamping 
and Embossing 
* Ring and post binders done on premises 
* Flexible folders ° 
* Megazine binders Any item bound in 
* Sheet holders genuine leather, 
imitation leather 
or canvas 
We make it 


* Screw post binders 


* Prong binders 
* Sales Book covers 
* Catalog covers 





* Sales presentations 
for Quality 
Price 
Service 


* Telephone book covers 
* Multi-ring binders 
* Scrap books 

WE INVITE YOUR INQUIRIES AND BIDS 


ACE LOOSE LEAF CORPORATION 


27 BLEECKER STREET, NEW YORK 12, N. Y. GR 3- 8500-1-2 




















This Cover “Uncovers” 
New Volume Sales! 


“Fold- 74 ” FITS ANY MACHINE 










FOLDS FLAT 
INSTANTLY! 


FITS-ALL ne rouw-awar 


OFFICE MACHINE COVER 


Immediate appeal for fast, highly 
profitable turnover! Wide market 
for use on all types of machines. 
@ Simply open and drop over ma- 
chines — fits every time! 
- @ Weighted front and back edges 
= pac s i. hold cover in position 
' 4 @ Snap flat and fold into compact 
ength. drawer space 
@ Made of featherweight, long-last- 
ing ‘“‘Bambi-Suvede” cloth-backed 
WRITE TODAY for rubber 
details and price INDIVIDUALLY PACKED IN SELF-SELL- 
lists ING DISPLAY PACKAGE 


ONE SIZE 
FITS ALL 


typewriters up to 
14” ... office ma- 


Mfd. and Distr. by 
BUDLEW PRODUCTS CO. Div. OF MAUREEN MFG. CO. 


3535 W. CORTLAND ST., CHICAGO 47, ILL. 
Formerly Mfd. by Finke Mfg. Co., Aurora, Ill. 
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Conia “S AFE-TEE” 


steel, indestructible folding chair with 
a new safety design. 





Again Available! 

Our Model 45—luxury chrome 
finish, leather upholstered 
spring-filled seat and back. 
For top-flight executive use 











Choice of colors. Write today for 
folder and prices. 


© IONIA MFG. CO. + IONIA, MICH. 


Large Variety of Sizes and Styles. 


Noesting considers QUALITY 


is of first importance. 


NOESTING PIN TICKET CO., INC. 
728 E. 136th Street, New York, N. Y. 
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SPECIAL DISCOUNTON .. . 


. . « Summer Introductory Floor Stock Plan. 
Write for facts on this new summer profit 
sales plan—no obligation. 


DEPENDABLE MANUFACTURING COMPANY 


New Factory at Bellevue, Nebraska 








THE LEADER 
IN PLATENS 





Typewriter Tools—Parts—Supplies 


Ames Supply Company 


ATLANTA DETROIT 

156 Alexander, N.W. 6527 John C. Lodge Expwy. 
CHICAGO NEW YORK 

564 W. Randolph St. 37 Murray St. 

DALLAS SAN FRANCISCO 

19132 Commerce St. 545 Mission St. 


SERVING THE OFFICE MACHINE DEALER FOR 51 YEARS 














& MARKWEL| 


MICRO-PERFECI 


Ss Staples and Stapling Machines 


Hold any clip of Markwell Precision Staple 


a powerful magnifying lens and see for yourselt a 
,F 
TT 4 


MARKWELL MFG. CO. | on 


200 HUDSON ST., NEW YORK 13, N 
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"'We believe that the smaller Indepen- 
dent Merchant needs and deservesa 
better margin of profit and we (at the 
Fisher Pen Co.) are determined to do 


what we can to help him get it.’’ 


Paul C Firte 


Order from YOUR WHOLESALER 























BRADEN 
Engraved OFFICE SIGNS 


200 Stock Signs* 
: to select from with and 
f without holders 


1. Te 
2: For Walls 
3. For Door or Desk 
*Name panels easily changed 
to allow for personne! changes 
NEW .. . Line of Bank 
Signs “Next Window’’— 
“Bank Holidays” etc. 
tomers 
. « « » SRADEN 
crane te _Order — ENGRAVED 
Write for literature and dealer information to fili every special sign need 


BRADE™S M {o. Co. LANSING, MICHIGAN 
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CARBON PAPER 
TYP-ROL Type Cleaner and Roll Finisher 


420 Lexington Avenue, New York 17, N. Y. 
Factory: Bridgeport, Conn. 


write 
cence 








FORCE WESTERN 





Wite 


keeps in step 
with dealers’ needs 


W hen you need the kind 
of service that builds up 
your business, you'll find 
Write right behind you. We 
cooperate with dealers all 
the way down the line. 


TYPEWRITER RIBBONS 








CONVERTERS OF OFFICE PAPERS 
FOR THE STATIONERY INDUSTRY 


@ OUR PLANT is located in the heart of the Wisconsin 








paper producing area. 


@® POOL and GROUP CARS are available to most 


cities with marked savings in freight to you. 
@® Send us your inquiries and specifications. 


m Edward Conlon, Sales —amstnated 


THE PAPER MILLS COMPANY, Division of 
BUTLER PAPER CORPORATIONS, 223 W. Monroe St., Chicago 














IT’S FORCE WHEREVER 
YOU GO! 


Force Paragon Model IC automatic num- 
bering machine developed with an eye to 
efficiency and flexibility for usage with 
carbon snap-out forms. It features a hard 
rubber impression bed and a rubber base 
to contain noise. The Paragon is equipped 
with sharpfaced 3/16 inch Gothic figures 
with 6 wheels. It will number consecu- 
tively, in duplicate or repeat 

216 W. Jackson Bivd. 


Chicago 6, Ill. 
INC. RAndolph 6-6937 














LEANS... Typewriters, 

Billing Machines, Addressing 
Machi Addressing Plates, 
Marking Devices and many 


others... 
e Easy fo Use « No Mess 








IMMEDIATE SHIPMENT 


* PRICES — low * QUALITY — tops * SERVICE — the best 


Complete Catalogs Price List and 


Dealer Discounts on Request. 









This unbeatable 
combination will 
moke it profitable 
to SELL— 


BAY 
SHOP BOXES 
and 
SHOP EQUIPMENT 


PHONE-WIRE-WRITE © BAldwin 9-1805 





1621 W. INDIANA AVENUE, PHILA. 32, PA. 








Don’t Waste Time 
LOOK IT UP HERED 


This is your ANSWER BOOK 
i all your buying Needs 


- PRODUCT INDEX—over 1,500 prod- 
ucts classifi 

2. DIRECTORY OF MANUFACTURERS 
—over 3,000 with names and ad- 
dresses. 

3. TRADE NAME—TRADE MARK INDEX 
—Over 6,000 with names of manu- 
facturers. 

4 MANUFACTURERS’ ADVERTISING— 
many use catalog-type advertising 
giving complete product informa- 
tion. 


Keep your copy —— it offen 





5. TRADE ASSOCIATIONS— 
City, State and National— 
names and address of 
officers and meetings detes. 











NATIONAL CASH 
REGISTER KEYTOPS 


@ 2000 CL 
e@ 100 CL 
@ Oblong Control 


We supply & engrave 
Cash Register wheels 
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Give Your TYPEWRITER that 
NEW LOOK ‘ir BRAND NEW KEYTOPS 








Royal Models 
H, KHM, 


, 





Underwood 





Rem. Noiseless 


Remington 





ENGRAVING . 
New York 1, N. 
PEARL CORP. MU 6-1898 


No. 17 & IBM & No. 17 
Write or call for free catalog & price list 





36 W. 29th St. 


c- 





NEW, IMPROVED 


FULLY 
GUARANTEED! 


Nrite for Resend Catalog 


, PRINT-0- MATIC CO. 


“old O matic 


Duplicating Equipment and Supp 


_ INC. 
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ADDRESSING MACHINES 


EQUIPMENT — SUPPLIES — PARTS 





REBUILT mrtg 4 
f ALL MODELS 
HAND & 
ELECTRIC 


Our targe sten- 
cil embossing 
dept. gives 
i fast, accurate 
- service, 





REBUILT ELLIOTTS 


ALL MODELS 
HAND & 
ELECTRIC 


WE MANU- 
FACTURE . 
BUY and SELL, 
Fibre stencils, 
tong & short 
trays, cabinets, 





Stencil type 
writers. 


BNAmMe>mo 


It costs less to draw from our huge 








WRITE FOR INFORMATION, PRICES & a 
Dept. AP, 40 W. 15th St., N. Y. 11, N. 








MAILERS’ EQUIPMENT CO. 








NEW FOR 1955 . . . NAUGAHYDE FABRICS 


KING announces the addition of durable, fine 
quality NAUGAHYDE FABRIC for all 1955 chair 
models. KING offers the most complete selection of 
upholstery finishes available . . KOROSEAL, 
CLAREMONT and now NAUGAHYDE, in a choice 
of colors. This means KING can provide over 15 
models in a combination of more than 4000 color, 
upholstery and modified variations. 


KING 


POSTURE CHAIRS 
The Popular 222-S Model . . . SPECIFICA- 
TIONS: molded aluminum base; 22” caster 
spread; ht: adjustment 16'/2” to 2ll/p "* Tufflex 
padding; 2” soft tread tall bearing " casters; 
available in a wide range of standard colors; 
Claremont, and 











upholstery Koroseal, 
Naugahyde in a choice of colors. 
Write for Complete Catalog and Price 

List on the Entire King Line 


KING posTURE CHAIR CO. 


MODEL 222-s 
953 S. Raymond Ave., Pasadena 2, Calif. 








THESE 
SHOW stock of desks, chairs, steel furniture, 
ROOMS __|ieather furniture and accessories. 


OFFICE FURNITURE WHOLESALE DISTRIBUTORS 














EXTRA PROFITS custémers 


FROM CHAIR SALES TO SCHOOLS © CHURCHES © CLUBS etc. 


WE DROP SHIP DIRECT TO YOUR CUSTOMERS 
NO HANDLING ON YOUR PART 


FOLDING TABLES 
CHAIRS — 138 STYLES 


@ STEEL OR WOOD 

FOLDING 

NON-FOLDING 

TABLET ARMCHAIRS 
AUDITORIUM UNITS 

6 Ft. and & Ft. TABLES 

SCHOOL DESKS 

SPECIFY REQUIREMENTS (Quantity, Steel or wood) 


Adirondack Chair Co. 


Dept. 22 — 1140 B'way, N.Y. 1, N.Y. MU 3-4834 








HARDBOARD 
CLIPBOARDS 


Carefully finished, 
unaffected by mois- 
ture and guaranteed 
not to warp, crack 


CLIPBOARDS 


Made of Masonite Tempered 
Duolux, glass-smooth on 
both sides. Light in weight 


with wearing qualities of 


or splinter under 


metal Clips are heavy gauge 
normal use. 
rust-proof steel 
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the VISIBLE REFERENCE BOOK 
EASY TO USE 

EASY TO SELL 

SIMPLE 

@ COMPLETELY PACKAGED BOOK SETS 


The MOST EFFICIENT & CONVENIENT BOOK 
you have ever USED or SOLD. 
#7500 (above) complete—BLACK BINDER 
pocket size—'/,” Ring Capacity: 26 piece, gold 
stamped A-Z index & 100 forms—ruled 247 
white ledger. RETAIL PRICE $3.25 the SET. 
COUNTER PACKAGE OF 4 EACH 

27500 VISI-REF and its 2 larger companion 
books, #7400 & 7300, measures 101,” x 
64%,” x 8%". 


RECORDPLATE CO. 


16 E. HOLLY ST., PASADENA 1, CALIF. 

















ROLLING LADDERS— Made from 
Oak or Birch. 

SIDE and CEILING TYPES—with 
steel track for mounting on shelving, 
filung cabinets or ceiling 

“A” and LIBRARY TYPES—require 
no track and are mounted on wheels 
with Automatic Safety Brakes 

Send for Circular 42-OA and dealer 
discount 


WELDED STEEL SAFETY LAD- 
DERS— Made from 1” diameter round 
furniture tubing, with expanded metal 
steps. Mounted on Swivel Brake Cast 
ers. Ladder can be rolled freely when 
no one is on it. When you step on the 
ladder the rubber tipped legs rest on 
the floor and prevent rolling Made in 
2 to 8 step heights, and 3 widths. 
Send for Circular 53-OA and dealer 
discount 


Manufactured by 


4535 N. Ravenswoood Ave. 
CHICAGO 40 

















Il. D. COTTERMA 










PASS UP THOSE 
EXTRA 
COMMISSIONS 





You can earn good 
commissions selling our 
complete line of passbooks, 
pocket check covers, coin 
savers, and other forms te 
‘nancial institutions, 
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Photos and prices to dealers on request 


GRAND RAPIDS LEATHER FURNITURE COMPANY 





Hollywood”  All-Foam 





201-207 Front Ave., N.W. 
Grand Rapids 2, Michigan 


THE NEW “Wlodorn 


Designed and created by Furniture 


CHAIRS— 
COUCHES 
OTTOMANS 

DIVANS 
LOVE SEATS 

of s All with or 

Grand Rapids os os 
No. 112- Ww Two LOVE SEATS Each 30x51” 
seating height 17”; back bolster height 12” 
width 37”. In fabric, Naugahyde and leath- 
er, with zippers. Turned tappered legs with 
brass ferrules, brick satin finish. Foam rub- 
ber seat and bolster. 




















THE INCOME TAX MAN ~# 


will let u deduct the cost of business 
travel — But only if you have definite, 
itemized records to show him. 


BEACH’S 
‘Common Sense’”’ 
EXPENSE BOOKS 


are best because you jot down the ex- 
pense as it is incurred rather than later 
when a lot of it is forgotten. 

Mr. Stationer, recommend BEACH’S to 
your customers. They are now more im- 
portant than ever! 


Beach Publishing Co. 


7338 WOODWARD AVE. DETROIT 2, MICH. 











SPEEDY 
SERVICE 





TAPE PRINTERS FOR THE TRADE SINCE 1937 


gillity 


SCOTCH tapes 


- » » from 6 rolls up 


TRU-TEST| KRAFT SMALL RUNS 
GUMMED TAPE ievETED 


- « « from 10 rolls up 




















Supplying Jobbers from week service. OPEN NEW 
coast tO coast since 1937. ACCOUNTS BY SELIL- 
Specialist in short runs, 2 ING PRINTED TAPE. 


ol-Bindeor 1832 WESTWOOD AVE. | 
CINCINNATI 14, OHIO 


TRIPLE Your VOLUME and PROFITS! 
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Sample folder and price lists on request. 








NEGA-PLATE HANGER 





SECURITY BRAND 
Complete Line of 
DELUXE ALL LEATHER 
or CANVAS & LEATHER 
Mail Bags For Your 
Select Clientele 
WRITE FOR CIRCULAR: 


' CAN-PROG,- 


33 E McWILLIAMS ST. 














Profits for you 


in ATLAS 


Complete Vertical 
Filing Systems for 


NEGATIVES 
OFFSET PLATES 
STENCILS 
X-RAYS 

ART WORK 

© SWATCHES 
Atlas Stencil Files Corp. 


16716 Westfield Avenue 
Cleveland 10, Ohio 








Capture the Home and 


Small Business Market 
with 


SENTRY 


world’s fastest-selling, lowest- 

priced personal safe — quality- 

built by the only exclusive 
y small-safe manufacturer. 








7 er re 





LEAD 


to 





—= 


(4 Write today for full details. 
$6995 ¥ JOHN D. BRUSH & CO.. INC WRITE FOR LITERATURE 
unt plu f formerly Brush-Punnett Co AND DEALER PRICES 


preferred by DRAFTSMEN, ACCOUNTANTS, ARTISTS 


Here’s the fast, clean way to get perfect 
lead points every time, points up to 2” 
long, without breaking! Simply insert 
wood or mechanical lead holder and use 








RLINE 


POINTER 





rotate lid. Sturdy, lifetime construction, 


non-skid base. 





Txa- Potut Lead Holders 
. light, balanced. Press-top, 
single- and double-end models. 


ae §=§— ELWARD MANUFACTURING CO. 28:5." 
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PARA 
of 12- 


A 
SEND 


OA 





Originators and Designers of 


4 OUTSTANDING STATIONERY SPECIALTIES 


Write for FREE 


%/ >. Catalog showing Frm 
ae =" a 
Desk 
Trays 
and-boun 






—not just onether linoleum 












— ~ \\ “Bonny Maid" Vinyl! Plastic 
| Creative \ \\ 
( BOOK 
BINDERS 


\F | REDI-RECORD 
a 2 +4 PRODUCTS CO. 


598 Broadway 





desk utility for heme 
and office. Made in 


Home Budget, Cancelled Checks, 
four sizes. Macks Be ond Valuable Documents. 























OUR 30th ANNIVERSARY 


SERVING THE TRADE 
SINCE 1925 


© PLATENS 

© PARTS 

© SUPPLIES 

© SPECIALTIES 





WRITE FOR CATALOG 


EQUIPMENT CO., INC. 


NEW YORK 3, N.Y. 


TYPEWRITER 


409 LAFAYETTE ST. 





SELL MASTER SPEED KEYS 
THE 

| Spring- Cushioned 

Typewniter Key 


for old and new typewriters, 
bookkeeping and billing machines. 





Don’t Delay 
ORDER TODAY! 
ADD THAT EXTRA PROFIT 


SPEED KEY CORPORATION 28,7, Chauncey, Street 


SELL ALVIN 


for greater profits to you 
.. and your customers too! 


Put your confidence in Alvin's drafting 
and drawing instruments, and customers 












will put greater confidence in you! 



















™ Le 


No. 5012 COUNTER DISPLAY 
12 mechanical lead holders in sales- 
stimulating display. Retails at $15.50. i 

Also Available: Top Quality t 
PARAMOUNT Refill Leads —$.75 tube 
of 12-5° leads 

Attractive Trade Discounts 
SEND FOR FREE 60 PAGE CATALOG 

ORDER TODAY! 


ALVIN & COMPANY 
WINDSOR, CONN. 
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CELLULO0 PRODUCTS 









Loose-leaf envelopes, punched: card-cases, any size; 
menu covers; factory record protectors; tag holders; 
bill-fold envelopes; stamp containers, etc. Made of 
acetate (flame resistant) transparent cellulose. We 
build to fit your particular need. Write us details. 


Markile 


902 S. Wabash Ave. Chicage 5, Tl. 





DEVORE’S 
INTEREST 
TABLE 
BOOKS 


Used by banks and 
financial houses for over 
50 years. 


Sold by most leading 
office suppliers and sta- 
tioners thruout the United 
States. 





ae eee 4 


Devore’s Interest Tables, Wauseon, Ohio 











STAPLES 


“A Ty-Dee job's a better job” 
and a better buy, too! 
STANDARD & SPECIAL STAPLES 
FOR OFFICE & INDUSTRIAL USE 
Precision made of finest quality rust-resistent stee! wire. 


UNCONDITIONALLY GUARANTEED 
Custemer satisfaction & 





business 


repeat 
essured * Ask For Dealer's Price List 


UNITED STAPLE CO., Inc. 


35-56 9th STREET, LONG ISLAND CITY 6, NEW YORK 


DAYTON STENCIL 
WORKS CO. *ohic" 
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egted™=S PAC Ep 


COPYHOLDER 


MR. DEALER: 


MR. DEALER: Increase your sales, assure repeat 
orders, make a good profit With .... 


THE NEW AUTOMATIC COPYHOLDER 
TO SELL FOR 


only 









PLUS 59c 
FEDERAL 
EXCISE TAX 


Compans FOR Convenience 
Compare FOR Cos: 


Compare FOR Coonsravcrion 





FULLY automatic operation of the ‘‘SPEED-SPACER" is designed for 
speed and elimination of errors. Can be adjusted for any spacing 
from zero to one half inch. For standard typewriter and steno 
book spacing and all lined pages. 


* HEAVY GAUGE STEEL 
* BAKED IN GREY CRACKLE FINISH 
¢ GUARANTEED NOT TO CHIP OR MAR 


Requires no attachment, can be placed anywhere 
SEND FOR FOLDER AND PRICE LIST 
SPEED-SPACER COMPANY 321 GREENWICH STREET 
NEW YORK 13, N. Y. 











A proven way 
$ to accumulate 


$ money 






















STEEDS $<7RONG 
COIN HANDLING SUPPLIES 


Sold exclusively through Stationers and 
Office Supply Dealers for over 40 years 


COIN HANDLING ACCESSORIES 


Seal Presses * Legal Seals * Downey Change Trays 

Teller’s Moisteners * Currency Racks * Manual Coin 

Counters * Packaging Trays * Linen Shipping Tags 
Steel-Strong Coin Trays & Lift Pans 


COIN WRAPPERS 


Old Style * Rainbow * Automatic * Duzitall 
Kweartet * Tubular * Gunshell 


BILL STRAPS 
Federal * Colored * Banding 
* 


Write for information! 


HANNIBAL, MO. 


THE C. L. DOWNEY CO. 
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money, 


Mr. Dealer: 





All-Purpose 
Automatic 


Numbering 
Machine 


349678 





Stock this all-purpose num- 
bering machine — you tie 
up less money in stock, 
make more sales. It’s built 
to handle 90% of all 
general office numbering. 

t Automatic action — sets 
for consecutive, duplicate 
or repeat. « 





> 
Write for New Selector Catalog. 


WM. A. FORCE 





216 NICHOLS AVENUE, BROOKLYN 8,N.Y. Wf 
SALES OFFICES: NEW YORK, CHICAGO, SAN FRANCISCO and CANADA 


TYPEWRITERS 
ALL MAKES 


THE UTMOST IN QUALITY 


—THE LOWEST IN PRICES 


REGALRITE BRAND 
RIBBONS AND CARBONS 


PROVEN-BEST BY TEST-—BEST FOR LESS 


REGAL TYPEWRITER COMPANY, INC. 


200 HUDSON ST. 7 NEW YORK 13, N. Y 
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‘YOU HAVE A WINNING HAND with 












\ 





Model No. 202 
HEAVY DUTY 


Model No. 105 
4-WAY OFFICE STAPLER 








Modei No. P-22 
PLIER TYPE 
HAND STAPLER 






























Model No. T-50 
AUTOMATIC 
GUN TACKER 


; cA STAPLING MACHINE FOR EVERY PURPOSE. IN EVERY PRICE RANGE ] 


THRU DEALERS — 
aac w V FAS TENER Lo Nc. 


ONE JUNIUS STREET, BROOKLYN 12. N 


INGHE 
Q Complete Now Line of 


Valets & Wall Racks 


Features of all Gingher Valets 








Y 


1—Assembly is accomplished 
in less than half a minute 
by inserting posts in base 
sockets and sliding top 
shelf section over posts. 


2—Shelves of one piece with 
rounded corners and coin 
formed ventilating open- 


ings. 

3—Extra large individual 
self-aligning spaced hang- 
er openings. 


4—Aluminum umbrella hold- 
ers in line with mating 
coat hanging positions 


5—Easy-to-empty aluminum 
umbrella drip drawers. 








6—Rests on non-scuffing 
square cupped rubber 
shoes. 

7—All welded construction 


of finest furniture steel. 


8—Finished with beautiful 
gray or green baked-on 
permanent enamel. 





Gingher Valet Model V-12-US 






For complete information about this new line 
of quality wardrobe racks, write today to 


GINGHER MEG. 


314-328 Depot Street, Scranton 9, Pa. 
Manufacturers of Precision Metal Products Since 1924 
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blowing 
your horn... 


That's right! During this advertising 
year Apsco will reach 


20 MILLION 


potential customers. 


Each one is directed to pay you a 
visit. Tell him and sell him Apsco 
Pencil Sharpeners, Staplers and 
Punches. 

Apsco Products are nationally 
advertised in Newsweek, Nation’s 
Business, Business Week, Wall Street 
Journal, Purchasing, Management 
Methods, Office Management, 
Nation’s Schools, etc. 


Apsco products inc. 


imleteted P.O. Box 840 « Beverly Hills, Calif. 
Factories: Rockford, Ill. * Toronto, Canada 








E ngineered for 


LEDU FROM SWEDEN 


complete movement in any direction. Bracket “A” 
clamps to any surface. Bracket “B” for wall fasten- 
dia. reflector assures wide spread of light. 
Extended length 40”. NS965-40” as shown $24. re- 
tail. NS965-32” not shown $23.50 retail. Standard 
discount. Oyster white, black, 


ing. 81 A” 


terra cotta, 
Catalog on request. 


NESSEN STUDIO INC. 
New York 3, N. Y. 


5 University Place 
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How do you sell 
ro Xo) Zo ME T-la as cel ale] 


chair? 








Royal’s all steel seat pan 


@ Ask your customer to examine the heavier 
gauge steel of a Royal (Steel which can take 
so much more use and abuse—longer) 


® Point out the fully welded construction 
throughout (Not merely spot welded and 
liable to crack) 





@ Demonstrate the wider seat of the new Royal 
(Capable of seating anyone much more com- 
fortably) 


@ Emphasize that the cushion is of fully molded 
foam rubber (Not shreds or chips, which last 
not nearly as long) 


@ Show him the wide range of handsome colors 
from which he can choose (Colors which com- 
plement his office decor—and sharpen Royal’s 
sales edge) 





@ Turn the chair over and reveal Royal’s all 
steel seat pan (Which gives firmer, better all 


over support) 
@ Point out the exclusive ‘‘Micro-Hite’’ control 


Loyal ° 
(Which allows Royal to better fulfill indi- 


vidual posture requirements) ROYAL METAL 
MFG. CO. 





the answer is simple... 


NATIONALLY ADVERTISED 
ROYAL CHAIRS 
SELL THEMSELVES 


Royal produces seating for every office need— 
write for complete information 
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SALES 
STIMULATORS 
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LUBRICANTS—(The Alpha Corp.)—Field Reports 136 and 138 
pical particle sizes of molybdenum disulfide products 


covering 
and the lubrication of office machinery parts and sub-assemblies 
now are a ble. Replete with illustrations, Report 136 shows in 


detail a few of the friction parts which one manufacturer coats 


with M Juring assembly. Report 138 uses micro-photographs 
to show comparative particle sizes of various grades of Molykote 
lubricants. (Card No. 123.) 


HANDLING EQUIPMENT—(Federal Fibre Corp.}—Recently 
made available to dealers is the company's completely new 1955 
atalog of materials handling equipment. Offering new points of 


construction and featured in the color brochure are Fedco fibre 


box trucks, fibre tote and mill boxes and the nationally favored 
lines of Fiberok fibre utility cans and other models of waste re- 
ceptacles. Federal reports it also is geared for custom jobs in any 
f the above categories. (Card No. 122.) 


LOOSE-LEAF PRODUCTS—(Elbe File & Binder Co., Inc.)— 
has available for dealers its No. 62 catalog, a com- 
prehensive offering of 96 pages which covers 2,000 stock items. 
The issue includes a complete presentation of binders and folders 
of all types, record holding devices, plus many new items which 


have been added to the Elbe line. (Card No. 125.) 


bh compan 
ine company 


MOISTENER—(Bernay Products Co.)— 
A new four page envelope stuffer is an- 
nounced by Bernay on their revolutionary 
Moistix Moistener. The item is designed 
with a national model using the moistener 
on the front page and it displays other ex- 
clusive features on the inside and back 
sttractive green and black 


“OPERATION CARD” 


Every Sales Stimulator carried on this and the suc- 
ceeding page carries a number. If you are interested 
in any particular item, simply circle the corresponding 
number on the card and drop it into the mail. No 
postage is required. 








THE 8000 FLAIR LINE—(Indiana Desk Co., Inc.) —Recently made 
available to dealers as @ promotion aid is the company's sma 
turned out six page brochure in colors covering its new 8000 Fleir 
line. The pamphlet details the features of the rich looking line and 
illustrates a number of the desks, cabinet and bookcase tops end 
telephone stands listed in its latest offering. The issue is @ com- 
penion piece to a number of earlier brochures made available to 
the trade. (Card No. 121.) 

TYPEWRITER DISPLAY—(R. C. Allen Business Machines, Inc.) — 
The company reports it has available for its dealers a special 
featuring a colorful, new combination window-and-counter display. 
The vivid yellow, red and black unit is 29 x 25 inches and fits 
snugly around a VisOmatic typewriter. A similar counter card 
provides a tie-in for interior display. A packet of test sheets in the 
counter unit suggests to the customer that he try out the machine 
and sell himself. (Card No. 124.) 


LABELS—(Dennison Manufacturing Co.)—Newly designed boxes 
and envelopes now house the company's Pres-a-Ply self-sticking 
labels. Appearance has been improved by a pleasing color com- 
bination of yellow and blue printed on label-white stock. The new 
presentation is especially designed to speed self-selling. The labels 
ere used for price marking and other labeling on smooth, non- 
porous surfaces. (Card No. 126.) 


service bureau OFFICE APPLIANCES 


Please ask the manufacturers, indicated by the key numbers | have circled, to 
send further information without delay. 













































pades or Tne 
four page insert. Space on the back page 
stehded tor to Ge NEW EQUIPMENT & SUPPLIES SALES STIMULATORS 
tuffers are available u t. (Card 
No. 102.) —" ae -_ 1 6 11 16 23 26 31 36 41 46 51 56 61 66 71 101 106 111 116 121 126 131 136 141 
‘ 2 7 12 17 22 27 32 37 42 47 52 57 62 67 72 102 107 112 117 122 127 132 137 142 
3 8 13 18 23 28 33 38 43 48 53 58 63 68 73] 103 108 113 118 123 128 133 138 143 
STORAGE FILES—(Diebold, Inc.) —The 4 9 14 19 24 29 34 39 44 49 54 59 64 69 74] 104 109 114 119 124 129 134 199 144 
company rece announced the publica- 5 10 15 20 25 30 35 40 45 50 55 60 65 70 75] 105 110 115 120 125 130 135 140 148 
tion and availability of a new two-color, il- 
wt rm a Saree: "No. AL-2804. It pro- June 1955 issue of OFFICE APPLIANCES, Card void after August 1, 1955. 
vides, Diebold states, complete information 
on a space saving method of 
storing records in Sate-T.Stak steel 
storage f The brochure pictures seven WAM “POSITION 
f the most popular file drawers available 
in this particular line. To facilitate selec- Tian NAME 
tion of the most efficient unit, a conta) 
hensive chart is provided. (Card No. 104. 
: ADDRESS ee  /\) a 
PENCIL LEADS—(Panda Pencil Lead, , me ee we m= oem enema 
Inc.}—The colorful Panda Cub display dis- 
penser can be set up for window or counter 
display almost instantly and occupies less 
than one-half square foot of space, the com- ae 
pany states. Called the A-48, the eye-arrest- poe 9273 
ing dispenser is offered free to dealers. It oy 
holds 24 tut f medium black standard CHICAGO, 
refill leads and 24 tubes of medium black 
thin. Each ¢ contains 25 leads and re- 
baits for 1Sc. (Sand in, Bae BUSINESS REPLY CARD 


Neo Postage Stamp Necessary If Mailed in United States 

PEN REFILLS—(Fisher Pen Co.)—A new 
\-For-All Refills display package has been 
introduced by the company. It offers deal- 
ers an attractive buy for the carton con- 
with the merchant charged 
for 12. The refills are packaged six different 
ways: all blue ink, medium point; al! blue 
ink, fine point: ell red ink; all green; all 
black and in assorted inks. Card No. 101.) 
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SALES STIMULATORS continued 


LEATHER—(The U Leather Group)—Freshly assembled 
and carefully charted is a sales manual prepared by the leather 
ae for the benefit of all sales individuals connected with 

. Imprinted on the leather face of the kit is the uphol- 
sterer'’s name and distribution will follow a pattern of from leather 
group hands, to upholsterers, to their salesmen, to dealers, their 
salesmen and store personnel. The theme song of the highly edu- 
cational presentation is the story of genuine leather and the count- 
less values it offers. Pamphlets in color, swatches and the oppor- 
tunity to run a concise, instructive movie called “The Purple Cow” 
in full color are essential parts of the package. (Card No. 129.) 


CATALOG—/(Stacor Equipment Co.)—A new revised catalog, 
just issued, features the versatility of the entire Stacor line of 
lifetime steel equipment. It includes drafting room furniture, draw- 
ing, tracing and X-ray equipment, and several new products. The 
catalog shows how the various Stacor units are adaptable to 
specific business and industrial needs. (Card Ne. 110.) 


PROTECTIVE COVERS—(Budlew Products Co.)—A complete 
line of protective covers for office equipment is featured in a new 
8-page "Tops Them All" catalog No. A-!955. The attractive catalog 
serves as a guide for efficient management and proper mainte- 
nance of valuable equipment. Copies are available on request. 


(Card No. 109.) 


STEEL EQUIPMENT—(Star Stee! Equipment Co., Inc.) —Recent- 
ly released in color and generously illustrated and described is 
brochure detailing the company's line of steel cabinets, shelving, 
lockers and bins. The firm states that Star Stee! equipment is 
job-tested, an assurance that the equipment will handle all required 

nections. Illustrated products in the pamphlet carry a price tag 


for the convenience of the dealer. Star Stee! announces that special 
jobs are its specialty. (Card No. 131.) 


LOOSE-LEAF COVERS—(Ellingsworth Mfg. Co.)—Designed to 
offer substantial aid to users and supplies of loose-leaf binders 
is the company's recently issued catalog presenting its complete 
line of Duo-Tang covers. A feature of the colorful issue is a mate- 
rial guide containing swatches of materials available and a color- 
selector chart which simplifies the proper selection of materials 
and colors for all requirements. Sales and merchandising aids for 
dealers also are displayed. (Card No. 130.) 


COPYMAKING PRODUCTS—(Carbon Paper Service Bureau)— 
Just off the press is the company's attractive new |2 page color 
booklet entitied “It's The Copy That Counts.” The issue lists the 
many fine carbon papers, inked ribbons, duplicating machines and 
duplicating products produced by Carbon. Its main use is to 
furnish concise date and heipful hints on products in a simple, well- 
illustrated way. The issue also explains briefly about Challenger 
Manifold Corporation Ltd., and its subsidiary companies. (Card No. 
127. 


KNIFE DISPLAY—(X-Acto, Inc.)—Striking in appearance is the 
company's modern combination display and stock dispenser unit 
to assist dealers in moving X-Acto's line of knives and blades. 
Tabbed point-of-purchase display No. 102, it presents knives be 
hind glass in @ natural wood shadow box decorated in yellow and 
black, mounted on a vivid red curved masonite panel. On the 
reverse side, wrought iron racks hold a small, balanced stock of 
knives and blades. Size of the unit is 13 inches wide, |! deep and 
10 high. Card No. 128.) 


SMOKING STAN D—(Whirl-O-Matic, 


inc.}—The “king among our standard line" 








is the designation given the new and 
glamorized Whirl-O-Matic smoking stand. 


FIRST CLASS : 
Permit Me. 9273 The company states it makes an ideal 
Sec. 34.9 P.LAR. Father's Day gift and an intensive pro- 

CHICAGO, ILL. motional sales campaign has been launched 





with this thought in mind. An attractive 
card in color which may be used for either 
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counter or window display and points out 
the many features of the item is available 
to dealers. The stand and the recent im- 
provements added to it are fully described 
in the New Equipment section of this issue. 





(Card No. 105.) 








OPEN DISPLAYS—(The Bulman Co.)— 





A catalog devoted to Bulman-Engineered 





self-selection units recently has been made 
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available to dealers. The issue in color 





first makes a general introduction to the 
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self-service field and the many advantages 





it offers both to store owners and custom- 





ers. Of particular significance to dealers is 
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the mass of photographs which accompany 





the catalog and are limited to “shots” of 





actual installations made with open dis- 
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send further information without delay. 
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SALES STIMULATORS 


101 106 111 116 9121 126 131 136 141 


play products in office equipment stores 
scattered throughout the country. (Card 
No. 106.) 


CORRESPONDENCE T! PS—(American 
Automatic Typewriter Co.J)—A new 16 
page illustrated booklet entitled “Quality 
with Quantity” recently published by the 
company contains techniques and tips on in- 
jecting the personal touch into repetitive 
correspondence or direct mail prometions. 
It points out how letters can be personal- 
ized on a volume basis via automatic typ- 
ing. The last three pages list over 45 ways 
Auto-Typist personalized letters are em- 
ployed today in institutions, business, and 
industry. (Card No. 108.) 


LAMPS—(Nessen Studio, Inc.)—Richly 
illustrated and with ample descriptive mat- 
ter is the company's recently issued catelog 





1 6 19 16 21 26 31 36 41 46 51 56 61 66 71 

2 7 12 17 22 27 32 37 42 47 52 57 62 67 72 | 102 107 112 117 122 127 132 137 142 

3 8 13 18 23 28 33 38 43 48 53 58 63 68 73 | 103 108 113 118 123 128 133 138 143 

4 @ 14 19 24 29 34 39 44 49 54 59 64 69 74 | 104 109 114 119 124 129 134 139 144 

B 10 18 20 25 30 35 40 45 50 55 60 65 70 75 | 105 110 115 120 125 130 135 140 145 
June 1955 issue of OFFICE APPLIANCES. Cord void after August 1, 1955. 
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picturing its line of distinctive lamps. Th 
make an ideal companion piece to set 








an office or reception room. (Card No. 
103.) 
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the first 


electric 
duplicator 


MODEL 
DUPE I 


CONQUEROR 
GPIRIT OF 76 


76 See it 
CATOR 






THE FINEST IN AUTOMATIC 
ELECTRIC DUPLICATING... 


THE MOST SIMPLE DUPLICATOR OPERATION KNOWN—All you 
do is push the button—and the Conqueror Spirit of '76 starts print- 
ing. Copies come out at a steady rate of 110 per minute, automati- 
cally. Last sheet through turns off feed and motor. 


THE MOST UNIFORM COPIES OBTAINABLE—Model 76 operates at 
steady, best impression speed . . . copies come out cleaner, sharper 
than possible with manually operated duplicators. 


THE LONGEST RUNS IN THE FIELD—Because the operator is freed 
from manual effort it is now possible to operate calibrated pressure 
and fluid controls while copies run. Starting at the lowest pressure 
and light fluid settings, and watching copies during run, you can 
gradually increase pressure and fluid as necessary . . . thus achieving 
maximum copy runs. 


COMPLETE ELIMINATION OF EFFORT—Now, with the Conqueror 
Electric Spirit of 76 you get complete freedom from manual effort! 
All you do is prepare the master, attach to cylinder, push the but- 
ton and away you go! While copies run you can go on to other 
tasks . . . and the last sheet through shuts off both feed and motor 
—automatically! 
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Kleen-type is easy to use! Apply a Kleen-type strip on 
the platen, strip off protective paper and type a few 


That’s it! No ink-stained fingers or harsh 


** vw 


~ Underwood's new Kleen-type 
actually cleans as you type! 


Here’s the type cleaner you and your customers have 
been hoping for—one that puts an end to the mess and 
bother of cleaning type the old fashioned way! 

It’s new Kleen-type . . . and you can order it now 
from your Underwood Office. 

Office managers and secretaries alike are enthusias- 
tic about Kleen-type. It’s so fast, clean and easy to 
use... and it can be re-used over and over again! Get 
aboard this profitable bandwagon now! Write on your 
business letterhead to Underwood, Dept. OA, 1 Park 
Ave., New York 16, N. Y., for free sample and full in- 
formation on new Kleen-type. Better do it right now! 

SUPPLY DIVISION 
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UNDERWOOD CORPORATION 


One Park Avenue, New York 16, N. Y. 





our Underweed man 
will shew you hew te 
ena dirty, blurred, 
hard te read type 
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